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Interests “Young America” in Home Building 





























Lumber retailers seeking new and ef- After considering a: number of ideas, it 
fective plans for stimulating business, was decided that the best way to lay plans 
and for identifying themselves in the pub- for future development was to interest the 
lic mind as headquarters, not only for younger generation, the men of tomorrow. 
building materials but for home building .\fter mature deliberation the lumbermen 
information and inspiration, will be inter- called in Dr. Howard I. James, superin- 
ested in knowing about a prize contest tendent of the Bristol public schools, and 
conducted by an eastern retail] lumber con- two manual training teachers, Russell 
cern, which has worked so successfully Reed and Warren P. Snyder. The school 
that the idea behind the project is being officials were enthusiastic and promised 
taken up by lumber dealers in every 100 percent cooperation. 
county in Pennsylvania, and may become The manual training department of the 





















































The winning houses and their builders, with instructors. Left to right—First, Second, Third 
and Fourth Prize Houses 


“a State-wide movement next year. Ref- high school was selected as the scene of 
erence is made to the Model House Con-_ the contest, with the students as the com- 
test conducted by Peirce & Williams, petitors. The boys took up the idea with 
lumber dealers at Bristol, near Philadel- spirited enthusiasm. Working in pairs, 
phia, which contest was started this year they finished a number of model houses, 
among the high school students of the and four prize winners were selected. The 
town. et.tire town became interested in the con- 

The need for new ideas to stimulate test, and on the evening of graduation, 
business in home building was perceived when the prizes were awarded, “the school 
several months ago by Peirce & Williams. auditorium was crowded. [Turn to page 48] 


Another Retailer “Turns Spotlight on the Home” 
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OUNDED and operated by lumbermen for 
the benefit of the lumber industry, the two 
vital concerns of our companies are adequate 
protection for the lumberman, both before and 
after fire, and lowest cost for the character of 
protection given. Our expert fire prevention 
service, our resources and our reputation for 
prompt payment of losses guarantee the qual- 
ity of our insurance, and our dividends re- 
turned to the policy-holder, represent an actual 
cut of about 40% in his insurance costs. 


Ask any of our companies how we can cut 
your insurance cost and at the same _ time 
provide the most complete protection the in- 
dustry has ever known. 


Associated Lumber Mutuals 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 
The Lumber Mutual Fire Insurance Co., 
of Boston, Mass. 
Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio 
Northwestern Mutual Fire Association, 
of Seattle, Wash. 
Pennsylvania Lumbermens Mutual Fire Insurance Co., 
of Philadelphia, Pa. 
Centra] Manufacturers’ Mutual Insurance Co., 


of Van Wert, Ohio 























Rie | Our up-to-date hardwood mill has daily output of | 


I ees: than 100,000 feet. OLS 


Well Manufactured 
Hardwoods 


Everything about our mill is modern and 
up-to-date. Its equipment is complete. We 
are able to give our customers well manufac- 
tured stock, because we have the facilities to 
saw, mill and trim with absolute accuracy. 
Let us have your inquiries on Northern Hard- 
woods, Hemlock and Pine. 








Straight or mixed cars—Prompt shipment. 


DILLAC-S$00 


LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY C-T-MITCHELL 






President Vice President reasurer 
BROWN C.A.SAUNDERS J.L.COLBY 
Secretary Sen.Mgr. Sales Mgr- 

















MARSCHKE 


FOLDING STAIRS and LADDER 

































A Better 
Stairs Ata 
Lower Price 


Make a Bed Room 
Out of That Attic Space. 
Takes Up No Room Below 
and Very Little Above. 
Comes all complete with casing, jambs and ceiling panel, all 
fitted ready to put into the opening in the ceiling. No fitting, 
no bolts; just a few nails and it is ready for use. Can be eas 


and quickly installed by anyone who is handy with tools. We 


furnish dealers cuts suitable for their local newspaper adver- 
tisements. 


Attractive Proposition to Dealers. 
Write for complete information and prices. 


THE MARSCHKE COMPANY 


1516 F. Pioneer Building, ST. PAUL, MINN. 
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In Its Fifty-fourth Year 


Poet, The Lumberman 
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A National Demonstration of Wood’s Utility 


NNOUNCEMENT is made that the National Committee on 
Wood Utilization will make a comprehensive exhibit of wood 
construction at the Better Homes Exhibition to be held at 

Washington in October. Coupled with the announcement is the state- 
ment that, requests already have been received that the exhibit be 
made elsewhere also. Probably, there is hardly another city in the 
United States that entertains each day so many persons from all 
parts of the country and even from abroad as does Washington. 
People who go to Washington are sightseers, and it is to be expected 
that the proposed exhibit will attract such visitors as well as natives 
of the capital city. 

Being promoted by an impartial and indeed a purely fact finding, 
governmental agency, the proposed wood exhibit should be a con- 


vincing demonstration, not only of the intrinsic values of wood for 
construction purposes but of its proper use in the building of homes 
and other structures. The exhibit promises to be not only a good 
advertisement for wood but a medium for the effective presentation 
of sound methods of building with wood. 

It is understood that materials for the wood exhibit are to be 
supplied by members of the committee, which includes representa- 
tives from the manufacturing, distributing and lumber using 
branches of the industry. There is opportunity, therefore, to show 
what each branch has accomplished and the contribution each has 
made in converting the products of the forests into forms that serve 
the needs of the public. In view of the illuminating investigations 
that the National committee has been conducting it is especially 








ee NM et 


a ee ae ee ae 





34 


AMERICAN LUMBERMAN 





AvuGustT 27, 1927 





competent to show visitors to the exhibit the advances that have 
been made as well as those presently to be made in conservation of 
wood. Certainly, no lumberman can afford to miss the opportunity 
afforded for giving the public sound information about wood as a 
material for construction as well as for a multitude of uses that 
contribute to the comfort and happiness of mankind. 





Vocational Training for Boys 


PROMINENT business man made the statement recently 
A that “a boy who enters almost any line of work these days 

without technical training is ‘sunk’ before he is fairly 
started.” 

Perhaps that is putting it a little strongly, for boys of the right 
metal, willing to learn and to work, are pretty likely to make good, 
in some degree at least, wherever they may be placed. Discussing 
this very point, a friend of the writer of these paragraphs who is 
constantly on the lookout for young men of real promise, with a 
view to training them for positions of responsibility in his large 
organization, sententiously remarked that “cream always rises to 
the top.” He meant, of course, that native ability, initiative, industry 
and perseverance will largely overcome the handicap imposed by 
lack of special training; or, perhaps, it would be more nearly cor- 
rect to say that those qualities facilitate the acquisition of the 
needed technical equipment after the boy is actually on the job. 

But there is more than a modicum of truth in what the first 
man said. No doubt he had specially in mind those boys who in 
large numbers annually enter lines of work in which at least some 
technical or mechanical knowledge is essential, without having 
availed themselves of the opportunities of acquiring such training 
that abound on every hand. 

He might very well have been thinking of the young man 
contemplating entering the lumber business, either in the manu- 
facturing or the merchandising branch. Here, certainly, there is 
need for technical knowledge regarding the sources, processes of 
manufacture, characteristics and qualities of the various commer- 
cial woods, especially those that are mainly used in construction. 
More than a nodding acquaintance with elementary architecture, 
drafting and the principles of sound construction is needed if a young 
man expects to go far in the retail lumber and building material 
business, which in these days is becoming so interrelated with the 
actual construction of houses and, to a less degree, of other build- 
ings, as sometimes to make it hard to say where the one leaves 
off and the other begins. Adequate preparation calls for hard and 
persistent study as a solid foundation for the knowledge later to 
be acquired by actual experience and contact. 





Women May Sell Lumber at Retail 


HAT WOMEN OCCUPY a large place in modern commerce 
and industry is well known, but it is a common belief that 
they succeed in subordinate positions only. The fact is, 

however, that there are many women executives, and of course 
women salesmen abound. The lumber industry, until recent years 
at least, has been thought to offer few opportunities for women in other 
than clerical positions, though the AMERICAN LUMBERMAN has found 
many opportunities to record the success of women in selling and 
in other important work in the lumber field. In this issue appears 
an account of the success of a high school girl of 17 years in scouting 
for retail business for a Texas lumber concern. 

Lumbermen have often been urged to make direct solicitation 
of business, and the importance of making first hand inspection of 
homes and other structures with a view to future sales has been 
recognized by them. Many notable successes in this method of sell- 
ing have been recorded. It appears, however, that in some of its 
aspects this retail solicitation offers especially attractive opportuni- 
ties to young women. Some of the reasons why women can do 
this work better than men are set out directly or by implication in 
the story found elsewhere in this paper. When, however, the outside 
work is combined with the inside work as in the Texas dealer’s 
case and when the work of the young woman is supplemented by 
that of the estimator, as well as by mail and other advertising, the 
selling chain appears to be complete. 

Whether retail lumbermen generally shall see in direct solici- 
tation by young women an opportunity to extend their trade and 


service or not, the example given suggests an opportunity for varying 
sales methods and the reward that comes to merchants who are 
not hampered by habit or precedent. While every change is not 
necessarily an improvement, there is value in novelty, and sales 
methods especially are likely to become hackneyed. The search for 
new methods of selling is sure to produce a susceptibility to new 
ideas, the habit of being open to suggestion. The worst thing that 
can happen to a merchant is to fall into the habit of accepting 
things as they are with no thought of improvement through change 
of method or change of attitude. The Texas retailer who has em. 
ployed a young woman to solicit from house to house has evidenced 
a willingness to try something new which, of course, is only another 
way of saying that he is enterprising and progressive. 





Tree Growing in the Great Lakes States 


HE MAGNIFICENT contribution that the lumber industry 
© in the Lake States has made to the upbuilding of the coun- 
try is quite well known and quite generally acknowledged. 

At the same time the decline in lumbering in that region has been 
a matter of serious concern, not alone to lumbermen but to legisla- 
tors and to the public generally. Lumber manufacture and wood 
utilization have so long been major occupations of the people of 
Michigan, Wisconsin and Minnesota that to contemplate the wiping 
out of the forests and therefore the disappearance of the industries 
that they sustain has been to contemplate disaster. For reasons 
that need no longer be recounted, action of a public nature to fore- 
stall this disaster has been slow in coming about. Now, however, 
Michigan and Wisconsin have enacted laws calculated to bring 


back the forests, to insure the perpetuity of the lumber supply and 


to sustain the industries dependent upon it. 

Whenever there is a temptation to criticize lumbermen for cut- 
ting the forests, or legislators for not enacting laws for perpetuat- 
ing them, the fact should be remembered that until recent years 
nobody has known a remedy that would fit the case. Timber has 
been so plentiful in other regions that it has not paid to grow it 
in the Lake States, and until the recent enactments local and State 
taxes forbade even the holding of timber for future cutting. Not 
only so, but the fire hazard has been so great as to reduce the 
opportunities for regrowth of the forests to a point at which nobedy 
could afford to take a chance at reforestation. 

Nobody will say that the reforestation problem has been com 
pletely solved, but it is believed that, at least, in Wisconsin and 
Michigan, the tide of public sentiment as manifested in legislation 
and in the attitude toward forest fire protection has set in a differ- 
ent direction. In fact, as the matter now stands, the chief obstacles 
to tree growing having been removed by the legislatures, the duty 
as well as the opportunity to put their cut-over lands to tree grow- 
ing and to utilize their virgin forests so as to perpetuate them 
devolves upon the lumbermen. It is their next move. This quali- 
fication ought, however, to be made: This duty is not alone upon 
the larger holders of timbered and cut-over land; the thousands of 
small holders must be reached and converted to the new doctrine 
of forest protection and tree growing. 

During the present week was held at Green Bay, Wis., a meeting 
of lumbermen, paper manufacturers, foresters and others that, it 
is believed, marks an epoch in lumber and forest history. Few 
persons familiar with conditions and sentiment during the last 
twenty-five years could have believed such a meeting possible. 
More than a hundred representatives of all forest interests met to 
declare their confidence in the opportunities for restoring the 
forests of Wisconsin and Michigan. While it is felt that Michigan’s 
severance tax of 25 percent is too high and that the new Wisconsin 
law may need some revamping, there is little fear that the public 
as represented in the legislatures will not respond to the necessi- 
ties of the case with amendments that will put millions of acres 
of idle lands to growing trees. 

One point already alluded to deserves special emphasis. It is 
that the burden now is shifted to the timber owners. The barriers 
to tree growing have been removed. The law, as the chairman of 
the meeting referred to said, is not a forestry law; it will not plant 
a tree. It does, however, by relieving the timber owner of taxation, 
enable him to cut selectively and thus perpetuate his forests. It 
also enables him to keep his cut-over lands to growing trees where 
natural reproduction already has taken place. It permits the 
lumberman, as was demonstrated at the meeting, to cut his large 
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trees Only and leave future timber values on the land that are 
inviting to other operators and to investors, if not to him. Under 
this law and the policy fostered by it, cut-over land will become 
respectable, and logging will assume the role of harvesting succes- 


sive crops instead of that of denudation. 


While the Green Bay meeting was called and held under the 
auspices of the Northern Hemlock & Hardwood Manufacturers’ 


Association, it was not solely a lumbermen’s meeting. 
gathering for conference of the men representing all the forest 
industries and the forces that must take advantage of the new law 
if it is not to be a dead letter. 


It was a 


Already united in sentiment and 


purpose, it is to be expected that eventually they will be united in 


Lake States region. 


an organization that will make history in tree growing in the 





Production and Shipments Increase 


[Special telegram to AMERICAN LUMBERMAN] 


WasurnocTon, D. C., Aug. 25.—The softwood 
lumber industry of the country showed sub- 
stantial increases in production and shipments, 
while the order file fell off to some extent, for 
the week ended Aug. 20, when compared with 
reports for the preceding week, according to 
telegraphic reports received from 361 of the 
leading commercial softwood lumber mills by 
the National Lumber Manufacturers’ Associa- 
tion today. When compared with the corre- 
sponding week a year ago, there was some in- 
crease in production, a marked decrease in 
shipments and new business about the same. 


The 149 hardwood operations reporting 
showed increases in all three items, when com- 
pared with reports for the previous week, 
when, however, 23 fewer mills reported. In 
comparison with the same period last year, 
when 119 miils reported, there were increases 
in production and new business and shipments 
about the same. . 


The unfilled orders of 225 southern pine and 
West Coast mills at the end of last week 
amounted to 626,084,882 feet, as against 619,- 
219,297 feet for 226 mills the previous week. 
The 105 identical southern pine mills in the 
group showed unfilled orders of 228,330,336 
feet last week, as against- 227,290,833 feet for 
the week before. For the 120 West Coast 
mills, the unfilled orders were 397,754,516 feet, 
as against 391,928,464 feet for 121 mills a week 
earlier. 

Altogether the 343 comparable reporting 
softwood mills had shipments 96 percent, and 
orders 94 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 103 and 104; and for the West 
Coast mills, 101 and 100. Of the reporting 
mills, the 319 with an established normal pro- 
duction for the week of 227,972,539 feet, gave 
actual production 104 percent, shipments 101 
percent, and orders 100 percent thereof. 


The softwood figures for last week, the 
week before and the same week last year fol- 
low: Production—251,156,000 feet, against 
240,283,000 feet the week before, and 243,722,- 
000 feet last year. Shipments—241,747,000 feet, 
against 232,759,000 feet the week before, and 
253,327,000 feet last year. Orders—237,255,000 
feet, against 244,567,000 feet the week before, 
and 238,521,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—22,828,000 feet, against 20,- 
046,000 feet the week before, and 18,039,000 
feet last year. Shipments—20,526,000 feet, 
against 17,907,000 feet the week before, and 
20,597,000 feet last year. Orders—24,108,.000 
feet, against 19,355,000 feet the week before, 
and 20,226,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulation below. 
Eighteen of these mills, representing 57 per- 
cent of the cut of the California pine region, 
gave their production for the week as 26,204,- 
000 feet; shipments, 22,368,000 feet, and new 
business, 22,947,000 feet. Last week’s report 


from 14 mills, representing 43 percent of the 
cut, was: Production, 19,154,000 feet; ship- 
ments, 14,765,000 feet, and new business, 17,- 
567,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 120 mills re- 
porting for the week ended Aug. 20 offset pro- 
duction, and shipments were 1 percent above 
production. Of all new business taken during 
the week, 51 percent was for future water de- 
livery, amounting to 62,921,677 feet, of which 
38,975,590 feet was for domestic cargo delivery 
and 23,946,087 feet export. New business by 
rail amounted to 55,830,414 feet, or 45 percent 
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This section of a California redwood tree, 1995 

years old, is the gift of California to the sol- 

diers of France and will be presented by the 

California delegation at the Paris convention 

of the American Legion. The young ladies 

are putting the finishing touches to the sign 
on the huge crate enclosing the relic. 





of the week’s new business. Fifty percent of 
the week’s shipments moved by water, amount- 
ing to 62,499,673 feet, of which 44,389,754 feet 
moved coastwise and intercoastal, and 18,109,- 
919 feet export. Rail shipments totaled 57,- 
197,894 feet, or 46 percent of the week’s ship- 
ments, and local deliveries, 4,920,959 feet. Un- 
shipped domestic cargo orders totaled 131,028,- 
709 feet; foreign, 134,099,039 feet, and rail 
trade, 132,626,768 feet. 


The resumption of logging camps that have 
been inactive since July 4, together with de- 
mand for men to fight forest fires, has given 
employment to more than 500 loggers in the 
Douglas fir district during the last week, ac- 
cording to the 4L employment service. Saw- 
mill employment in both the fir and pine terri- 
tory is now steady at about 90 percent of last 
year’s midsummer total. The surplus of un- 
employed is lower now than during any previ- 
ous week this year except for persons with 
special skill or qualifications seeking new con- 
nections. There is practically no unemployment 
of resident labor. 


The Western Pine Manufacturers’ Associa- 
tion reports a slight increase in production, 
shipments about the same and new business 
somewhat below that reported for the week 
earlier. 


The California Redwood Association re- 
ports production about the same, a marked de- 
crease in shipments and a nominal decrease in 
new business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows a 
nominal increase in production, shipments 
about the same, and new business somewhat 
above that reported for the preceding week. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with two fewer mills reporting, shows 
some decrease in production, a slight decrease 
in shipments and a small increase in new 
business. 

Reports from sixteen hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association, show a decided decrease in 
production, a considerable decrease in ship- 
ments, and a heavy decrease in new business. 


[The barometer of the Southern Pine Asso- 
ciation appears on page 51.—EprrTor.] 


[Special telegram to AMERICAN LUMBERMAN] 

Mempuis, TENN., Aug. 25.—For the week 
ended Aug. 20, one hundred thirty-three units 
reporting to the Hardwood Manufacturers’ In- 
stitute, and having a normal production figure 
of 22,344,000 feet, manufactured 20,631,000 feet, 
shipped 17,254,000 feet, and booked orders for 
22,293,000 feet. 


[Special telegram to AMERICAN LuMBERMAN] 
Norrotk, Va., Aug. 25.—For the week ended 
Aug. 20, forty mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production of 8,856,000 feet, manufactured 
6,179,173 feet, shipped 6,720,918 feet, and 
booked orders for 4,152,943 feet. 


Wood Ceatalenien Save Potatoes 


Denver, Coto., Aug. 22.—When the shipping 
season arrives this fall the lowly potato will 
be elevated to the position of the aristocratic 
orange and will travel de luxe in a specially 
constructed crate, according to the plans of 
a local box factory. This crate is designed 
to hold sixty pounds of spuds, and is so con- 
structed that the purchaser is able to inspect 
the contents without lifting the lid. The crates 
have round corners to prevent marring and 
are especially superior when shipping choice 
potatoes to a discriminating trade. When 
shipped in this way the potatoes are much less 
apt to rot as the air can circulate around them, 
and, therefore, there is no waste. These crates 
will have a strong appeal for people living in 
apartments or small houses where room is at 
a premium. 

Although the cost of the crate is slightly 
higher than the sack, 15 cents as compared to 
10 or 12 cents, it is said the former is cheaper 
in the end for, because of the moitsure caus- 
ing rot, two and somé times three sacks have 
to be used in shipping. 

THERE 1S an unabated building activity in 
South Africa, some of the colonies there en- 
joying unprecedented prosperity. 
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Weights of Oak Piling 

We are writing to ask if you can give us any in- 
formation or put us in touch with someone who can 
in reference to the weights of oak piling. 

Most piling is sold figuring on a certain length 
calling for measurement of 14, 15 or 16 inches, 2 
feet from the butt, with 5, 6, 7 or 8 inch tops. What 
we should like to know is whether there is any pub- 
lished information as to the weights on oak piling or 
a basis for figuring same.—INnguiry No, 2,005. 


[This inquiry comes from a New York 
wholesale lumber concern. A table prepared 
by the American Wood Preservers’ Associ- 
ation for recommended practice gives the 
average volume per foot of length in cubic 
feet of timbers whose diameters at the large 
and small end are listed. The table in which 
this inquirer is interested is too long for re- 
production in the AMERICAN LUMBERMAN, but 
parts of it covering the dimensions given in 
the inquiry are given below: 


Diameter Diameter at top 
at base 5” 6” 7” 
OY aod electri dea 529 .575 .624 .676 
ae 591 .638 .689 .744 
ir aa irae Gen ae 656 .705 .758 .815 


The weights per cubic foot of white and red 
oak given in Department of Agriculture Bul- 


letin 556 are as follows: 7 

Green Airdry Kiln dry 
ee 64 44 42 
White oak ..... 61 47 46 


The chief difficulty, of course, in figuring 
the weights is to determine the amount of 
moisture or the condition of the piling with 
respect to moisture. It will be noted that 
the weights vary from 64 pounds green to 
42 pounds kiln dry for red oak, and from 61 
green to 46 kiln dry for white oak. Readers 
who have tables giving the actual estimated 
weights of the different diameters and lengths 
of piling are invited to send them in for the 
inquirer’s benefit.—Eb1ror. | 


Natleinel Quigntand Veluc of Lunuber 


I am trying to secure some information regarding 
the growth, development and economical importance 
of the lumber industry in the United States. Have 
you any recent information showing the annual out- 
put and the value of the products of the lumber in- 
dustry for the years of 1924, 1925 and 1926? 

If you have this information or if you can teil 
me where I can go for it I would appreciate your 
assistance.—Inguiry No. 2,001. 


[This inquiry comes from an advertising 
agency. Commonly, detailed information about 
lumber production and lumber values is not 
available until two or three years after the 
period considered. Estimates of production 
often are made in the year following, but these 
figures commonly require some adjustment 
after the final reports are in. 

According to figures of the biennial census 
compiled by the bureau of the census, in co- 
6peration with the Forest Service, production 
of lumber in the years mentioned was as fol- 
lows : 

1926 — 36,935,9°0,000; 1925 — 38,338,041.000 ; 
1924—35,930,986,000. These figures are arrived 
at by a process of computation that is often 
used. As the figures for the entire industry 
are not available at any time, it is customary 
to estimate the total output on the basis of re- 
ports actually received. On that basis, the 
output of 930 identical mills which in 1925 pro- 
duced 56.4 percent of the entire output for the 
mdustry, is used. 

The reported value of lumber at the mills 
for 1924 was $1,027,000,000. This, it should be 
emphasized. is for the lumber alone. Accord- 
ing to the biennial census, value of lumber and 
lumber products, which include planing mill 
products and wooden boxes excepting cigar 
boxes, was as follows: 1921—$1,487,737,762; 
1923—$2,350,104.099 ;: 1925—$2,284,317,682, The 
dates given here do not correspond with those 





in the inquiry, for as the census is made bien- 
nially, only the figures for alternate years are 
given. 

Tkus far no figures are available on the 


value of lumber and lumber products for 1926. 
—EpiTor. | 


Stick Marking of Lumber 


About two years ago we had our first trouble with 
faint stick marking of lumber. At that time the 
trouble was on plain white oak %-inch thickness, 
wide veneer. After various experiments we came to 
the conclusion that sticking this smooth veneer sawed 
surface produced a condition in which there could be 
no circulation of air between piling sticks and the 
veneer. We, therefore, ceased using ™%-inch veneers 
and used ¥%-inch clear lumber. For quite a time we 
thought our troubles were over, but during the last 
six months we have found more stick marked material 
%-inch. During the last two or three months we 
have found it on some of our 4/4-inch wide, plain, 
white oak boards. 

Our piles have lots of pitch. Our piling yard is 
not on low ground and it is in no wise congested. In 
fact some of this material has been piled out on a 
ridge where it is only one pile deep. Therefore, there 
is no lack of circulation. 

The condition does not show in the rough board. 
We make a great deal of flooring which has to be 
wide and clear. It goes out in long lengths, some- 
times solid and sometimes veneered. The trouble is 
scarcely discernible if the boards are ripped up into 
narrow (2-inch) widths, but when one stands at the 
end of a planed board, the stick marks show very 
plainly as shadows across the wide board. We may 
say that some boards show this when they have 
come through the planer, but- probably 75 percent of 
them do not. This leads us to suspect the possibility 
of disease having got into some of our sticks. The 
trouble is we can not tell what sticks may be so 
affected. 

We have tried taking sticks direct from the kiln 
and have stacked our lumber on them, but still have 
had some of this trouble. Putting these sticks through 
the kiln does not therefore destroy the germ if such 


Ta, 


there be. Do you think that for the best of this 
work, where we run the chance of spoiling some of 
the highest grade white oak lumber, we should try 
to poison the sticks? Would a tank containing 
weak solution of corrosive sublimate cure the trouble 
if we dipped the sticks into such a tank? If So, 
how strong should the solution be? We shall be glad 
indeed if you will tell us the cure for this trouble — 
Ingurry No. 2,006. 

[This inquiry comes from a well known 
manufacturer of parquetry, hardwood floor- 
ing, veneers and lumber. The question has 
been referred to the Forest Products Labo- 
ratory, Madison, Wis., and it is published 
with the hope that readers who have had 
similar experience will be able to offer some 
suggestions that will prove to be helpful to 
the inquirer, whose name will be supplied 
on request.—Enprror. | 


Plans for Lumber Yard and Store 


We are planning on remodeling and enlarging our 
plant next spring. When we do so, we want it to he 
a model in arrangement, convenience and appearance. 
We handle lumber, builders’ supplies, and builders’ 
hardware. The office is to be a combination office and 
storeroom for hardware. 

Do you know of any firm or person who specializes 
in yard planning? We would like to get in touch 
with such a person.—Ingurry No. 2,002. 

[This inquiry comes from a retail lumber 
concern in Pennsylvania. In response the name 
of a lumberman who specializes in preparing 
plans of the kind asked about, has been sub- 
mitted. In addition a copy of the AMERICAN 
LuMBERMAN booklet of shed plans and sales 
suggestions has been sent. Also reprints of 
shed plans that have appeared in the AMERICAN 
LUMBERMAN but that have not been compiled 
in book form, have been sent to this inquirer. 
The name of the inquirer will be supplied on 
request.—Eprror. | 
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Southern Pine Mills Report Another Good Week 


The southern pine mills again booked a large volume 
of business during the week ended Aug. 19. Production 
also made a small gain, but new business exceeded it by 
four and a half percent, and shipments were about three 
percent ahead. Files of unfilled orders are larger than at 
any time since May, and go a long way toward offsetting 
the increase in mill stocks, while it is probable that yard 
stocks have been greatly reduced this year and that the 
retailers must buy as they sell during the fall. 

Texas and Oklahoma yards are the best buyers among the 
retailers. There are signs of improvement in the middle 
West, however, a larger number of inquiries being sent in. 
In the East, trade is still slow, but betterment is foreseen 
within the next week or two. Industrial buyers are not 
taking much, but some railroad orders are being placed. 

Timbers are sold ahead, and the mills are reluctant to 
book more orders for them. Dimension orders run strongly 
to No. 2. The greatest improvement has been in demand 
for such workings as flooring. 


Bookings of West Coast Mills Absorb Production 


Bookings of the West Coast mills during the week ended 
Aug. 20 just offset their production, though a smaller num- 
ber of mills reported larger bookings, there evidently having 
been a slight gain in output. Rail demand was well main- 
tained, amounting to about the same as in the preceding 
week, and offshore business kept to the large totals of that 
week. In the domestic cargo trade, bookings made a small 
gain, but there was a heavy gain in shipments. It appears 
that Atlantic coast trade is responsible for the increase in 
shipments, heavy receipts in the East being reported. Stocks 
there have been held close to requirements, and improved 
demand is expected during fall. The cutting down of ship- 
ments to California is allowing that market to absorb the 
recent surplus, and prospects for fall trade are good. 
Japanese items now bring better prices. Log quotations 
were advanced last week. 


California Piners Expect Early Gain in Movement 


Demand for California pines appears to be showing some 
improvement, and orders cover a larger percentage of pro- 
duction than in the same period of last year. To date this 
year the shipments have exceeded the cut by ten percent, 
owing to curtailment of operations. Recently mills have 
heen cutting more actively, and now have pretty good 
assortments, their total holdings being about equal to those 
of the same date last year. Retail yard demand has run 
strongly to the lower grades, uppers not moving so well. 
Millwork items are moving in fair lots. The eastern and 
middle West markets are a little dull at present, but more 
business is expected from them during the next week or 
two. The reduction of fir shipments to southern California 
has brought about somewhat better conditions there. 


Inland Empire Pine Sales Are in Fair Volume 


The Inland Empire pine mills to date this year have kept 
production at about eighty percent of normal, against about 
eighty-eight percent for the same period of last year, and 
this year the sales have amounted to about the same per- 
centage of the cut. As a rule, the retailers are buying 
moderately for current requirements. The trade outlook 
in the Northwest States is less promising because of damage 
to grain crops, but middle West and eastern dealers foresee 
an early improvement in business. The mills are said to be 
holding Pondosa pine prices very firmly. The movement 
of shop items is seasonable, and most prices are firm. Some 


Lumber Statistics Appear on Pages 50 and 51; 


mills, however, have recently been offering concessions on 
surplus lots of white pine. The producers have fair files 
of unfilled orders. 


Demand for Carolina Pine and Georgia Roofers Slow 


Demand for North Carolina pine made a further decline 
during the week ended Aug. 20, according to telegraphic 
reports, averaging only 104 thousand feet a mill, against 
157 thousand feet the preceding week. Total orders were 
about a third less than production, although the production 
was about thirty percent less than normal. Early improve- 
ment in business from retailers is predicted, but they are 
now holding off. The mills find that any efforts to push. 
sales tend to weaken prices, but believe that when stock- 
ing up begins there will be advances in the list. Box mak- 
ers are also holding down their purchases, and only bargain 
offers can land orders for box grades. 

Georgia roofers continue dull, and 6-inch are now on a 
basis of $17.50. Rains have resulted in a further curtail- 
ment in the production, which was already low. The manu- 
facturers expect a decided gain in the movement during 
fall, and are unwilling to book ahead at present market. 


Northern Hardwood Cut Declining; Demand Is Good 


Production of northern hardwoods has been declining, as 
it ordinarily does at this season, and showed a marked fall- 
ing off during the week ended Aug. 13. It is understood 
that the northern supply of logs is now pretty well cleaned 
up, and that mill output will probably be at a low point until 
the end of the year. 

The movement has been well maintained, despite the iact 
that the southern mills have been offering more severe com- 
petition because of their enlarged output. Probably the 
best buyers are building trades interests. The maple floor- 
ing factories had 8.3 percent less stock on hand Aug. 1 than 
they had on the same date last year, while they had 26.7 
percent more unfilled orders, and are taking some rough 
stock. Millwork plants have been buying good quantities, 
of birch especially. The automobile makers are sending in 
a fair amount of orders, and it is believed that there are 
prospects for a good fall demand from this industry. The 
furniture manufacturers are said to be finding business im- 
proved, and are making some purchases. 


Southern Hardwood Output Less While Orders Gain 


Demand for southern hardwoods made a decided gain 
during the week ended Aug. 20, and equaled normal produc- 
tion. This gain was rather unexpected, as business had been 
somewhat slow, and must to some extent be due to price 
concessions. Buyers had been holding off because they 
saw production making steady gains. During the week, 
however, production fell off to ten percent below normal. 
It is not clear whether this decline was due to shutdowns 
enforced by floods, of which there have been recent reports, 
or to a voluntary lessening of activity because of the attitude 
of buyers towards current quotations. 

Average mill stocks increased considerably during July, 
following a steady reduction during the first half of the 
year, but on Aug. 1 the average mill holding was nine per- 
cent less than on Jan. 1. It seems certain, therefore, that 
there will be no surplus above fall requirements of con- 
sumers, and buyers show readiness to place good-sized 
orders when they find a soft spot in prices. Flooring makers 
have full stocks of their product, but are willing to pick 
up bargains in rough oak, and miilwork plants have been 
doing a little buying. There are fair sales to the furniture 
industry, especially in the Southeast, but automobile fac- 
tories are keeping close to current needs. 


Market Prices and Reports on Pages 78 to 84 
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Forbids Use of Term “Philippine Mahogany” 


Federal Trade Commission Rules That Designation Must Not Be Used 
for Any Wood Outside of Meliaceae Family 


Wasurncton, D. C., Aug. 22.—The Federal 
Trade Commission today decided that the ad- 
vertising or offering for sale of certain Philip- 
pine hardwoods and hardwood products under 
the name “Philippine mahogany” or “maho- 
gany” must cease. The commission is issu- 
ing to six large importers of Philippine hard- 
woods orders to cease and desist from this 
practice. 

A majority of the commission, Chairman 
Hunt and Commissioners Myers and Nugent, 
hold that such terms as “Philippine mahogany” 
and “mahogany” shall not be employed in de- 
scribing or offering for sale any wood not de- 
rived from the trees of the mahogany or meli- 
aceae family. Action of the commission is by 
majority vote. 

Commissioner Humphrey, who dissented 
when the commission made its original findings 
and orders in July of last year, stood by his 
guns, directing that his original dissent be pub- 
lished. The majority contend that since the 
original dissent was published there have been 
certain changes and that parts of it no longer 
apply, but Mr. Humphrey, who is on leave of 
absence, feels that fundamentally the situation 
is exactly the same as it was a year ago. He 
_makes a strong case for the continued use of 
the term “Philippine mahogany,” but of 
course, is overruled by the majority. 

The six importing companies involved are 
the Thomas E, Powe Lumber Co., of St. 
Louis; the Indiana Quartered Oak Co., New 
York; Jones Hardwood Co., Kirschman Hard- 
wood Co. and Robert Dollar Co., all of San 
Francisco, and the Hammond Lumber Co., Los 
Angeles. 

These cases have been before the commis- 
sion in various stages of procedure and have 
become widely known as the Philippine ma- 
hogany cases. They are all subject to a stipu- 
lation, entered into by the commission, the six 
respondents and the Philippine Government as 
intervenor, to the effect that following the is- 
suance of the commission’s orders, if the re- 
spondents do not comply with the orders within 
a stated time there shall be designated one of 
the cases to be considered a test case and be 
taken before the United States Circuit Court 
of Appeals for a judicial ruling on the ques- 
tions at issue. 

In the meantime it is considered likely that 
a trade practice conference will be scheduled 
at an early date, with a view to making a broad 
inquiry into the entire nomenclature of woods 
used in furniture, excluding those woods asso- 
ciated with Philippine mahogany in the six 
cases in which cease and desist orders have 
been issued. 


To Investigate Woods and Their Names 


The commission has already assigned to four 
recognized experts on wood technology the 
scientific investigation of various woods and 
their names. They are Samuel J. Record, Yale 
University, chairman; Arthur B. Recknagel, 
Cornell University; Emanuel Fritz, University 
of California, and H. P. Brown, New York 
State College of Forestry. 

That part of the commission’s order refer- 
ring to the actual use of the term Philippine 
mahogany follows: 

Now, therefore, it is ordered that the respondents, 
their officers, directors, agents, employees and succes- 
sors, do cease and desist from advertising, describing 
or otherwise designating or selling or offering for sale 
under the terms “mahogany,” Philippine mahogany,” 
or any other term of similar import, woods known 
under the common or trade names, “red lauan,” “white 
lauan,” “tanguile,” “narra,” “apitong,” “bataan,” 
“lamao,” “almon,” “orion,” “batang,”  ‘““bagaac,” 
“batak” and “balachacan,” or any other wood, lumber 
or wood products, unless such wood or lumber, or the 
wood from which such products are made, is derived 
from the trees of the mahogany or meliaceae family. 


Text of Majority Opinion 


Dealers who sell lauan, tanguile and the 
other Philippine woods under the commercial 
designation of Philippine mahogany “not only 
practice deception on their immediate custom- 
ers,” according to the commission’s announce- 
ment, “but place in their hands an unlawful 
instrument which enables them to increase 
their profits by reselling the misnamed lumber 
either as lumber or in manufactured products, 
thereby lessening the market for true ma- 
hogany and for honestly named Philippine 
hardwoods.” 


It is estimated that about 85 percent of the Philip- 
pine woods sold as “Philippine mahogany” is imported 
through Pacific coast ports under the rightful trade 
names, such as lauan, tanguile and the others. Some 
importers sell these woods to lumber dealers, furniture 
manufacturers and others under their correct trade 
names. But the commission’s findings show that the 
respondents in the present cases and other importers 
sell them to furniture manufacturers and dealers as 
“Philippine mahogany” and that these furniture manu- 
facturers sell the manufactured products to retail fur- 
niture dealers as “‘mahogany,” “genuine mahogany,” 
or “solid mahogany.” Then such products are resold 
by retail furniture dealers to the public as products 
made of “mahogany,” “genuine mahogany,” or “solid 
mahogany,” according to the findings. 

Ultimate purchasers of furniture, declares the com- 
mission in one of its findings, with rare exceptions, are 
not acquainted with the term, “Philippine mahogany,” 
and even when the term is mentioned they are led to 
believe that it means mahogany, not a substitute. 

In buying furniture the public usually depends upon 
representations made by the retail dealers as to whether 
furniture offered for sale is or is not made of 
mahogany wood, the commission observes in its find- 
ings. It is stated further that persons engaged in 
buying furniture for large retail stores commonly de- 
pend on representations made to them by manufac- 
turers as to the kind of wood of which the furniture 
is made. 

The commission reports that a number of manufac- 
turers engaged in building furniture of lauan or tan- 
guile, called “Philippine mahogany,” have made their 
reputations during periods of eighteen to forty years 
by manufacturing and selling to retail dealers furni- 
ture made of mahogany wood. This so-called “Philip- 
pine mahogany” is at times advertised to manufac- 
turers as mahogany which comes from the Philippine 
islands. Some manufacturers, who have, over a long 
period of years, built up a reputation by making fur- 
niture of mahogany wood, are now substituting lauan 
and tanguile therefor in the manufacture of such 
furniture, the commission reports. 

Illustrating the difference between genuine mahogany 
and “Philippine mahogany,” the commission’s findings 
point out that a manufacturer of furniture in Indian- 
apolis purchased from one of the respondents in the 
present cases some Philippine wood advertised as 
mahogany. He made furniture products of it and 
sold them as mahogany. A retail furniture dealer in 
Columbus, Ohio, purchased some of the products, one 
of which was a sectional bookcase. The descriptive 
advertising of this bookcase in the catalog quoted 
different prices for mahogany and for imitation ma- 
hogany. The order was placed for the mahogany 
piece at a price higher than that asked for the imita- 
tion mahogany. After delivery samples were sawed 
from the bookcase and sent to the United States De- 
partment of Agriculture Forest Products Laboratory. It 
was there identified as “shorea” which is of the same 
tree family as some of the Philippine woods and is 
not mahogany, according to the statement. 

The commission concludes its findings by stating that 
there are competitors of the six respondents who sell 
genuine mahogany and label it as such, and there are 
competitors who offer for sale such woods as lauan 
and tanguile and label them as such without implying 
that they are mahogany. Thus, according to the com- 
mission, the respondents in the present cases, in offer- 
ing their products for sale as Philippine mahogany or 
mahogany, tend to deceive a substantial portion of the 
purchasing public into buying these products in the 
belief they are genuine mahogany. The commission 
declares that this is all to the injury and prejudice of 
the purchasing public and of honest competitors. 


Views of Commissioner Humphrey 


Mr. Humphrey in his dissent declares that 
no public interest is endangered by the contin- 


uance of the use of the commercial term Phil- 
ippine mahogany, and that the entire contro- 
versy is between the Mahogany Association 
and the users of Philippine mahogany. He 
says there is no substantial evidence in the 
record that any ultimate consumer has either 
been deceived or has complained that he has 
been defrauded. 


The “milk in the cocoanut” as he sees it is 
that Philippine mahogany, “being a product of 
one of our insular possessions, is admitted into 
this country free of duty and this fact, to- 
gether with the fact that it grows in consid- 
erable bodies instead of single trees, as other 
mahoganies, enables it to be sold in the United 
States at a lower price than the other ma- 
hoganies, and its qualities are so appealing that 
it is becoming a serious competitor of the 
Mahogany Association. 


Mr. Humphrey adds that “to prevent the 
use of the term ‘Philippine mahogany’ in this 
case will not protect the public, because it is 
not injured and has not complained. Only its 
competitor objects to its use. It will not be 
in the public interest, because it will tend to 
give the Mahogany Association a monopoly 
of the American markets, will tend to increase 
the price of mahogany to the consumer, and 
would greatly injure the Phillippine mahogany 
industry in this country and more greatly in- 
jure it in the Philippine Islands.” 


Another reason advanced by Commissioner 
Humphrey is that the Philippine mahogany 
industry both in this country and in the islands 
is conducted almost exclusively by Americans, 
and woods in this category constitute one of 
the chief products of the Philippines and one 
of the principal commodities making up the car- 
goes of American ships coming to this country 
from the islands. 


Mr. Humphrey also refers to the fact that 
the National Hardwood Lumber Association 
in 1916 classified the wood in controversy as 
“Philippine mahogany,” the Forest Service, 
after thorough study in 1914, endorsed the use 
of this commercial term, the Department of 


_Commerce has long used the term in its re- 


ports, etc. He insists that the term “African 
mahogany” is equally objectionable and insists 
that the commission should forthwith require 
that its use stop. 


The statement made by the majority in_re- 
sponse to the dissent which is not detailed. 
concludes as follows: 


Discussion of the distinction between mahogany and 
so-called “Philippine mahogany” drawn by wood 
technologists and botanists lends animation to the dis 
senting opinion. These, however, are the controlling 
distinctions in commercial practice when there is a dis- 
pute as to whether wood supplied under contract is of 
the variety ordered. In so far as the dissenting 
opinion implies that under the orders of the commis 
sion the Philippine woods must hereafter be called by 
their botanical names, it goes too far. With the un- 
limited opportunities of the alphabet at their disposal 
respondents could have adopted or coined names for 
their wood which did not trade on the reputation of 
another and different wood high in public favor. The 
fact is that competitors of these respondents have 
adopted and successfully employed names for these 
Philippine hardwoods which do not import or imply 
that their woods are mahogany. ° 


It may be that the term mahogany has expanded 
somewhat since the first tree of that genus was dis- 
covered; it may even be that woods other than the 
Philippine hardwoods are being sold unfairly under 
that name. The woods sold by respondents, unlike the 
“African mahogany” mentioned by the dissenting com- 
missioner, are not even of the same tree family as 
mahogany; and it would seem that if a line is ever to 
be drawn this is the outside limit at which to draw it. 
If respondents may call lauan and tanguile mahogany, 
there is no reason why birch, which can be finished 
in excellent imitation of mahogany may not also be 
marketed as mahogany. 
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Production of Lumber, 


Wasuincton, D. C., Aug. 24.—In a report 
released for publication on Aug. 27 the Depart- 
ment of Commerce announces that, according 
to data collected’ at the annual canvas of forest 
products for 1926, the production of lumber, 
lath and shingles in the United States was as 
follows: Lumber, 36,933,930,000 feet, board 
measure, a decrease of 3.7 percent as com- 
pared with 38,338,641,000 feet in 1925; lath, 
3,083,130,000, a decrease of 2.5 percent as com- 
pared with 3,161,137,000 in 1925; and shingles, 
6,008,346,000, a decrease of 18 percent as com- 
pared with 7,324,027,000 in 1925. These statis- 
tics were compiled by the bureau of the census, 
Department of Commerce, in cooperation with 
the Forest Service, Department of Agriculture. 

Of the 46 States reporting the production of 
lumber for 1926, 30 showed decreases and 16 
increases aS compared with the output for 
1925, the greatest amount of increase being 
indicated for Washington, for which State the 
lumber cut—over 7,500,000,000 feet — was 
greater than that reported by any State at any 
preceding census. Eight other States showed 
a production of more than 1,000,000,000 feet 
for both 1926 and 1925. 

Seven kinds of wood contributed more than 
1,000,000,000 feet each to the total cut for each 
of the two years. The dominating woods, as 
for previous years, were yellow pine and Doug- 
as fir, which contributed 31.8 percent and 23.8 
percent, respectively, of the total production 
for 1926, as against 34.5 percent and 21.3 per- 
cent, respectively, of that for 1925. Only two 
of the seven woods of chief importance, yellow 
pine and white pine, showed decreases for 1926 
as compared with 1925. Douglas fir reported 
the largest increase, 8 percent. 

These figure for 1926 are preliminary and 
subject to such correction as may be found 
necessary upon further examination of the re- 
turns. 








TABLE 1.—PRODUCTION OF LUMBER BY 
STATES: 1926 AND 1925. 
Pct. of 
increase 
Number of Lumber cut or de- 
mills (M feet b. m.)* crease 
1926 1925 1926 1925 (—) 
Un’d States.15,242 15,621 36,935,930 38,338,641 —3.7 
STATE 
Alabama ... 1,634 1,693 2,105,122 2,235,738 —5.8 
Arizona ... 23 27 115,232 145,609 —20. 
Arkansas ... 567 634 1,441,018 1,597,130 —9.8 
California 
Nevadat . 180 173 2,187,959 2,042,991 7.1 
Colorado .. 128 145 75,278 71,069 5.9 
Connecticut. 132 128 47,367 41,650 13.7 
Delaware .. 36 30 9,433 7,324 28.8 
Florida .... 194 227 920,585 1,063,876 —13.5 
Georgia .... 1,087 1,103 1,145,489 1,365,174 —16.1 
“ae 145 144 947,471 1,140,575 —16.9 
Illinois .... 63 59 38,357 29,456 30.2 
Indiana ..... 246 286 139,472 178,560 —21.9 
Iowa and 
Kansas}. . 24 25 14,002 16,069 —12.9 
Kentucky .. 431 401 216,759 207,278 4.6 
Louisiana a. 310 2,889,530 3,293,091 —12.3 
ED cece 508 480 340,893 330,103 3.3 
Maryland .. 262 295 68,444 88,963 —23.1 
Massa- 
chusetts . 176 199 86,168 109,625 —21.4 
Michigan a 173 663,344 797,610 —16.8 
Minnesota ‘ 155 167 471,090 578,703 —18.6 
Mississippi . 1,175 1,279 2,894,994 3,127,678 —7.4 
Missouri ... 273 313 178,568 186,789 —4.4 
Montana siti 122 120 378,698 388,854 —2.6 
New Hamp- 
_Shire re 312 304 243,007 260,680 —6.8 
New Jersey. 31 39 6,953 9,816 —29.2 
New Mexico 67 7 127,110 152,330 —16.6 
New York.. 452 497 170,963 197,654 —13.5 
North : 
Carolina. 1,057 1,044 970,965 1,040,735 —6.7 
ae 411 397 141,499 140,736 5 
Oklahoma . 82 72 149,920 157,580 —4.9 
Oregon ieee 398 407 4,454,735 4,216,383 5.7 
Pennsylvania 634 627 318,797 30,822 —3.6 
Rhode 
Island .. 11 11 5,426 3,686 47.2 
South 
Carolina . 497 520 920,825 980,289 —6.1 
South 
Dakota .. 49 54 49,281 46,779 5.3 
Tennessee ot 688 647 683,323 642,359 6.4 
BEE seeks 222 225 1,456,121 1,578,008 —7.7 
as 53 47 6,479 5,861 16.5 


.."Not including production of mills cutting less than 
50,000 feet. 

.iCombined to avoid disclosing operations of indi- 
vidual establishments. 


Vermont .. 306 310 111,638 126,433 —11.7 
Virginia ... 919 899 676,663 709,180 —4.6 
Washington. 482 498 7,546,239 7,027,325 7.4° 
West Va... 270 267 588,788 583,353 9 
Wisconsin .. 223 231 912,524 1,068,612 —14.6 
Wyoming .. 42 43 19,392 16,105 20.4 


TABLE NO, 2—PRODUCTION OF LUMBER, FOR 
PRINCIPAL KINDS OF WOOD: 1926 AND 1925 


1926 1925 
Pct. Pct. 
Quantity* Distri- Quantity* Distri- 
Kind of Wood M ft. b. m. bution M ft. b. m. bution 
Total ........ 36,935,930 100.0 38,338,641 100.0 





Pe eheiits aad 164,397 0.4 179,032 0.5 
Balsam fir ..... 18,485 mS 19,686 (7) 
Basswood ...... 153,164 4 179,642 5 
See 174,731 5 180,585 5 
By atead tence 365,159 1.0 412,229 1.1 
Ce x swwetiqes 367,578 1.0 372,162 1.0 
Chestnut ....... 297,540 8 308,091 8 
Cottonwood 121,974 8 142,113 4 
errr 752,499 2.0 902,590 2.3 
Douglas fir ..... 8,806,535 23.8 8,154,373 21.3 
Pa 182,356 5 190,632 5 
Hemlock ....... 2,158,652 5.8 2,139,631 5.6 
es A ee 85,589 2 79,293 2 
aS ee 254,457 a 306,991 8 
Lodgepole pine.. 29,110 a 24,979 ak 
MEE non5 Semin 829,020 2.2 921,566 2.4 

_ eae 2,190,504 5.9 2,129,181 5.5 
BO GR vc caccs 1,133,347 3.1 1,100,648 2.9 
Redwood ....... 487,715 1.3 510,639 1.3 
NE aie 647,191 1.8 751,276 1.9 
Sugar pine ..... 306,465 8 306,992 8 
Sycamore ...... 82,153 wa 24,286 1 
lle 256,276 Bs 220,219 6 
OO aoe 52,087 eS 70,251 2 


Western yellow 


3,172,975 8.6 3,127,208 8.1 
349,984 9 336,887 9 


*Not including production of mills cutting less than 
50,000 feet. 

*+Less than one-tenth of one percent. 

tIncludes all western firs except Douglas fir. 


Two Machinery 


CLEVELAND, Onto, Aug. 23.—Directors of 
The Brown Hoisting Machinery Co. of Cleve- 
land, and Industrial Works, Bay City, Mich., 
have approved plans for a merger of the two 
companies to be made effective when ratified by 
their respective stockholders at meetings which 
will be held in the near future. Discussions 
leading to this merger have been proceeding 
for many months, and this announcement is 
the culmination of intensive work on the part 
of the late E. B. Perry, formerly president of 
Industrial Works, Alexander C. Brown, presi- 
dent of The Brown Hoisting Machinery Co., 
and other executives of the two companies. 
The businesses to be joined both occupy out- 
standing positions in the materials handling in- 
dustry, and the merger is singularly auspicious 
from every standpoint. The physical proper- 
ties, the earnings, the standards of design and 
workmanship, and the personnel of both com- 
panies are very similar. A well known firm 
of public accountants has made the following 
statement: “It has seldom been our experi- 
ence to come into contact with a situation in 
which the conditions were as appropriate for a 
consolidation or merger as in this instance.” 

The object of consolidation is to render bet- 
ter service to users of material handling equip- 
ment by means of eliminating duplication or 
overlapping of product where it exists, by 
effecting economies in manufacturing and by 
concentrating in each plant that portion of th 
work which can be produced to the best ad- 
vantage. 


The Brown Hoisting Machinery Co. was 
founded in 1880 by Alexander E. Brown. This 
company designs and manufactures hoisting 
and conveying appliances and heavy handling 
machinery of all descriptions, including loco- 
motive cranes, grab buckets, combination 
shovels and cranes, ore unloaders, bridge 
cranes, gantry and portal cranes, trolleys, hand 
traveling cranes, and conveyor equipment. The 
principal plant of the company occupies nine 
and one-half acres, fronting on St. Clair Ave- 
nue in Cleveland, ten minutes’ ride from the 
heart of the city, and is served by switch tracks 


AMERICAN LUMBERMAN 39 


Lath and Shingles, 1926 


White pine ..... 1,366,051 3.7 1,521,128 4.0 
Yellow pine.... 11,751,647 31.8 13,235,936 34.5 
Yellow poplar.... 321,579 9 375,662 1.0 
. OO ee 106,710 3 114,733 3 


TABLE 3.—PRODUCTION OF LATH, FOR 
PRINCIPAL STATES: 1926 AND 1925 








——1926. ——1925——_ 
No. Quantity No. Quantity 

of (thou- of (thou- 

mills sands) mills sands) 
United States ...... 942 3,083,130 905 3,161,137 
State — «—_—_—— —-— 
Washington ......... 109 901,976 115 766,591 
GE itl oa good ee dome 54 388,733 57 360,438 
ee ere ee 58 273,346 53 320,443 
POE. is 2 00.8% 00% 60 224,560 73 317,149 
Mississippi .........-. 38 197.968 22 170,961 
| Se ee 60 164,615 79 184,533 
7 Ee eae 37 132,389 87 147,867 
WRN Sides sees 70 119,533 72 142,764 
SE ee ee 23 109,935 27 134,340 
California and Nevada* 28 104,199 23 146,412 
All other States...... 405 465,876 347 469,639 





*Combined to avoid disclosing operations of indi- 
vidual establishments. 
TABLE 4.—PRODUCTION OF SHINGLES, FOR 
PRINCIPAL STATES: 1926 AND 1925. 





——1926—— ——1925-—— 
No. Quantity No. Quantity 

of (thou- of (thou- 

mills sands) mills sands) 
United States...... 476 6,008,346 553 7,324,027 
State — —_ — ss —————— 
Washington ....0..0. 136 5,135,160 168 6,196,650 
CE a. bce ea alyees 27 309,727 32 442,628 
oe Se ae 29 168,194 34 143,384 
En Mn 17 82,977 17 111,887 
ME <a.cin'c chs owes 16 70,418 24 88,053 
SN ho ort tie abe ow ae 67 57,587 74 91,264 
i are 18 50,745 28 54,440 
All other States...... 166 133,538 176 195,721 


Firms to Merge 


of the New York Central and Pennsylvania 
railroads. The company also owns at Elyria, 
Ohio, twenty miles from Cleveland, twenty-five 
acres of land on which is situated a modern 
and completely equipped iron and_ bronze 
foundry. 

Industrial Works was founded in 1873 by 
George C. Kimball, James Clements, E. Wells 
and Charles R. Wells. W. L. Clements, of Bay 
City, was president from 1891 until his retire- 
ment in 1924, after which E. B. Perry was 
president until his death on Aug. 7 last. This 
company designs and builds locomotive cranes, 
wrecking cranes, heavy duty and full revolving 
pile drivers, crawler cranes and shovels for 
gasoline, steam, electric, or Diesel operation. 
gantries, pillar cranes, rail saws, buckets, and 
steam hammers. It also manufactures large 
coke oven machinery, including coke pushers. 
coal chargers and clay carriers. The Industrial 
Work’s plant covers twenty-nine acres, consists 
of sixty buildings, has over 440,000 square feet 
of covered floor space, and is served by five 
miles of its own railroad track, with motive 
power and rolling stock for internal transpor- 
tation facilities. The plant is complete, having 
its own steel, iron and brass foundries, pattern 
shop, machine shop, structural shop, boiler and 
blacksmith shops, and all other departments 
necessary to build its product from the ground 


up. 

The consolidation will join under one man- 
agement over twenty-one hundred people, and 
assets of approximately $13,000,000. The com- 
bined sales of both companies totalled over 
$7,700,000 in 1926. Both plants will be con- 
tinued in operation, and no radical changes of 
any sort are contemplated. 





A FORESTRY CLUB is to be organized in the 
Walton (N. Y.) public schools as the result of 
a gift of young trees for planting by Represen- 
tative John D. Clarke, co-author of the 
Clarke-McNary forestry bill. A total of 8,- 
700 seedling trees were ordered for the boys 
of the school by the congressman and they 
have all been set out. 
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Doing Business in an lowa College Town 


Retail Lumbermen Taking Steps to Draw the Farm Trade—Newton 
Concern Uses Newsy Ads with Excellent Results 


The city of Ames, Iowa, is the home of 
the Iowa college of agriculture. As is quite 
right in a State so famous for corn and 
hogs, to say nothing of a multitude of other 
mid-western farm products, this big school 
is well up among the leaders both in teach- 
ing practical corn-belt farming and in mak- 
ing the experiments and studies upon which 
farm progress must be based. 

The city of Ames, itself, is one of a group 
of Iowa towns that have shown steady 
growth during the period when mid-western 
prosperity has not been especially marked. 
The college has been the outstanding local 
industry upon which this growth has been 
based. The big school builds constantly, 
and while this construction does not bring 
much lumber buying to the local yards it 
does mean a considerable local payroll. 
Some prowling around over the campus and 
through the tuildings at different times has 
led the Realm to believe that Iowa dealers 
would do well to establish closer contacts 
with it, particularly with the department of 
agricultural engineering. This department 
works constantly with farm building design 
and has a wealth of stuff it is anxious to 
get more widely used by Iowa farmers. It 
seems to be very practical material, for the 
most part, and it would be of considerable 
value to dealers in the big farm building 
program that most of them believe lies in 
the immediate future. 

The H. L. Munn Lumber Co. has a fine 
remodeled plant that I believe has figured 
in these columns before. Mr. Munn was 
out of the city when I called, but Mr. Cupps, 
to whom I talked, said that trade was run- 
ning along quite satisfactorily. I was in- 
terested in seeing quite a large stock of 
small dimension stuff in the main alley 
near the office. Mr. Cupps told me this 
was used for such purposes as the building 
of screens. 

“We used to buy our screens ready built,” 
he said, “but there is such a diversity of 
window sizes in the town that we had to 
carry too big a stock in relation to the 
volume of sales. We found, too, that the 
screens we bought were not any too well 
made, and they were dipped instead of 
being painted. Now the local carpenters 
make the screens and buy this lumber and 
the screen wire from us. It’s a simple job, 
and we get the same sales volume without 
earrying the heavy stock. 


“There are several fraternity houses and 
quite a bit of other building in progress. 
The town has doubled in population in 
twelve years; and while some manufactur- 
ing towns in the State have had a faster 
growth this is pretty good for a residence 
town. The building and loan does much of 
the financing. There isn’t much speculative 
building at present.” 


Like many other Iowa yards, this one 
carries quite a little stock of lawn trellis 
and garden furniture. 


Doesn’t Count on Heavy Farm Sales 


The S. Hanson Lumber Co., with head 
offices in Boone, has a yard in this town. 
A. E. Wiehland, the local manager, said 
that building volume had been remarkably 
good during the last four or five years. 
At the time of my call the mid-summer 
quiet period was in progress. 

“We don’t count upon heavy farm sales,” 
he said, “although this is a fine farming 








FIND that people like to know 

what their neighbors are build- 
ing; so I put into our ads little 
news items about such things, 
whether the 
bought from us or not. I wonder 
sometimes if our neighbor dealers 
think we are trying to give the im- 
pression that we sold the mate- 
rials for all the jobs we list in our 
news notes. 


materials were 


That, of course, is 
not our idea. But building cre- 
ates building, and the more new 
houses or repair jobs we can bring 
to general attention the more in- 
terest in building we can stir up. 
I have no doubt but that we cre- 
ate a good many jobs for our com- 
petitors with this advertising. 
That’s all right, for they probably 
create some for us.—F RED JASPER, 
of the Jasper Lumber Co., New- 
ton, lowa. 




















sgction. Ames has gotten the reputation 
of being a residence town; and for no spe- 
cial reason that we can discover, farmers 
don’t seem to come here. You don’t see 
men in overalls around the streets on Sat- 
urday afternoons. Of course farming isn’t 
the exclusive overall job it may once have 
been, and well dressed farm families do 
come here to attend the movies and the 
like; but they seem to have gotten the 
habit of going to surrounding towns to do 
their hurry-up buying, and that has affected 
lumber sales. We’re making some efforts 
to attract them here, and I see no reason 


why we can’t do it. Of course Ames ig 
a residence and a college town, but farmers 
are welcome. We look forward to a lot 
of farm trade these next years, and we hope 
to get our share of it. There are plenty 
of farmers who are in a position to finance 
building, and certainly the farms need the 
buildings. There’s a sort of contagion about 
such things; and once we get a few key 
men started there should be a lot of barns 
and hog houses built.” 

The Schoeneman Bros. Co. bought the 
Ames branch of Spahn & Rose last April. 
W. R. Wood told me there were some big 
jobs in progress but not many small houses. 

“The lack of small house jobs,” he said, 
“is probably just temporary; for there are 
no desirable houses vacant in the town. 
There are some large renting properties 
without occupants, but they are not suited 
to the needs of the average renter. I ex- 
pect to see house building get under way 
again soon. Probably local lumbermen have 
been spoiled by the extraordinary years just 
past and think things are slow because 
those unusual sales have not carried over 
into this summer. The college buys quite 
a bit of lumber of local yards. It buys 
locally the stuff it needs for the shops and 
the repair work and the buildings it puts 


up, itself. Big buildings done by outside 
contractors don’t mean much to local 
yards.” 


Getting the Farmers Started 


Mr. Wood aiso mentioned the fact that 
his company is taking steps to make Ames 
a farmers’ town. Farm trade and its dis- 
tribution are subject to odd buying habits. 
A lounging place, a shady hitch rack for 
farm teams, a pool room with a jolly pro- 
prietor or some such thing will often serve 
to get farmers started to a certain town; 
and once started, habit does the rest. It’s 
worth a dealer’s while to consider these 
things and to deal with them in a realistic 
way. Some of the efforts to attract farm- 
ers, such as the Realm has observed in 
many places, miss fire because the pro- 
moters make the mistake of furnishing at- 
tractions which they think farmers ought 
to like instead of discovering what they 
actually do like. Farmers will not be pat- 
ronized or “slummed,” and they are sus 
picious of some too obvious attempts to 
gather them in. In this respect they are 
like all other people. 


Washing Machine Industry Growth 


The town of Newton is probably Iowa’s 
wonder city of the moment. It has grow? 
to some three times its former size in 4 
comparatively few years. If the old saying 


is true that cleanliness is next to godliness, 
then Newton should have some righteous 
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ness imputed to it, for its growth has been 
largely based upon the washing machine 
industry. Few people in the United States, 
at least in those places where electric cur- 
rent is available, have failed to see New- 
ton washing machines or advertisements of 
them. The Maytag Co. is the head liner. 
The head of this company reached middle 
age before beginning his career as a manu- 


course in smaller houses that could be sold 
on payments to factory workers. There’s 
the usual run of houses being built for 
owners, and we do probably as much farm 
business as we have done for several years. 
While we’ve never lost sight of this farm 
business, the fact remains that during the 
rush of town growth the local dealers have 
not felt it necessary to do much to boost 
country trade. Our 
farmers, like most of 
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those in the middle 
West, have not felt 
much like building. 
They were going 


through the readjust- 
ment period, when 
even those men with 
plenty of money held 
back from adding any 
more investments 
than they could help 
to their farms. I’m 
inclined to think 
there should be a re- 








Office of the H. L. Munn Lumber Co. at Ames, Iowa 


facturer; and for quite a number of years 
he made band cutters and self feeders for 
threshing machines. He also made some 
other kinds of power machines to be used 
upon farms. One or two other companies 
began the making of washing machines in 
a small way, and presently Mr. Maytag 
added that line to his factory. All the com- 
panies have grown phenomenally, but doubt- 
less the Maytag Co. is the colossus among 
them and indeed of all washing machine 
companies the world over. The stock of 
this company, I believe, has an aggregate 
value in excess of fifty millions. I shouldn’t 
undertake to say how many machines it 
makes per year, but shipments in full train 
loads have become so common that Newton 
people scarcely remark about them any 
more. The story of this industry is one 
of the epics of American manufacture. 


Meeting the Housing Problem 


The development of the industry has put 
a heavy strain upon the housing facilities 
of Newton. There have been times when 
hundreds of workmen, unable to get houses 
in Newton, have lived in neighboring towns 
as far as twenty miles away and have 
driven back and forth daily. Big houses 
have accommodated half a dozen families 
each. Boarding and rooming houses have 
done business to capacity as soon as opened. 
Factory building has gone forward at a 
dizzy rate, and all sorts of machinery for 
erecting and financing houses has been hur- 
ridly devised. One of the smaller factories 
has recently removed to another city, and 
this, together with the fast building of the 
last few years, has slowed down house 
construction somewhat. During 1926 some 
250 houses were built. The record for 1927 
will fall considerably below this figure but 
nevertheless will still seem large to some 
other mid-western cities of equal popula- 
tion but slower growth. 


Jasper Expects Farm Trade Revival 


“We have been spoiled, of course, by the 
volume of former years,” said Fred Jasper, 
of the Jasper Lumber Co., “but we feel as 
though we were not doing much. Some 
of the financing and construction companies 
have done ‘very little. They specialized of 


vival of country busi- 
ness. We hope at. 
least that the worst 
of the pinch of read- 
justment is past. Crops promise well. 
Small grain has produced a good yield, and 
if the frost will give it a chance there 
should be a corn crop. The cold, wet spring 
set it back two or three weeks, so an early 
frost would catch a good deal of it. There’s 
a need for much repair and for new build- 
ings, too; and as soon as conditions are 
right we may expect these Jasper County 
farms to come into the market for lots of 
lumber.” 


Makes Persistent Use of Advertising 


Fred Jasper is much interested in adver- 
tising and keeps at it persistently. He be- 
lieves that if he keeps at it constantly, 
using a reasonable amount of newspaper 
space, this will bring better results than 
concentrating all the appropriation into a 
few big explosions of publicity. He got an 
idea from a couple of young printers which 
he utilizes once a week in the local daily. 
This corner always appears in the same 
place. It alternates brief paragraphs call- 
ing attention to the goods or service of 
the yard with other 


Co. (Inc.), is a genial Irishman whose per- 


sonal friends are legion. I’d call him the 
Mr. Dooley of the lumber business, except 
that I don’t know just how he’d take it, 
for he has the same whimsical humor and 
shrewd wit that has made Mr. Dooley im- 
mortal. “Dick,” as his friends all call him, 
was born on the Ould Sod and in his youth 
was a musician in the British army. He 
served in some colonial campaigns and was 
present at the great Durbar at which Vic- 
toria was proclaimed Empress of India. 
When his youthful soldiering was over he 
came to America and for many years was 
employed in a Newton lumber yard, acting 
also as conductor of a brass band that won 
more than local fame. Eventually he bought 
out a yard belonging to an elderly lumber- 
man, built a handsome warehouse and has 
been a factor in local retailing ever since. 
When thesRealm called, Daly put his feet 
on the window sill and told some amusing 
accounts of farmers who overreached them- 
selves in trying to get rich over night. Dick 
can afford to do this, for he has numberless 
farmer friends and has a real appreciation 
of the hard times they have been through. 
Having been a hard worker, himself, he 
is slow of sympathy for the people who com- 
plain and yet refuse to do the obvious things 
that they should do to help themselves. 


Denniston-Partridge Plant 


The Denniston-Partridge Lumber Co. is 
a line-yard corporation with head offices 
in Newton. This company, like the other 
two, has a handsome plant. In fact New- 
ton must take pretty high rank among Iowa 
towns of its size for the attractiveness and 
efficiency of its retailing plants. Roy Den- 
niston, of the second generation of the com- 
pany, is the member of the firm best known 
to the Realm. He is an energetic and highly 
efficient young executive who is making a 
place for himself both in his own com- 
pany and in association work. The district 
organization which includes Newton, an or- 
ganization fostered by the big Northwest 
association, holds together well and does 
what seems to be an excellent job of keep- 
ing local retailers on a sound basis. Deal- 
ers find here as everywhere that there is 
much constructive work that can be done 





paragraphs of build- 
ing news or whimsi- 
cal observations. 

“We have proved to 
our own satisfac- 
tion,” he said, “that 
people read this stuff 
and that it brings us 
sales. For instance, 
we handle trellis and 
lattice and other gar- 
den furniture. Every 
little while I mention 
this stock, and nearly 
every time I do it we 
make some sales. Fre- 
quently it is to people 
who live nearer other 











towns. They could 
hardly know we have 
it for sale except by 
seeing our ads. This 
is but one way we have of checking up.” 

The Jasper company augments its sales 
by timely window displays of its products. 

R. C. Daly, of the R. C. Daly Lumber 


Historic log house, now a tourist shelter, in the Jasper County Park, 


Newton, Iowa 


by a group of competitors; work that does 
not interfere with real competition but that 
does add to efficiency and subtract from 
useless and needless friction. 
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News and Business Ideas for Retailers 


A Conversation Between Neighbors 


“Where did you buy your lumber?” asked 
one suburbanite of another who was having 
some improvements made on his house. 


“[ bought it from the Blank Lumber Co.,” 
was the reply, and when the inquirer seemed 
surprised that his neighbor had ordered from 
a dealer three miles distant, when there was a 
yard within a few blocks of his home, the 
latter explained: 


“I know I could have got the stuff nearer, 
and just as cheap—perhaps even for a little 
less money—but there is one thing I don’t like 
about buying from the yard over here. As 
you know, these people have both horse and 
motor delivery. They used to use the horses 
to deliver little jags of stuff I had ordered, and 
by the time the delivery man had.got in with 
his load and then backed clear out to the street, 
the whole length of my driveway, his horses 
hoofs would cut into the border of my drive- 
way until I would have to spend an hour fixing 
the sod. 


“When I specified that the stuff was to be 
delivered by truck, it was still worse because 
the truck driver in backing out bucked into 
the sod in two or three places, doing damage 
that I couldn’t fix within a year. And once 
they sent my stuff out on top of a five-ton 
truck, which cracked the pavement when it 
crossed the sidewalk, so I had a concrete re- 
pair job on my hands. 


“So I got sort of disgusted with these folks 
and tried the other concern, and while they 
may charge a little more, believe me, they know 
how to deliver. The driver is careful to keep 
on the driveway, and more than that, he took 
pains to find out just where I wanted the lum- 
ber piled before he unloaded it. And when he 
unloaded it, he put it up in nice shape, so that 
it was easy to handle and as much out of the 
way as possible. Service of this sort is worth 
something to me, and so I am willing to go a 
little further away from home for lumber 
when I need it, and pay a little extra if neces- 
sary. ' 


Interior Remodeling Is High Class 


Catro, Itt., Aug. 23—The P. T. Langan 
Lumber Co, and E. G, Pink—the latter owner 
of the old home at Washington Avenue and 
Sixth Street recently remodeled—are sharing 
the numerous congratulations on the fine re- 
sults obtained. This house now supplies one 
of the best examples of handsome interior fin- 
ish to be found anywhere. 

Mr. Pink recently purchased the old Gil- 
bert residence at the above address, and tore 
out all the old woodwork, putting in new quar- 
ter-sawed oak trim throughout, all of the wood- 
work being the product of the P. T. Langan 
Lumber Co. The workmanship and material 
are of the highest quality, and the house is fin- 
ished throughout in accordance with the most 
modern ideas. 





em in.” 





This Week’s Timely Tip 


Attracting Customers to the Yard 


Glenn B. Wookey, manager of the Gurley Lumber Co., Gurley, 
Neb., believes that the oftener people visit his yard or store the 
more chances he has to sell them something. So he has adopted 
—or adapted—a plan used by some city merchants, of selling an 
article on the monthly payment plan, whereby the purchaser 
comes in once a month, for twelve months, to make his payments. 

Power washing machines are the attraction used for “getting 

The Gurley company has a small hardware department 
in connection with its lumber and building material business, and 
therefore is justified in handling washing machines. On its own 
merits Mr. Wookey considers this’a good plan, sihce it gives him 
and his boys something interesting to attract the farmer’s wife 
to his place of business for a demonstration. 


When business in building materials slackens, Mr. Wookey loads 
a washing machine on his truck and heads for the rural sections. 
He drives into a farm yard, consults with “Mrs. Farmer” regard- 
ing the equipment she has for handling the family washing, and 
perhaps arouses her interest in owning a power washing machine 
sufficiently to conclude negotiations for its purchase, either for 
cash or on the monthly payment plan. 
people to visit the company’s store more frequently he prefers 
the time payment plan, where the buyer is known to be reliable. 


Even if the prospect should prove to be not interested, because 
of already having a machine, or for some other reason, the visit 
nevertheless has afforded opportunity for a possibly productive 
interview. Perhaps in looking about the place he has observed a 
need for some fencing, paint or a hog or chicken house. The wash- 
ing machine on the back of the truck serves as a card of introduc- 
tion, after which he can talk about other merchandise. 
been doing this a year and a half and finds that it pays. 


Watch for Next Week’s “Tip” 


For the sake of getting 


He has 








Retail Firm Fosters Better Swine 


Boone, Iowa, Aug. 23.—E. E. Fehleisen, of 
Fehleisen & Rosacker, who own and operate g 
line of retail yards, has been making some prac. 
tical efforts to improve the breed of hogs 
raised by the farmers near Boone. Together 
with another Boone merchant he devised the 
plan some four years ago of purchasing a num- 
ber of high-grade brood sows and of giving 
one of the animals to each of a selected num- 
ber of farm boys. The contract with the boy 
gives him the hog without charge in return for 
two female pigs from the litter, delivery to be 














ALL LUMBER ORDERS FILLED 
PROMPTLY 


Our large stock of standard and special sizes, in all the 
wanted woods, enables us to fill the biggest order in a 
surprisingly short time. Both well-seasoned and green 
lumber always on hand. Let us quote you for immediate 
or future delivery. We invite you to look over our facil- 


HAR. SCOVILL LUMBER Co, 


Lamber, Lath, Saingles, Interior Finish, Beaver Board, Rubber 
Wire 


Window Glass and Door and Window Screens. 
HURON 8T.—PHONE 83 











This Michigan retailer's advertisement fea- 
tures size, variety and condition of stock, to- 
gether with facilities for prompt service 





made at or about a specified time. The idea is 
that the second year the donors would have 
twice as many animals to distribute among the 
youthful farmers. 

“The plan has worked out quite satisfactorily 
during the four years we have tried it,” Mr. 
Fehleisen said. “Of course it does not show 
the returns that can be worked out on paper. 
No matter how carefully the stock is purchased 
some of it proves not to be as good as expected, 
and must be sold for butcher stock and re- 
placed. Some of the animals are not well cared 
for. And in addition to that, there has been 
a scourge of disease that has swept away some 
herds, taking our animals with the rest. But 
with almost no labor on our part the experi- 
ment has proved so successful that we have 
drawn out the original investment and could, 
if we chose, sell out now and be about $1,600 
ahead. Of course that is not the plan. We 
want it to continue on the original basis, in- 
troducing pure blood into the herds of the 
county. Naturally the animals go to the sons of 
farmers who are not wealthy. The county 
agricultural agent has been establishing pig 
clubs over the county and was glad to help us. 
In fact he has done most of the work of plac- 
ing the hogs. 

“The idea started with one of our Boone 
luncheon and service clubs. It was planned to 
see what could be done to codperate with the 
farmers, and I happened to be named as a 
member of a committee to bring in suggestions. 
This was the plan reported. But some of the 
banker members objected and said it would 
involve the club in heavy investments and cerf- 
tain losses, so it was voted down. Another 
member of the committee and I then undertook 
it by ourselves, with the results that I have 
mentioned. Last year we had 32 brood sows 
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placed, and according to the agreement we 
would have had 64 to put out this year. But 
the cholera upset this expectation. But we 
have 25 out this year, and with a few years of 
better luck the number should become quite 
rge. 
ee purpose is just what we tell the boys 
and their fathers it is; to improve the quality 
of the county’s herds. 
some indirect benefit. By centering attention 
upon improvement we start some of these men 
to thinking about better care and handling, and 
I suppose this sells some hog houses. It also 
creates some good will which is valuable to us. 
Putting the plan into operation has been very 
easy and has involved very little work, and as 
I said before we have drawn out the original 
investment, so it has cost us no actual money.” 


Occupies Rebuilt and Improved Plant 


LAWRENCEVILLE, ILit., Aug. 22.—The Law- 
renceville Lumber Co., of which Howard H. 
Cook is the manager, recently held a formal 
opening of its newly completed store, office 
and lumber shed. Souvenirs of various kinds 
were given to the visitors, and the company 
received many congratulations upon its com- 
modious and well equipped quarters. 

The paint and hardware store occupies the 
center of the main building, which is 85 by 110 
feet, with a 20-foot driveway to the west, ex- 
tending the entire length. Double decked pil- 
ing space west of the drive is provided for all 
finish lumber. 

To the east of the store, and in connection 
with same, are the main office and the service 
rooms. To the south of the office room is the 
manager's private office. Over the entire office 
and store is a storage room for moldings, trim 
and hardwood flooring. At the back of the 
store is the glazing room, which opens through 
double doors into the part of the building used 
for storing roofings, steel posts, heavy hard- 
ware, flooring, siding, etc. The entire main 
shed is floored with concrete, while the offices 
and store have maple floors, and the service 
room red oak. 

The storeroom in the main building is 38 by 
40 feet, having a show window, shelves for 
paints on one side and for hardware on the 
other. Besides containing the heating plant, 
the basement provides considerable extra stor- 
age space. 

Back of the main building is the structure 
known as “No. 2,” which is used for dimen- 
sion lumber, and behind that building is struc- 
ture “No. 3,” used for storing timbers, glass, 
shingles, etc.; and attached thereto are the 
warerooms for masons’ supplies. 

Directly across the street from the office and 
store is a building used for storing windows, 
doors, knock-down frames, millwork items, etc., 
while across the driveway is located a brick 
garage and the planing mill. 

The company has its own side-track, running 
along the east side of all the buildings, and 
most of the unloading is done direct from the 
cars over conveyors to the piling spaces, thus 
saving much time and labor. 

As this yard is one of the Peter Kuntz As- 
sociates, the exterior is painted in the standard 
color scheme adopted by that organization, 
namely orange, trimmed with white. The 
fronts of the buildings on each side of the 
main street and on east side of the main build- 
ing, and outside the drive, are landscaped with 
grass and shrubs. There is one driveway 
through the main building, and one drive east 
of the building, making an entrance and an 
exit for delivery trucks and customers’ vehicles. 

The service room, which is located at the 
front of the main building and entered from 
the office or store, is furnished with chairs, 
reading table, settees, writing desk for con- 
tractors and customers, while a wall stand, sim- 
ilar to those used for magazines, is provided 
for holding the plan books. This room is fin- 
ished with oak flooring and colored plaster, 
and furnished with curtains, rugs, etc. The 
Store and office are painted and finished with 
various products carried in stock, thus helping 
to display the goods and make sales. 

The yard, and different buildings, are 


Of course we do get ° 


equipped with telephones and a bell system to 
save the employees’ time and to facilitate serv- 
ice to customers. 

“Our principal thought,” said Mr. Cook, “has 
been along the line of neatness, arrangement 
for service, selling, time saving and to keep the 
different kinds of stock separate, so as to en- 
able those in our employ to know where each 
item is at all times, and thus make it easier to 
serve our customers.” 


Gives Quick Service on Big Job 

MILWAUKEE, Wis., Aug. 24.—Lumber to the 
amount of 325,000 feet, consisting of fir, south- 
ern pine and white pine, from 1-inch boards 
up to 12x12-inch timbers, has gone into the 
construction of a racetrack for whippet dogs 
eight miles west of Milwaukee. 

The entire racing plant was put up in just one 
month, due largely to the efficient service which 
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New billboard, on the highway, at racetrack 


the Wilbur Lumber Co. of West Allis gave 
in delivering the lumber and other building 
supplies. The promoters of the racetrack 
placed the order for lumber and supplies with 
the Wilbur company late one afternoon, and 
the following morning a fleet of Wilbur 
trucks had started to move the stock out to the 
site, a seven-mile haul. 

Five trucks were kept 





on the job and at times 
there were eight haul- 
ing. 

‘ The grand stand is 
the largest building on 
the grounds, seating 
4,000 people. It is 150 
feet long, 60 feet wide, 
and 34 feet high to the 
roof, built entirely of 
wood, with joist con- 
struction, being sup- 
ported on wood girders 
which in turn are sup- 
ported by columns and 
knee braces. A wood 
ramp runs around the 
bottom. 

Timbers used in the construction of the 
larger buildings are of fir and southern pine. 
The 2-inch stock is southern pine and fir also, 
while the inch lumber is white and yellow 
pine. The fences, grand stand, kennels, pad- 
dock and other buildings are built largely of 
white pine, while the seating, roofboards, etc. 
are of southern pine. 





Retailer Keeps Five Phones Busy 


WorTHINGTON, OnI0, Aug. 23.—It is seldom 
that a business concern located in a town the 
size of Worthington (about 1,500 population) 
requires five telephones to transact its business, 
but such is now the case with the Potter Lum- 
ber & Supply Co., which firm installed its fifth 
phone last week. 

Mr. Howard Potter, president of the firm, 
says that business has steadily increased 


throughout the summer, and as evidence of the 
large territory now being served, cited the fact 
that large orders for lumber and building ma- 
terials had. been delivered as far as Plain 
City and Delaware. 


Lumber Firm Passes Century Mark 


Urica, N. Y., Aug. 22.—The Chas. C. Kel- 
logg & Sons Co., one of the best known 
and oldest lumber firms in the Mohawk 
Valley, is this week celebrating the 100th 
anniversary of the founding of the house. 
The firm was organized in 1827, and has 
always been in the control of the same fam- 
ily during the one hundred years of its ex- 
istence. <A letter of congratulation was re- 
ceived during the week of the celebration 
from the Utica Chamber of Commerce. The 
Kellogg company, in connection with the 
event, is making a fine display of wood 
craftmanship in the display windows of the 
new building of the Utica Gas & Electric 
Co. The concern makes a specialty of fur- 
nishing lumber for homes, and puts out an 
attractive book of plans, etc. Lattice work, 
vine standards and benches for lawn and 
gardens also are specialties handled by the 
Kellogg company. 


PaSSSEEEBEZaE: 


Builds and Displays Sample Coop 

Patmyra, Mo., Aug. 23.—The Robey-Robin- 
son Lumber Co. has built a sample “Missouri 
catching coop” which is being displayed in one 
of the local stores. This is the type of coop 
recommended by the poultry department of 
the State College of Agriculture, prints and 
specifications for which are contained in a 
bulletin available at the County Extension 
office. The coop is used for culling the flocks, 
saving much time and trouble and eliminating 
frightening the hens and thereby causing tem- 
porary decrease in egg production. It is not 
the intention of the lumber company to make 
these coops for sale, but merely to provide a 
sample that farmers may follow in_ building 
their own. 

“We do not make a practice of building such 
things as this to sell at our yard,” said J. H 
Rebinson, jr., “but made this as an encourage- 





A total of 325,000 of lumber was used for grandstand, other buildings 
and high fence of this whippet dog racetrack 


ment for our farm customers to provide them- 
selves with similar coops if they care to do so. 
This sample affords a good illustration, which 
can ‘be followed with ease. The local farm 
adviser is now using this coop in culling 
chickens all over the county. This gives us 
some splendid advertising, and also saves the 
farm adviser and the farmers a lot of un- 
necessary work.” 


Seaaaaaaeaaaant 


Honored by Street Name 


PitrspurcH, Pa., Aug. 23.—The new boule- 
vard leading from the Pittsburgh city limits 
toward Butler, Pa., has been named Babcock 
Boulevard in honor of E. V. Babcock, county 
—* and head of the Babcock Lum- 

r Co. 


THE sum of $14,000,000 will be spent over 
a period of five years in improving the harbor 
at St. John, N. B. 
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Employs Young Woman to Find Prospects 


Dauias, Tex., Aug. 22.—The value of per- 
sonal contact in the merchandising of lumber 
and building materials is being demonstrated 
in Dallas, by the work of Miss Gertrude 
Marguerite Pickett, seventeen years of age, 
who makes house-to-house calls as a represen- 
tative of J. M. Wilcox & Co., lumber and 
building material dealers. 

The head of the firm, J. M. Wilcox, em- 
ployed the young lady early in July and is very 
much pleased with the results realized and the 
possibilities of future business as a result of 
her efforts. He modestly stated that he did 
not know whether he is the originator of the 
idea of having a girl do this kind of work, 
but he did not know of another lumber firm 
that had adopted such a method. Anyhow, it 
looks like a new idea in this field. 

Gertrude is the daughter of Mrs. Lydia O. 
Pickett, and lives with her mother and a sister. 
Her home is in a pretty residence section just 
a few blocks from the big Wilcox plant. Per- 
haps in passing it many times and noticing 
the activities around the place she decided to 
apply there for a position as soon as the school 
term ended. Anyhow, that was just where she 
first went, applied for a position and got it. 
She graduated at North Dallas High School in 
June, having carried six subjects during her 
final year there, including a business course. 

Miss Pickett has a combination job. During 
the morning hours she is calling on house- 
wives. She spends the afternoons in the com- 
pany’s office taking dictation, compiling her 
records, writing letters to prospective cus- 
tomers and doing general instde work. The 
“prospecting,” as she terms it, is interesting 
work. She has made many new friends, and 
is securing new customers and prospective 
future business for her firm. 

One of the first things a representative or 
solicitor should overcome in making calls is 
a hesitancy to ring the door bell. It seems 
that Gertrude had not heard of that fear and, 
therefore, didn’t have anything to overcome. 
She says that when she decides to make a 
call she walks right in, without portfolio, and 
makes herself and purpose known. 

Asked the question, “Do you just strike out 
down a street and go in every house, or do 
you map out a territory and go only to cer- 
tain places?” she answered: “We decide on 
some section of town and for a few days I 
cover that territory. I do not call at every 
place, but determine the calls largely by out- 
side appearances of a house.” 

“What are the main points, based on your 
observations, that influence your decision to go 
in?” Right here was where the “eternal fem- 
inine” showed up! 

“First, I look at the roof, and then at the 
door steps.” Which reminded the interviewer 
of the well known fact that when a woman 
looks at some other woman, from the stand- 
point of attire, she usually looks first at her 
hat, and then at her shoes! 

And if Gertrude thinks the roof, or the door 
steps, or a porch or something else about the 
place needs repairing, remodeling or painting, 
in she goes with her message. 

She declares that less than 20 percent of 
the housewives decline to receive her when 
she makes known her business. Therefore, she 
scores a high percentage on hearings. Very 
few are actually discourteous, she says, but 
she never resents even a “cold reception,” be- 
cause to do so is not good business. 


Miss Pickett approaches her prospect and 
her subject diplomatically, and calls into play 
that valuable asset which most women have 
of being able to “sympathize” with a sister 
and listen attentively to expressions of her de- 
sires and plans. She “feels them out” and 
ascertains whether they are planning to have 
repair work or remodeling done around the 
place. Or, perhaps madame and her husband 
are figuring on building a new home. Maybe 
they have been intending for some time to fix 


that roof or those steps, add a sleeping porch 
or build a new garage with servants’ quarters. 
And, too, Mrs. Housewife might want some 
new floors or would like to fix up a pretty 
breakfast room or build a room in the attic. 

If nothing is wanted in these respects right 
now, how about some paint or maybe some 
new wallpaper? “Sure, the firm can supply 
these,” and will be glad to quote prices and 
submit color cards and patterns. 

“Nothing at all?” “Well, thanks just the 
same for the time. And such a nice little 
visit and chat. When you do want something 
in our line, please give our firm an opportunity 
to serve you,” the young lady says, perhaps 
adding: “And I do hope the baby, the little 
darling, cuts its teeth without any further 
trouble.” 

Many times Gertrude calls at exactly the 
right moment, for the heads of the family have 
just decided to have work done that requires 
lumber, paint, wallpaper and other materials, 
in which case the firm sends out an estimator. 

In many instances Miss Pickett finds that 
work is planned for “later.” Memoranda are 
made of all such cases, and at the proper time 
there is the necessary “follow up” contact and 
salesmanship work. Miss Pickett “keeps a de- 
tailed record of all calls she makes, checks up 
on them closely with her employers and they 
never overlook an opportunity to develop spot 
and future business. 

“What do you do 
when you find that the 
people who would like 
to have some repair or 
building work done do 
not own the place, but 
are renting?” she was 





GERTRUDE PICKETT, 

Who Discovers Prospects 

and Solicits Business for 
Retail Lumber Firm. 








asked. “I get the name 
of the owner of the 
house, or the agent, and 
then we take the matter 
up through that chan- 
nel, telling them of their 
tenants’ desires.” 

“What if the lady of 
the house tells you she 
wants certain things done and has discussed 
them with her husband, but that money mat- 
ters are causing the delay?” 

“I report this to the office,” she said, “and 
then the firm gets in touch with the husband 
and tries to make satisfactory arrangements 
as to the finances.” 

So, Gertrude has a pretty good system of 
meeting and coping with the various types of 
“sales resistance.” She holds that the big 
thing in business is to make it difficult for the 
prospect or the customer to say “no,” and to 
make it convenient or easy to say “yes.” 

Miss Pickett is enjoying her work this sum- 
mer and plans to go right ahead with it dur- 
ing the fall and winter. She says she isn’t 
through studying, and has already made plans 
to go to night school this winter and study 
journalism and Spanish. Later she wants to 
go to some college and further equip herself. 

“Why do you want to study journalism?” 

“Well,” she said, “I have always wanted to 
write, and I believe that field is interesting 
and can be made profitable.” 

J. M. Wilcox has been in the lumber busi- 
ness, for himself, nineteen years, and has made 
a success of it, as did his father, who went 
into that line back in 1877, and as have his 
brothers, who are in the same business in 
other north Texas towns. 

“We have used numerous sales methods and 
plans,” said Mr. Wilcox, “and many have 
proven successful in varying degrees. I have 





always recognized the fact that in home build- 
ing and remodeling and repairing, the house- 
wife has the greatest influence. For that rea- 
son I decided to have this young lady make 
these house-to-house calls. On some subjects 
a woman can talk to a woman better than a 
man can, and what concerns her more than 
home and household matters? 

“Miss Pickett does not attempt to go into 
technical details as to lumber and_ building 
materials. Her duty is to make contacts and 
report on possible new customers. She may 
offer suggestions in ascertaining what is wanted 
or may be planned. Then she gives the office 
a detailed report, which we follow up. 

“If we can please the housewife and get her 


‘consent to supply the needed things, provided 


her husband approves, we know that the bigger 
part of the sale has been made and it is largely 
a matter of closing it. With the husband it 
is mostly a question of cost and how and 
when he can pay. If finances hold back busi- 
ness we endeavor to arrange the money part 
in a way that is satisfactory to the man of 
the house. 

“Miss Pickett’s work is a feature of our 
sales department that is proving valuable and 
I am sure will prove of greater value as it 
develops. We do not overlook even the in- 
tangible part of this. Some of these house- 
to-house calls may not bring orders immedi- 
ately, possibly not for a long time, and some 
may never result in business. But there is 
always the good will feature and the word-of- 
mouth publicity that we get. 

“When Mrs. Housewife does decide to have 
building or repair work done,” said Mr. Wil- 
cox, “the chances are that, as a result of this 
young lady’s call, she will remember us and 
we will be given opportunity to handle the 
business. And, too, Mrs. Housewife will tell 
Mrs. So-and-So about our methods of seeking 
and doing business. Then Mrs. So-and-So 
will tell some other woman and the word goes 
around.” 

Several years ago Mr. Wilcox built in Dallas 
a model home, which was open for inspection 
during the State lumbermen’s convention and 
was visited by thousands of people. He has 
long been known for his successful methods. 
By inaugurating this house-to-house solicita- 
tion work he has added a novel feature to his 
sales department, bringing him further recogni- 
tion as a progressive lumberman. ~ 


Mail Order Financing of Homes 


A phase of the many-sided problem of mail 
order competition that has not been sufficiently 
emphasized in most of the discussions of this 
subject, but which in many cases is the crux of 
the whole matter—that of financing the cus- 
tomer—is brought into the foreground and dis- 
sected, in a very illuminating manner, by J. E. 
Vanderwerle, of the Ann Arbor Lumber Ca. 
Ann Arbor, Mich., in a recent letter to the 
AMERICAN LUMBERMAN, from which the fol- 
lowing paragraphs are quoted: 

“Our experience in our own locality with 
mail order competition, with its many angles, 
would fill a large volume,” writes Mr. Vander- 
werle. “It seems to us that this mail order 
business can be classed in two definite groups 
—the people who buy for cash because they 
think they can buy cheaper out of town than 
locally, and those who place their business with 
mail order houses because of financial assist- 
ance. 

“There seem to be many ways and plans for 
reaching the first group, and securing their 
business, through well directed advertising, 
personal contact, direct-by-mail appeals and 
other well known methods. It seems to us that 
this phase resolves itself into the question 0 
how much energy a dealer puts into his busi- 
ness, by building up his name, good will, the 
clarity and definiteness of his advertising, 
both direct and through news media, and any 
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other methods that give the prospective cus- 
tomer the right slant on the local dealer. We 
can see much hope for the dealer who handles 
this angle of mail order competition in the 
proper way. ; ‘ ; 

“In taking up the subject with relation to 
the second group—those who are assisted 
financially by the mail order houses—we can 
only speak from our observation and contact. 
In order that you may gain an idea of the 
inroads that this competition has made in our 
locality, let me state that we have learned, and 
have checked up and found to be correct, the 
fact that in this (Washtenaw) county, forty- 
eight homes were: sold complete during the 
months of April and May of this year by one 
of the big Chicago mail order houses. These 
sales include the lumber, hardware, glass, 
plumbing supplies, heating and electrical sup- 
plies, in fact everything to complete the home, 
with the exception of the mason materials and 
the labor required to erect the building. We 
have talked to probably fifty people who this 
year have bought through this channel. With- 
out exception the deals involved financial as- 
sistance which the customers could not negoti- 
ate locally and which, according to accepted 


standards of financing, either locally or else- 
where, is not considered sound. Most of these 
people were building homes for themselves, 
while some were building for speculative pur- 
poses. The methods used were typically as 
follows: 


“A man owns a lot, clear, worth about $1,500. 
The mail order man sells him the materials for 
a house, and possibly a garage, from his cata- 
log or the man’s own blueprints, for a stipu- 
lated sum. This includes all materials except 
mason supplies and labor. The mail order 
house then agrees to furnish a _ stipulated 
amount of cash with which to purchase the 
mason supplies and pay for the labor, and takes 
a first mortgage for the total amount, deduct- 
ing a financing fee of 2% percent. The mort- 
gage bears straight 6 percent, becoming opera- 
tive three months after the material is de- 
livered, and payable, beginning then, at the rate 
of 1 percent a month. 


“We know of no way to combat this angle 
of the business, as it involves huge sums of 
money and a question of safety of investment. 
The local representative of the mail order 
house informed the writer that the financing 


end of this business had a working capital of 
one hundred million dollars. It certainly in- 
volves a tremendous amount in Washtenaw 
County alone. 
“An actual recent case works out as follows: 
$4,371—Price of material for house and 
garage. (No mason material or 
labor.) 
2,400—Cash (payable by mail order house 
as work progresses) 





$6,771—Amount of first mortgage, less 
financing fee of 2 percent. 


“Now, if the price of the lot is $1,500, and 
is added to the $6,771, making a total of $8,271, 
you will see that the mortgage taken was 
almost 82 percent of the cost. This of course 
is the reason local financing is impossible. In 
passing, we might say that invariably the prices 
charged for materials are excessive. Checking 
up the mail order prices reveals that the lum- 
ber bill alone exceeds by about $300 the price 
for which the material could be bought locally. 

“It would be very interesting to find out 
just -how extensive this business has become in 
this country.” 








“How Large a Factor [s Lumber in 
the Retail Business?” 


Kansas City, Mo., Aug. 22.—Since publication in the Aug. 13 issue of the AMERICAN LUMBERMAN [page 45] 
of the results of a questionnaire sent out by E. E. Woods, secretary-manager Southwestern Lumbermen’s As- 
sociation, additional replies have been received, bringing the total number of yards heard from up to 920. 
These additional reports make some changes in the results as shown in the article above referred to, but 
still indicate that the greatest volume of business done by the retail yards is lumber, and that the largest 
profit is on lumber. Secretary Woods has issued a report on the results of this questionnaire, under the caption 








‘How Large a Factor Is Lumber in the Retail Business?” as follows: 


At different times there has been much discussion as to just 
what percentage of the retail lumber dealers’ business at the 
present time is lumber, also the relative profit on same as 
compared to the other materials that are handled. 

Arthur A. Hood, now head of the Hoo-Hoo order, in an 
address before the directors of the National Lumber Manu- 
facturers Association in Chicago on Nov. 30, 1926, made the 
following statement: 

“The loyalty and enthusiasm of the lumber retailer as a 
dealer in building materials goes to the products which show 
him a profit, and building material specialties, which repre- 
sent 50 percent of the volume in retail lumber yards, show 
approximately three times the profit that lumber carries.” 

Fred L. Lowrie, president of the National Retail Lumber 
Dealers Association, speaking at the National Lumber Manu- 
facturers’ Convention, April 22, 1926, said: 

“The profits in a typical yard for 1925 were as follows: 
Lumber 5% percent; millwork 3 percent; building materials 
12% percent. In other words, substitutes were netting twice 
as much profit as lumber and four times as much as millwork. 
While these figures differ in various yards, I think I am safe 
in saying that in the great majority of cases the retailer re- 
ceives a greater profit on his building materials than on his 
lumber.” 

Wilson Compton, in his official report to the National Lum- 
ber Manufacturers Association in April of this year, says: 

“The volume of other materials being sold, for example, in 
the middle western retail line yards today, largely consisting 
of substitutes for lumber, is half again as great as the volume 
of lumber.” 


The proper way to approach any problem is to secure all of 
the facts available. Believing that some of the authorities 
quoted were in error in the estimates made, the Southwestern 
Lumbermen’s Association set out to secure some data on this 
subject. Lumber was classified as “shingles, millwork, lath, 
hardwood, and softwood lumber.” All other items handled 
in the yard were classified under the head of “items other than 


‘ lumber.” The information sought was for the year 1926. 


Questionnaire blanks were mailed out to the nineteen hundred 
members of this Association. More than 50 percent of the 
yards circularized responded, exactly 920 supplying the infor- 
mation. Of the replies received, 762 were line yards and 158 
individually owned. 


The results show an average total of— 
66 percent of total volume is lumber 
34 percent of total volume is items other than lumber 
27 percent gross profit on lumber 
25 percent gross profit on items other than lumber 


While some of the returns explicitly were marked “esti- 
mated,” a great many, and apparently a large majority, were 
carefully tabulated totals. 

Three large city yards showed a volume of lumber amount- 
ing to 53 percent of the total. Some small single yard towns 
reported the lumber volume as low as 25 percent. No effort 
was made to secure the amount of relative turnover. ; 

These returns cover the business of the yards in Kansas, 
Missouri, Oklahoma and. Arkansas, but are indicative of what 
probably prevails the country over. They are available to any 
interested parties who would care to look them over. 


These results clearly show that practically two-thirds of the retail lumber dealers’ business still consists 
of the items that formerly were almost exclusively handled, and that the profit on same is 2 percent larger 


than on the so-called side-lines and substitutes. 


Since our greatest volume is lumber, and our largest profit 


is in lumber, it behooves the retail lumberman to enthusiastically join hands with the lumber manufacturers 
in the large campaign which is now being undertaken to secure for wood its proper recognition as a build- 
ing material.—E. E. Woods, secretary-manager Southwestern Lumbermen’s Association. 
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Give Re-roofing Demonstration 


Aurora, Iti., Aug. 22.—Long having felt the 
effect of competition of outside roofing com- 





While the reroofing was in progress, life 
went on as usual in the Trimble household the 
members: of which 
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Section of roof before and after reshingling 


panies, the retail lumbermen of this city re- 
cently determined to take decisive steps to 
check it. At the entrance to the grounds of 
the Central States Exposition stands the half- 
a-century old home of Clifford V. Trimble, 
executive secretary and manager of the expo- 
sition. It has recently been rebuilt and rejuve- 
nated, but it still needed a new roof. 

The last annual fair, which would be visited 
by half a million people during the nine days 
of its progress, was but a week off, when a 
committee of Aurora retailers representing the 
Northern Illinois Lumber Co., the Frank Mall 
Lumber Co. and the White & Todd Lumber 
Co., broached to Mr. Trimble the proposition 
that they would reroof the old home and use 
the job as an advertising stunt to demonstrate 
to the public the possibilities of putting a new 
shingle roof over an old. 

Said and done! The job was executed with 
red cedar shingles, according to specifications 
by the Red Cedar Shingle Bureau, of Chicago, 
and was completed in time for the opening day 
of the exposition—Aug. 12, ready for the in- 
spection of the thousands who thronged the 
fair grounds. It has attracted a great deal of 
attention and was unquestionably one of the 
best strokes of promotional advertising yet at- 
tempted by the Aurora dealers. 


Lonpon, Onto, Aug. 23.—The retail lumber 
dealers of this city have recently put into oper- 
ation a plan for regulating the granting of 
cash discounts and preventing the abuse of 
credit, which in the short time it has been in 
use has worked well, and gives promise of 
being the solution of a very vexatious problem. 

For several years the two local retail lumber 
firms have been trying to arrive at some 
method that would alleviate the necessity for 
granting long time credit. As a matter of fact, 
this community had become noted for the abuse 
of credit. It had gotten to a point where the 
credit business had expanded beyond all rea- 
sonable limit. 

Therefore, the two companies—the London 
Lumber & Coal Co. and the Tanner-Robison 
Lumber Co.—got together and formulated the 
plan which became effective July 1. 

About ten days preceding that date an an- 
nouncement was published, in half-page space 
in the local newspaper, stating the exact terms 
upon which all merchandise would be sold in 
the future. In addition, when the two firms 
mailed out their statements on July 1, there 
was enclosed with each a circular conveying 





were hardly aware of 
the work going on. The 
shingles being laid over 
the old, there was no 
labor or expense of re- 
moving the old roof, to 
say nothing of the ab- 
sence of dirt and lit- 
ter. Furthermore, the 
Trimbles were assured 
of a great gain in 
home comfort through 
the double insulation 
the new roof would 


afford. 


The reroofed Trim- 
ble home will be a per- 
manent exhibit demon- 
strating the economy 
and attractiveness of a 
shingle reroofing job. A 























Reroofing with wood shingles is a clean job, 
Note absence of litter on ground 


sign telling the story of the new roof, posted 
on the house and facing the heavily traveled 
Lincoln Highway, will be a perpetual re- 
minder to the public of the service performed 
by the Aurora lumber dealers. 











Half-a-century old Aurora (Ill.) home, just outside fair grounds and on Lincoln Highway, re- 
roofed by local retailers in promotional campaign for shingles 


Dealers Unite in New Cash Discount Plan 


the same information. The announcement read 
as follows: 


ANNOUNCEMENT TO THE PUBLIC 


Beginning July 1, 1927, all our sales will be made 
under the following terms: 

(1) 10% discount for cash on or before the tenth 
of the month following date of purchase and delivery. 

(2) Positively no discount after the 10th, regard- 
less of reasons for non-payment. 

(3) Statements of accounts, showing the amount 
of discount deductible, if paid by the 10th, will be 
mailed the first of each month, but failure to receive 
statement does not entitle customer to discount after 
the 10th. 

(4) Discount applies only to all sales made on and 
after July 1, 1927. 

Changed conditions have made necessary methods 
of handling credit sales more businesslike than those 
which have been used heretofore. For the past five 
years we have been seeking a method which would 
be fair to our customers and to ourselves, taking ac- 
count of the necessities and convenience of both, but 
no plan proposed seemed satisfactory. 

The nature of the lumber business, with the nu- 
merous deliveries required, even on small jobs, makes 
necessary some form of credit, for a strictly cash busi- 
ness on each delivery would be a nuisance to all con- 
cerned. On the other hand, a system whereby the 


cash buyer pays the same price as the long-time credit 
buyer is manifestly unfair. Credits have expanded al- 
most unbelievably, so that a change had to be made. 

These new terms will be adhered to rigidly, for they 
have been tried out thoroughly in other communities 
and have proven themselves to be more satisfactory to 
both customer and merchant than any others. We are 
confident that results here will be equally satisfactory 
and ask that our patrons familiarize themselves with 
the new terms so that they will not lose their dis- 
counts. 

Our Aug. 1 statements will show the amount of 
discount allowable on purchases made during July, 
and mailed remittances bearing the postmark of Aug. 
10 or earlier will be accepted for discount. 

Very truly yours, 
THE LONDON LUMBER & COAL CO. 
THE TANNER-ROBISON LUMBER CO. 


In addition, three rubber stamps were made 
for each firm, these stamps reading as follows: 
No. 1.—‘‘Net cash—No discount allowed.” 

No. 2.—Ten percent discount for cash on or be- 
fore the 10th of the month following date of sale. 
Positively no discount after that date.” 

No. 3.—“If paid on or before Aug. 10, 1927, a 
discount of $...... will be allowed. Positively no 
discount after above date.” 


Statements for all business sold prior to 
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July 1 was imprinted with stamp No 1, which 
will continue to be so used until the. business 
originating before that date is cleaned up. , 

Invoices for all new business (sold on or 
after July 1) was stamped with No. 2. 

Beginning Aug. 1 all statements going out 
were imprinted with stamp No. 3, which shows 
the exact amount of discount to which the 
customer is entitled, thus bringing forcibly to 
his mind the sum he will lose if he fails to 
pay the bill by the 10th of the month follow- 
ing date of sale. 

To take care of the 10 percent cash discount, 
prices were marked up, effective July 1, enough 
to cover the deduction as, of course, it would 
not be possible to grant 10 percent discount on 
the prices previously prevailing. In other 
words, the new plan simply compels the cus- 


tomer who does not pay his bill before the 10th 


of the following month to pay for the privilege 
of being carried. 

All of the advertisements and announcements 
are signed by both firms, thus serving notice on 
the buying public that they are in unison on the 
proposition and that it will be adhered to. 

“Of course, the system has not worked long 


enough for us to tell just what the reaction 
will be,” said Ralph V. D. Coons, president 
London Lumber & Coal Co., “but we know that 
already a greater percentage of our customers 
are paying for material on delivery. We are 
expecting to lose some business, but we feel 
that we will be better off to do less business 
and get the money than to do a larger volume 
and have the expense and worry of collecting 
overdue accounts. We are very careful in 
quoting prices to tell the people that the price 
named is subject to a discount of 10 percent 
if payment is made on or before the 10th of 
the month following. We understand that 
merchants in several other lines of business in 
our community are going to try the same prop- 
osition and, of course, the more that come into 
it the easier it will be for us all.” 

A member of the Tanner-Robison organiza- 
tion said that while the plan had not been in 
effect long enough to determine what the re- 
sults will be, he felt confident that it was going 
to work. “We have not had a single objection 
to it thus far,” said he, “and have received a 
far greater proportion of cash small sales, 
besides getting in quite a number of old ac- 


counts. The plan has the hearty support of 
the contractors. Anyway, we know this much: 
that if, say $30,000 of business is not dis- 
counted, we will have $3,000 more at the end 
of the year than we would under the old sys- 
tem, and besides will have a lot more time to 
devote to the slow pay man than we had 
before.” 

The Tanner-Robison representative also ex- 
plained that the 10 percent is added on to the 
old prices, but for the fellow who pays, it is 
immediately taken off in the form of cash 
discount, while on the other hand, the slow pay- 
ing customer is being charged right at the be- 
ginning for the privilege of being carried, just 
as he is by the finance companies when he 
buys an automobile or other luxuries that he 
wants long time credit on. “In the past we 
sold our goods at prices that were supposed 
to be for cash,” continued the Tanner-Robison 
man, “and have not got either cash or payment 
in a reasonable length of time. By our new 
plan nobody is hit except the fellows who have 
been causing us so much work and trouble 
in the matter of collecting our money for 
goods sold and delivered.” 


American Lumberman House Plan No. 153 
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This week is presented another varia- 
tion of the ever popular and ever pleas- 
ing bungalow type of small home. The 
living room and dining room, consti- 
tuting the “heart of the home” are in ef- 
fect one big apartment, separated only 
by a plastered arch opening, flanked on 
one side by a built-in china closet and 
on the other by a built-in bookcase. The 
bedrooms are well placed for conveni- 
The cozy 
breakfast room opening off the kitchen is 
a feature that attracts instant approval 
All in all, 
this is one of the most attractive small 
home designs of the bungalow type that 
the American Lumberman has presented 


ence and economy of space. 


by the would-be home buyer. 


in some time. 
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4.008 PLAN 


Complete list of materials, specifica- 
tions and working drawings of this plan 
may be obtained from the American Lum- 
berman at $3.50, postpaid. 

Electrotypes of the above cut, reduced 
to 4 inches wide for newspaper advertis- 
ing, may be had at $2.75 postpaid, and 
electrotype of the floor plan, 2 inches 
wide, at $1.65, postpaid. 


THE PROMOTERS of one of the big na- 
tional “Own Your Home” expositions of- 
fered a prize to the person bringing in the 
greatest number of rent receipts. The win- 
ner was an old man of 82 who turned in 
642 receipts. That means that he had been 
paying a landlord for 53% years, and at the 
end had nothing to show for it—except that 
big bunch of rent receipts. 
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Encouraging Business Prospects 


BirMINGHAM, ALA., Aug. 22.—John L. Kaul, 
of the Kaul Lumber Co., has returned to Bir- 
mingham after having attended the midsummer 
directors’ meeting of the National Lumber 
Manufacturers’ Association, of which he is 
president. The meeting was held at San Fran- 
cisco, Calif. Mr. Kaul is very much encour- 
aged over business prospects for the next sev- 
eral months. He says that existing conditions 
amply justify the statements coming from many 
economists that the latter part of the year 
will be better than the first part in a business 
way. 

Construction industries in particular seem about to 
set a new high mark in volume, he said, and building 
activity through the remainder of the summer and the 
fall months is evidently going to be very great. The 
demand for lumber is heavy and supplies of the more 
important woods are not now more than equal to this 
demand, with the probability that as the season ad- 
vances it may become difficult to obtain quickly the 
supplies needed for work now in progress. 


Most encouraging reports have been made at recent 
meeting of lumbermen of the progress made in the 
campaign to provide better lumber and better to in- 
form the public as to grades and kinds of lumber best 
suited to requirements. In spite of the general ‘im- 
pression to the contrary, there are available today 
adequate supplies of lumber made from a good quality 
of timber by processes much superior to those used 
only a few years ago. It is possible today to pur- 
chase lumber as to grade and quality and the cus- 
tomer who is not technically informed may be sure 
of obtaining exactly the kind necessary to his pur- 
pose, whatever it may be. 

In the purchase of most building material, to say 
nothing of other commodities, the consumer is ac- 
customed to ask for a certain grade or trade-marked 
piece of goods, with which he has been familiar 
through the reputation it has for itself. His ability 
to make such demand in so far as lumber is con- 
cerned has been limited through failure of lumber 
manufacturers so to mark or identify and certify 
their products that they may be recognized by the 
consumer. Today we find the lumber industry tak- 
ing this progressive step and in consequence the con- 
sumer may obtain the exact grade he wishes or the 
quality desired by insisting upon properly grade- 
marked and trade-marked lumber. 


i 


Power Company Conference 


AtLtanta, Ga., Aug. 22.—In an announce. 
ment to the membership, C. B. Harman, sec. 
retary of the Southern Sash, Door & Millwork 
Manufacturers’ Association, calls attention to 
an important conference of the Southern Appa- 
lachian Power Co. to be held on Oct. 13, 14 
and 15, at the Patten Hotel, Chattanooga 
Tenn., as one in which all manufacturers 
should be interested. The following have been 
requested to attend as delegates for the mill- 
work association: W. P. McBroom, chair- 
man, Chattanooga, Tenn.; W. P. Gwinn, Gads- 
den, Ala.; W. E. Wimberly, Rome, Ga.; W. H. 
Picklesimer, Knoxville, Tenn.; W. H. Cain, 
Knoxville, Tenn.; F. J. Cramton, Montgom- 


‘ery, Ala., and J. Frank Cates, Atlanta, Ga. 





Tue CANADIAN Government Merchant Ma- 
rine has established a new regular steamship 
service between Vancouver, B. C., and the west 
coast of South America. 


Interests “Young America” in Home Building 


[Continued From Front Page] 


The prize winners were Anthony Carnvale 
and Robert Hendricks, first prize; Fred Mar- 
tindale and Nicholas Blassio, second prize; 
William Winslow, Carl Fuel and Fred Her- 
mann, third prize; William Martindale and 
Gene Ciotti, fourth prize. 

The lumber trade has congratulated Peirce 
& Williams for their initiative in starting this 
type of contest. The real motive behind the 
project, of course, is to encourage better home 
building, and in doing this all lumber retailers 
will ultimately be benefited. 

Superintendent James sees in 
this annual contest an instrument 
of valuable publicity to the lumber 
trade and an extension of the 
slogan “Build a Home First.” Just 
as the paint trade has lifted itself 
into a new circle of success by 
its famous slogan “Save the Sur- 
face—Save All”, so the building 
industry will advance steadily by 
the growth of these home building 
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contests among the high school 
students. - 
The carpenters and building 


contractors of tomorrow are the 
manual training boys of today. If 
these lads are encouraged to use 
wood and other materials handled 
by the retailer they will have a 
well founded preference for dwell- 
ings of this type when they 
grow up. 

The plan of the model Home 
Building Contest is to have a 
State-wide schedule of exhibitions, with county 
high schools competing against each other. The 
winners of the county award would then com- 
pete with other county winners for the State 
championship. The retailer in each community 
who takes up this work will be repaid for his 
efforts not only by the direct publicity he will 
receive but by the fact that the boys quite 
naturally will patronize his store when, in 
future years, they are buying for themselves. 

The plan of the Peirce & Williams plant is 
to encourage cabinet work as well as home 
building. This fall the boys of Bristol will do 
panel work, build kitchen cabinets, china closets, 
and make other home articles of wood. The 
first experiments have proven that the parents 
take a great interest in the work of the boys, 
and when they see the various improvements 
that can be built for their homes they feel the 
impulse to come to Peirce & Williams and pur- 
chase woodwork and other materials to alter 
or add to the homes they already have. 

Details for organizing a Model Home con- 
test in any community are now in the hands of 
the Pennsylvania Lumberman’s Association, 
and Secretary J. Frederick Martin, Philadel- 
phia, will be glad to-answer any questions re- 
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garding proposed contests of this nature, for 
the stimulation of interest in the use of lumber 
and millwork for home-building purposes. 


For fifty years the Peirce & Williams yard 
has been located in Bristol, a Philadelphia sub- 
urb, in Bucks County. During this time the 
firm has witnessed the growth of the commmu- 
nity from a farm center to a manufacturing 
district, with radical changes in the types of 
homes and business building. As soon as the 
World War boom died away the lumber busi- 
ness, along with other lines, became depressed, 
and with such retailers as are doing business 


firm. Many “lookers” later become buyers. 


The conclusion is that it is worth the while 
of every retail lumber dealer to open a show 
room in the main business district where those 
who pass by day after day can see for them- 
selves the beauty and utility of the millwork, 
the various designs of hardware and the styles 
of inside trim. To show the prospective buyer 
just what the wood looks like when it is fin- 
ished forms one of the strongest sales argu- 
ments possible. 

Of course, show rooms are not uncommon, 
but most of them are usually situated at the 
lumber yard. The retail lumber 
yard nine times out of ten is in 





Les sar 


Ef =. 


aja oO ee 
= 


t 


Se, 
' 


(wo00 VORKIN 


Fi 


ee fed 
z 


| 


5 


i*-o <6 rc — me 








Front of the Peirce & Williams yard, Bristol, Pa. 


by the old methods the lethargy still remains. 

In awakening interest in lumber and mill- 
work Peirce & Williams took two steps, both 
of which any retail dealer might imitate with 
profit. The first was to interest the parents 
through the children in the Model Homes con- 
test already described. 

The other was to use display methods prac- 
ticed by other business houses; in other words, 
to go out and fight for their share of the 
building business. One of the best ideas of- 
fered in this connection will be found in the 
opening of a display office in the heart of the 
business section. For a number of years Peirce 
& Williams had a series of rooms fitted up at 
the yard. But the yard was not on the main 
street where hundreds pass by every day. and 
the beauty of exhibited millwork and finish 
was lost to the majority of prospects. 

The firm, therefore, decided to open a dis- 
play room downtown where the windows would 
attract attention. By doing this they followed 
one of the cardinal principles of advertising. 
The results have more than justified the ex- 
pense involved and almost every one in Bucks 
County is now familiar with the wonderful 
millwork and cabinet work distributed by the 


the railroad section or the manu- 
facturing end of the city, where 
few people come except when they 
wish to transact business directly. 
The show room is of relatively lit- 
tle value at the retailer’s yard, 
according to the experience of 
Peirce & Williams, because it is 
an unknown unit to most of the 
prospects, who are far from im- 
pressed by the surroundings of the 
average lumber plant. In the busi- 
ness district, however, it literally 
“hit the eye” of thousands every 
day, and by constant repetition the 
idea of a nice home and pleasing 
interiors is left with the man or 
woman who is planning to build 
a new dwelling or remodel an old 
one. 

Peirce & Williams also favor 
handling lines that are nationally 
advertised in the trade papers, and on which 
they are granted exclusive territory rights. It 
is no longer profitable, they say, to stock up 
with unknown goods because they are cheap. 
In the future it will be their policy to handle 
building lines of recognized merit. The re- 
tailer, in order to make money, must have an 
exclusive territory. This prevents cut-throat 
competition. The prices are fixed and the nec- 
essity of cutting them to an unprofitable figure 
is eliminated. The owners of this business rec- 
ommend that every lumber dealer awake to 
the possibilities of the new order of things. 
The lumber business is good but the old meth- 
ods are ineffective. Every lumberman should 
have the exclusive agency for nationally known 
products in his territory. They should coop- 
erate with the manual training departments of 
the local high schools in promoting interest in 
home building among the boys, and should 
overlouk no opportunity to interest the people 
in their products, through the: medium of 
downtown showrooms and by continuous ad- 
vertising. 





IT. 1S MORE common to find saw hammers too 
heavy than too ligh’:. 
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ews Notes From Hardwood Centers 


Heavier Output Weakens Prices 


MempHIS, TENN., Aug. 23.—Demand for 
southern hardwoods is on the upgrade, but 
production is being further increased until it 
is now about 100 percent of normal, with many 
mills not yet operating. It is said that out- 
put of active mills is 125 percent of their nor- 
mal. This condition is making for cheap hard- 
woods, and if the poor market continues a 
number of manufacturers will likely cut their 
production. Prices are barely holding their 
own, with many reports of cutting in order to 
move stock. Furniture buyers are finding bar- 
gains and are very rapidly placing orders for 
this low priced hardwood. The automobile 
manufacturers, however, are still slow to buy. 
The demand for automobiles appears to be 
rather uncertain. Some flooring plants are in 
the market, but they are buying oak at very 
low prices. The interior trim plants are also 
taking some hardwoods, as are the box and 
crate manufacturers. All lines of business are 
in the market, but they are not taking the usual 
heavy fall volume. A slight revival has been 
noted in the export market. A number of 
good orders were received from England dur- 
ing the last week or ten days. Prices are not 
satisfactory. Plenty of logs are available and 
prices are unchanged. 


Inquiry Promises Good Demand 

MILWAUKEE, Wi1s., Aug. 23.—Northern hard- 
wood operators continue to receive good in- 
quiries from the wood-using industries, but 
few orders. Some FAS and No. 2 common 
basswood have been moving out to the furniture 
trade, with some No. 2 common birch, but 
furniture factories are holding off on their 
requirements until later in the month and early 
in September. The automobile body plants are 
showing some interest in hard maple. They 
are expected to be in the market early in 
September, and wholesalers are looking over 
stocks at northern mills. Maple flooring is the 
best mover, and its prices are holding up well. 
Quotations on the whole list of northern woods 
are strong and scarcity of dry stocks. 


Increase of Cut Softens Prices 

BROOKHAVEN, Miss., Aug. 22.—Hardwoood 
prices are receding as production increases. 
Shipments are holding up well, but orders are 
not as plentiful as they ought to be at this 
season. Stocks at the mills are low, and stocks 
in the hands of hardwood users are also low. 
Plain and sap gum, along with poplar and 
tupelo, are the strongest items. The export 
trade is taking a little upper grade oak, and 
flooring mills are buying oak in small quanti- 
ties only. : 


Quiet Demand Causes Low Offers 


Loutsvitte, Ky., Aug. 22.— The hardwood 
business is a trifle quiet, and prices are weak. 
It is claimed too many concerns are tired of 
waiting for better business and prices and are 
becoming panicky and offering stuff at all kinds 
of prices. Poplar common has been offered at 
some low figures, as has sap and select. Some 
plain red oak has been offered quite low. Sap 
gum has been weak. Prices on inch stock at 
Louisville: Walnut, FAS, $230@235; select, 
$160; No. 1, $90; No. 2, $40. Poplar, FAS, 
$90@100; saps and selects, $60@70; No. 1, 
$45@52. Quartered white oak, FAS, $120@ 
135; common, $65@75; plain red oak, $70@85; 
common, $50@58; plain white, $85@90; com- 
mon, $60@62. Ash, $80 and $50. Chestnut, 
$85 and $50. Cottonwood, $55 and $38. Quar- 
tered red gum, FAS, $100; common, $60; 
plain red, $95 and $52; quartered sap, $72 and 
$50; plain sap, $60 and $43. 

Frank B. Russell, Russell Lumber Co. and 


varied interests, Louisville, refused to accept 
the Republican nomination for mayor of 
Louisville last week. He has turned down 
several proposals that he run for governor. 


Expect Early Improvement 


BurFFaALo, N. Y., Aug. 24.—An absence of 
any notable activity is reported at the hard- 
wood yards, though conditions are not unusual 
for this time of year. It is telt by the whole- 
salers that trade will improve after the Labor 
Day holiday, though they do not expect that 
any big buying will be done. “It will be the 
sort of buying that is prompted by necessity,” 
said one wholesaler, “and in all probability 
there will be little buying for later needs. But 
the current buying next month ought surely to 
be better than that during August.” 

A new industry, the Phoenix Hardwood 
Manufacturing Co., will begin operations at 
Phoenix, N. Y., within the next month, turn- 
ing out hardwood flooring. The company will 
be incorporated by Ray L. Carter, president of 
the Carter Manufacturing Co., and Clifford 
Robinson, both of Phoenix. The Karge labora- 
tory is being enlarged to house the new con- 
cern. 

Golf has been the chief diversion of 
lumbermen recently and some of them have 
been making some excellent scores. <A. J. 
Chestnut won a prize for second low score in 
a tournament of the Buffalo District Golf As- 
sociation at Transit Valley on Aug. 18. In 
a tournament at the same club on Aug. 21, 
Mr. and Mrs. Joe Bydolek captured low gross 
prize, and Mr. and Mrs. E. Y. Gemmil won 
the prize for low net score. 

The annual outing of the L. N. Whissel 
Lumber Corporation was held on Aug. 20 at 
Schopf’s grove, Ebenezer, near Buffalo. About 
230 employes were in attendance. After lunch- 
eon was served, various field games were 
played. An evening band concert was also 
on the program. 


Price Shading Unsettles Market 


CINCINNATI, OnIo, Aug. 23.—There is lit- 
tle hardwood buying being done. The trade 
is hoping that business will be better after the 
first of the month. The mills have been shad- 
ing prices to some extent, and the market is 
somewhat unsettled. 

The southern pine market has a better un- 
dertone. Business has been quiet, but the trade 
expects that the market will be on a firmer 
basis in the next few weeks. Because of the 
dearth of buying in the last sixty days it is 
reasonable to expect a fair amount of business 
throughout September and October. 

Newell Hargrave, former president of the 
Cincinnati Lumbermen’s Club and now presi- 
dent of the Farmers Manufacturing Co., box 
and crate manufacturers, of Norfolk, Va., has 
been spending a few days, vacationing in Cin- 
cinnati, his old home. 


Slight Improvement Is Noted 


Macon, Ga., Aug. 23.— Hardwood lumber 
manufacturers report a slight improvement in 
market conditions this week, with a much bet- 
ter inquiry from the East and with some ex- 
port business, to be moved during September. 
The outlook is encouraging. 

Principal demand this week was for the 
different grades of gum and oak, but there was 
a better movement in all woods than for some 
time. Much of this demand evidently comes 
from furniture plants. 

While floods in the Mississippi delta have 
thrown considerable business to this section, 
wet weather is slowing up logging and there is 
getting to be a real scarcity of logs at all of 
the mills. 


Fair Bookings Are Reported 


Jackson, Miss., Aug. 22.—Hardwood manu- 
facturers reported a fair volume of business 
last week. Those conferred with are of the 
opinion that there will be more activity after 
Labor Day. The furniture trade is still plac- 
ing orders, and low grades are moving in a 
nice volume to box makers. Cypress has also 
shown some signs of life, with a slight ad- 
vance in price lists. Gum sales were quite 
heavy, poplar being the next heaviest seller. 
Some mills report substantial movements of 
elm. The log supply is still easy, and labor 
conditions are good. 


Big Appalachian Mill in Operation 

E.xins, W. Va., Aug. 22.—Operations have 
been begun at the plant of the Spears Lumber 
Co., which has been idle for many months, 
since the plant was abandoned by the Whitmer 
interests. It was recently purchased by the 
Spears Lumber Co., organized with a capital 
stock of $200,000. There are 125 men em- 
ployed and the company expects to cut about 
30,000 feet of timber a day. The company 
has holdings of 20,000,000 feet of virgin tim- 
ber, mostly hardwood. 

The new operation will have one of the high- 
est railroads in West Virginia. The road winds 
almost to the crest of Spruce Knob, the loftiest 
point in West Virginia, and climbs as high as 
4,600 feet. 

_ The mill is a single 8-foot band mill and 
is among the largest in West Virginia. 


Prices Easier as Output Gains 


AttantaA, Ga., Aug. 23.—Georgia hardwood 
output .is about normal for this period, and as 
sales are slow the mills are beginning to ac- 
cumulate a rather sizable surplus of several 
items. A few larger consumers show a tend- 
ency to book their advance needs where they 
can find mills willing to accept below average 
quotations. As a whole, hardwood prices are 
easier than in several months. Most advanced 
orders are from Southeast furniture makers 
and for FAS and No. 1 gum, and they are 
buying a fair amount of FAS oak. Furniture 
men elsewhere are buying less than normal, 
and their inquiry is small. 'The automobile 
plants sent in a few fairly good orders for 
FAS ash, and their inquiry promises early im- 
provement in purchases. Georgia dealers are 
placing sizable orders for oak flooring, so that 
output of Georgia flooring plants is now only 
slightly in excess of bookings, and they are 
buying more actively for advance needs. Sales 
of maple flooring for industrial buildings are 
few. Cypress and poplar are inactive, but the 
former is showing signs of improvement. Cy- 
press shingle call is especially good. Millwork 
items of cypress are selling better than in some 
months. 


Increase in Creosoted Pine Poles 


Pressure creosoted pine poles are steadily 
gaining in demand, according to figures pre- 
pared by the United States Forest Service in 
cooperation with the American Wood Pre- 
servers’ Association, just released. The total 
number used in 1926 was 925,929, an increase 
of 18.7 percent over the previous year, and an 
increase of almost 800 percent over the 103,804 
poles of this kind installed nine years ago. 
These poles possess great natural strength, and 
when creosoted full length under pressure offer 
the greatest possible resistance to decay, de- 
struction by termites, and damage from wind 
and sleet storms. They find great favor, there- 
fore, with public utility officials by virtue of 
unimpaired strength, long life, and minimum 
interruption of service. 


For Current Market Prices on Hardwoods See Pages 80 and 81 
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National Production, Shipments 


WasuincTon, D. C., Aug. 22.—The following statistics were compiled by the National 


LL 


and Orders 


Lumber Manufacturers’ Association: 








s: Production Shipments 

Week ended: 1927, Aug. 13; 1926, Aug. 14— 1926 1927 1927 1908 
Southern Pine Association..........-ceeeceecesecececees sees 59 67,585,775 60,790,710 66,110,198 68,361,192 70,286,216 
West Coast Lumbermen’s Association ..........sseeeeeeee++ 115,159,948 111,948,078 114,684,083 108,979,795 123,994,698 100,207,774 
Western Pine Manufacturers’ Association............. Cwewes +787, 33,601,000 28,375 35,280,000 29 ,000 37,724,000 
California Redwood Association.......... ee rccccczecccecesce t 7,053,000 10,390,000 7°114,000 7,136,000 6'815'000 
North Carolina Pine Association.........-..++.. Coccccccece 7,483,946 6,724,398 6,620,012 8,240,130 5, 4,585,293 
Northern Pine Manufacturers’ Association............++... eo 9,466,500 10,378,400 7,980,100 10,501,800 6,930,000 9,722'000 
Northern Hemlock & Hardwood Manufacturers’ Association.. 3,349,000 2,738,000 2,894,000 1,922,000 2,215,000 1,862'000 

Total softwoods, one Week.......--seseecrccecececeeeees 239,212,948 240,028,65 231,733,911 238,147,923 243,617,899 231,202,283 
California White & Sugar Pine Manufacturers’ Association... 19,154,000 ..... co 14,765,000 .......- rere 

Thirty-two weeks ended above dates— ; ° 
Southern Pine Association.............+. eecccecccee eoccces - 2,107,876,331 2,309,284,516 2,064,756,980 2,369,872,309 2,089,463,945 2,362,947,775 
West Coast Lumbermen’s Association............++++eeeeee - - 2,542,512,779 3,326,011,398 2,613,352,361 3,422,335,563 2,663,311,335 3,467,145,964 
Western Pine Manufacturers’ Association...... Ceceveccccece - 883,316, 987,461,000 915,881,000 975,363,00 92 "000 1,034'293'000 
California Redwood Association.........ce-eeeeeeeseeeeesees 232,290,000 250,005,000 271,936,000 241,835,000 290,106,000 247°720/000 
North Carolina Pine Association..........++s+eseeeeees seeeee 233,566,595 245,349,997 235,010,373 259,149,119 200,969,477 201,280,807 
Northern Pine Manufacturers’ Association........... eeecces 0,523,200 263,805,800 257,954,600 296,179,900 256,314,100 288,866,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 106,000,000 98,065,000 121,164,000 102,005,000 111,917,000 90,821,000 

Total softwoods, thirty-two WeekS.......eseeeeeeeeeeeees 6,376,084,905 7,479,982,711 6,480,055,314 7,666,739,890 6,537,644,857 7,693,074,546 
California White & Sugar Pine Manufacturers’ Association... 681,648,000 ........ ee 739,846,000 _.........., 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

TD WEEE ncaveccccvcncésecevcvecesonceesscons ovsereere 2,618,000 1,206,000 4,172,000 2,405,000 4,877 3,40 

I onic ncohceusiedschsrnnsessnreeredees 175,555,000 176,424,000 142219000 135,479,000 140'832,000 «133,177,009 
Hasgweee — aepepnpanteted Institute— ‘a 

MO WOOK 2... ceceececcccccrecececes oecccecccccees eee 428,000 17,594,947 13,735,000 17,960,224 14,478,000 18,049,7 
EES Can cane ui kuncishihinersebesensanaiin 732,922,000 766,618,199 841,153/000 7647560036 ag9esB'000 792025794 





National Analysis 


Wasurncrton, D. C., Aug. 23.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Aug. 
13, orders and shipments being shown as per- 





Maple Flooring Stocks 


_ The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for July, 1926 and 1927 











| Hemlock and Hardwood 


OsHxosH, Wis., Aug. 22.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 


, Pct, | Ciation by twenty to twenty-five firms that 
centages of production: ; ‘ No. July, July, de- | ordinarily make about one-half the total 
a One Week 0 Wake mills 1927 1926 crease monthly shipments, and shows averages for 
Assocration—- ville ments ders mente ders | Production ... 22 9,691,000 8,482,000 *14.9 | June and July, with comparative figures for 
(n) Southern Pine .... 102 101 114 98 99 | Shipments ... 22 9,536,000 = 10,987,000 13.2 | the 1927 and 1926 averages for year to date, 
(n) West Coast........ 121 100 108 103 105 Orders ....... 16 4,044,000 7,133,000 43.3 | and weekly reports for August: 
Mine...... 387 82 85 104 5 ; J 

- Cait’ Pines™ Bes ae 14 77 92 110 109 Enp Montu— : HEMLOCK 

(n) Calif id a 115 79 117 125 Orders unfilled 16 9,083,000 7,169,000 *26.7 W eekly average— ; } 

(n) No. Carolina Pine. 37 88 72 101 86 | Stocks ........ 22 26,146,000 28,504,000 g.g_; Period— Firms | Cut Shipments | Orders 
Northern Pine 9 84 73 95 95 “I Dt sectneenes 3,096,000 4,118,000 3,193,000 
N. Hem. & Hdwd.. 18 86 66 114 106 eacenggoe Uh 4,040,000 4,693,000 3,690,000 

eats salltaes | ecleamnet>-Sieieet., aati Average Value, 25/32x2%4” Face Clear No. 1 and Weekly average, year to date— 
All softwoods.... 354 95 101 102 1038 Factory f.o.b. Michigan and Wisconsin Mills. 1927.2... ee eee 3,384,000 3,846,000 3,534,000 
N. Hem. & Hdwd.. ... 159 186 81 80 July July Beenens 1926 ...+...45- 3,098,000 3,190,000 2,828,000 
Hdwd. Mfrs. Inst.. 108 79 83 115 115 1927 1926 Decrease | Weekly report— 
okie ctu sipiiagas; oeuanis - doe F ‘ Og eee 25 3,659,000 4,677,000 2,812,000 
All hardwoods... ... 89 97 108 108 FUE ereoress x ale bats $66.69 $69.81 4.5 Aug. 18 :.....- 21 3,460,000 3,424,000 2.590.000 
All woods ...... -.. 95 The following are percentages of stock sold ‘ HARDWOOD 
*43 percent of cut in region. July 31: Weekly average— 
tUnits of production, each representing normal | ? Maple-Beach- UME 2... e eee oe 4,565,000 4,208,000 3,509,000 
daily output of 28,000 feet. | - , 2 : BE Tre eth n es 3,401,000 4,594,000 4,148,000 
The five softwood manufacturing associations Birch Maple Maple, 2% Weekly average, year to date— 

marked “(n)” have a standard for normal produc- <fone a eee ee ae 48 60 109 BE bee ek ew de -- 5,521,000 4,484,000 4,453,000 

tion, and for the week 314 of their members gave | NO 1 -+-+-++eeereeeees 64 71 107 1926 .......... 5,458,000 4,235,000 4,139,000 

actual production as 100 percent; shipments, = per- | Factory ............... 58 57 135 Weekly report— 

cent, and orders, 103 percent or normal production. es Wa ett dae 25 3,879,000 4,648,000 4,841,000 

Figures for normal last year included reports of 324 All three ......0...+. 54 63 111 i sees 21 2'792,000 4,416,000 5,371,000 

member mills of the above associations and showed 

production 104 percent; shipments, 103 percent, and 


orders, 100 percent or normal. 


Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor- 
mal production of hardwoods, and for the week it 
gave actual production as 98 percent of normal 
against 94.4 percent for the corresponding week of 
last year. 








Hardwood Institute’s Stock Report 


MeEMPHIs, TENN., A 


ug. 22—The Hardwood Manufacturers’ Institute has compiled from re- 


ports of 227 units the following data as to stocks on hand Aug. 1: 


Total 


Eastern Territory,* 46 Unitst 


Southern Territory,* 181 Units+ 











: Unfilled Total led 
Seacise— Dry & Green Dry Orders Dry & Green Dry pm 
Bie csssrereetencepecces 2,251,000 1,301,000 410,000 26,666,000 21,602,000 5,043,000 
i Basswood Sehadaauadoss 12,808,000 6,749,000 2,058,000 188,000 141,000 crept 
West Coast Review Beech «...eeeeeeee eee, 4,737,000 3,399,000 2,317,000 4,628,000 2,729,000 883,000 
| Birch accressserereeees 4,383,000 2,631,000 575,000 255,000 a 
Seatrte, WasH., Aug. 20.—For the week | Buckeye .....2.0.22.73! 1,070°000 708:000 77°00 sae? 11,000 10,000 
ended Aug. 13, 121 mills report as follows to | Butternut .............. 170,000 73,000 90,000 vacate sale sence 
Gea West Const iautbonmee’s Asoutiation: | Cedar seseeeeeeeeeeeees 11821000 eee 20,000 ee 
Production ........ 115,159,948 A lalaalt della £5:779'000 26 $95;000 7 759/000 vata yy peenet 
Shipments .....-:.:126006008 _ Oflcet production | Cotenqecd oo. NLT nine 
 ¢hineensayan 123,994,698 8% above production MOUND O es icc cee eevee. 31,000 12,000 a tee "7.000 ”7°000 gp eree 
Ship ts— : é } a n= TE a 11,000 — =—s_ ‘seen 59,919,000 44,887,000 9,337,000 
Water delivery: Feet Feet | Elm ser seseeseeseeeeees 85,000 te ee 11,412,000 8,389,000 3,925,000 
I als se i ator eg 36,697,019 | x Ee dnser esas sss poses 356,000 202,000 92,000 211,687,000 128,091,000 61,542,000 
Dt cscatcsehsenecevaad 18,326,369 _ Hacd ty wieretivetens ": gaeeen | — peme .< Semoun 681,000 ,000 149,000 
et US sino. oc vseuscshewase emo | Be oe8er sense 16,546,000 7,986,000 3,468,000 5, $5,000... 
cis dt be cgailceutawiadetds 55,255,066 MEROEY serecrcrccieccees 2,042,000 1,594,000 45,000 4,892,000 3,152,000 130,000 
a en pc lessen: Bart 4,405,629 — EIR ere ae Pape 2,000 Por s 211,000 197,000 7, 
Total shipments 114,684,083 654,083 — aaeewebe Kae beeee 83,000 ee. Siesace0s 129,000 - x_n 
; S see eceeeeeernwererees ’ ’ | Magnolia .......--s.s005 +s iets’  ateias _ .. asind —_ 10,141,000 5,968,000 3,440,000 
sa _° | a eh Saceerenestetaeee 64,047,000 31,401,000 12,325,000 220,861,000 148,101,000 56.553 
ater delivery: Pe tice, oes heeesenh cacdeee 0 aaeeee |  eeeee 
Domestic 2... ccccccstccees 36,161,163 EE siveihecrtrhs - “anes eigen  - leeeees “ilase eee _ 7 
St ccuawededieaseumecs 26,352,852 | Poplar Cundéeanes- bh ees 28,716,000 15,372,000 6,747,000 23,179,000 15,538,000 4,242,000 
Total (50% se ee era cen cae 62,514,015 PR -cdsccnscvadirae  caidietie. ori kekeoes 9 . ace 18,000 UU —aveses 
|” pill elnei A stiel 57,075,064 | Soft maple ........02.2. 4,918,000 2,151,000 ~—1,781,000 5,648,000 3,766,000 2,519,000 
Local (4%) SrtA es apo 4,405,629 } Sycamore ecepes perecece 34,000 seer 2— we 5,559,000 4,228,000 1,636,000 
ithe cen ‘titationen i35-307 608 | WEEE cece cetteccseees 403,000 272,000 22,000 491,000 342,000 37,000 
SIMESD. «eee ecccccereces 9, 99S ,0% | Willow wsscccccscsccccs — ceveve $$ cevens = = sevecs 1,496,000 831,000 979,000 
Uniting, Oréero— Mixed hardwoods ....... 2,359,000 1,400,000 417,000 4,025,000 2,566,000 557,000 
ater delivery: 
Domestic Se a diesiataks 135,212,381 192,115,000 102,955,000 38,343,000 609,108,000 404,476,000 "158,562,000 
EPOTE eee eeceeeeeeeceees Lt *Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the Chicago 
PE OU occ cacaccaswectentensecs.c 262,425,039 & Eastern Illinois to Evansville, Ind., thence following the Louisville & Nashville to New Orleans, La., all points 
EET alcnik: ais he Media dela Ties kde aw akde xe 129,503,425 west of this line being. “‘Southern” territory. : 
391,928,464 


+Unit of production is normal daily output of 28,000 feet. 
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Hardwood Barometer 


Mempuis, TENN., Aug. 23.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Aug. 13—which is made from re- 
ports of 161 units, each representing 28,000 
feet daily capacity—is as follows: 

Percent of-—— 
Normal Actual Ship- 





Production*— Feet output output ments 
Normal (iden- 
tical units) ... 27,048,000 ee 
Actual .....---- 26,516,000 98.0 ni 
Shipmentst giehcals 21,942,000 81.1 82.8 
ag cecceccos 28,887,000 88.1 89.9 108.6 
On hand end ‘ 
week ....ee8- 133,188,000 


*Based on mill log scale. : : 
+Lumber fabricated at the mills and used in con- 
struction work included in total orders and shipments. 





Southern Pine Barometer 


New Orzeans, La., Aug. 23.—For the week 
ended Aug. 19, Friday, 105 mills report as 
follows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Cars? Feet Output Output 
EE nc-cie-e ahi 72,724,203 EI Teens 
pee eee oka 62,594,446 86.07 et 

Shipments* . 3,156 64,328,748 88.46 102.77 

Orders— 

Received* . 3,207 65,368,281 89.89 104.43 
On hand end 


week ..--. 11,202 228,330,366 oaas vee 
+Basis of car loadings is July average, 20,583 feet. 
*Orders were 101.62 percent of shipmerits. 
tOrders on hand showed an increase of 0.46 per- 
cent, or 1,039,533 feet, overt the previous week, when 
102 mills reported. : , , 
Of 104 mills reporting running time, 3 were shut 
down; 1 operated two days; 8, four days; 22, five 
days; 10, five and one-half days; 39, full time, and 





North Carolina Pine 


NorFotk, VA., Aug. 23—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-four mills for 
the week ended Aug. 13: 

Per- 


Percent cent 
Actual Ship- 


Percent 
Normal 


Production— Feet output output ments 
oe re 8,850,000 stele Rise ew 
eer 7,108,946 80 5 sd 

Shipments ....... 6,321,547 71 89 <—ee 

Orderst ......... 5,358,009 60 75 85 
tAs compared with the preceding week, there is an 

increase in orders of 27 percent; although that week 


there _were reports from thirty-seven mills. 
*“Normal”’ is based on the amount of lumber the 
mills would produce in a normal working day. 





Western Pine Summary 


PortLaAnD, Ore., Aug. 20—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended Aug. 
13, from thirty-seven member mills: 


Percent 

Percent Ship- 

Production— Carst Feet of cut ments 
Normal 34,450,000 
OO” aa .... 84,787,000 
Shipments (car)... 1071 27,846,000 
Local deliveries. . a 529,000 
Total shipments. . 28,375,000 

rders— 

Cemeted .sé cies 16 416,000 
Booked (car).... 1,118 29,068,000 
*” Sgheticeg alae im 529,000 


Total orders..... .... 29,597,000 eae 

On hand end week 3,445 89,570,000 Soe eee 

Bookings for the week by thirty-seven identical mills 
were 92.40 percent of those for the previous week, 
showing a decrease of 2,054,000 feet. 

tCar basis is 26,000 feet. 


“Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 

r of shifts—reduced to a weekly basis which is con- 
stant throughout the year. 

Juring the week production was: 101 percent of 
normal; shipments, 82 percent of normal, and orders, 
86 percent of normal. Average for the corresponding 
week of last four years was as follows: Production, 
108 percent; shipments, 98 percent, and orders, 92 
Percent of normal. 

Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months 


California Redwood 


San Francisco, Cauir., Aug. 20.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Aug. 13: 


Redwood. White- 
Percent of wood 
mills Feet production Feet 








Production ......- 16 8,998,000 100 2,146,000 
Shipments ....... 16 10,390,000 105 2,254,000 
Orders received.... 16 7,136,000 80 1,106,000 
Orders on hand.... 14 43,148,000 6,761,000 
Detailed Distribution of Redwood for Week 
Shipments Orders 

Northern California® ......... 4,576,000 3,341,000 
Southern California* ........ 2,202,000 1,999,000 
ED «cee subeksae eee tone 50,000 41,000 
HasternG cc cece cvcwcccceces 1,840,000 1,025,000 
PE Sov bbe ieee eeceeeeess 1,722,000 730,000 

, ee ee 10,390,000 7,136,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 

+Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 


Makes Wooden Radio Derrick 


Plastering lath and pine strips 134 inches 
square and 12 feet long form the radio derrick 
shown in the picture. Three lengths of the 
strips are joined by the use of bolted metal 








prcoones 
farrell 
on 


etal a gs ae : 
i aaa 


BORIS 





— 














Home-made radio derrick, built of lath and 
pine strips 


plates and the lath are nailed crosswise and 
at an angle as shown in the picture. 

The derrick holds up a wire that stretches 
the full depth of the lot and across the street 
to a tall tree. It has been serving its purpose 
for some time and with great satisfaction, the 
owner says. It was put up by the home-owner, 
H. T. Anderson, Edison Park, III. 
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Buys Large Block of Virgin Timber 


EscanaBa, Micu., Aug. 22.—The I. Stephen- 
son Co. Trustees, of Wells, Mich., have pur- 
chased 14,700 acres of timber land in Marquette 
and Alger counties from the Chicago & North 
Western Railroad, according to announcement 
made by George N. Harder, general manager. 
The consideration was not stated. 


mately 75,000,000 feet of saw logs in addition 
in immense quantities of pulpwood, comprised 
the last stand of virgin timber in this territory 
owned by the railroad. 

The timber will be cut for manufacture into 
lumber at the Wells plant, which produces 
about 25,000,000 feet annually. This disposes 
of recent persistent rumors that the I. Stephen- 
son Co. was seeking to dispose of its interests 
there. 


The timber, which will produce approxi-- 


Southern Pine Stocks 


New Orteans, La.—The Southern Pine 
Association has compiled the following statis- 
tics: 

July Reports from 129 Subscriber Mills 


Percent 
Percent Pro- 
Feet Normal* duction 
Stocks on hand July 
“agers aR ar gee sce 890,656,224 ey 
Sele GUE sis. coders 299,100,452 85.45 
1,189,756,676 toes es 
July shipments ..... 288,568,327 82.44 96.48 
Stocks July 31...... 901,188,349 99.41 ‘wale 
CnGers CAS Gees soc ccccnde 80.26 92.08 


*“Normal” is amount reported by subscribers for 
the first six months of 1916. 

Stocks increased 10,532,125 feet, or 1.18 percent, 
during July. 

Of the 129 mills, 108 reported running time. Of 
the 108, 4 mills were not operating. Total lost time 
represented a capacity of 17,942,000 feet; while 14 
mills operated 2,194 hours overtime, equivalent to a 
gain in capacity of 28,445,000 feet, making a net gain 
of 10,503,000 feet. 


Comparative Report of 129 Identical Mills 


A statement of 129 identical mills, com- 
paring operations for July, 1927 and 1926, is 
as follows: 








1927 as 

percentage 

1927 1926 of 1926 

Stocks July 1.. 890,656,224 774,239,108 115.04 

SU GUE a neice 299,100,452 318,141,826 94.01 
1,189,756,676 1,092,380,934 

July shipments.. 288,568,327 329,595,043 87.55 

Stocks July 31.. 901,188,349 762,785,891 118,14 


Seven Months’ Reports of 118 Same Mills 


Comparative figures for production and 
shipments reported by 118 identical mills for 
the years 1927, 1926 and 1925 are given as 
follows: 

Shipments as 


percentages 
Production Shipments of production 
1927 ... 2,131,389,582 2,089,608,020 98.04 
1926 .,. 2,231,271,211 2,266,219,402 101.57 
1925 ... 2,352,933,072 2,255,921,984 95.88 


July Exports Through Southern Ports 

Exports through southern ports of July, 
and the first and second quarters of 1927, are 
given as follows: 





April 1 to Jan. 1 to 
July June 30, Mar. 31, 
Southern pine— 1927 1927 1927 
Lumber .... 49,834,757 136,241,415 127,528,527 
re 12,511,675 33,896,411 26,101,545 
Other kinds - 15,405,151 42,658,632 55,684,271 
ee 77,751,583 212,796,458 209,314,343 


Total exports for July increased 2.2 percent over 
June, 1927, and increased 53.1 percent over July, 1926. 

Total exports for the second quarter, April 1 to 
June 30, 1927, increased 1.7 percent over the first 
quarter, Jan. 1 to March $1, 1927, and increased 3.9 
percent over the second quarter of 1926. 

Grand total from Jan. 1 to July 31, seven months, 
was 499,862,384 feet. 


The percentages of kinds making up the 


totals are as follows: Aprillte Jan. 1to 
July June 30, Mar. 81, 
Southern pine— 1927 1927 1927 
NS rere 64.1 64.0 60.9 
pS ee 16.1 15.9 12.5 
Other kinds ...... 19.8 20.1 26.6 





Oak Flooring Statistics 


__The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 


Aug. 20 Aug. 21 Percent 
1927 1926 Decrease 
Number of Mills..... 50 44 
rr 9,157,000 10,431,000 12.2 
Orr eter 8,889,000 10,570,000 15.9 
i Re eae, 7,909,000 10,638,000 25.7 





PHILADELPHIA started 908 houses of all types, 
costing $4,512,390, in June, a considerable ‘in- 
crease over 1926. The most popular type is 
the 2-story house, of which 885 are included in 
the above number. According to the bureau of 
building inspection it was the best June in ten 
years, and shows 1953 structures of all types 
started during the month. Total permits were 








the production increased to 114 percent of normal. 


valued at $14,843,590. 
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Noteworthy News Items of the Week 


Sand-blast Fir Panels in Office 


SEATTLE, WasuH., Aug. 20.—That lumber is 
the easiest worked, the lowest priced, and yet 
the most beautiful of all building material, es- 
pecially when it is applied as finish or panelling 
on the inside of a home or other building, is 
the declaration of G. L. Bartells, vice president 
and manager of the Elliott Bay Mill Co., 
Seattle. Supporting this contention, Mr. Bar- 
tells points to his own office which is panelled 
in the Jacobean style with Douglas fir ply- 
wood from his own mill. 

In searching about for treatment of the 
panels which would bring out the hidden 
beauties of the grain, Mr. Bartells conceived 
the happy idea of using a sand-blast to wear 
away the softer por- 
tions of the wood, 
thereby causing the 
harder grain to be ex- 
posed in all of its beau- 
tiful pattern. The ar- 
tistic designs which na- 
ture put into the wood, 


and which were cut 
out by the gigantic 
veneer lathe, are, by 


use of the sand-blast, 
brought out in bas- 
relief. The patterns of 
the grain vary in each 
panel, each being a dis- 
tinct artistic achieve- 
ment. 

Sand-blasting, as ap- 
plied to Douglas fir 
lumber, is not entirely 
new. It has been used 
in the past, notably in 
the Emerson Hotel at 
Hoquiam, Wash. a 
hostelry largely fi- 
nanced and operated by 
lumbermen, where pat- 
terns have been sten- 
ciled on the wood by 
use of the sand-blast. 
After the sand-blast has 
been used and the wood 
smoothed down, it is 
given the usual treat- 
ment of stain, which 
only serves to accentu- 
ate the design which 
nature puts in the 
wood. 

It is Mr. Bartell’s 
thought that many lov- 
ers of beautiful interior 
finish, besides contrac- 
tors and_ speculative 
builders, will quickly 
see the value of this 
treatment for the bheau- 
tification of offices, 
stores and other build- 
ings, including resi- 
dences. The process of preparing the panels is 
not expensive as compared with the cost of 
other cabinet work of like character. 


werrernanaee 


Big Volume of Box Shook Business 


SEATTLE, WasH., Aug. 20.—H. J. Hough, 
manager of the box shook department of the 
Shell Co. of California, takes justifiable pride 
in the volume of box shook purchases through 
the Seattle offices, which, he observed, have for 
many years been of immense assistance to the 
box factories of the Pacific Northwest. Speak- 
ing of the yearly quantities of shook bought 
and shipped by his department, he says: 

The largest office building in Seattle fs on lower 
Second Avenue, and has a tremendous floor space. 
Yet if this building were a warehouse it would ac- 
commodate just about half the box shook we bought 
and shipped to our various installations throughout 
the world during 1926. The total ran close to 
50,000,000 feet, which is rather lower than usual. 





The Shell Co. maintains an office in the 
Lloyd Building, which is owned by J. A. 
Vance, retired lumberman, to look after the 
box shook end of the business. Six to ten mills 
are cutting on Shell orders a large part of the 
time, and from seven to twelve steamships re- 
ceive good-sized parcels of box shook each 
month. 


Milling-in-transit Privilege 
SEATTLE, WaASH., Aug. 20.—Steps have been 
taken by the West Coast Lumbermen’s Asso- 
ciation to induce the Interstate Commerce 
Commission to set aside the milling-in-transit 


privilege extended to midwest and eastern 
points on West Coast forest 


products en- 





Sand-blast panels of Douglas fir in office of G. L. Bartells, of the 
Elliott Bay Mill Co., Seattle, Wash. 


couraging remanufacture at those points. The 
contention is that the milling-in-transit privi- 
lege is in effect a discrimination against West 
Coast manufacturers; for instance, Dubuque, 
Iowa, in marketing fir molding in Chicago, has 
a freight rate reduction of $47.50 a car as 
against West Coast fir molding producers; De- 
troit, $65; Pittsburgh, $105; New York, 
$147.50; Boston, $136 a car. Also it is set 
forth that fir doors manufactured in the mid- 
west and seeking the eastern market have an 
advantage over West Coast remanufacture 
amounting to $65 to $185 a car. 


The contention, in brief, is that the proper 
and logical location for remanufacturing 
plants is at the source of supply; and that 
such undertakings ought to be encouraged. 
instead of being forced to overcome artificial 
advantages extended through ratemaking to 
remanufacturing plants located far from the 
raw material. 








Analysis of Fir Situation 


SEATTLE, WasH., Aug. 20.—Harvests present 
and prospective throughout the region served 
by the rail trade continue to have a stimulating 
effect on fir lumber; and the effect is the more 
noticeable the nearer one approaches to the 
soil. Rural communities and the smaller towns 
are the source of heaviest demand. The jn- 
creased movement, which began to be notice- 
able in late June, continued through July, and 
is progressing steadily toward enlarged volume 
—leading numerous wholesalers to forecast 
with confidence that the fall trade will be quite 
satisfactory. More than one concern in this 
field has reported that July business not only 
exceeded expectations, but was heavier in 
volume than that of July, 1926, or 1925. The 
margins have not always been right; some of 
the business was almost profitless; but at the 
same time it is growing in volume and tending 
upward in price—altogether a hopeful and 
healthful situation. 

At the same time trade in the intercoastal 
market appears to have shaken off its lethargy, 
and to be making ready for an improve- 
ment. This outlet for fir has been restricted 
in volume on account of steamer space. Ships 
have been going forward with full cargoes, 
but the number of vessels has been pretty 
well balanced off against demand, so that 
there has been an absence of ruinous dump- 
ing and wrecking of the market. The mid- 
summer season is squaring away for improved 
business, apparently. A canvass of intercoastal 
mills discloses the fact that they are pretty well 
filled with orders, with no accumulation out- 
side of a few job lots. Bookings will keep 
them going until late September, practically on 
the base of $23.50 for fir and $22.50 for hem- 
lock. Fitting into this situation, the intercoastal 
mills are reported to have a fairly good amount 
of export cutting, so that really they are 
“sitting pretty.” All ships scheduled for the 
canal are full-up, with the exception of a 
limited quantity of spot space offered for late 
August at the prevailing rate of $14. 

In the offshore movement, the statement is 
made on recognized authority that “a little busi- 
ness is coming through and prices are firm.” 
The situation is such that the mills are not 
jumping for business. 

In the foregoing analysis, all fields are ac- 
counted for except California, which remains 
the softest spot on the fir map. 


Red Cedar Shingle Market Strengthening 

Coincident with the improvement in fir lum- 
ber, the market for red cedar shingles has ex- 
ecuted an abrupt about-face, shifting from de- 
pression to activity with a suddenness that is 
little short of startling. Prices began advanc- 
ing three weeks ago, with clears leading in the 
upward bound; and clears today are especially 
firm. Buyers have reacted to the advance, 
with the result that prices are firm and buying 
is difficult Orders are not speculative. 
Transits, which under ordinary conditions are 
a source of annoyance and vexation, have been 
cleaned up, and it is said that final destinations 
of orders now booked are known at the mills. 
There is no accumulation of stock. The out- 
look is encouraging. Scarcity of shingle cedar 
in Puget Sound is believed to preclude any 
danger of overproduction of shingles at this 
time. 

As to logs, the inevitable has happened to 
shingle cedar, the prices of which have been 
strengthened by the rise in the market for 
shingles. Log prices are very firm, at $16 to 
$17, with prospect of an advance. Cedar lum- 
ber logs are also strengthening, at $28 to $30. 
Fir logs are firm on Puget Sound at $12, $18 
and $24, with prices for Hoods Canal stock at 
about $1 under the Sound market. Hemlock 
logs are also firm, at $11 to $13. Most com- 
mercial camps are down, with no prospect 0 
resumption until the forest fire hazard abates, 
some time next month. No attempt has yet 
been made to fix the date for resumption by 
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From Lumber Industry of West Coast 


loggers. There is only a small accumulation 
of fir logs, and most of the stock has moved 
into the hands of the mills. 


A report from Aberdeen states that the Grays 
Harbor district is now facing the greatest log 
shortage known in fifteen years, with camp and 
mill production only about 50 percent of nor- 
mal. Hemlock prices, due to logging curtail- 
ment and pulp companies, have advanced from 
$1 to $3 a thousand. Fir prices on the Harbor 
are $12, $18 and $24; hemlock, from $10 to 
$12; cedar, camp run, from $14 to $16; spruce, 
$13, $19 and $30. 

In Snohomish County preparations are being 
made for the transfer of logging operations by 
the Monroe. Logging Co. from the Lake 
Roesiger district to a new base near Lake 
Chaplain, made necessary by the cutting-out of 
the company’s timber in the old district. The 
new base, which is five miles from the old, will 
call for the construction of five miles of addi- 
tional main line logging railroad, and it will 
become a center of operation for about four 
years. The cost will be about $100,000. 

It is stated that association logging camps in 
Snohomish County will be ready to resume 
about Sept. 1, provided the forest fire hazard, 


Novel Use of Spruce in Parade 


HoguiamM, WasH., Aug. 20.—The palm for 
originality in staging a street exhibit of a for- 
est product, and in giving it a unique name, 
ought to go to A. E. McIntosh, secretary of 
the Grays Harbor Veneer Cv., of this city. It 
was he who suggested “The Core” as the cen- 
tral idea of the annual parade of the State 
convention of the Elks. For the moment the 
town was full of “cores,” fashioned from thin 
layers of Sitka spruce, ahd worn as overcoats 
by more than 200 members of Hoquiam Lodge 
1082, 

Since the manufacture of plywood is a ma- 
jor industry here, the name “core,” indicating 
the center of the log remaining after immense 
lathes have done their work, was instantly rec- 
ognized as peculiarly appropriate as the feature 
of a parade. . 

The “core” overcoat was an ingenious gar- 
ment made from two veneered cuts of Sitka 
spruce, laid one on the other and fastened 
with glue, forming a 2-ply panel, less than half 
an inch thick, very light and very strong. Each 
panel was then bent into a complete circle and 
joined, resulting in a hollow cylinder. With 
eye-holes cut into them, and shoulder straps 
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Parade of “cores, 


which is now acute, is meanwhile reduced by 
heavy rains. On the association list are 
Monroe Logging Co., Sultan Railway & Timber 
Co., Sauk River Lumber Co., Sound Timber 
Co., Miller Logging Co., Andron Logging Co. 
and Big Fir Logging Co. Reopening the camps 
will provide work for from 2,000 to 3,000 men. 


New Plant Nearing Completion 


SEATTLE, WasH., Aug. 20.—The new plant of 
the Walton Lumber Co. at Everett, is far ad- 
vanced toward completion, with a prospect 
that it will be ready for operation Sept. 1. The 
mill will be electrically operated throughout, 
— current from the company’s own power 
plant. 


View Coast Industries from Airplane 


SHELTON, WasuH., Aug. 20.—Mark E. Reed, 
president of the Simpson Logging Co. and the 
Reed Mill Co., took an air view of Shelton and 
its industries a few days ago in a plane guided 
by Lieut. Lawson Sanderson. He was accom- 
panied by Charles McCleary, and remained up 
an hour, during which the party flew over the 
Simpson camps in the Olympic foothills and 
over Olympia. Following Mr. Reed’s flight, 
Henry McCleary, of the Henry McCleary Tim- 
ber Co., operating mills here and at McCleary, 
Wash., also went up, for a view of: Shelton’s 
industries from the air. 


made of Sitka spruce at Elks convention in Hoquiam, Wash. 


added, the “overcoats” were ready for the 
marchers. 


When “The Core” moved along Hoquiam’s 


principal thoroughfares, it gave Hoquiam an- 


exhibition remarkable for uniqueness and orig- 
inality, and of general interest in successfully 
exploiting a great local industry. 

In the manufacture of the “overcoats” the 
Grays Harbor Veneer Co. furnished the thin 
veneer; the Grays Harbor Plywood Co. glued 
them together; and then the veneer company 
bent them into circular shape and fastened the 
edges together into the similitude of cores. 
The ease with which skilled workmen were 
able to complete the “overcoats” demonstrates 
the pliability and strength of Sitka spruce, na- 
tive of the West Coast. The wood used in the 
manufacture of the “overcoats” is the same as 
that utilized by the Government in airplane 
construction, combining strength, lightness and 
flexibility. Perhaps there could be no better 
illustration of the resiliency of Sitka spruce 
than that afforded in the making of the “cores” 
employed with great success in the Elks parade. 


Controversy Over Log Tariff 54 


SEATTLE, WasuH., Aug. 20.—Log tariff 54, 
filed by the railroads to become effective as of 
date Sept. 1, is already the subject of con- 
troversy, and undoubtedly will meet with oppo- 
sition by interested parties in the State of 
Washington. Preparations are under way to 


oppose the enforcement of the proposed tariff, 
at a hearing to be conducted before the State 
public service commission. 

Tariff 54 would place in effect the Scribner 
scale, providing rules for the measurement of 
soft sawlogs applicable to Washington State 
traffic. Apparently, the new scale would pro- 
vide for deduction on account of hollow por- 
tions of logs, for windfalls and sap rot, which 
deduction is not permissible at present. 

Shippers under the present tariff are re- 
quired to pay for transportation of the com- 
plete log without deduction—so that the appli- 
cation of the new rule would tend to bring 
down the cost of transportation of all logs 
moving within the State. 

Opponents of tariff 54 point out that there 
would be divergencies between the “selling 
scale” and the “buying scale,” creating a situa- 
tion not at all satisfactory. 


Visits Coast Mill Operation 


SEATTLE, WAsH., Aug. 20.—Among the visit- 
ors to this city during the week was James G. 
Wallace, of Minneapolis, president of the Wal- 
lace-Ballord Lumber Co., and also president of 
the Dalkena Lumber Co., with mill at Dalkena, 
Wash. Mr. Wallace is completely restored to 
health, following his siege in a Spokane hos- 
pital more than a year ago on account of a 
broken leg. He has inspected the Wallace- 
Ballord operation at Dalkena, and is on his 
way to Tacoma. 


To Lease Coast Box Plant 


SEATTLE, WasuH., Aug. 20.—Announcement 
has been made at Everett that the Parker- 
Poyneer Lumber Co., recently incorporated, 
will take over the plant of the Parker Lumber 
& Box Co., near Blackman’s point and operate 
it under lease, beginning early next month. The 
plant employs about 100 men. The officers of 
the Parker-Poyneer Lumber Co. are George D. 
Parker of Riverside, Calif., and E. A. Poyneer, 
of Everett. Mr. Parker is president of the 
Parker Lumber & Box Co., and Mr. Poyneer 
has been manager. The capital stock of the 
new incorporation is $60,000. 
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Moves Offices to New Location 


KALISPELL, Mont., Aug. 20.—The offices of 
the Kalispell Lumber Co., H. G. Miller, presi- 
dent, has been moved, literally, to a location on 
the site of the new mill near the fair grounds. 
The building, which formerly stood on Fourth 
Avenue, was jacked up, placed on rollers and 
hauled by a traction engine. The mill is cut- 
ting about 50,000 feet of lumber a day, and is 
employing about sixty men including construc- 
tion crew. The company began the assembling 
of its plant a year ago, since which time it has 
moved its mill from Batavia Siding, has built 
a new mill, has constructed a log pond and 
spur, and has moved the planer and office from 
the east side. 


Coast Plant Changes Ownership 


Santa Ana, Catir., Aug. 20.—I. W. Sprague 
has sold the Sprague Lumber Co. to the Mid- 
way Lumber Co. V. M. Buck, of Los Angeles, 
is manager for the new owner. 


Establish Camp in British East Africa 


Westwoop, Cauir., Aug. 20.—Fletcher, jr., 
and Kenneth Walker, sons of Fletcher L. 
Walker, treasurer of the Red River Lumber 
Co. here, together with their companions, Jack 
Boshoff and Dr. Arbuthnot, have arrived at 
the British East African hunting grounds 
where they will take motion pictures of wild 
life, according to advices received here. 

A letter from one of the boys, written June 
26 and received Aug. 10, says: 

We have established our camp in the wilds, properly 
provisioned, and three truck loads of gas and: oil 
have gone out. Jack went in twice and declared the 
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camp is in a mest wonderful place, close to a lake 
and river, with game by the thousands. You can 
hear the hippos playing in the lake. I have told them 
not to fire a shot near the camp so when we get 
there they will be tame enough to get some good 
pictures. 

Folks at home are beginning to receive let- 
ters full of interesting observations and thrill- 
ing personal experiences. 


Home Built to Last Indefinitely 


PoRTLAND, OreE., Aug. 20.—Permanency of 
wood construction appears everywhere in the 
old-time palatial residence of the late W. S. 
Ladd, pioneer banker of this city.’ As related 
in the AMERICAN LUMBERMAN of July 16, the 
ancient structure has been engulfed by busi- 
ness property, and is being razed to make way 
for’ a building of the modern type. The 
house, which is all wood, even to the fancy 
shingles adorning the mansard roof, was built 
in 1858. To wreck it is a difficult job, on ac- 
count of the thorough construction of early 
days. Twice during the wrecking process in- 
cendiaries have tried to burn the building, and 
each time it has resisted fire amazingly. 

An account of the wrecking operations has 
been secured by R. T. Titus, field engineer of 
the West Coast Lumber Bureau. The house 
is being wrecked by the Columbia Wrecking 
Co., L. P. Dupre, president. Mr. Dupre says 


place to last forever, and for a climate where 
it goes down to zero.” 

As previously related, the lumber for the 
Ladd house was hauled from the mill in 1858. 
Oregon was admitted as a State Feb. 14, 1859. 
Nowhere did Mr. Titus, in his examination of 
the building find any evidence of rot or de- 
terioration. The wood-built residence that 
dates far back to territorial days in Oregon is 
as.sound and solid as the day it was completed 
for occupancy. 


Producing Carload of Material Daily 


TILLAMOOK, OreE., Aug. 20.—After operations 
extending throughout two months, the Tilla- 
mook Spruce Veneer Co. is producing a car- 
load of material a day. A second shift has 
been added in the stitching department; and 
W. G. Murdock, manager of the plant, states 
that in a short time other departments will be 
placed on a two-shift basis. 
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Importance of New Timber Cruise 


Yakima, WasuH., Aug.» 20.—Included in the 
1928 budget of the commissioners of Yakima 
County is an item of $25,000 for a cruise of 
all the privately-owned timber in the county. 
The last previous estimate of timber values 
was made in 1908. Brisk demand for timber 
lands, as indicated by deeds filed for record 
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Description of Prize House Designs 


SeaTrLe, WaAsu., Aug. 20.— Appropriate 
resolutions have been adopted by Washington 
State Chapter American Institute of Archi. 
tects, Harlan Thomas, president, on the syc. 
cessful issue of the West Coast woods archi- 
tectural competition. The resolutions ¢op- 
gratulate the West Coast Lumber’ Bureau anq 
C. W. Stimson, of Seattle, donor of the prizes 
commending them for generous scope and 
vision, through which a valuable contribution 
has been made to the cause of good archi- 
tecture. 

Otho McCrackin, of Hutchinson, Kan, 
winner of the first prize of $2,000, has given 
the following description of his design: 


The standing finish in living room, entrance hall 
and dining room is to be of Douglas fir, the ceiling 
and fire-place beams to be hand hewn. All to be 
lightly sand blasted, after which a stencil of metal 
shall protect the surface exposing the design, this 
is to then be heavily sand blasted after which a 
blow torch is to be applied to surface in not too 
even a manner. 

All to be stained a brownish gray, with portions 
of the design brought out in rich deep color. 

The ceiling of the living room is to be of V-cut 
ceiling, random widths, with simple designs at vari- 
ous unexpected points worked out as described above. 

The vertical siding, as shown on front entrance 
detail, to be of Douglas fir, and is to have V-cut 
joint at center with battens covering the other joints, 























Ladd house, Portland, Ore., built in 1858 and now being wrecked 


the timberwork is as sound as the day it was 
put in pMace. “In fact,” he remarks, “it is 
better, for it is now thoroughly dry, and won't 
shrink any more.” 

The wrecking company will salvage about 
40,000 board feet of lumber, some of which 
has already been sold and has gone into other 
buildings. The company would have obtained 
75,000 feet of usable material, had it not been 
burned. 

The framework is Douglas fir, as is the 
sheating, subflooring and main flooring in 
kitchen and pantry. Douglas fir lath were used 
throughout, and were properly spaced, so that 
good plaster keys are much in evidence. The 
interior trim was of maple, black walnut and 
red cedar, so far as Mr. Titus could determine 
from the lumber. Square-cut iron nails were 
used; and the timbers were all larger than are 
now used for the same places. The 2x6 and 
2x8 studs were covered with 1-inch fir sheath- 
ing applied diagonally. In some instances this 
was covered with 1x4 T&G material or floor- 
ing, and on top of this was wood lap siding. 
Referring to the substantial type of construc- 
tion in the Ladd house, Mr. Dupre says. “They 
must have thought they were building this 


with the auditor, has led officials to realize the 
importance of a new cruise. Sums involved 
in the transfers are not revealed, since deeds 
usually show consideration of $1 or $10. It is 
thought the cost of the cruise will soon be re- 
turned to the county in increased tax returns. 

The commissioners state that efforts on the 
part of the assessor to obtain the true value of 
the timber from purchasers have been futile. 
Moreover, the growth of new timber, the rav- 
ages of forest fires, and other factors causing 
a change in conditions, necessitate a new cruise 
every few years, according to officials. 


New Plan of Cutting Cedar Veneer 


NortH Beno, Ore., Aug. 20.—According to 
The Harbor, a new scheme of cutting white 
cedar veneer, introduced here by the National 
White Cedar Co., has caught on well. The 
first large order came from the Ford Motor 
Co. The veneer is cut by slicing, and to meas- 
ure, which suits the manufacturers. The slic- 
ing leaves a smooth surface—one that does not 
tend to crack when dried. Advocates of this 
method of manufacture declare it is an im- 
provement over rotary veneer. 


Plaster keys in the Ladd house, Douglas fir lath being used 


This siding is to be sand blasted before placing, and 
finished with a weather gray stain as balance of 
Siding. 

Angus McD. McSweeney, of San Francisco, 
winner of the second prize of $500, has given 
a description of his design, as follows: 

The accompanying designs and plans show a pos- 
sible solution for an average city lot designed to 
produce a pleasing effect in a wood house. 

On plans every effort was made that the ar- 
rangement of the rooms may be as simple and com- 
pact as possible, eliminating all unnecessary space 
and reducing the gross area to a minimum. 

The exterior is to be entirely of red cedar. On 
the main front gable is flush boarding with molded 
vertical battens that produce a pleasing effect in 
contrast with the special cut red cedar shingles as 
shown on the remainder of the house. The roof is 
of red cedar split shakes laid irregular and doubled 
at eaves. Main entrance and garage doors are red 
cedar. 

The interior of living room, dining room and 
entry to have wood wainscot and wood beam ceilings 
of Douglas fir, sand blasted, stained and oiled. 

All floors to be random width of thick planks, 
roughed with jack plane and stained and oiled. 

The doors, cases, trim and all other woodwork 
in interior to be Douglas fir. 

The wall of exterior to be a weathered gray and 
roof stained green. Sash to be green. 
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Direct Public Attention to Good Construction 


DautLas, Tex., Aug. 22.—Excellent news- 
paper cooperation was given Dallas retail lum- 
ber dealers and the Southern Pine Association 
in their better built home demonstration that 
closed here the first part of last week after 
a period of six weeks’ intense activity. 

The Dallas Morning News and the Dallas 
Times-Herald worked closely with the local 
committeeman and representatives of the asso- 
ciation and helped carry most effectively to 
the public the message of building for perma- 
nency and safety under the cardinal construc- 
tion points recommended by Southern Pine 
Association engineers. From the time the 
foundation work was started on the house, 
until the framework was completed, these 
papers printed numerous stories and pictures 
telling about and visualizing the work. They 
carried statements detailing in a non-technical 
manner the methods of building and showing 
the advantages to builders of using southern 
pine lumber according to recognized details of 
construction. 

Large crowds visited the house as the result 
of the printed messages, and pleasing results 
were soon observed and everyone concerned 
in the demonstration states that it was one of 
the best of its kind ever put on in Dallas and 
that it came at an opportune time. 

In giving so much time and space to this 
better building project the executives and offi- 
cials of the publications had to have good rea- 
son. In citing the fact that the Southern Pine 
Association had raised the campaign above a 
purely commercial basis and mentioning also 
the keen appeal which it had for the general 
public, Tom Gooch, general manager of the 
Times-Herald said: 


The Times-Herald likes to codperate with the South- 


ern Pine Association because it is a clean and high 
class organization and has a definite motive, the same 
as ours, and that is to help provide more and better 
built homes for the American people. It goes without 
saying that a man is a better citizen the day he buys 
a home. 

When carpenters are busy in Dallas we have pros- 
perity. When they are idle it is an unfailing barome- 
ter that business conditions are not so good. 

The Southern Pine Association, like the Times-Her- 
ald, advocates better constructed homes. During boom 
periods over the United States hundreds of thousands 
of poorly constructed homes were erected and now the 
owners are paying the penalty. 

If a man will build according to the plans of the 
Southern Pine Association there igs no reason to be- 
lieve that a house built of lumber will not last gen- 
eration after generation, 

Home building and home owning constitute one of 
the most important things in the welfare of the people 
and the Times-Herald feels that it is its duty to carry 
this message to the public and to take part in the 
work of such a character when presented on high 
class lines. The Southern Pine Association has con- 
ducted the Dallas better built home movement on such 
a high plane of constructive civic and educational 
value that, had the Times-Herald desired otherwise, 
which of course it did not, it could not but have 
given all the codperation possible, this considered not 
only as a privilege, but a duty to its citizens. 


Says Germ of Desire Has Been Planted 


H. D. Guy, advertising manager of the 
Dallas News, probably one of the most widely 
known and highly esteemed newspapers of the 
South, declared: 


In this era of service, high competition and super- 
production, we are coming to realize the truth of the 
advertising adage, ‘‘Sell them on the need of the prod- 
uct and they are sure to buy.” As the clothier sells 
style, comfort and economy, so the lumberman should 
sell permanent construction, economy and attractive- 
ness in building. 

Far sighted newspapers are also becoming imbued 


with this broader idea of extending their fields by 
selling better homes, better roads, and better com- 
munities in which to live. 

The building and demonstration of the Southern 
Pine Association’s better built home in Dallas seemed 
to offer the Dallas News an opportunity to direct pub- 
lic attention to good construction as a means of com- 
batting methods of flimsy construction which had crept 
in during three or four years of unprecedented building 
in the city. 

Shoddy building, especially of homes, seemed to be 
creating a depression in the real estate market as 
well as being a detriment to the future of the city 
as a whole. 

The drafting of a new building code some months 
previously was considered a good thing. However, 
the success of the demonstration, Southern Pine Asso- 
ciation home would prove again that the general pub- 
lic is the big factor in correcting evils in the building 
business as well as in the social world. 


In exploiting in an unusually pretentious way the 
Southern Pine Association’s fifteen points of good con- 
struction and its grade-marked and trade-marked lum- 
ber, the public was offered a highly specialized national 
service in conjunction with an actual local demonstra- 
tion, and all with the unanimous support of the Dal- 
las lumbermen and building agencies. 


It was not merely another of the much overdone 
“Homes Beautiful” but a real school in home building 
with technical exposition of construction methods 
which, heretofore, had been the big mystery to the 
layman. 

That the demonstration was a success is indicated 
by an unusually early interest in home buying. The 
force of this movement already, no doubt, is being 
felt in the purchase and sale of well built homes, 


The germ of desire has been planted and it natu- 
rally follows that the home owner is going to look 
not only for better construction as the result of such 
activity as that of the Southern Pine Association, but 
also for the best of materials, and here again the high 
plane on which the association’s work is conducted 
can not help but impress the superiority of the prod- 
uct which it has to offer. 


Wood Exhibit at Better Homes Show 


Wasurncton, D. C., Aug. 22.—The National 
Committee on Wood Utilization will have a 
comprehensive exhibit in connection with the 
Better Homes Exhibition to be held in the 
Washington Auditorium Oct. 21-29 under the 
auspices of the Washington Real Estate Board. 
The wood exhibit will be installed at the in- 
vitation of the Real Estate Board. 

Unusual importance is given this exhibit be- 
cause the national capital is entering upon a 
Federal building program involving an ex- 
penditure of $50,000,000 for new buildings and 
thousands of workers will be employed in con- 
struction activities. 

In its exhibit the national committee will 
endeavor to show the proper use of forest 
products in house building and construction. 
Some of the main features will be a demon- 
stration of construction details and how to 
eliminate many of the usual flaws in frame 
construction caused by the faulty use of ma- 
terials. Dudley F. Holtman, assistant director 
of the committee and its construction engineer, 
will be in charge of this part of the exhibit. 

The committee also intends to demonstrate 
the use of treated lumber for house construc- 
tion. Such features as end-matched lumber 
and short-length lumber will likewise be 
demonstrated. In fact, the entire range of 
efficient wood using purposes as pertaining to 
the building and construction field will be 
given an expression and their practical applica- 
tion will be shown. 

According to Washington builders who have 
looked into the committee’s plans, the exhibit 
will be the most interesting of its kind ever 
held in this part of the country and several 
builders have stated that it will give them an 
entirely new slant on wood construction. 

As in previous exhibits, the national com- 
mittee will call upon its own members for 
demonstration material, thereby reducing the 
cost to a minimum. More than 400 square feet 


of space was offered free by the exhibition 
authorities. 

Axel H. Oxholm, director of the national 
committee, states that there is a noticeable ten- 
dency on the part of the better class of builders 
to make prospective home owners fully familiar 
with the problems involved in good construc- 
tion. “While in years past the great need of 
houses permitted the existence of fly-by-night 
builders, he thinks the time has come for a 
change in building practices and that the 
chances are that the type of houses to be built 
during the coming years will be of superior 
quality to many of those built during the post 
war boom years. 

Somehow or other, Mr. Oxholm added, 
builders seem to lack some of the information 
which is required in order to make as ex- 
tensive use of forest products as would be 
desirable. The national committee has an im- 
portant work ahead of it in this regard and the 
wood construction manual which is now under 
way, he said, will give the building trade this 
information in an understandable form. 

Requests have already been received from 
other parts of the country to have the wood 
exhibit of the committee displayed elsewhere, 
and serious consideration is being given to this 
possibility. 

Mr. Holtman, who has immediate charge of 
the assembling of data for the proposed manual 
on wood construction, said that general and 
universal interest is being shown in this pro- 
ject in every quarter. Members of trade as- 
sociations and professional bodies representing 
lumber consumers in the building and con- 
struction field are enthusiastic over the pros- 
pect of a manual which will cover the eco- 
nomics of wood utilization in building and con- 
struction, he added. 

A draft outline of the proposed contents of 
the manual has been prepared and is being 
used as the basis for the accumulation of the 


necessary information and data. The manual 
will be prepared by a project subcommittee on 
which all lumber consumer associations and 
professional bodies will have representation. 


Those receiving the outine are invited to sub- 
mit blueprints, specifications and other infor- 
mation and data on any of the subjects covered 
therein. 

The proposed title of the manual is “The 
Economics of Wood Utilization in Construc- 
tion.” 


Mr. Holtman points out that lack of ade- 
quate information on the subjects to be covered 
is the most important barrier in the way of 
realizing maximum service from wood in the 
construction field. Therefore it is thought that 
this work, prepared and sponsored by a com- 
mittee on which the American Institute of 
Architects, the American Society of Civil Engi- 
neers, the Associated General Contractors of 
America, the National Association of Builders’ 
Exchanges, the American Society of Agricul- 
tural Engineers, the National Association of 
State Highway Officials, the American Railway 
Association and other similar groups of organ- 
ized lumber consumers are represented, will be 
accepted by those whom it is intended to bene- 
fit as a work unbiased, well considered and 

H. C. MitcHetr, extension forester of the 
Mississippi A. & M. College, is working closely 
with the farmers of that State, in an effort to 
have them conserve their wood lots. Knowing 
that almost every farm in Mississippi has on 
it some land which is idle if not growing 
trees, he points out to the. farmers how it is 
profitable to grow trees as a crop, especially 
since it is a crop so easily cared for and so 
sure to make. To those farmers who really 
wish to practice forestry, he has given a num- 
ber of tips on how to cut and conserve timber. 
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Tree Growing Is Topic of Notable Meeting 


Lake States Lumbermen, Land Owners, Paper and Pulp Producers, 
Foresters and Others Confer on Reforestation 


GREEN Bay, Wis., Aug. 23.—More than one 
hundred lumbermen, timber owners, foresters 
and representatives of the State governments 
of Michigan and Wisconsin, as well as repre- 
sentatives of the railroads, and others, par- 
ticipated today in a discussion of tree growing 
at a meeting in the Northland Hotel called by 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association. The main purpose of this 
meeting was to consider the possibilities of tree 
growing and reforestation under the terms of 
the statute recently enacted by the Wisconsin 
legislature. The main theme of the discussion 
was selective logging, or such a method of 
harvesting the forest crop as shall put manu- 
facturing operations on a sustained yield basis 
or that shall leave the forest land in a condi- 
tion to promote the growth of timber. 

In opening the meeting R. B. Goodman, of 
the Sawyer-Goodman Co., Marinette, Wis., who 
acted as chairman, complimented the Wisconsin 
legislature upon its enactment of the severance 
tax law and other legislation. He said that 
the statute is not a forestry law, that it does 
not plant a single tree but merely opens the 
door of opportunity for timber owners to put 
their land to growing timber. Idle land, he 
said, means that taxable property is wiped out. 
Under the new law the owner can perpetuate 
his forest by wise handling. The little group 
of representatives at the meeting, he said, can 
do this, but the difficulty is to reach the small 
owners. The tax bill has removed the eco- 
nomic obstacles to timber growing. The fire 
hazard remains to be removed. The purpose 
of the meeting, he explained, was to develop 
a bureau of information to which timber own- 
ers and land owners of all classes could go 
for help in mapping out their tree growing 
programs under the law. 

Chairman Goodman then called upon State 
representatives and others to explain the law 
and the attitude of the authorities towards its 
administration. 

Marcus Schaaf, State forester of Michigan, 
told of the activities of that State in tree 
planting. The State. he said, owns about a 
million acres of delinquent tax land of the 
poorest class. Heretofore the State has pro- 
duced from eight to nine million seedlings an- 
nually and hopes to increase the output to 
eleven or twelve million. The State owns some 
fair and good white pine land but little or no 
agricultural or hardwood land. White pine is 
under-planted. Most of the trees set out are 
red and jack pine, about 1,200 plants to the 
acre; when mixed about 600 each of Norway 
and jack pine. The State already has planted 
about 38,000 acres of pines, of which 85 percent 
retains a sufficient stand to be left. This 
does not mean that 15 percent of the trees 
have died, but that 85 percent of the acreage 
retains sufficient stand to need no replanting. 
The total cost is $5.78 an acre. 

After some discussion of Mr. Schaaf’s state- 
ment and related subjects, Raphael Zon, direc- 
tor of the Lake States Forestry Experiment 
Station, was asked to give the details of a 
study made by the station of selective logging. 

Mr. Zon explained that selective logging 
means cutting the large and leaving the small 
trees for future growth. Fifteen or twenty 
years ago, he said, cut-over lands seemed to 
have agricultural value, but millions of acres 
of agricultural lands have been going out of 
use. Mr. Zon presented a table showing that 
the total returns from logging increased with 
the size of the trees from 18-inch diameter up. 
giving the biggest difference between cost and 
value, that is $11.60 a°thousand. The table 
showed the cost per thousand: higher for small 
trees, this being true of all items of cost. If 
the: small trees are left the average cost is 
reduced, this being true of the cost of milling 


as well as the cost of logging. The overrun, 
however, is larger when the small trees also 
are cut than when the large trees only are cut, 
but the grades improve with the increase in 
the size of the trees in the case of maple and 
birch, though not of hemlock. The labor costs 
are higher as the logs decrease in price. Mr. 
Zon illustrated the fact that in selective cutting 
when 34 percent of the volume of the stumpage 
is removed, 50 percent of the value is removed. 
In fifteen years another similar cut can be 
made on the same area. He showed a table 
of the approximate periods between cuts indi- 
cating that cutting to a higher diameter limit 
hastens the second cutting, as follows: 


Cutting to 14 inches and up, with a growth of 1 
inch per annum, 70 years; 2 inches per annum, 35 
years. 

Cutting to 16 inches and up, with a growth of 1 
inch per annum, 60 years; 2 inches per annum, 30 
years. 

Cutting to 18 inches and up, with a growth of 1 
inch per annum, 45 years; 2 inches per annum, 22 
years. 

Cutting to 22 inches and up, with a growth of 1 
inch per annum, 25 years; 2 inches per annum, 12 
years. 


This is on the basis of utilization for lumber 
only. For pulpwood, as the timber can be used 
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in smaller sizes, the realization would come 
earlier. Under this plan, Mr. Zon explained, 
there is no bother about reproduction, which 
would come about naturally. 

Mr. Zon explained that holders of large areas 
could begin at once to cut selectively and thus 
put the operations on a sustained basis. Hold- 
ers of small areas, while they could not hope 
by selective cutting to go on to a sustained yield 
basis, yet could by that method leave better 
value in their timber lands for others to whom 
they were more available. This, of course, 
is true because the lower tax makes producing 
lands a more profitable purchase. 

D. C. Everest, secretary and general man- 
ager of the Marathon Paper Mills Co., Roth- 
schild, Wis., had prepared a paper on “Com- 
mercial Forestry in Relation to the Pulp and 
Paper Industry,” which in his absence was 
read before the meeting by Allen Abrams, 
technical director of that company. 


Practical Aspects of Forest Management 


Carl M. Stevens, of Mason & Stevens, con- 
sulting foresters, Portland, Ore., next discussed 
the problem of forest inventory with a view 
to determining a selective cutting and sustained 


yield program. What forest management seeks 
to do, he said, is to assist in the adoption of 
a sound forest policy. This means fundamen- 
tally to make the most economical present day 
as well as long time operation. The two can not 
be separated. Forest management takes ad- 
vantage of the growth of the timber and saves 
as much of the deterioration as possible. The 
first step in a field operation is to take an in- 
ventory. This means exactly what—in terms 
of the life history of the trees and of such 
stands—there is in the particular property. 
Usually there is an estimate of the quantity of 
the feet board measure available, but this is 
only part. The property is divided into what 
are known as forest types. This means areas 
without so great internal diversification but 
that a single sample may be taken. Within 
each type sample measurements are made. The 
figures for volume, both in cubic feet and in 
board feet are derived by means of taper 
and volume tables, from the tally of the num- 
ber of trees of each diameter class present in 
individual type samples. 

Mr. Stevens explained that virgin forests 
over large areas are in a state of equilibrium, 
and if not interfered with will so continue. 
That is, growth balances deterioration. By 
means of charts he showed the results of a 
tally of a sample plot. There are a great many 
small trees per acre in these stands, he said, 
but they make up in total only relatively small 
volume. The conclusion to be drawn is that 
a relatively large percentage of the volume of 
the forest and its value lies in a small number 
of the trees. It is obvious, therefore, that a 
selective cutting can be so designed as to leave 
a very high percentage of the number of trees 
without sacrificing much of the value. 

To determine annual growth, increment bor- 
ings are made into the trees of the sample plot 
and these growth rates are reduced to terms of 
volume by means of volume table. The studies 
cited showed that the gross growth runs fairly 
constant from 8 to 20 inches in diameter and 
then falls off rapidly because of the smaller 
number of trees. The deterioration rises rap- 
idly with the increase in size of the trees and 
reaches a maximum at 26 inches. Net growth 
is greatest with the small trees and decreases 
rapidly with the increase in tree size, becom- 
ing negative at about 19 inches. 

While it is all very well, Mr. Stevens said. 
to talk glibly about the possibility of selection 
cutting in terms of volume and value removed 
and in terms of stumpage accretion by growth, 
the important thing is to determine whether 
such operations will pay as a practical matter. 
To arrive at this fact the exact costs of the 
particular operation being studied are taken 
and translated into terms of the proposed 
plan of operation. The various elements of 
logging and milling costs are variously affected 
by selection cuts. These are analyzed on the 
basis of careful time studies and the actual 
effect determined. Mr. Stevens then outlined 
the various costs such as log making and 
swamping, skidding, milling, railroad main line, 
railroad spurs, camps, loading, etc. He then 
discussed in considerable detail the next step, 
that of making a comparative analysis of the 
various important factors for each diameter 
limit, some of the important factors to be 
considered being the following: 


1. The percentage of the number of merchantable 
trees cut. 

2. The volume of the cut per acre in feet board 
measure. 

8. The volume of the cut per acre in terms of 
percentage. 

4. The lumber. values removed in terms of per- 
centage. 

5. Growth per acre per annum on the stand left in 
board feet. 

6. Length of the first cutting cycle in years. 
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7. Volume per acre available for cutting in the 
second cycle in board feet. 

g. Increase in the total volume of lumber pro- 
duced in terms of percentage. 

9. Increase realization per thousand feet board 
measure (first cycle). 

Other facts of a general nature to be con- 
sidered are the company’s situation either finan- 
cially or in any other way, that is what it 
either wishes or needs to accomplish; wind- 
fall danger; destruction of small trees in 
logging; fire protection and brush disposal, 
and insect infection. 

Mr. Stevens then discussed the various kinds 
of taxes and the relation they bear to the pro- 
gram to be adopted by the operator. He also 
discussed the interplay of competition between 
species. In conclusion he said that there is no 
general panacea for the ills of the timber 
owner. There is no easy road to virtue or 
success. What is required is study and in- 
tensive restudy of the whole problem. This 
means dig and dig and dig, and to use the 
best possible brains, ability and judgment. The 
best are none too good. He said he has an 
abiding faith in the industry and in its per- 
sonnel, 


Selective Logging and How It Works Out 


The next speaker was George Banzhaf, of 
Banzhaf & Watson, Milwaukee, Wis., forestry 
engineers and counsellors. Mr. Banzhaf be- 
gan by saying that formerly the foresters led 
the lumbermen in enthusiasm, but that now 
lumbermen are leading the foresters and the 
foresters will have to hustle to keep up with 
the lumbermen in their enthusiasm for tree 
growing. Selective logging and perpetual op- 
eration, he said, mean removing about 35 per- 
cent of the volume and about 60 percent of 


value when. cutting hardwood trees up to 19 
inches in diameter and representing a growth 
of 150 years. This sort of operation improves 
the forests as to species. The first cutting is 
relatively expensive because it is really an 
improvement cutting. 

Mr. Banzhaf’s discussion was based on a 
study of the selective logging operations of the 
Holt Lumber Co., of Oconto, Wis., made at 
Townsend and Lakewood, Wis. He showed 
that a selection cutting of 640 acres during 
the last three years had taken out three million 
feet of‘ timber, the work being done at a mod- 
erate logging cost. 

The object of forestry management, he said, 
was to improve the forest, to harvest a natural 
yield, to increase the rate of growth, to produce 
a higher grade of timber, and to perpetuate 
the industry. He explained that while the 
trees were cut to 19 inches in diameter, not 
all such trees were cut, but only a selected 
number were taken to make a specified volume 
which should equal the annual growth. With 
respect to windfalls, he said that he had ex- 
amined 12,000 acres on which two million feet 
of timber fell annually; whereas, he explained, 
- ei management there would be no wind- 

alls. 

Mr. Banzhaf then discussed the proper meth- 
ods of brush disposal after selective logging, as 
well as fire hazard logging costs, and the 
practical steps necessary in placing a virgin 
forest under forestry management. 

After some general discussion in which many 
persons participated, Chairman Goodman called 
upon representatives of the Wisconsin forestry 
department and the State forestry commission 
for statements regarding their attitude toward 
reforestation and selective cutting under the 
new law. All declared themselves heartily in 


sympathy with the efforts of the lumbermen to 
bring back the forest wealth of the State and 
emphasized the fact that it was the purpose to 
interpret the statute in the most liberal manner. 


At the conclusion of this discussion, Chair- 
man Goodman called upon M. J. Wallrich, of 
Shawano, Wis., for what he termed an in- 
spirational talk. Mr. Wallrich said that on a 
recent visit to the continent of Europe he was 
impressed with the foresight and vision of the 
people of those countries as manifested in re- 
forestation. There had, he was sorry to admit, 
been few persons in the United States with 
such vision. However, he was impressed with 
the sentiments expressed and the attitude shown 
by the lumbermen at this meeting and he 
thought he could see evidences of a greater 
regard for the obligations of the present gen- 
eration to future generations. 


With a few remarks expressing their con- 
fidence in the practical operation of the new 
law and the necessity for making it effective, 
made by M. J. Fox, of Von Platen & Fox, 
Iron River, Mich., and John Busch, Negaunee,, 
Mich., land agent of the Cleveland Cliffs Iron 
Co., the meeting was adjourned. 


SEE LOGGING OPERATIONS 


On invitation of W. A. Holt, president Holt 
Lumber Co., of Oconto, Wis., about thirty 
of those in attendance at the meeting held at 
Green Bay, made a visit by automobile to the 
operations at Townsend and Lakewood. They 
also visited the operations at Soperton of the 
Menominee Bay Shore Lumber Co.; to witness 
a demonstration of the automatic dimension 
producing machine which won first prize in the 
waste prevention contest put on by the National 
Lumber Manufacturers’ Association. 


Carolina Millmen in Bi-Monthly Meeting 


WricHTsvit_e Beacu, N. C., Aug. 22.—The 
North Carolina Pine Association held its bi- 
monthly meeting here last Thursday at the 
Oceanic Hotel, which was really a get-together 
affair so that the members would talk over 
some matters and at the same time enjoy a 
short vacation at this delightful Atlantic coast 
summer resort. The meeting was called to 
“2 by President G. J. Cherry, of Charleston, 


Secretary G. L. Hume then called for the 
report of the membership committee, which 
presented for favorable action applications 
from the following lumber companies, which 
were elected: Barnesville Lumber Co., Char- 
lottesville, Va.; H. H. Taylor, Harrellsville, 
N. C.; W. R. Altman, Stilson, Ga.; Millen 
Lumber Co., Millen, Ga.; James K Kingman 
Lumber Co., Macon, Ga.; King Lumber & 
Oil Co., Unadilla, Ga.; Jackson Bros. Lumber 
Co., Valdosta, Ga.; Goodman-Golden Lumber 
Co., Tifton, Ga.; F. M. Shorer Co., Quitman, 
Ga.; Kirby Planing Mill Co., Thomasville, Ga. ; 
Pineora Manufacturing Co., Pineora, Ga. 

The chairman of the inspection committee, 
R. L. Woodward, of Suffolk, Va., was unable 
to attend the meeting and his report was given 
by Mr. Hume covering several ' proposed 
changes in the inspection rules, which will 
have to be given careful thought and con- 
sideration. The suggestion was also made that 
a meeting of mill inspectors be held in Charles- 
ton, S. C., at the plant of the A. C. Tuxbury 
Lumber Co. just prior to the regular semi- 
annual meeting of the association, which is 
held at that point. This will be in October 
though the definite date has not been selected. 
The suggestion was also made that the sec- 
retary advise the members when the associa- 
tion inspector will make a mill visit so that 
the mill inspector and the operator will be 
on hand to go over the grades together. 


Interesting Talks Heard 


Col. R. John West, in command of Forts 
Moultrie and Sumter at Charleston, S. oe 
was next introduced and gave a short, inter- 
esting talk during which he expressed pleasure 


that the association would again visit Charles- this committee is unable to accomplish any- 


ton soon and stated that he and the Charles- 
ton people would do their best to make every- 
body happy. 

Judge F. S. Spruill, counsel of the asso- 
ciation, then made a talk on State and Federal 
corporation income taxes and gave the mem- 
bers various pointers along these lines. He 
will also issue a circular letter to the members 
showing the status of the Federal corpora- 
tion income tax at present with a view to 
enlightening the members and get them lined 
up for the fight for lower taxes to be made 
at the next session of Congress. 

Maj. W. A. Snow, of the U. S. A. Engi- 
neering Corps of Wilmington, N. C., was next 
introduced and very interestingly outlined to 
the members what was being done in the way 
of waterway construction along the coast and 
urged all to attend the coming meeting of the 
Atlantic Deeper Waterways Association. 

Col. F. E. Rogers, of the E. H. Barnes Co., 
Norfolk and New York City, was a guest at 
the meeting and was called on for a short talk 
to the members to outline conditions in the 
box industry and the outlook for the future. 
Mr. Rogers was not very optimistic but was 
hopeful that the future would bring forth 
something better. 

A report of what the transportation com- 
mittee is doing in rate matters affecting the 
members was made by R. A. Parsley, of 
Wilmington, N. C., showing that the interests 
of the association are being properly cared for. 
A request was made by the Richmond Cedar 
Works, of Norfolk, that the association inter- 
vene in the so-called Norfolk log rate case 
and this will be handled by the transportation 
committee. 

Short talks were made by Frank W. Cox, of 
Washington, N. C., on forestry and by P. R. 
Camp, of Franklin, Va., on conservation, 
which were much enjoyed. 

Some members made complaint regarding the 
manner of assessing the North Carolina State 
taxes on corporations in the lumber business 
and they were advised to refer this to the 
legislative committee of the association. If 


thing or give them relief, it is proposed to 
go before the next session of the North Caro- 
lina legislature and endeavor to have the in- 
equalities eliminated if possible. 


Several other matters of local interest to 
those present were then discussed before lunch, 
which was served in the main dining room of 
the hotel and consisted mainly of seafood. 
After luncheon, many members took a dip in 
the old Atlantic. 


Get First Hand Information 


DuLutH, Minn., Aug. 22.—Members of the 
Minnesota reforestation commission which 
ended its first tour of the timber areas of 
northern Minnesota at Cloquet last Saturday 
were furnished first hand and visual informa- 
tion as to what can be done with the minor 
production of the forest lands in the course 
of a visit to the paper mills and wood utiliza- 
tion plants at Cloquet. At the Northwestern 
paper mill they saw the various processes .of 
paper making and could trace the passing of 
the raw pulpwood to its emergence in rolls 
of paper ready for shipping at another section 
of the mill. 


They were especially impressed with what 

, they saw at the Wood Conversion Co.’s plant 

in that they witnessed sawdust and other waste 

mill materials being converted into an insulat- 

ing product that has won a wide market over 
the country. 


H.: C. Hornby, general manager of the 
Northern Lumber Co., gave a history of lumber 
production in this district which began in 1879. 
He declared that the development of the fiber 
usage has added to the needs for reforestation. 
He said also that.nature is the great forester, 
the forest’s enemies being man-made, ‘such as 
fires and taxes. He expressed the ‘belief that 
reforestation is not only desirable but possible; 
if taxes are fair and fire protection adequate. 
He offered the commission every aid in his 
power in finding out data for its report to the 
State legislature on the reforestation problem. 
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Lumbermen in Recreational Activities 


Hardwood Men Have Lively Fishing 


MeMPHIs, TENN., Aug. 23.—Fish stories are 
prevalent at this session of the year in all parts 
of the United States, but it took a quartet of 
Memphis lumbermen to bring back, not only 
the biggest fish story, but the biggest fish pic- 
ture. The quartet was composed of C. W. 
Griffith, C. W. Griffith & Co., timber esti- 
mators; E. L. McLallen, Nickey Bros.; R. C. 
Stimson, Stimson Lumber & Veneer Co., and 
Joe Thompson, Thompson-Katz Lumber Co., 
who spent five days last week at Aransas Pass, 
Tex., on the Gulf of Mexico, about 150 miles 
south of San Antonio. 

The picture, produced herewith, is of a tar- 
pon, weighing about 150 pounds, and 7 feet, 
9 inches in length, which is said to be the sec- 
ond largest tarpon ever landed in the United 
States. The largest tarpon was also landed at 
Aransas Pass several years ago by a St. Louis 
man who caught one 7 feet, 10 inches in length. 
The hardwood quartet, knowing that their 
friends might doubt the story are armed with 
affidavits from the mayor of Aransas Pass, 
and the owner of the hotel telling the story 
of the second largest tarpon ever landed, as 
well as the picture which tells its own story. 

Mr. Griffith fought for 33 minutes before he 
was able to land the fish, which is said to be 
one of the hardest sea fish to land because 
of its ability to fight when out of the water. 
“The tarpon jumped out of the water four 
times,” said Mr. Griffith, “and many times had 
practically all of my line which was 150 feet 
long. It was necessary to back the motor 
boat in which I was fishing for several miles 
before I was able finally to wear out the tarpon. 
He would fight and pull, and many times 
when I thought that I had him landed he 
would again get away with my tackle and it 
would mean further pulling and pumping to 
get him back up to the boat so that the guide 
could use his landing hook. I was using a 


regular tarpon line at the time I landed him.” 

But the largest tarpon was not the only one 
of these fish landed by the party. The net 
result was twenty-two tarpon, in less than five 
days’ fishing. The next largest tarpon meas- 
ured 6 feet, 6 inches, in length. 

Another unusual experience recounted by 
the Memphis quartet is of their fight to land a 
giant ray fish weighing about 3,000 pounds. 
They saw several ray fish while out on the 
gulf and finally managed to hook one on their 
line. The ray fish pulled the boat backward 
at the rate of 5 miles an hour while the motor 
was set for straight ahead at the rate of 17 
miles an hour. They were unable to land this 

















(Left to right): The mayor of Aransas Pass, 
Tex., the fish, C. W. Griffith, E. L. McLallen, 
Joe Thompson and R. C. Stimson 


fish as he broke the tackle, and also a shark 
hook which they had with them. Finally they 
took a 10-foot forged steel harpoon and had 
the fish on the harpoon for about 45 minutes, 
when it broke away, bending the harpoon. 


Final Wisconsin Tournament 


Mitwavkee, Wis., Aug. 22.—The fourth and 
last golf tournament of the season for the 
Wisconsin lumbermen will be held at the Fox 
Lake Country Club, Fox Lake, Wis., on Sept. 
13 and John M. Rodger will have charge of 
local arrangements, according to Robert Black- 
burn, general chairman. 

The tournaments so far this year have at- 
tracted more players than ever before, and with 
fine weather on the date designated for the 
last tournament, it is expected that the largest 
number of the season will come out. The 
Capital City Culvert Co. has donated a silver 
loving cup for the tournament, for which the 
dealers will compete. Only dealers are eligible 
for it. The players will again be divided into 
the two groups, those over 50 years of age and 
those under 50 years of age, and the usual list 
of prizes will be awarded in addition to the 
cup. 


Tentative Date for Memphis Tourney 


MemPuis, TENN., Aug. 23.—A tentative date 
of Oct. 7 was fixed for the tenth annual golf 
tournament of the Lumbermen’s Golf Associa- 
tion of Memphis, by the board of directors of 
the association in session today. The play will 
be over the course of the Colonial Country 
Club and will be thirty-six hole medal play. 

At the directors’ meeting President S. A. 
Godman named the following chairman of 
committees—George C. Eheman, arrangements; 
W. N. Coulson, handicap; Frank T. Dooley, 
trophies; K. L. Emmons, entertainment; and 
J. T. Jones, membership. 


Doings and Plans of Lumbermen’s Clubs 


Salt Lake Club Entertains Easterners 


Satt Lake City, Uran, Aug. 20.—The Salt 
Lake Lumbermen’s Club entertained at luncheon 
in the Newhouse Hotel during the last week 
two groups of eastern lumbermen who stopped 
off here on their way to the West Coast. One 
group was known as the Eastern Lumbermen’s 
Special, and came from the Northeast, and the 
other the Ohio Woods Special from Ohio. One 
group arrived on Aug. 16 and the other on 
Aug. 19. O. D. Romney, of the Romney Lum- 
ber Co., president of the club, presided at 
both luncheons, and at the first Mayor Nelson 
made an address and at the second former 
Gov. Charles R. Mabey was the speaker. Be- 
fore leaving the city the visitors enjoyed a 
sightseeing trip and a dip in the waters of 
Great Salt Lake. 


To Discuss Grading Rule Changes 

Mempuis, TENN., Aug. 23.—Discussion of 
the change in grading rules of the National 
Hardwood Lumber Association, which is to be 
voted on at the annuai meeting in Chicago in 
September, will feature the first fall meeting 
of the Lumibermen’s Club of Memphis, which 
will be held on Sept. 1, in the Hotel Gayoso. 
The date for the first meeting was fixed at a 
meeting of the board of directors of the club 
held yesterday morning at club headquarters in 
the Chamber of Commerce Building. 

An invitation has been extended Frank F. 
Fish, secretary of the National Hardwood 
Lumber Association, to be present at this meet- 
ing-to discuss the merits of the new proposal 
for a change in rules, known as “Proposal C.” 
It is expected that the Memphis club will go on 
record as endorsing the new rules and that 


every firm will be represented at the convention 
in Chicago to vote for the proposed change. 

The directors of the club also voted to char- 
ter a special train over the Illinois Central 
Railroad from Memphis to Chicago, leaving 
Memphis on the evening of Sept. 14, for those 
desiring to attend the Chicago convention. It 
is expected that more than 100 members of the 
club will make reservations for this special 
train. 


Club to Reconvene Next Month 


EvANSVILLE, INp., Aug. 22.—The next 
monthly meeting of the Evansville Lumber- 
men’s Club will be held at the Vendome Hotel 
here on Tuesday evening, Sept. 13. This will 
be the first business meeting of the local club 
since May last. After the first fall session, 
monthly meetings will be held on the second 
Tuesday night of each month. It is now the 
plan to arrange a definite program for each 
meeting. The local club is 25 years old. 


West Side Club Approves Proposal “C” 


Pine Buiurr, Arx., Aug. 22.—At the regular 
monthly meeting of the West Side Hardwood 
Club, held here last Wednesday, changes in 
the hardwood grading rules, known as Pro- 
posal “C,” came up for discussion and a reso- 
lution was adopted as follows: 

Resotvep, That we, the members of the West Sidc 
Hardwood Club having gone into and studied the pro- 
posed new standard rules for the measurement and 
inspection of hardwood lumber, known as Proposal ‘‘C’”’ 
as recommended by the inspection rules committee of 
the National Hardwood Lumber Association for presen- 
tation at the thirtieth annual convention to be held in 
Chicago, Sept. 15 and 16, 1927, after close and careful 
study of these new rules now recommended by the 


National Hardwood Lumber Association for formal 
ratification at its coming convention and a comparison 
of the present rules, are firmly of the belief that the 
benefits to consumer and producer alike are just and 
equitable. Therefore, be it further 

Reso_vep, That we, the members of the West Side 
Hardwood Club, do unanimously recommend that the 
changes in national rules, known as Proposal “C,” be 
adopted, 


Finish Club Enjoys Outing 


Exain, Itt., Aug. 22—On Monday, Aug. 15, 
members and guests of the Finish Club of Illi- 
nois gathered at Elgin for their annual sum- 
mer meeting. In the morning the visiting dele- 
gates inspected the plant of the Rinehimer 
Bros. Manufacturing Co., while their wives 
were entertained at the home of Mr. and Mrs. 
Charles A. Rinehimer. An excellent luncheon 
was served at the Elgin Country Club, and 
the ladies were presented with beautiful favors. 
A vote of thanks was given the Rinehimer 
Bros. Manufacturing Co. and the Dundee 
Woodworking Co. for the splendid entertain- 
ment which they provided. Following the 
luncheon a number of the visitors enjoyed a 
personally conducted tour of the Elgin watch 
factory, while the golf enthusiasts engaged in 
a blind bogey tournament on the fine course 
of the country club. Three valuable prizes 
added to the pleasure of an afternoon of golf. 





In THE latest issue of Railway Age it 1s 
reported that the New York, New Haven & 
Hartford has under way repair work on about 
2,000 freight cars. 
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Associations Plans and Activities 


—Roofers Manufacturers’ Club, Columbus, 

sept, 18 Meeting at plant of H. Dixon Smith 

(Inc.). : 

Sept. 14—Plywood Manufacturers 
Palmer House, Chicago. 

Sept. 14—National Lumber Exporters’ Association, 
Palmer House, Chicago. Semiannual. 

gept. 14—Hardwood Interior Trim Manufacturers’ 
‘Association, Congress Hotel, Chicago. Fall 
meeting. 

Sept. 15—American Walnut Manufacturers’ Asso- 
ciation. Meeting at Association’s office, 616 
South Michigan Avenue, Chicago. 

Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual, 

Sept. 17—East Texas Mill Managers’ Association, 
Lumbermen’s Club, Houston, Tex. 

Sept. 20—Alabama-West Florida Mill Managers’ 
Association, Kaul Lumber Co., Tuskegee, Ala. 

Oct. 1—Lumbermen’s Association of Texas, Central 
and Northern sections, Dallas, Tex. Special 
meeting. 

Oct. 6—Empire State Forest Products Association, 
Syracuse, N. Y. Headquarters, Hotel Onondaga; 
meetings, College of Forestry Building, Annual. 

Oct. 15—Louisiana Retail Lumber Dealers’ Asso- 

ciation, Baton Rouge, La. 

Oct. 25-27—Southern Logging Association, Roose- 
velt Hotel, New Orleans, La. Annual. 

Oct. 28-29—Alabama Lumber & Building Material 
Association, Battle House, Mobile, Ala. Annual. 

Nov. 3-5—California Retail Lumbermen’s Associa- 
tion, Alexandria Hotel, Los Angeles, Calif. 
Annual, 

Nov. 8-9—Florida Lumber & Millwork Agsociation, 
ae Hotel, Miami, Fla. Quarterly meet- 
ng. 

Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 
umbus Hotel, Miami, Fla. Annual, 

Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual, 


Association, 


Southern Logging Association 
New Orteans, La., Aug. 22.—Announcement 
is made by James Boyd, secretary of the South- 
ern Logging Association, this city, that the 
annual meeting of the organization will be held 
Oct. 25, 26 and 27, in the Roosevelt Hotel, 
New Orleans. 


Plywood Manufacturers Change Date 

M. Wulpi, commissioner for the Plywood 
Manufacturers’ Association, Chicago, advises 
that while the date for the organization’s fall 
meeting was originally set for Sept. 13, it has 
been decided to change it to Sept. 14, because 
of the desire of members to attend also the an- 
nual of the National Hardwood Lumber Asso- 
ciation to be held on Sept. 15 and 16. The 
Plywood association will meet at the Palmer 


House, Chicago, on the new date given above. 


To Finance Cypress Publicity Campaign 


ASHEVILLE, N. C., Aug. 22.—At a conference 
of tidewater red cypress manufacturers, held 
in the Battery Park Hotel here today, plans 
for vigorous large scale revival of cypress 
advertising as a cypress association activ- 
ity were discussed and adopted. . The cam- 
paign will be financed by voluntary assess- 
ment or contribution of 50 cents a thousand 
on cypress lumber shipments and 5 cents a 
thousand pieces on cypress shingles and 
lath, payable monthly and beginning with 
the September business. The fund thus cre- 
ated will be handled and the advertising 
campaign conducted by a bureau or com- 
mittee of the Southern Cypress Manufac- 
turers’ Association. The advertising dues 
above named are not mandatory on the mem- 
bership, but are to be voluntary payments 
both by the association members and non- 
member manufacturers willing to codperate 
toward general promotion of the tidewater 
cypress cause. 

Following the conference approval of the 
plan, payment of the advertising dues as pro- 
Posed was promptly pledged for the year be- 
ginning Sept. 1 next on upward of 100,000,- 
000 feet, insuring a minimum publicity fund 
of $50,000 for the year. The project has been 
under consideration and discussion in cypress 
circles for some time and at the request of 
Its advocates, President C. S. Williams, of 
the Southern Cypress Manufacturers’ Asso- 
ciation, issued the call for the Asheville meet, 
to which nonmember manufacturers were in- 


vited along with the association member- 
ship. 

The attendance was, according to report, 
representative and heartily in favor of revival 
of the cypress publicity campaign on an in- 
dustry-wide and adequate scale. 

During the session, Vice President Albert 
Rose, of the Burton-Swartz Cypress Co. of 
Florida, announced that company would re- 
instate its membership in the association, and 
the Norman Breaux Lumber Co., of Rhoda, 
La., applied for membership. 

Four of the five members of the associa- 
tion’s grading rules committee being present, 
that committee informally reported its adop- 
tion of the grading rules revision which will 
permit early publication of the rules as re- 
vised. 


Coming Texas Association Activities 


Houston, Tex., Aug. 23.—A meeting of the 
north and central district of the Lumbermen’s 
Association of Texas has been called for Oct. 
1 at Dallas by President J. Lee Johnson, of 
Fort Worth. The new Texas rates on lumber, 
which go into effect at that time, and other 
matters will be discussed, it is said. 

It is expected the business session will last 
until noon, and in the afternoon there will be 
a picnic, possibly at Arlington, between Fort 
Worth and Dallas, the call for the meeting said. 
“There will be plenty to eat and lots of enter- 
tainment, including a ball game between the 
Forth Worth and Dallas lumbermen. A pro- 
gram is being prepared. We are anxious to 
have all directors on hand as we expect to have 
a brief meeting of the board for the consider- 
ation of matters of special interest to the mem- 
bership in general. 

Bulletin 44 of the association, sent out in 
connection with the announcement of the dis- 
trict meeting, said: 

The Interstate Commerce Commission has assigned 


a hearing at Austin, Tex., on Sept. 12, for consid- 
eration of the question of rates on window glass in 
carload lots between points in the Southwest. This 
is covered by I. C. C. docket 15296 and I. & S. docket 
2899. The railroad commission and parties interested 
are endeavoring to have the hearing postponed till a 
later date. Our members should advise us promptly 
of the number of car loads of window glass which 
they have handled, as the increase proposed by the 
railroads in the carload rating is approximately 334% 
percent. This proposed increase would be reflected in 
the cost of less than carload shipments. 

On Tuesday, Sept. 13, at Austin, the railroad com- 
mission . will take up applications of the principal 
cement companies of the State to readjust the rates 
on cement between points in Texas. Recently the 
Interstate Commerce Commission in I. C. C. docket 
15151 prescribed a new basis of rates on cement 
from interstate points into Texas different from our 
general basis of rates applying intrastate. The cement 
companies have asked for a mileage scale similar to 
what we have in Texas today, but they have in mind 
a better graded scale which will reduce the cement 
rate to many points in Texas. 


Committee Appointments 

The president. has appointed the following 
committees to serve the association during the 
ensuing year: 

Legislative—E. P. Hunter, chairman, Waco; J. E. 
Hill, Amarillo; J. R. Drake, Austin. 

Traffic—G. H. Zimmerman, chairman, Waco; Webs- 
ter McAvoy, Houston; R. E. Wooldridge, Gainesville; 
Miers Johnson, Sweetwater; Clyde Penry, Ft. Worth. 

Insurance—G. E. Melliff, chairman, San Antonio; 
J. W. Rockwell, Houston; U. N. Olver, Amarillo; 
Charles Bartlett, Dallas; A. C. Barber, Ft. Worth. 

Convention attendance—Walter Steves, chairman, 
San Antonio; W. L. Foxworth, Dallas; Ben Varner, 
Dallas; E. L. Barrow, Fort Worth; Sam Wheat, Fort 
Worth; Charles Robertson, Houston; John C. Ray, 
Waco; Joe Perkins, Dallas; Harry Leeper, Fort 
Worth; A. J. Peavy, Shreveport, La. 


Instead of appointing a membership commit- 
tee, President Johnson has suggested that the 
entire membership lend him their assistance to- 
ward increasing the membership in the associa- 
tion. 


National Retailers Assemble 


Nore: A complete report of the an- 
nual convention of the National Retail 
Lumber Dealers’ Association will appear 
in the Sept. 3 issue of the AMERICAN 
LUMBERMAN.—EDITOoR. 





[Special telegram to AmeRIcAN LUMBERMAN] 
Tacoma, WasH., Aug. 
Lumber Capital of America, has outdone itself, 
breaking even its own record as host this week 
to the eleventh annual convention of the Na- 
tional Retail Lumber Dealers’ Association. To 
the Tacoma Lumbermen’s Club, the citizens of 
Tacoma, the West Coast Lumbermen’s Asso- 
ciation, the West Coast Lumber Trade Exten- 
sion Bureau, the lumbermen of Portland, and 
others, is due great credit for staging a whole 
week of wonderful entertainment for the 
enthusiastic visitors, retailers from every sec- 
tion of the country. Registrations to. date are 
over the 800 mark and the farther away they 
live the more of them who came, New Jersey 
bringing a delegation of 100 people. 
According to George H. Buzby, the perennial 
sergeant-at-arms, the business sessions have 
been attended by greater numbers and they 
have remained longer at the sessions than at 
any. former meeting of the association. The 
sessions have moved along with a snappy busi- 
nesslike air, which has allowed of no lulls or 
digressing from the subject in hand. The at- 
tendance was, of course, swelled by large num- 
bers of western wholesalers and manufacturers 
who took a keen interest in the program. 
Such pertinent topics as the transit car, transit 
cargo and guaranteed moisture content of kiln 
dried lumber, aroused keen interest among 
both the shippers and buyers, and among some 
of them there was an anticipation of a certain 
amount of clashing interests, but such did not 


24—Tacoma, the 


develop when many retailers testified that they 
had no trouble when they placed their orders 
with the larger and more responsible associa- 
tion mills; and millmen paid a like tribute to 
the high type of retailer represented by the 
members in the retail association. There was 
considerable expression among retailers to the 
effect that if they could buy association grade- 
marked lumber the trouble with claims, rein- 
spection, proper drying, proper manufacturing 
and other ills of the business would be largely 
overcome, and, of course, there has been a 
growing sentiment among a large number of 
West Coast operators along the same lines. The 
transit car is condemned by all branches of 
lumbermen present, and the transit cargo 
spoken of as a big brother to the transit car. 

Hoo-Hoo came prominently to the front with 
an excellent entertainment Tuesday evening, at 
which Supreme Senior Hoo-Hoo James Brown 
was toastmaster, and many other prominent 
Hoo-Hoo, such as Snark of the Universe 
Arthur A. Hood, of Albuquerque, N. M.; Su- 
preme Jabberwock A. S. McDonald, Van- 
couver, B. C.; Seer of the House of Ancients 
N. A. Gladding, of Indianapolis; Chaplain of 
the order, “Parson” P. A. Simpkin, and many 
others who gave the visiting lumbermen a real 
insight into the worthwhile features of the 
order of Hoo-Hoo. 

Wednesday’s session was devoted to the mar- 


keting problem and teaching of better mer- 


chandising. 

L. P. Lewin, of Cincinnati, Ohio, was elected 
president for the coming year. 

The tusiness sessions will close tomorrow. 
The entertainment will continue through Fri- 
day, with an automobile trip to Mount Rainier 
and on Saturday a trip to a logging camp of 
the St. Paul & Tacoma Co. 
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To Inform Purchasers of Pine’s Merits 


GaLveston, Tex., Aug. 23.—Prospective pur- 
chasers of structural woods will be informed 
of the relative merits of southern pine as 
against fir through the latest tests of strength 
and durability, if the present plans of the East 
Texas Mill Managers’ Association go through. 

At their meeting here Saturday the mill 
managers made tentative arrangements for a 
series of demonstrations to be conducted at 
Lufkin in October under the direction of ex- 
perts of the Southern Pine Association, the 
University of Texas and the Agricultural & 
Mechanical College. 

The exact details as to the demonstrations 
will be worked out at the next meeting of the 
association at the Lumbermen’s Club, Houston, 
on Sept. 17. At that time representatives of 
the Southern Pine Association will be in at- 
tendance for the purpose of offering sugges- 
tions as to what demonstrations will be consid- 
ered the most feasible. 

Not even the mill managers themselves are 
certain as to what form the demonstrations 
will take. They only know that they hope to 
conduct such demonstrations as will be calcu- 
lated to convince users of structural timbers 
that longleaf yellow pine has superior qualities 
over other soft woods. 

John Bonner, oil man and former lumber- 
man, said he doubted that advertising the merits 


of yellow pine alone would accomplish the de- 
sired results. “If you are going to make your 
efforts count,” he said, “you had better spend 
your time and energies convincing architects 
and those who stipulate what timbers shall be 
used in a given job of construction.” 

Mr. Bonner apparently hit a responsive cord, 
for the membership took to his suggestions at 
once. “We have too good a product,” said 
Watson Walker, of the Southern Pine Lumber 
Co., Diboll, “to stand by and neglect to inform 
the public of its qualities.” 

The mill managers had looked forward to 
hearing a discussion by A. E. Hickerson, of the 
Delta Land & Timber Co., of Conroe, of a 
table showing the growth of loblolly and short- 
leaf pine during the last four years on experi- 
mental tracts near Conroe, Tex., but Mr. Hick- 
erson was unable to attend. It is expected that 
this discussion will be heard at the next meet- 
ing at Houston. 

The membership went into a discussion of 
the “Do’s” and “Don’ts” as prepared recently 
by C. P. (Chief) Myer. It was understood 
that the membership would as far as possible 
adopt the “Do’s” and “Don’ts” in the handling 
and shipping of lumber. One “Don’t” was 
added to the list by “Chief” Myer at the sug- 
gestion of E. E. Hall, general sales manager 
of the R. W. Wier Lumber Co. “Don’t load 


shorts crosswise between doors,” was Mr. Hall's 
suggestion. 

The membership took note of the fact that 
“Chief” Myer soon will leave for Vancouver 
B. C., to become vice president and general 
manager of the Vaucouver Lumber Co. There 
was a more or less spontaneous eulogizing of 
“Chief” on the part of his old time associates 
in the association, and the membership voted 
to instruct the secretary to prepare suitable 
resolutions of appreciation of the helpfulness 
of the past president to be sent to him at Van- 
couver and to be published in the lumber trade 
journals. 

Allen A. Few, of the Jasper County Lumber 
Co., Jasper, presided at the meeting, which 
was attended by William Gibbs, of the Carter- 
Kelly Lumber Co., Manning; Watson Walker, 
of the Southern Pine Lumber Co., Diboll; J. L, 
Henderon, of the Carter-Kelly Lumber Co, 
Manning; Robert Carpenter, Chicago Belting 
Co., New Orleans; John Channing, of the 
Lutcher & Moore Lumber Co., Orange; Hiram 
Buchanan, of the R. A. Myer Lumber Co, 
Honey Island; H. A. Maas, of the Angelina 
County Lumber Co., Keltys; O. C. Rabby, of 
the American Pitch-Pine Exporting Co.; E. J. 
Booth, of the Wier Long Leaf Lumber Co, 
Wiergate; and Elliott Fall and John S. Bon- 
ner, of Houston. 


Discuss Proposal “C” Hardwood Rules 


[Special telegram to AmerIcAn LuMBERMAN] 


PHILADELPHIA, Pa., Aug. 25.—The Retail 
Lumber Dealers’ Association of Philadelphia 
held a spirited meeting last night for the dis- 
cussion of the proposed changes in hardwood 
inspection rules. Although official action was 
deferred, the members individually expressed 
their disapproval of any change in the present 
rules. It was further decided to interest the 
retailers of New York, Boston, Buffalo and 
nearby cities. If the other associations are 
unanimously opposed to the changes, a system- 
atized drive will be made and a special train 
chartered to take eastern members to the 
National Hardwood Lumber Association con- 
vention in Chicago next month for the pur- 
pose of defeating the attempt to alter the 
inspection rules. Wilson H. Lear has been sug- 
gested as chairman of the organization in de- 
fense of the present hardwood rules. Mr. 
Lear, however, may decline to take up the 
cudgel for the retailers, as he stated this morn- 
ing that he was willing to step aside and take 
a well earned rest. 


The proposed changes in hardwood inspec- 
tion rules have stirred the retailers of Phila- 
delphia, and the leading firms were all repre- 
sented last night at the dinner meeting, of 
which President Horace B. Wilgus was chair- 
man. William H. Nelson, chief inspector of 
the National Hardwood Lumber Association, 
outlined in detail the reasons for making the 
changes. The retailers, however, spoke 
strongly against them. Prominent lumbermen 
expressed the following opinions: 


H. Humpnreys: The retailers’ customers do not 
want the cutting up grade and will not buy hard- 
woods if the proposed changes are made. Further- 
more, it will take 25 percent longer to inspect under 
the new arrangement. JI am against the change and 
think we should go to Chicago, organized for op- 
position. 

Tuomas R. MarswHatt, president of the Lumber- 
men’s Exchange of the City of Philadelphia: Manu- 
facturers should consider that the changes will work a 
hardship on retailers. Here in Philadelphia there is 
no outlet for cut hardwoods. Retailers here want ones 
and twos. If you take these and make them a cut-up 
grade, what are we to do? 


Witson H. Lear: If the association passes these 
rules, we should abide by them. This is a time for 
close coédperation within the ranksso that we can 


make a solid front against the manufacturers of sub- 
stitutes who are taking away our hardwood trade. Let 
us bury personal differences in the matter and ascer- 
tain what is best for the entire hardwood industry, 
which has suffered a 50 percent decline in this terri- 
tory. In truth, this is a very inopportune time to 
make a change in rules. Would it not be far better 
to keep our hands off and devote our energies to 
fighting substitutes? 

Georce Butz, jr., Wilmington, Del.: The manu- 
facturer wants the changes, but we retailers are not in 
favor of them. I will go to Chicago and vote against 
the amendment. 

Epwarp F. Macee, former president of the Lum- 
bermen’s Exchange of the City of Philadelphia, and 
others registered their disapproval of making any 
changes this year. 


Ben C. Currie, president of the National 
Hardwood Lumber Association, in his address 
to the retailers, stated that the proposed 
changes were not for the benefit of any branch 
of the industry and said that some manufac- 
turers are opposed to them. He thought the 
present rules, were all wrong, but remained 
neutral on the changes as they have been 
drafted. As presiding officer of the Chicago 
convention, he promised that no one would be 
choked off, and unless the changes were 
adopted by a two-thirds majority, they would 
not go through. 


Chief Inspector Nelson felt that the rule 
changes are for the best and if certain types 
work hardships, this will be adjusted. He said 
the new rules come nearer to fitting every de- 
partment than the present code. He was ex- 
tended a vote of thanks for the fine demonstra- 
tion he conducted in the afternoon at the Wil- 
gus lumber yard and for presenting the facts 
so clearly and impartially. 


Demonstration of Proposed “C” Rules 


Fifty retailers, wholesalers and salesmen 
gathered at the yard of Horace B. Wilgus, 
1505 North Delaware Avenue, in the afternoon 
for a demonstration of the rules known as 
Proposal “C,” relating to hardwoods. Chief 
Inspector Nelson, who has conducted several 
such demonstrations recently in various parts 
of the country, officiated at the several hour 
session conducted under the auspices of the 
Retail Lumber Dealers’ Association of Phila- 
delphia. President Wilgus provided a car of 


white oak No. 3 common and better. Mr. Nel- 
son went into detailed and technical explana- 
tion of the differences between the two rules. 
Each board, as it was brought forward, was 
subjected to the most detailed scrutiny. As a 
consequence, only a small portion of the car 
was regraded so that a tabulation of results 
will not be available for some days. However, 
Mr. Nelson said the ratio of differences would 
seem to follow his experience in Thomasville, 

C., where he conducted a similar demon- 
stration on Aug. 2. It was noted that a con- 
siderable number of pieces graded No. 3 com- 
mon under the existing rules were regraded 
No. 2 common under the proposed rule “C.” 
As a result, a number of those present ex- 
pressed themselves quite frankly as opposed to 
the acceptance of Proposal “C.” Likewise it 
was noted quite a number of boards changed 
from No. 1 common to selects under the re- 
grading. Mr. Nelson made it quite clear that 
some boards which were graded under exist- 
ing rules to lower grades by reason of the 
number of standard defects actually under the 
proposed new rule belonged to the upper 
grades, owing to the high percentage of upper 
grade cuttings they contained. 





Denverites Entertain Retailers 


Denver, Coro., Aug. 22.—Last Wednesday 
sixty-eight delegates from eastern States en 
route to the National retailers’ convention in 
Tacoma, Wash., stopped in Denver. After 
a trip through the mountains including Buf- 
falo Bill’s grave, luncheon was served at 
Elitch’s Gardens in this city with the Denver 
lumbermen and the Mountain States Lum- 
ber Dealers’ Association as hosts. The enter- 
tainment committee was composed of Elmer 
McPhee, McPhee & McGinnity Co.; R. E 
Spencer, Spencer Lumber Co.; Morton Flem- 
ing, Fleming Lumber Co.; Fred Coldren. Hal- 
lack & Howard Lumber Co.; E. C. Bailey, 
McPhee & McGinnitv Co., and W. B. Bart, 
Barr Lumber Co. During the luncheon the 
visitors were welcomed to Denver in short 


talks by Elmer McPhee, Fred Coldren, Wil- 
liam Russell and T. J. Vincent, secretary of 
the Mountain States association. 
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[ HOO-HOO DOINGS | 


Railroad Man Honored by Hoo-Hoo 


SpoKANE, WaASH., Aug. 20.—In the early 
days of Hoo-Hoo when railroad men. formed 
an important and influential membership in the 
order, little would have been thought of a 
railroad man becoming a Vicegerent Snark. 
But with membership qualifications these days 
held strictly to lumbermen, the recommenda- 
tion of the Spokane Hoo-Hoo Club that Dave 
C. Spoor, general agent of the Minneapolis and 
St. Louis Railway Co., be appointed Vicegerent 
Snark for this district 
becomes of more than 
passing interest. Back 
of it lies a story of de- 
yotion to the interests 
of the order equaled by 
few members. Also 
the fact that his lum- 





DAVE C. SPOOR, 
Spokane, Wash., 
Appointed Vicegerent 
Snark, 





ber interests are an im- 
portant factor in Mr. 
Spoor’s career and 
qualify him for the 
position for which he 
has been named. 

Mr. Spoor came to 
Spokane in his present 
capacity in the spring of 1922. Almost immedi- 
ately he joined the old Elkad Elko Club and 
continued with it till it was merged into the 
present Hoo-Hoo. In September, 1924, he went 
back to Minneapolis along with Jim Brown, Ro- 
land Bayne and others of the faithful to bring 
the 1925 annual convention out to Spokane. 
And his eyes were opened at the concatenation 
accompanying the Minneapolis annual. 

Coming back to Spokane, Mr. Spoor has been 
present at every concatenation since held by 
the Spokane organization and in most has been 
a member of the degree team. Always he has 
had an active part in preparing for the junior 
work, During the last year, under the spon- 
sorship of the Spokane club, there have been 
concatenations held in Sandpoint and Lewiston, 
Idaho, and Missoula, Mont. In every instance, 
Mr. Spoor gave liberally of time and effort 
and was the right hand man of Vicegerent Roy 
R. Myers, spending several days in some in- 
stances to get matters lined up properly in the 
several towns. 

The unanimous recommendation of the Spo- 
kane Hoo-Hoo Club that Mr. Spoor be named 
Vicegerent Snark is not only a tribute to his 
personal popularity and a recognition of his 
enthusiastic and valuable work for the club in 
ways too numerous to mention but also a wit- 
ness to the fact that he is one of the best in- 
formed lumbermen in this part of the country 
in addition to his railroad work. 


News from Hoo-Hoo Headquarters 


St. Louis, Mo., Aug. 24.—Local Hoo-Hoo 
headquarters announces that lumbermen of 
Cuba and Nassau will be invited to attend the 
36th Hoo-Hoo Annual at Miami, Fla., Nov. 9, 
10 and 11, pursuant to a motion carried at a 
recent meeting of the Miami Hoo-Hoo Club. 
The visitors from the islands will be asked to 
accompany the delegation of Hoo-Hoo leaving 
Miami for Cuba after the meeting ends. 

Colton B. Daveney, of the McCloud River 
Lumber Co., has been elected president of the 
Tom A. McCann Hoo-Hoo Club, McCloud, 
Calif., succeeding B. W. Lakins. Other officers 
named were: H, C. Braden, vice president 
and L. E. McGonagle, secretary-treasurer, both 
of the McCloud River Lumber Co., and J. M. 
Longdon, William Fishbirn, John Kennedy, 
William Ponto and R. L. Ferral, directors. 





William Ponto was nominated for Vicegerent 
Snark. 

The Tom McCann Hoo-Hoo Club recently 
staged a carnival that netted $835 for the fund 
being raised to equip a municipal playground. 
This amount added to previous receipts from 
affairs held for the same cause, makes the 
total $1,311. 


Good Crop Seca Growth Timber 


Hoguiam, WaAsH., Aug. 20.—Back in 1915, 
says The Washingtonian, an experimentally- 
minded State forest fire warden caused a log- 
ging company to leave two trees on each of 
forty acres of State timber lands, cut over in 
its operation. Now George C. Joy, State super- 
visor of forestry, finds that the entire area 
has been reseeded from these two trees, and 
the territory is growing a healthy crop of 
second growth timber. 

One who is not a logging expert can not 
know if this course is practicable in all logging 
operations, or whether it would work as well 
in other cases as it did at Pe Ell; but the ex- 
perience there, according to The Washing- 
tonian, seems to be of value in considering the 
general proposition of reforestation. It would 
appear to be easier to leave a tree or two on 
every forty acres, and let the wind spread the 
seeds over the surrounding territory, than to 
plant new trees by hand. The plan that worked 
at Pe Ell seems to be worth study, at least. 


To Increase Cut in Wyoming Forest 


DENVER, CoLo., Aug. 22.—The Clear Creek 
Timber Co.’s cut in the Big Horn national 
forest in Wyoming during the coming year is 
to be much greater than that of the last year, 
the increase comprehending the production of 
both railway ties and fence posts. Finished 
lumber is also to be an output. The 1926-27 
schedule calls for the cutting of 250,000 rail- 
way ties, compared with a cut of 115,000 in 
1925-26, and of 100,000 posts, compared with 
a 1925-26 production of 20,000. Rough lumber 
is to be sawed in the mountains as heretofore, 
but instead of being marketed in the rough it 
will be trucked to Buffalo, Wyo., where it will 
be finished at a planing mill which is to be in- 
stalled at once. The corporation’s sawmill in 
the forest is to be duplicated with another 
plant located a short distance from the present 


Did He Get the Job? 


“whe Jackson Lumber Company Jackson liiss. 
Dear Sir:- 

sir, Commucateing with A-few of your 
Employes I fine that You are always pot 
and Opening for a nother man,and in 

case if this is fact; I am please to 
Call on you for a Position, I can do 
Just any Nessary thing that is to be did 
From Clasifying on up. amé will be to 
Glad to Call at your Request: A-wait your 
Reply I am 








8/12/26 address all Corresponding To 

301 Clifton St. City. 

Tne application reproduced above, typed on a 
postal card, was received by the Jackson Lum- 
ber Co., Jackson, Miss. In transmitting this 
amusing bit of correspondence, Edward O’Brien, 
jr., secretary of the company, says: ‘‘In the 
olden days our ‘colored brothers’ used to line 
up at the yard man’s office on Monday morning, 
but times have changed and, as shown by this 
sample, they now make formal application 
through the mails. You have our permission to 
use this as a guide, or model, for your ‘ Employ- 
ment Wanted’ column.’’ The applicant evi- 
dently is something of a go-getter; at least, 
he appreciates the necessity of ‘‘selling him- 
self’’ to the prospective employer. Certainly a 
man, white or black, who can do ‘‘ just any 
nessary thing’’ should be a valuable acquisition 
for any concern. The only question is whether, 
like the man who came to grief through boast- 
ing that he could ‘‘lick anybody in the world,’’ 
he is not ‘‘ covering too much territory’’ in his 

claim 


Chicago is the 
“Great Central Market” 


—the greatest distribu- 
ting center in the world, 
with thirty-eight railroads 
radiating in every direc- 
tion, utilizing 110 thou- 
sand miles of trackage. 

Package car service 
will make deliveries to 
you, anywhere within 100 
miles, the day following 
receipt of your order in 
Chicago. 


Rush Orders 
Our Specialty 


Bartholomew’s new modern warehouse, capa- 
ble of storing two million feet, is directly con- 
nected with these vast distributing facilities. Send 
your rush orders to us,—the house of efficient and 
courteous service. 

LE RING 
coon MAND MARRE WOOD LUmaen 
Wire our expense for prices. Satisfaction guaranteed. 


Flooring shipped direct from mill, or locaily from Chicago 
Any quantity, delivered anywhere. 





Earl Bartholomew 





New Address—3403 West 48th Place, Chicago. Phone Virginia 0500 
8-27-27 











Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years 


~ PAINT & PUTTY WORKS) 
) 4 WANUFACTURERS 











334-40 No. Ashland Ave., CHICAGO, ILL. 














Hall, Kellogg & Co. 


Room 1010, 208 So.LaSalle Street, Chicago 
522 Spring Street, - Hot Springs, Ark. 


Foresters to Leading Lum- 
ber and Paper Companies 




















O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tt Maine 
Largest Cruising House in America 











Jasper Lemieux 


TI M BER Frederick Lemieux 
ESTIMATORS _ F.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


28-29 Whi Bank Blidg., 
1026-8 ney 2479 © ~NEW ORLEANS 
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7 O FIRMS engaged in | 
Industry and Transpor- 
tation, an office location at | 


the heart of these activities 
is of vital importance. 





In the buildings of Seattle's 
Merropotiran CENTER are 
gathered the administrative 
offices of Transportation and 
the major industries of the Pacific Northwest. 





A card will bring details, 


Metropolitan Building Company 
1301 Fourth Avenue 
Seattle 














Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address: **Pickwood,”’ St. Louis 








WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest 


honors Panama - Pacific 
International Exposition 


Ligslal eas 4 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS *%2.2%0P FoRGINGs. Daily fac- 


tory capacity 3500Axes& Tools 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL 
“IN FOREST LAND.” £ 











THE WOODS. 





i Douglas Malloch is known all over America, 
I swherever people gather to hear clean storves, 
——. i] enjoy happy evemngs, and read aloud or luten 
| to verse such as hes, filled with homely sents 
\ ments and a happy spint. “The poet whe 
makes lrving 4 joy,” they say of bom 
| The new collecnon contains favorites that 
Mr. Malloch has read or recited throughout 
| the country. Alll sides of life and humor are 
| eepresented, bur perhaps che commonest note 
| the one struck in the lines, “His Heritage,” 
| where 4 father says to bus boy: "I know you'll 
| get along,” and adds 
“I know, somehow or other. 





Because you always had 
A whole lot of your mother, 
And » lathe of your dad ~ 























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 








Brick House Veneered With Wood 


A wood frame house veneered with brick 
is quite a common thing, but a brick house 
sided with wood is somewhat unusual. When 
the house shown in accompanying picture 
was built originally, eighty-four years ago, 
the superstructure was of brick, because it 
was built in a brick-making locality. But 











Demonstrating insulating properties of wood 


some years later it was lap-sided all around 
so that today it is taken as a wood structure. 
The old lady who owns it, was born there 
seventy-four years ago, and lives there with 
her grandson. She says that this house is 
so cool in summer that she requires no ice 
for any household use while in the coldest 
winters she is comfortable from September 
to June. The pine tree, part of which is 
shown in the left foreground, was planted 
by her father when she was a babe. 

There is another unusual feature about this 
pioneer’s home. Originally it was built 
fronting in the opposite direction. Afterward 
the porch was added to the rear so that it 
became the front to suit the roadway that 
by that time was running past the premises. 
The quaint old place is owned by Mrs. Ame- 
lia Maas, the daughter of the builder, and 
is located in Maine Township, Cook County, 
Illinois. 


Boat Builder Tells Lumber Needs 


Houston, Tex., Aug. 22—H. J. Lahrssen, 
assistant county auditor at Houston, has found 
that boat building is somewhat of a fad in 
the Gulf coast region, and he thinks that lum- 
ber concerns might find it profitable to cater 
to seek business from boat builders. 

For two years, during spare time, Lahrssen 
has been building a 26-foot pleasure cruiser 
in his back yard at 521 Euclid Street, and 
he has learned something, he says, about the 
difficulty of locating the right kind of woods 
and other material for constructing boats. 
“For a particular kind of longleaf pine, for 
instance,” he said, “I was compelled to send 
to a mill in Louisiana. I had trouble in lo- 
cating port lights, running lights, steering gear 
equipment and various and sundry inexpensive 
accessories. Perhaps lumber concerns might 
feel it was an impractical proposition to handle 
the accessories necessary for building small 
boats, but I feel sure a good demand for 
cypress, oak and other lumber would result. 
There can be no mistake about a wide in- 
terest in boating and boat building. I found 
it easy enough to buy cypress and oak, almost 
anywhere, and there was no trouble to find 
a mill to cut it according to blueprint speci- 
fications, but I found nobody paying any 
attention to the little “extras” in the way 
that other lines are catered to.” 

While boating and fishing along the Gulf 
coast in recent years, Lahrssen said, he has 
observed a heavy increase in the number of 
persons seeking diversions in boating. As 
soon. he said, as people acquire the hunting 
and fishing fad, and sometimes sooner, they 
get interested in the possibility of owning a 
boat. 

For years Lahrssen 


“made out” with a 


it 
small skiff with portable motor, and then he 
became ambitious for a pleasure cruiser, The 
one he now owns cost him $1,000 in Material 
and equipment, plus his spare time labor, and 
the craft which he christened Content, is yaj. 
ued at about $3,000. The Federal license des. 
ignation is E 1469. 


The Content is equipped with modern con. 
veniences and has sufficient cabin space to ae. 
commodate eight persons comfortably. She 
has a 7/2-foot beam and is 9 feet from the 
keel to the top of the closed-in cabin. She 
is. fitted cut with a 25-horsepower marine 
motor, and has a possible speed of 10 knots 
an hour. The rear part of the cockpit js 
covered over with a neat awning, supported 
by upright pieces of oak that will permit a 
complete enclosure of canvas or netting. 

The hull and cabin are of Texas cypress 
and white oak, and the keel of Louisiana pine 
of a special cut. In the construction it was 
necessary to use 7,000 copper nails and 1,008 
brass screws. 

The design was by E. 
of Atlantic City, N. J 

Instead of equipping the Content with wire- 
less, which would be no small item of ex- 
pense, Lahrssen will carry with him on each 
trip into out of the way places along the 
bays, canals and gulf a cage of homing pigeons 
for carrying messages, should it be necessary 


Lockwood Hoggas, 











The 26-foot pleasure cruiser “Content” built 

of Texas cypress and plain white oak and 

Louisiana longleaf pine, by H. J. Lahrssen, as- 

sistant county auditor at Houston, Tex. The 

cruiser carries homing pigeons as messengers 
for use in emergencies. 


* 
to send any. He has been a pigeon fan 
for years, and his birds have won severa 


prizes for racing over long distances. 





A survey of the resources and industries of 
North Carolina has been started by the State 
department of conservation and development 
as part of a program to encourage the de 
velopment of the State. 
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eli War There are two men who will never make 

<a There's this about the strange, old earth, money: the man who never saves a nickel 

She About the stranger people on it: and the man who never spends one. | 

: the Whatever any war was worth, I don’t know anything more unwomanly 

She Its statesmen didn’t ever win it. than a woman yelling at a ball game, or 

arine Their reason may be good, perhaps, more womanly than a man not yelling. 

nots Or, oftentimes, a rather bum one, eee 

it is But statesmen start all sorts of scraps, . 

orted And then they turn and yell for someone. : We See b’ the P ann 

Lit a An airplane goes pretty fast, but the speed 

; And then we come, from lumber yards, record is still held by a vacation. 

Dress From drygoods stores, from mills and Babe Ruth may have a candy named after L % 

pine ve ahindles; noes him but Charley Root has a beer. argest Seller 

was Sat Fas GSS POSS, AES even heres, There is a lot of unrest in the country just 

1,008 ~— * — the fire the statesman now, as city visitors have discovered. because best 

2gas, We come from camps, we come from farms, f They er 3 to call yen ig oy con- Guaranteed 90% or more 
From office stools, and ploughs, and ‘erence before it wound up in a hght. 

vire- benches; We wish that some of our other candidates red face heartwood and 100% 

ex- We ates Se and jpegs Magen . = spend a soe " “ee ae ; oilcontent. Accurately ton- 

each And sail the seas, and man the trenches. ere is one thing to be said in favor o : 

the ¢ pitching horseshoes: it doesn’t cost much for gue and grooved sides and 

eons We love our country, understand, caddies. ends. Sealedat mill indouble 





And we'll go out and shoot a brother 
Who also loves his native land, 

That happens, though, to be some other. 
But why not let us be the ones 

To do a little of the writing, 
And let the statesmen get their guns 

And do a little of the fighting? 


Random Thoughts 


The world is moving so fast now-a-days his- 
torians have to use shorthand. 


The difference between the modern girl and 
the old-fashion girl is this: when something 
wt wrong the old-fashion girl said, “Oh, 
well, 

People at a banquet applaud the singing the 
same as they give money to the minister: they 
don’t listen to either, but they think they ought 
to do that much at least. 


No show can possibly be worth more than 
$1.50, and no vegetarian dinner more than 50 
cents. 

The time to act is at the time. 


I was in a restaurant yesterday, and the 
only fresh thing in the place was the waiters. 

A married man is sent to jail for not sup- 
porting his wife, while a bachelor is allowed to 
run araund loose who is not even not support- 
ing one. 

There is no joke as enjoyable as a joke on 
yourself, because you can tell it and know you 
are not hurting anybody’s feelings. 

They call it traffic congestion, but asphyxi- 
ation would be a better word. 

A saxophone is simply a horn with a cold. 

_ A vacation is a way people have of spell- 
ing work p-l-a-y. 

The man who wins a prize fight now-a- 
days says he will fight again next year. 
John L. Sullivan would have fought next 
Tuesday. 

The jazz players have been holding a 
convention. We don’t know anything we 
could wish them worse than that. 

The trouble with children now is that 
they are either backward or forward. 

_ The only annual derby the average man 


Every fifth farmer now has a radio. No 
wonder there is such a howl from the agri- 
cultural states. 

Only every fourth family in the United States 
has a radio, but probably something else keeps 
them up anyway. 

When men used to talk about the rain they 
were thinking about the crops; now they are 
thinking about the fairways. 

Wilbur Nesbit, America’s 
master, is dead, while most of the men he in- 
troduced are allowed to live on. 

Farmers require less hands than they used 
to, because of machinery. and, unless they are 
careful with it, they will have less. 

Movie houses that broadcast their vaudeville 
programs are performing a real public service. 
It makes us thank heaven we were not there. 

Whether that Nebraska judge is still putting 
people on a diet of bread and water or not, our 
wife still goes away occasionally for a few days. 

Sumpter Shaw, a Los Angeles slack wire 
walker, remained on a wire 9 hours and 20 
minutes. Let us hope he finally got his party. 

A diet of bread and water, by the way, is 
about the kindest thing a judge could do for 
the average American. Less shortening would 
prolong lives. 

Charles Murray, an artist whom many people 
mistake for a comedian, has a new picture 
called “Lost at the Front.” A lot of fat men 
would like to know how he did it. 


' 


Snakes or Flowers 


This good old earth has so much good 
That evil also has crept in. 

There are some snakes in every wood, 
And every city has its sin. 

But Nature makes the thing so clear 
In every lovely wilderness, 

The truth is always somewhere near, 
And men need neither doubt nor guess. 


What do you seek when you go forth, 
The crawling serpent or the rose? 
And what is all your faring worth 
If snakes are all your faring knows? 
I think you look for noble trees, 


greatest toast- ° 


face fibre board cartons. Now 
sold from coast to coast. 
Write for samples, circulars 
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i: MEMPIIS & 


WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 











Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


VOUER 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ‘“‘Touch Wood!” 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


is interested in is th is j 1 

no to buy coted in is the can he i jut able And star-eyed flow’rs, and streams to pass; Only 
; , I think you fare the wood for these 

eral _ Men are but children of a larger growth, : ’ 5 C 

in ageravated form. And not serpents in the grass. 0 ents 

We give the crook board and room at @ And, as you walk the road of life, Postpaid 

State institution, but for the honest man What do you seek for day by day? 
; of we don’t do a thing. _ The hurt of sin, the hate of strife, American limberman 
tate A married man smashed four records in Or something better on life’s way? 
ent a recent athletic meet. He was probably Man’s life is just about so long, : 
de- mad about something. Each day about so many hours. 431 So. Dearborn St., CHICAGO 





We had a lazy horse once that ran away 
twice, but walked both times. 


Which gives your pleasure, right or wrong? 
What are you seeking, snakes or flow’rs? 
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BEAUMONT 
LUMBER 
Co. 


WHOLESALE LUMBER 


Beaumont, Texas 
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Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


——— 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 



































Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA | 











Cummer Gypress Go. 


Mitls: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed | 









Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 
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North Carolina Pine and 
West Virginia Hardwood 














iia Dried, Well Manu- | EASE AND 
Capacity, 250,000 feet MOULDINGS 
Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 








Beuce OAK FLOORING ... 
THE Best Oak dlooung = 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 
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Study of Soils in Forested Areas 


Soils in forested areas will absorb more wa- 
ter and hold it longer than the soils in open 
areas unprotected by any kind of vegetation, 
says the Forest Service. In the formulation of 
any comprehensive and long-term plans for the 
control of floods, therefore, it is declared im- 
portant that this fact be considered and that 
the scientific data on the relation of forests to 
soil water be thoroughly reviewed. 

Notable among the studies which have demonstrated 
the absorptive and retaining power of areas covered 
with forest, it is pointed out, is the investigation 
made by Prof. I. T. Bode, of the department of 
forestry, Iowa State College. Prof. Bode made his 
studies on four small sites in the Backbone State 
Park, Delaware County, Iowa. Two of these sites 
had heavy timber growth, with a good layer of 
forest litter and decaying leaves, while: the other had 
been denuded of timber. 

It was found that the average content of water of 
the soils in the timber-covered area as well as both 
maximum and minimum contents were above those for 
soils on the unprotected area. The soils on the timber- 
covered area were of a more sandy nature than those 
on the unprotected area in the sites selected. The 
greater absorptive power of the soils on the area cov- 
ered with timber was apparent, while the run-off of 
rainfall was found to be greater on the open slopes. 

Investigations of the seepage of soil water on these 
sites showed that this was most rapid on the open 
slopes following a rain, while the seepage was greater 
in quantity, steadier and distributed throughout a 
longer period of time in the area covered with timber. 
By thus absorbing more water, holding it longer and 
allowing it to seep out more gradually, areas covered 
with forest exert a considerable influence in the regu- 
lation of stream-flow, tending to prevent high water 
and flooding following periods of heavy rainfall on the 
one hand, and drying up of streams during the dry 
seasons on the other. 

Since in even a limited area the removal of the 
forest cover from one of the slopes had such a marked 
effect, the influence of forests over large areas in 
maintaining more uniform stream-flow must be re- 
garded as an exceedingly important one. 





Endorses Forest Research Bill 


The National Lumber Manufacturers’ Asso- 
ciation calls attention to the passage by the 
Wisconsin State legislature of a resolution en- 
dorsing the McSweeney forest research bill 
introduced in the 60th Congress. The resolu- 
tion recites that the future prosperity of Wis- 
consin is bound up in maintaining and restoring 
the productivity of forest lands and in the ef- 
fective utilization of their forest products as 
well as the related game and fish and other 
resources, and calls attention to the fact that 
the Forest Products Laboratory is maintained 
by the United States Forest Service in co- 
Operation with the University of Wisconsin. It 
likewise points out that the efficient development 
and use of forests and their products is de- 
pendent upon a permanent and enlarged pro- 
gram of forest research for such institutions 
in Wisconsin and other States throughout the 
country. Favorable action is urged during the 
70th Congress. 


Inquiring Into Price Bases 


Methods used in quoting and charging the 
prices the consuming public must pay for the 
necessaries of life will be the subject of a 
comprehensive survey by the Federal Trade 
Commission during the next few months. This 
announcement was made following the adoption 
af a “price bases resolution.” The study will 
cover three definite methods of quoting and 
charging prices with reference to locality of 
the purchaser. They are: The delivery price 
method, the factory base method and the bas- 
ing point method. 

“Tt is expected,” says the announcement, 
“that facts and data of lasting value to busi- 
ness and industry will be the result of the 
commission’s inquiry into the various practices 
regarding price bases and that throuch this 
study of competitive conditions will develop 
new and constructive measures for obtaining 
greater efficiency and economy. The report also 


will form a basis for determining what are the 
fair practices in this regard.” 

The general practice in the automotive indys- 
try of selling f. o. b. factory, the consumer pay- 
ing freight charges, is given to illustrate the 
factory base method. The “Pittsburgh plus” 
case is cited as an illustration of the basing 
point practice. The delivered price plan is illus. 
tracted by a suppositious case in which a fac. 
tory located in Baltimore sells its product to a 
customer in Washington, 40 miles distant, at 
the same price it sells the same article to a 
consumer in Los Angeles, on the other side of 
the continent, the commission remarking that 
“in effect, broadly speaking, the Washington 
man pays the freight for the Los Angeles cus- 
tomer.” 

SRSA BEaEaS 
Unfair Practice in Competition 

Use of any system of espionage by a com- 
pany to obtain information as to facilities, ca- 
pacities, operations or customers of a competi- 
tor without its consent is classed as an unfair 
practice in competition by the Federal Trade 
Commission in connection with the issuance 
of an order to cease and desist to the Philip 
Carey Manufacturing Co., of Lockland, Ohio, 
manufacturer of expansion joints used in pay- 
ing. Circulation of misleading statements re- 
garding the ability of a competitor to fill orders 
or make deliveries, or concerning the accept- 
ableness or adaptibility for the use intended of 
his product, or with reference to his financial 
standing, business or business methods, is also 
prohibited in the commission’s order. 


St. Lawrence River Development 


The secretary of the National Rivers and 
Harbors Congress, S. A. Thompson, is out with 
an indignant denial of a recently circulated re- 
port that the Congress “is now squarely be- 
hind the proposal to improve the St. Lawrence 
River.” Mr. Thompson declares that the Con- 
gress advocates “a policy, not a project,” and 
that officers and members in one section of the 
country urge the development of the St. Law- 
rence, while those in another oppose it. 


Report on Domestic Distribution 


The first detailed information to be obtained 
concerning the amounts paid for the upkeep of 
the population of an average American city is 
disclosed in a report on the governmental trade 
census of Baltimore issued by the domestic dis- 
tribution department of the Chamber of Com- 
merce of the United States. The report shows 
that two-thirds of the money spent by the peo- 
ple of Baltimore in retail purchases goes for 
food, clothing, automobiles and gasoline and 
furniture and house furnishings. Seventy per- 
cent of retail purchases are concentrated upon 
four classes of commodities. Nearly a third of 
the city’s business is done in the food group. 
One-fifth of the total purchases are for cloth- 
ing, a tenth in the automobile group and a 
twelfth for furniture and house furnishings. 

Unusual developments in the distribution of 
merchandise were disclosed by other figures in 
the census. Hardware stores sold jewelry and 
cigars as well as plumbing supplies and 38 other 
commodities. Women’s clothing stores sold 
men’s furnishings, leather goods and kitchen 
utensils. Candy stores sold vegetables, sport- 
ing goods, women’s hosiery and 45 other kinds 
of merchandise. 

Sales per capita amounted to $457. Salaries 
and wages paid to employees represented 12 
percent of total retail sales and 6 percent of 
wholesale sales. Chain stores numbering 1,308 
did a total business of $81,767,000, while 9,819 
individual stores handled sales of $287,259,800. 


THE AVERAGE life of a fence post is ten 
years. Illinois farmers use 20,000,000 posts 





each year for repairs, and the State woodlands 
produce only half that number. 
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Railroad to Open New Territory 


DututH, Mrinn., Aug. 22.—With the letting 
of a contract to build thirty-six miles of new 
railroad, a direct connection from Cloquet into 
the Superior national forest, will be afforded. 
Campbell & Shells, of Cloquet, have negotiated 
4 contract to build the railroad, extending from 
Cascade, Minn., at the end of the old Alger 
Smith line to Rose Lake on the Canadian 
border. It will traverse the heart of the Ar- 
rowhead country, opening up one of the larg- 
est tracts of pine, spruce and other timber left 
in Minnesota. 

The present construction is a further exten- 
sion of another development of the Northern 
Lumber Co. at Cloquet and will result in a 
continuous logging road 170 miles in length 
from Cloquet to the Canadian border. There 


PETER 


Piperism No. 9 
Closes September 30, 1927 


The letter for September is “M.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AmericaAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 














Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 


contestant ean send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 





contest. 

Prizes this month— 
I a vain dvavadwens swarrepuis $5 
TD ccnvcstansnacbeqeserseus $3 
DEEMED ctadcccccanntecnenncessed $2 
FOO PE, GE nc ccccccccvecsvesees $1 


All entries must be addressed to Con- 
test Editor, AMERICAN LUMBERMAN, 431 
South Dearborn Street, Chicago, IIl., 
plainly marked with the month of the 
contest, and must be in Contest Editor’s | 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


PIPERISM | 


is in operation a 59-mile road of the Duluth 
& Northeastern Minnesota Railroad running 
from Cloquet to Hornby, where it connects with 
the Duluth & Iron Range Railroad. From 
that point work has been under way connect- 
ing the Duluth & Northwestern Railroad and is 
now nearly completed. The Alger line will 
be used by the new road as far as Cascade 

ke, from which point the extension for 
which contracts have just been let will con- 
tinue as far as the Canadian border. It is 
expected the new road will be opened for 
traffic by July, 1928. 

A vast new territory that has never been 
reached by modern transportation methods will 
be opened with the completion of the railroad. 
Tracts of spruce, jackpine and poplar will be 








made available for shipment to the North- 
western Paper Co.’s mill at Cloquet. Norway 
pine and other merchantable timber will also 
be cut and shipped to the Weyerhaeuser inter- 
ests’ sawmills at Cloquet. 

The timber section through northeastern 
Minnesota will not be destroyed by this new 
lumbering development, but will be perpetu- 
ated. Large tracts of cut-over and burned- 
over forest lands which the new road will 
traverse are being already reforested by the 
Northern Lumber Co. Lumbermen figure that 
in years to come this reforestation will mean 
a tremendous yield of merchantable lumber. 

The United States Government recently an- 
nounced that it was offering for sale an amount 
of timber each year in the Superior national 
forest that would be equal to the annual growth 
in it. It is figured that that policy will be 
followed by other tract owners and will enable 
the lumber interests to avail themselves of 
large quantities of timber and at the same 
time make the supply permanent. 


Extension Campaign Launched 


Wasuincton, D. C., Aug. 23.—With the 
meeting of the trade extension committee of 
the National Lumber Manufacturers’ Associa- 
tion in San Francisco early this month and the 
approval of the fall budget of expenditures 
the comprehensive national lumber trade ex- 
tension campaign has been officially launched. 

In making this announcement today the 
National Association recalled that following 
the San Francisco meeting John L. Kaul, 
president, Wilson Compton, secretary-man- 
ager, and John M. Gibbs, trade extension 
manager, made a “swing-around-the-circle” 
into Oregon, Washington, British Columbia, 
the Inland Empire and several points in the 
central States, “leaving behind them a record 
of accomplishments.” 

Before coming east they announced the ap- 
pointment of A. C. Horner as manager of the 
western division office, 340-342 Call Building, 
San Francisco, with Earl E. Bowe field assist- 
ant. Other personnel will be added within the 
next few weeks. The district office at Port- 
land will be opened at an early date with S. 
V. Fullaway, of Missoula, Mont., in charge. 

The immediate requirements of personnel 
and offices for the western division having 
been arranged to meet present needs, attention 
is now being given to the central division, 
which will be located in the Conway Building, 
Chicago. It is expected that the personnel of 
the Chicago office will be appointed within a 
short time, and in addition to the regular office 
staff a bureau of research will be announced 
later. 

As the program develops research offices 
will also be opened at each of the other di- 
visional headquarters—New York for the 
eastern division and San Francisco for the 
western division. 

Continuing, the announcement says: 

At the San Francisco meeting of the National 
Lumber Trade Extension Committee the program for 
the National “slogan contest” was approved, and a 
six-month advertising schedule was adopted, begin- 
ning approximately Oct. 1, 1927. Advertising con- 
tracts will be made with national magazines, the 
lumber trade press, publications of architecture, con- 
struction, purchasing agents and wood-using indus- 
tries, general business and financial press and 
newspapers. 

The “slogan contest’ will be the opening gun of 
the five-year trade extension campaign. 








STANDING on the right bank of Blackberry 
Creek in Pike county, Ky., is a hoary poplar 
tree that has grimly withstood the ravages of 
ages—being now around 150 years old accord- 
ing to the old-timers who still recall what 
their ancestors said about the “Old Poplar” 
tree. While a few of its branches have aged 
recently and are now dying, the main body 
of the old tree is in a splendid state of pres- 
ervation. It is without doubt the oldest of old 
trees in eastern Kentucky. It stands near a 
traveled highway and is looked upon by inter- 
ested people from most all sections of the 
country. The tree is of unusual size. 





Made Well to 
Sell Well 


We help lumber dealers sell 
our flooring by making sure 
that it is as nearly perfect in 
manufacture as we can make 
it. Thus our 


HUDSON 
Oak Flooring 


has become a strong favorite with 
retail lumbermen. It’s gaining 
sales right along as a result of the 
splendid satisfaction it renders. 
We should like to have you try 
selling Hudson Brand. 


Write for samples and prices. 


Hudson Hardwood 


Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss. 














Band 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses) ,Mouldings 
1” and 2” Yard Stock up to 20’ long 


Also SOUTHERN HARDWOODS 
DAVIS BROS. 


LUMBER CO. Ltd. 
ANSLEY, LA. 











Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Rosboro, Ark. We Solicit 
a gm = Your Patronage 
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Hardwoods 
O gael A 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (ur) RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 
Lumber Company 


CINCINNATI, OHIO 





























Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WIGLIAM HORNER 





Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
































Yellow Pine 


| Timbers, Lumber 
| Lath and Shingles 


For our Pe grade dressed stock — 
Ask the Wholesaler’”’ 


The Alger-Sullivan Lumber Co. 


= CENTURY, FLORIDA 























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















Manufacturers - 
Short Leaf Pine and Hardwoods 





Gain in Indiana Truck Shipments 


During July the factory shipments of the Indiana 
Truck Corporation, of Marion, Ind., increased 44 per- 
cent over July a year ago. This is on top of similar 
gains of 33 percent for June and 44 percent for May 
this year over corresponding months in 1926. The 
sales of Indiana road builders to State highway de- 
partments throughout the country are now more than 
double what they were for the entire year of 1926. 
Fleets of Indiana trucks are operated by more than 
twenty-five of the State highway commissions. Every 
indication points to a further increase in Indiana truck 
sales this fall, according to the Indiana Truck Corpo- 
ration, which considers that prospects are very bright 
for the truck business for the balance of 1927. 


Crawler’s Efficiency in Coast Logging 


In a recent demonstration made to the Brooks- 
Scanlon Lumber Co. at Bend, Ore., the Trackson Full- 
Crawler-equipped Fordson, manufactured by the 
Trackson Co., of Milwaukee, Wis., convinced lumber- 
men that it can haul larger loads than those pulled 
by four or more horses, and that it can work without 
difficulty in very bad ground conditions. 

The demonstration consisted of hauling the pine 
logs, which are cut on the company’s timber tract, to 
the railroad loading point, about one-half mile away. 
The Trackson-Fordson 


long, dealers and company officials believe. The new 
engine—announced June 5—now built into all Graham 
Bros. trucks and commercial cars, gives them added 
prestige among truck and delivery equipment users 
who require the utmost dependability, economy and 
speed in commercial transportation units with load 
capacities of %-, 1-, 1%- and 2-tons. Greater power, 
faster acceleration and smoother operation—al] ob. 
tained with actual decrease in gasoline consumption— 
are claimed for this remarkable 4-cylinder engine, 


Automotive Facts and Figures 


Some interesting information on the motor 
truck business is gleaned from the eighth an- 
nual edition of “Facts and Figures of the 
Automobile Industry,” recently published by 
the National Automobile Chamber of Com. 
merce. This booklet contains a list of the 
number of motor trucks used in different lines 
of industry, charts and data from the Inter- 
state Commerce Commission hearings on motor 
transportation, monthly production figures as 
far back as January, 1913, and a new tabulation 
of the number of motor vehicles registered in 
different countries throughout the world. 

Among the high points developed which are 
either new studies or revised figures for 1926 
are the following: Total wholesale value of 
motor vehicles and parts, $4,696,945,000; num- 





hauled a load of seven 
large logs easily, as com- 
pared to four or five of the 
same size hauled by two 
teams of horses. As de- 
picted in the accompanying 
illustration, the logs were 
pulled on carriers with 
high wheels which are 10 
feet in diameter. These 
carriers alone weigh more 
than 6,000 pounds each. 
The trees were felled 
and cut into  16-foot 
lengths, so that they could 
be loaded end to end on 
railroad cars. The logs 
averaged about 16 inches 
in diameter, very few of 
them measuring over 30 
inches, They were piled so 
that the high-wheel cart 
might pass over them; then 








a chain was slung under 
the load and fastened to 
the axle of the cart, and 
when the load moved for- 
ward, the rear end dragged, 
raised from the ground. 

The haul was made over very loose, soft ground. 
There were no roads, but the load itself would break 
down sage brush and other obstacles. Since most of 
the country around Bend is of volcanic origin there 
are many lava projections, rocks and steep pitch holes 
which make the trip very dangerous to horses. Here 
the crawler had a distinct advantage because of its 
ability to get a sure foothold in the most difficult 
ground conditions, and because it can make quick, 
sharp turns around obstacles. When horses were 
used for the hauling it was frequently necessary to 
hitch on two or even four more horses, in addition 
to the two teams pulling the load, to take it through 
the bad places. 

The Brooks-Scanlon Lumber Co. operates four lum- 
ber camps. This demonstration of the Trackson-Ford- 
son was made at the company’s camp No. 3, which 
is located on a plateau at an elevation of 4,500 or 
5,000 feet. 


while the front end was 


Increase Truck Output to Serve Trade 


Shipments of Graham Bros. trucks and commercial 
cars during May to Dodge Bros. dealers who sell 
and service them throughout the world broke all pre- 
vious monthly records for the year. The May total 
of 5,718 units was a substantial increase over the April 
record, continuing the ascending curve which shows 
the constantly growing popularity of these trucks. 

The great growth in demand for Graham Bros. 
trucks and commercial cars has been met by largely 
increased production. Considering just the last week 
in May, the company’s plants in Detroit, Evansville, 
Ind., and Stockton, Calif., produced 1,690 vehicles—an 
average of 307 a day for the 5% working days. On 
one day, May 26, 431 trucks were produced. 

The remarkable record set in May will not stand 


Trackson-equipped Fordson pulling seven big logs on high carrier at 


Bend, Ore. 


ber of persons employed directly in the indus- 
try, 3,365,000; number of motor vehicles export- 
ed, including assemblies abroad, 487,000; motor 
vehicle taxes, $712,000,000; percentage of car 
production closed models, 72 percent; number 
of motor vehicle dealers in United States, 52,- 
592. 

Percentage of iron and steel output used by 
motor industry, 14 percent; percentage of plate 
glass production sold by motor business, 50 
percent; percentage of upholstery leather out- 
put bought by automobile industry, 63 per- 
cent; number of farm owned motor vehicles, 
4,528,000; rank of automobile industry among 
industries of United States based on whole- 
sale value of product, first; State with largest 
percentage increase in motor vehicle registra- 
tion, Florida; State with largest number of 
motor vehicles to population (one to every 
three persons), California; State having largest 
numerical increase during last year, New 
York; number of States having more than one 
million motor vehicle registration, seven. 


Motor Vehicle Production Data 


July production of motor vehicles in the United 
States as reported to the Department of Commerce 
was 263,406, of which 233,425 were passenger cars 
and 29,981 were trucks, as compared with 313,983 pas- 
senger cars and trucks in June, and 354,394 in July, 
1886. (See e2eaaaaea 

Or THE 54,318 rural mail routes in the United 
States, 96 percent have been motorized, according to 
the annual report to Congress of Postmaster General 
New. The combined length of the routes is 1,249, 
978 miles and the total mileage traversed during the 
last fiscal year was 377,045,703. 
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Business Changes 


ALABAMA. Eutaw—Gosa-Steele Lumber Co. 
succeeded by Ingham-Hutchinson Lumber Co. 

ARKANSAS. Rison—John L. Sadler is moving 
his sawmill and planer from its present location 
near Grapevine in Grant County to Rison, where 
a ten-acre tract has been purchased on the Cotton 

it road. 

BSiloam Springs—Citizens Lumber Co,. sold to Tur- 
ner Lumber & Investment Co., of Kansas City. 

CALIFORNIA. Parlier—Sam Brose sold interest 
in Parlier Lumber Co. to R. G. Thomas who takes 
over the management. 

San Francisco—Henry Harder and J. L. Sage 
have moved their millwork establishment from 1819 
San Bruno St. to 2845 Oakdale. 

COLORADO. Denver—James G. Noll Lumber 
Co. and Noll Lumber & Supply Co. are moving 
offices from 1205 Shoshone St. to 204 Chamber of 
Commerce Bldg. 

Ovid—J. H. Melville Lumber Co. sold to Ovid 
Lumber Co. 

FLORIDA. Crystal River—Standard Cedar Co., 
ef New York, will move the cedar mill here from 
Old Homosassa, put in new machinery and erect 
about fifteen dwellings. 

INDIANA. Elkhart—Winey Bros. Mfg. Co. 
(Inc.), which has operated a planing mill in Elk- 
hart for more than twenty years, has been taken 
over by a new corporation, the Winey Mill & Lum- 
ber Co., of which Martin E. Crow is president. 
Mill will be moved to new site. 

Washington—Louis C. Foy, formerly manager of 
the Reel-Blue Lumber Co. in Washington, has sold 
his interests and is moving to Bloomington, Ind. 

KENTUCKY. Hickman—Hale Lumber & Coal 
Co, succeeded by Hickman Lumber & Cement Co. 

MICHIGAN. Adrian—Robert Hixon Lumber Co. 
succeeded by Hixon Peterson Lumber Co. 

Detroit—Guy Shields moving to Chicago. 

NEBRASKA. Alliance—Forest Lumber Co. suc- 
ceeded by Sack Lumber & Coal Co. 

Ewing—Ewing Lumber & Coal Co. sold to In- 
dependent Lumber & Coal Co., of Omaha. 

NORTH CAROLINA. Lenoir—Elk River Lum- 
ber Co. has sold out to Hutton & Bourbonnais Co., 
of Hickory, which will build a logging road up 
Mulberry Creek to develop a timber tract. 

OHIO. Akron—D. J. Enright succeeded by En- 
right Lumber Co., incorporated. with capital of 
$25,000. 

OREGON. Roseburg—Roseburg Lumber & Mfg. 
Co. has sold its planing mill to Roseburg Mill- 
work Co. 

PENNSYLVANIA. Bellefonte Centre—Bellefonte 
Lumber Co. leased by Morris L. Claster & Sons, 
of Lock Haven, who will carry on general lumber 
business and conduct planing mill. 

TENNESSEE, Fayetteville—W. W. Morris retail 
lumber business taken over by A. T.' Williams, who 
will operate as Williams Lumber Co. 

TEXAS. Beaumont—Turnbow Lumber Co. suc- 
ceeded by Coale Lumber Co., incorporated. 

Houston—Independent Lumber Co. succeeded by 
Spencer-Ingram Lumber Co. 

PO, atten Bros. succeeded by G. Oldham 
0. 

‘WASHINGTON. Chehalis—P. J. Crosby has sold 
his logging equipment in this county to Percy N. 
Pratt. 

Seattle—Cahoon Lumber Co. has been succeeded 
by the Rainier Valley Lumber Co. 


Incorporations 


_ ALABAMA. Montgomery—Willis Lumber Co., 
incorporated; address J. E. Britt, 802 Felder Ave. 

CALIFORNIA. Oakland—Pacific Art Flooring 
Co., incorporated; capital, $6,000. 

CONNECTICUT. East Hartford—Whitney Wood- 
craft Corporation, incorporated; capital, $100,000. 

FLORIDA. Homestead—Jeffrey Lumber Co., in- 
corporated. 

Pensacola—C. H. Walker Lumber Co., incorpo- 
rated; capital, $30,000; old concern. 

GEORGIA. Savannah—Mutual Mfg. Co., incor- 
porated; caskets and boxes. 

ILLINOIS. Chicago—H. M. Lapierre Co., incor- 
porated. 

—nee—Chteage Lumber & Box Co., incorpo- 
rated. 

Chicago—Norwood Coal & Lumber Co, increas- 
ing capital to $39,000. 

INDIANA. Elkhart—Winey Mill & Lumber Co., 
incorporated; capital, $250,000; plant being remod- 
eled and enlarged; kilns and machines to be in- 
Stalled; electric equipment, sprinklers. 

Elkhart—Elkhart Planing Mill, incorporated; 
capital, 2,500 shares, no par value; to manufacture 
and deal in lumber, fuel and millwork. 

_ LOUISIANA. New Orleans—Templeman_ Eros., 
incorporated; capital, $75,000; wholesale; office 520 
Whitney Central Bldg. 

MASSACHUSETTS. Winchester—Columbia Inte- 
rior Finish Co., incorporated; capital, $50,000. 

MICHIGAN. Capac—Durotex Co., incorporated; 
. $110,000; to manufacture doors and wood- 

ork, 

Mount Pleasant—Campbell Lumber Co., incorpo- 
rated. 

MISSISSIPPI. Vicksburg—Hall-Shepard Lum- 
ber Co., incorporated; capital, $10,000; sawmill. 

MISSOURI. Birch Tree—Birch Tree Lumber Co., 
incorporated; capital, $10,000; sawmill. 

NEW MEXICO. Albuquerque—Southwest Lum- 
ber Sales Corporation, incorporated. 


NEW YORK. Manhattan—Port Leyden Wood 











Products Corporation, incorporated; capital, $10,- 
+ pts aegis L. Post, 15 Columbia Ave., Grantwood. 
" “Manhattan—Lebett & Vasbinder, incorporated; 
capital, $35,000; lumber, timber lands; address 
Benj. Lebett, 2444 Bedford Ave., Brooklyn. 

Queens—John J. Winorsky Lumber Corporation, 
incorporated; capital, $10,000; Beverly Weissman, 
1400 Broadway, New York City. 

NORTH DAKOTA. Fargo—Cullen Lumber Co., 
incorporated; capital, $250,000; old concern, 

OREGON. Oakdale—Oakdale Wood Products 
Co., incorporated. 

Portland—Gilbert Wholesale Lumber Yard, in- 
corporated; capital, $15,000. 

Reedsport—Westlake Land Co., 
capital, $9,000; sawmill. 

TEXAS. San Angelo—Tex-Mex Lumber Co.,, in- 
creasing capital from $60,000 to $90.000. 

WASHINGTON. Everett—Parker-Poyneer Lum- 
ber Co., incorporated; capital, $60,000; sawmill. 

WISCONSIN. Kaukauna—Union Lumber Co., in- 
corporated; capital, $100,000. 


BRITISH NORTH AMERICA 
ONTARIO. Blind River—White Pine Sales Co., 
incorporated; capital, $100,000; to carry on lum- 
bering business in all its branches. 
Ottawa—Hall & Bruce, incorporated; capital, 
$50,000; to manufacture and deal in lumber and 
wood products. 


. Casualties 


ARKANSAS. Ogemaw—Ogemaw Lumber Co.’s 
planing mill destroyed by fire; loss, $10,000; six 
machines destroyed. 

CALIFORNIA. Fullerton—Brown & Dauser Lum- 
ber Co., loss by fire, $2,000. 

Holmes—Shingle mill of Walden Bros., destroyed 
by fire; loss, $17,000. 

Laytonville—Gripton sawmill destroyed by fire. 

Santa Barbara—Santa Barbara Lumber Co., loss 
by fire, $40,000. 

GEORGIA. Warsaw—Warsaw Lumber Co., loss 
bv fire. 

MINNESOTA. Mankato — Hayes-Lucas 
Co., loss by fire, $30,000. 

NEBRASKA. Dickens—The J. S. Hatcher Lum- 
ber Co.’s yard destroyed by fire; will be rebuilt. 

NEW YORK. Oswego—Neal & O’Brien Lumber 
Co., loss by fire, $5,000. 

NORTH CAROLINA. Hickory—Portion of plant 
of Hickory Cabinet & Mfg. Co. destroyed by fire. 

OREGON. Estacada—Lumber and building ma- 
terial yard-of the Yocum Lumber Co. damaged by 
fire; loss, $8,000. 

Timber—Logging camp and equipment of Wheeler 
Lumber Co. damaged by fire. 


incorporated: 


Lumber 





TEXAS. Lafayette—Sawmill of E. L. Lawrence 
burned. 

WASHINGTON. Vesta—Smith sawmill destroyed 
by fire. 


New Ventures 


CALIFORNIA. Los Angeles—Schubert Cabinet 
Shop has engaged in business at 411 E, 8th St., 
under management of Theodore B. Schubert. 

Monterey Park—G. H. & N. H. Casler have en- 
gaged in business at 116 N. Garfield. Ave. as Casler 
& Son Lumber Co. 

Oakland—Robert Allan Robinson will engage in 
business at 4502 Brookdale Ave. as R. A. Robinson 
Pioneer Shingle Co. 

Palmdale—Gregory Marshall Lumber Co, recently 
began business. 

COLORADO. Hugo—Hugo Lumber Co. 
planing mili. 

FLORIDA. Leesburg—Blackburn 
opening retail business. 

GEORGIA. Brunswick — Lumber 
opening retail lumber business. 

KANSAS. Allen—Geo. & Mac 
started a retail lumber business. 

Kansas City—Shanklin Walnut Co., which has 
mill and office in this city, is a manufacturer and 
not a wholesaler of walnut lumber and other hard- 
woods. The company markets its own product but 
does not do a general wholesale business. 

MASSACHUSETTS. South Walpole — Lumber 
Specialty & Warehouse Co, has started a whole- 
sale lumber business. 

MINNESOTA. Kester—Stearns Lumber Co. open- 
ing new branch yard. 

MISSOURI. Poplar Bluff—Wells Tie & Lumber 
Co. recently began business. 

St. Charles—C. J. Harris Lumber Co. installing 
new lumber yard. 

NEW YORK. Mineola—Westbury Lumber Co. 
opening retail lumber business. 

Phoenix—Phoenix Hardwood Mfg. Co. will begin 
operations within the next month. 


OKLAHOMA. Lindsay—Frank Ward and Ben 
Vandiver have formed a partnership for the han- 
dling of lumber and other building material. 


OREGON. Klamath Falls—Perry S. Olson, E. C. 
Wright, F. E. Wright and C. Mardesich have en- 
gaged in the sawmill business as Olson & Wright 
Lumber Co. 

Malin—Drake Lumber Co., of Klamath Falls, 
opening a branch sawmill here. 

Portland—H. P., Utterback has engaged in busi- 
ness as DeLux Shingle Co. 


TEXAS. Houston—oO. C, Hennessey & Co. open- 
ing retail lumber business. 

San Angelo—The South Texas Lumber Co. has 
opened a wholesale and retail yard with Wesley 
West in charge. Stock will be distributed from 
this point to the yards at Rankin, Big Lake, Mc- 
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Moss Point, Miss. 


MILLS AT 
\_ Moss Point 
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Pine 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
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Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 
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Camey, Sterling City, Miles, Coleman, Bangs, Talpa, 
Blackwell and Bronte. 

UTAH. Salt Lake City—R. J. McCaslin Lumber 
Co. will erect lumber yard at State St. and Ken- 
sington Ave 

WASHINGTON East Stanwood—Columbia Lum- 
ber Co. opening retail business. 

Tekoa—Ccodd & Allen, sawmill operators, will 
open a retail yard. 


New Mills and Equipment 


PENNSYLVANIA. Brookville—Vanleer Lumber 
& Planing Mill Co. will erect mill to replace burned 
structure. 

Rogersville—J. P. Morrison & Sons, of Mercer, 


have installed a planing mill on the railroad near 
here and will install modern woodworking ma- 
chinery. 


BRITISH NORTH AMERICA 
ONTARIC. London—Mitchell Cooperage (Inc.), 
rebuilding plant at cost of about $10,000. 


Hymeneal 


ELAM-HAZEN. A wedding of interest to 
lumbermen took place at Haywood, Ky., Fri- 
day evening, Aug. 19, when Eli B. Elam, a 
lumberman of note in that section, was mar- 
ried to Miss Lizzie May Hazen, daughter of 
George B. Hazen, also an eastern Kentucky 
lumberman, operating in Pike County. Mr. 
and Mrs. Elam are spending a month in the 
North and will be at home in Haywood, Ky., 
after Oct. 1. 








ake ALWAYS IN THE 
MARKET TO BUY— 


Long Leaf and Short Leaf Sizes, 
Boards, Roofers and Flooring 
Short Leaf Finish. 


Also:— 
1x4 K.D. B & Better 
Rough Short Leaf 


Oregon and California 
White and Sugar Pine 














Send us your Stock and Price Lists. 


Chas. F. Felin & Co., Inc. 
Old York Road & Butler St., PHILADELPHIA, PA. 




















Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kona Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 


Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 

Detroit, Mich., 525 Maccabees Bldg. 


Johnstown, Pa., Title & Trust Bidg. 
Seattle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 
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M W. TILDEN, president of the 
Corn Belt Lumber Co., of Bloomington, IIL, 
and widely known in the lumber trade, died 
suddenly on the morning of Aug. 17, while 
playing golf at his 
summer home in South 
Haven, Mich. Mr. Til- 
den and his family 
had been spending the 
summer months at 
South Haven for sev- 
eral years, and he had 
returned there only the 
Saturday previous to 
his death from spend- 
ing two weeks in 





THE LATE 
W. W. TILDEN 





Bloomington looking 
after business affairs. 
He had not been ailing 
and his death was a 
great shock to his fam- 
ily and many friends. 
Mr. Tilden, familiarly 
known to most of the 
lumbermen in _ Illinois 
as “Bill,” was 60 years 
old. He was born in 
Union City, Pa. He 
had been a prominent 
member of Bloomington business circles since 
1899 when he went there to become manager 
of the E. R. Darlington Lumber Co. After 
a few years with that company in Blooming- 
ton he was transferred to the St. Louis office 
and then to Decatur for a few years. He re- 
turned to Bloomington in 1917. While in 
Decatur he had become president of the Corn 
Belt Lumber Co. and retained that office when 
he moved to Bloomington, continuing head 
of the company until his death. Mr. Tilden 
had numerous other business interests in 
Bloomington and was active in civic and so- 
vial affairs. He was president of the Citizens 
Water Supply Co. and took an active part in 
the work of the Association of Commerce, 
—_— a member of Rotary and other organiza- 
tions. 

In association work, Mr. Tilden had long 
been a leader. He was president of the Mc- 
Lean County Lumbermen’s Club and one of 
the most active members of the Illinois Lum- 
ber & Material Dealers’ Association. At the 
conventions of these organizations Mr. Tilden 
invariably held a prominent place on the pro- 
gram and his talks on various matters of up- 
todate retailing were always awaited eagerly 
and listened to with earnest attention. He 
was especially noted as an exponent of effi- 
cient yard operation and effectively illustrated 
his points by reference to his own very suc- 
cessful enterprise in Bloomington. He was 
known throughout that city as a home builder 
and was regarded as an upright and honor- 
able man, highly respected by all who came 
in contact with him. He was a man who 
loved his own home.and led a very happy 
life with his family. He was like a father 
also to his employees at all times trying to 
make their working conditions pleasant, to 
take a personal interest in their welfare and 
to give them good advice and aid. Besides a 
widow, Mrs. Pamilla A. Tilden, who is also 
well known in the trade and was first pres- 
ident of the Ladies’ Auxiliary of the State 
association, he is survived by three children, 
Margaret A., a student at Stephens, Pamilla, 
at home, and William W., jr., also of Bloom- 
ington. Funeral services, held in Bloomington 
on Saturday, Aug. 20, under the auspices of 
the Knights Templar, were attended by a num- 
ber of lumbermen. The State association was 
represented by Charles L. Schwartz, of Naper- 
ville, former president. 


WILLIAM E. BIGWOOD, widely known 
lumber manufacturer and wholesaler, passed 
away at his home in Toronto, Ont., on Aug. 
16, in his 64th year. Four years ago Mr. Big- 
wood suffered a paralytic stroke, and although 
he partly recovered he was never able to re- 
sume active business. In addition to his out- 
standing success as a lumber manufacturer, 
Mr. Bigwood was one of the kindliest and best 
loved men in the lumber business in Canada. 
His friendship and advice were prized by all 
who had the advantage of his acquaintance. 
For two years W. E. Bigwood was president 
of the Canadian Lumbermen’s Association. 
and during his regime the association made 
great progress. Mr. Bigwood had been con- 
nected with the lumber industry in Ontario 
for nearly forty years. His chief interest was 
as a member of the manufacturing firm of 
Graves, Bigwood & Co., with mills at Byng 
Inlet and other northern Ontario points. He 
was also connected with the Canadian General 
Lumber Co. (Ltd.), Toronto. Mr. Bigwood 
was born in Winooski, Vt., and educated at 
public and high schools of Burlington, Vt. He 











attended the University of Vermont, from 
which he graduated as a civil engineer anq 
carried on business in the United States for 
five years. Finally he became associated with 
the Holland & Emery Lumber Co., which was 
succeeded by Holland & Graves and subse. 
quently by Graves, Bigwood & Co. Mr. Big. 
wood took a keen interest in all things per- 
taining to the welfare and progress of the 
lumiber industry and retained his interest 
even after he had been so severely stricken. 
He is survived by his widow and one daugh- 
ter, Mrs. John Rogers, of Toronto. A gon, 
Lieut. Paul H. Bigwood, of the 57th Squadron 
R. F. C., was killed near Ypres, France, while 
on patrol duty in 1917. Mr. Bigwood was a 
member of the Toronto Board of Trade, the 
Mississauga Golf Club, the Lake Shore Golf 
and Country Club, and other organizations, 


W. A. BOWTE, president of the Gulf Export 
& Transportation Co., of Beaumont, Texas, 
and widely known among southern lumber- 
men, shot himself on Aug. 20, in front of his 
home in Beaumont, dying almost instantly. 
Mr. Bowie was 50 years old and had been a 
resident of Beaumont for many years, a leader 
in the shipping industry and active in the 
industrial development of the port. He oper- 
ated a fleet of steamers, barges and schooners 
between Beaumont, Orange, Port Arthur, Tam- 
pico and Vera Cruz. It is believed that great 
losses during the recent business slump may 
be responsible for the suicide. 


MRS. BESSIE OLIVER HUFF, 69 years old, 
widow of Oren G. Huff, well known lumber- 
man who died on June 17, died at her home 
in South Bend, Ind., recently following a 
heart attack.. Mrs. Huff was born March 6, 
1858, in Mishawaka, Ind., the daughter of pio- 
neer settlers in that community. She was 
married to Mr. Huff in 1882. They made their 
home in South Bend, where Mr. Huff was head 
of the Huff Lumber Co. She is survived by 
one son, Charles R. Huff of South Bend, and 
two sisters. 


LAURITZ PETERSEN, aged 75, founder of 
the Lauritz Petersen Planing Mill, St. Louis, 
Mo., died on Aug. 13 and was buried at Val- 
halla Cemetery, Wednesday afternoon, Aug. 
17. Mr. Petersen went to St. Louis from 
Denmark in 1873. He was a lover of fine 
horses and belonged to the Gentlemen’s Driv- 
ing Club and the North St. Louis Driving 
Club. He is survived by his wife, four daugh- 
ters and two sons. 


JUSTIN N. BOYINGTON, well known in the 
lumber business in Wisconsin and northern 
Illinois, died at his home in Rockford, Ill, 
recently, after an illness of more than ten 
months. Mr. Boyington had been interested 
in lumber operations all of his business life 
and had many friends in the industry. In 
1909 he formed a partnership with W. D. 
Wheeler under name of J. N. Boyington Co., 
operating at Marshfield, Wis. 


FRANCIS B. HUBBARD, for many years 4 
leading figure in the lumber and industrial 
life of the Northwest, died at his home in 
Centralia, Wash., on Aug. 18 at the age of 80. 
Mr. Hubbard was until 
recent years head of 
the Eastern Railway & 
Lumber Co., of Cen- 
tralia, and had been a 
resident of that city 
since 1908. He also 
held vast timber and 
coal interests through- 
out that section. Mr. 
Hubbard was born in 
New York State in No- 
vember, 1847 but was 





THE LATE FRANCIS 
B. HUBBARD 





a pioneer in the west. 
He organized the Mc- 
Cormick Lumber Co. 
and the Rock Creek 
Lumber Co. many years 
ago, and later the Doty 
Lumber & Shingle Co., 
at Doty, Wash. The 
Eastern Railway & 
Lumber Co., at one 
time the largest opera- 
tion in the region, was 
organized in 1903. He was active in the or- 
ganization of the West Coast Lumbermens 
Association and served in various official ca- 
pacities, being vice president for several 
terms. He was also a director of the National 
Lumber Manufacturers’ Association. Mr. 
Hubbard was first president of the Centralia 
Chamber of Commerce and president of the 
Southwest Washington Fair Association since 
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its formation. Having a wide-spread acquain- 
tance in the western industry, he was held 
jn great_esteem by his associates. In spite 
of his advanced age he had been active until 
yery recently. A widow, one daughter, Mrs. 
Frank Martin, of Centralia, and a sister, liv- 
ing in Grand Rapids, Mich., survive him. 





HU MAXWELL, at one time technical edi- 
tor of the AMERICAN LUMBERMAN, and a 
former member of the Forest Service, died at 
his home in Evanston, Ill., on Saturday, Aug. 
20, at the age of 67. Mr. Maxwell had been 
ill for several years, following a _ paralytic 
stroke, and for two years had been bedridden, 
He had made a heroic fight against helpless- 
ness and in spite of desperate illness had con- 
tinued his literary work almost to the last. 

Hu Maxwell was one of the leading tech- 
nical foresters in the United States for many 
years, entering that profession when it was 
almost an unknown one in this country. He 
was born at Morgantown, W. Va., and began 
his life-long work in the interest of forestry 
and conservation at that place. In his early 
life he earned his living by writing local his- 
tories and in that connection began his tramps 
through the country which continued through- 
out his life and the stories of which make 
his experience read like the most glamorous 
of romance. His was a wonderful career of 
adventure, study, and achievement along the 
line which he had made his life interest. There 
was not a State in the Union nor a Province 
in Canada through which Hu Maxwell had 
not walked, and there was little of interest to 
be seen north of the Mexican line which he 
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had not seen, and in most cases written about. 
For he was a voluminous contributor to mag- 
azines of all kinds, technical, literary, his- 
torical, scientific and popular. His was a 
fluent, charming style which rendered his 
most technical work absorbingly interesting, 
and during his lifetime he was the author of 
thirty-four technical books, every one an au- 
thority, which as editors of the AMERICAN 
LUMBERMAN well know, are the chief au- 
thority on many points, particularly on the 
utilization and commercial classification of 
woods. In addition he was the author of sev- 
eral novels, a book of charming poems, writ- 
ten during his young manhood while he was 
under the influence of the romantic Spanish 
legendary lore of California, where he spent 
many years. He also had one play produced 
in California during that period. 

It was in his early life in West Virginia 
that Mr. Maxwell began fighting for forest 
conservation. He was publisher of a paper 
in Morgantown at that time, the Chronicle, 
and began a campaign therein for a State 
forester in West Virginia. The bill fell dead 
in the legislature, but his fight, lone-handed 
though it was, won the notice of President 
Roosevelt and Gifford Pinchot, then head of 
the newly organized Forest Service. The lat- 
ter offered him a place in the Service and for 
eleven years Hu Maxwell’s amazing industry 
and energy were devoted to its pioneer work. 
Following that he became associated with the 
Hardwood Record, of Chicago, as editor, for 
about ten years and then became technical 
editor for the AMERICAN LUMBERMAN, hold- 
ing that position until the attack which ren- 
dered him partly helpless. Even after that 
he was a contributor of valuable articles to 
its pages, 

Those who were associated with him re- 
garded him with affection and admiration, and 
deeply sorrowed for his affliction. No man 
ever more thoroughly won the liking and re- 
Spect of his fellow workers. 


~ 


A widow, Mrs. Anna H. Maxwell, two sons, 
Selby and Alexander, and one daughter, Mrs. 
Marian M. Halstead, survive him. Funeral 
services were held on Sunday, Aug. 21, in 
Evanston, and the body was taken to his old 
home, Morgantown, W. Va., for burial. 


EUGENE D. KINS, aged 57, superin- 
tendent for the Panhandle Lumber Co., at 
Ione, Wash., died at St. Luke’s hospital, Spo- 
kane, Wash., Aug. 16, following a_ three 
months’ illness. Mr. Wilkins was born at 
Willmar, Minn. and went west in 1905 to be- 
come foreman for the Potlatch Lbr. Co., at 
Potlatch, Idaho. He was there until 1911 
when he left to go with the Couer d’Alene 
Lbr. Co. for a year. In 1912 he became fore- 
man at the Ione plant of the Panhandle Lbr. 


Co. and last year was made superintendent. - 


He was mayor of Ione in 1925, and was a 
member of the Odd Fellows, Modern Brother- 
hood of America and the Modern Woodmen 
of America and a past grand noble: of the 
first named. He is survived by his widow, 
two sons and a brother Charles. 


L. T. CHILD, secretary of the Stewart Inso 
Board Co., of St. Joseph, Mo., passed away at 
his home in Hutchinson, Kan., Aug. 22. Mr. 
Child had a number of business interests and 
was actively connected with the Davis & Child 
Co., Ford distributors in Hutchinson and other 
points in Kansas. Prior to his residence in 
Hutchinson he was for a number of years in 
Richmond, Mo., operating under the name of 
Davis & Child Lumber Co. 


MES. W. A. COOK, wife of W. A. Cook, vice- 
president of the Hudson-Cooper Lumber Co., 
at Homer, La., was instantly killed last Tues- 
day afternoon, Aug. 16, when the automobile 
in which she was driving alone plunged down 
a six-foot embankment on the Homer-Minden 
highway and was wrecked. Passing motorists 
who went to the rescue found Mrs. Cook dead. 
She is survived by her husband, mother and 
several brothers and sisters. 


DR. JOHN DISHMAN FITZPATRICE, aged 
47, interested in a number of lumber enter- 
prises in eastern Kentucky, died at his home 
in Whitesburg, Ky., Wednesday evening, Aug. 
17, following an illness of only a few days. 
Dr. Fitzpatrick, besides his lumber connec- 
tions, was a widely known physician and sur- 
geon and also at the head of a local drug 
company. A widow, five children and his 
mother survive. 


LOUIS WINDLER, aged 59, president of the 
Woodwork Manufacturing Co., sash and door 
and interior finish factory, at Milwaukee, Wis., 
died at his home there on Sunday, Aug. 21. 
Mr. Windler had been ill nearly a year. He 
retired from active business a month ago. He 
was born in Homewood, Ill., and moved to 
Milwaukee when he was 14 years old. He is 
survived by his wife, three sons, and one 
daughter. 


MIKE WELKER, editorial writer of the 
Beaumont Enterprise, Beaumont, Texas, and 
a veteran of the war with Spain, died in 
Beaumont on Monday morning, Aug. 22. Mr. 
Welker was well known in lumber circles in 
Texas and was formerly a saw filer for the 
Reliance Lumber Co. at Beaumont. He was 
the first apostle of diversification as remedy 
for the cutover pine land situation in east 
Texas, 


R. S. GRAY, vice president of the Gray-Can- 
non Lumber Co., wholesale company, of Salt 
Lake City, Utah, died at Longview, Wash., on 
Wednesday, Aug. 17. Mr. Gray was driving 
his automobile from Kent to Longview when 
death came. Mr. Gray left his home in Salt 
Lake City on Aug. 6 for a vacation trip. He 
was 45 years of age. 


Ww. C. HUNTON, aged 60, who made his 
home at Canon City, Colo., but had extensive 
lumber interests in California, died at Canon 
City, Aug. 3, of anemia. 
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Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. BE. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 

1,638,262. Method for the rapid production of 
wooden panels from mill clippings and the like, 
John L. Herzog, Saginaw, Mich. 

1,638,310. Board kicker for end-matching ma- 
chines. Charlie A. Killebrew, Eastport, Fla. 


1,638,324. Log raft. Matthew J. Davis, Portland, 
Ore. 
1,638,440. Wood preservation. Arthur M. How- 


ald, Pittsburgh, Pa., assignor to Grasselli Chemical 
Co., Cleveland, Ohio. 

1,638,632. Saw-swaging hammer. 
berg, Sacramento, Calif. 

1,638,652. Woodworking machine. Laurence E. 
Blood, Boston, Mass., assignor to S. A. Woods Ma- 
chine Co., same place. 
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We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 

of the following woods:— 

ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fi” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, ~~ Lumber Co. 


WIS. 























A Brand to 


Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
facturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chieage Office: 1881 Monadnock Biock. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 
Northern Forest Products 


Members of 
Maple Flooring 

















Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
BASSWOOD Lumber Sida Cate. rene 


Doors, Blinds, Wind ames, 
ps sR Shooks from SAGINAW. —— 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 


17 17 


MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Co PACIFIC COAST Co 





West Coast 
HEMLOCK 


| 12x4 








The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 
and 18’ stock. 


Pacific States 


Tear” Lumber Co. 


WASH. 


REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 





Idaho White Pine 
Cal. White Pine 
Cal. Sugar Pine 
Pondosa Pine 
Redwood 

Cedar 


Get 
Our 


Spruce Factory 
. n 
Fir a specialty 
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‘W-I-MSKEE LUMBER CO 
ANUFACTURERS 


General Offices, QUINCY, ILL. 





*\ TACOMA /* =: 


To Best 


seve Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 








[ Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 








News Notes from Ame 


Tacoma, Wash. 


Aug. 20.—At the meeting of the Tacoma Lumber- 
men’s Club yesterday, word was received of the death 
of H. B. Hubbard, president of the Eastern Railway 
& Lumber Co., of Centralia. A tribute to Mr. Hub- 
bard’s memory was paid by Mr. Dickson and the club 
unanimously adopted a motion for the preparation of 
suitable resolutions of condolence and the sending of 
a floral tribute to the funeral. C. C. Corse and James 
Dempsey were named as a committee to handle the 
matter. 

The forest fire situation in the Tacoma district has 
been threatening again during the last week, due to 
hot weather and low humidity. Several fires are still 
burning and one bad one is reported from the Rainier 
national forest near Mineral. With the exception of 
this fire all the others are believed under control but 
loggers and timber owners are keeping a large force 
of men on patrol duty. 

H. E. Bennett, a stationary engineer for the Ameri- 
can Wood Pipe Co., was arrested yesterday charged 
with being the incendiary who has made seven at- 
tempts to burn the plant during the last six months. 
Bennett was caught in the act of lighting oil-soaked 
waste in the mill. He has given no explanation of 
his actions, but it is believed he was angered by the 
refusal of company officials to grant him an increase 
in salary. According to police officers, Bennett ad- 
mitted being the author of the fires which have caused 
the destruction of several plants in the Center Street 
industrial district lately. According to Vaughn Mor- 
rill, president of the wood pipe company, two attempts 
were made to burn the plant Jan. 1, two on Jan. 18 
and one each on July 18 and July 22. 

The hazards of logging will be shown to the gen- 
eral public at the coming Western Washington fair, to 
be held at Puyallup the week of Sept. 19, when two 
huge spar trees will set up on the grounds and a crew 
of high riggers will give daily exhibitions of their skill. 
A. F. Firmin of the Weyerhaeuser Timber Co. and 
A. P. LeDoux of the St. Paul & Tacoma Lumber Co., 
will have charge of the exhibition. Crews from the 
two companies cut the trees yesterday and they will 
be transported to the fair grounds at once. The 
annual log rolling championship of the Northwest will 
also be a feature of the entertainment. 

The first shipment of lumber to South Africa from 
Tacoma this year was made this week on the motor- 
ship Levernbank, which loaded 200,000 feet of lumber 
and 1,650 doors at the Portacoma piers. 

Another big furniture factory for Tacoma will start 
operations soon. C, E. MacDonald has purchased the 
entire plant of the defunct Sound Rubber Co. and 
will remodel it for the manufacture of furniture. 

The West Fork Logging Co. plans the early opening 
of a new timber district near Mineral according to 
an announcement made this week by L. T. Murray, 
president of the company. A logging road will be con- 
structed into the timber from Mineral and the com- 
pany has purchased the old Mineral hotel as a head- 
quarters. The new operation will be one of the best 
equipped in the Northwest. 


Portland, Ore. 


Aug. 20.—‘“Business is fair,” say nine out of ten 
lumbermen, and will invariably continue, “but prices 
are not what they should be.” There seems to be 
a general feeling that approach of fall will bring 
an increased demand for the lumber produced here, 
in which event prices will quickly react in favor of 
the manufacturer. 

It has been rumored about that effort is being made 
by someone to interest the smaller sawmills in west- 
ern Oregon in some sort of merger, similar to that 
planned by the larger mills of Oregon and Wash- 
ington. 

Monday night the Oregon chapter of the American 
Institute of Architects entertained at dinner the prin- 
cipals in the home building plan prize contest in 
which awards were recently announced at Seattle. 
The guests included C. W. Stimson, who gave the 
prizes; Emery Stanford Hall, Chicago; Louis C. 
Jaeger and Henry C. Hahn, of New York; David 
J. Myers, of Seattle, and W. R. Wilcox, of Eugene, 
Ore., who were the judges. The prize winning and 
other drawings were placed on exhibit and drew 
much attention from architects, builders and potential 
home builders. 

The first contingent of retail lumbermen to pass 
through Portland enroute to the National ‘Retail con- 
vention at Tacoma was here for a few hours this 
morning. The party consisted of the Northwest Lum- 
bermen’s Association delegation, seventy strong, headed 
by its president, W. S. Richardson, of Clarinda, Iowa. 
They were met by a body of Portland lumbermen with 

/ 


es 


autos, in which they were taken about the city and 
to as many of the mills as time permitted. At noon 
they embarked on their special for Longview, where 
they were to spend the afternoon. 

H. B. Van Duzer, manager, Inman-Poulsen Lum. 
ber Co., of Portland, was elected chairman of the 
Oregon State Highway Commission, at ‘a meeting to- 
day of the board at Bandon, Ore. Mr. Van Duzer 
has been acting chairman. 


Seattle, Wash. 


Aug. 20.—J. W. Willson, owner and manager of a 
number of retail lumber yards in Texas and Okla- 
homa, is making a visit to the Pacific Northwest, mak- 
ing a study of trade conditions and familiarizing 
himself with the fir district. Mr. Willson’s compa- 
nies include Willson & Son Lumber Co., Floydada, 
Tex.; Willson Lumber Co., Tulia, Tex.; H. G. Leon- 
ard Lumber Co., Vernon, Tex., and Mangum Lumber 
Co., Mangum, Okla. 

F. C. Walters, president of the Walters-Bushong 
Lumber Co., Eugene, Ore., was in Seattle during the 
week, on his return from a vacation in Alaska. 

H. B. Cooper, of the Aldrich-Cooper Lumber Co., 
Portland, Ore., was in Seattle’ yesterday renewing 
acquaintance with lumbermen.. He reports an un- 
usually large volume of business during July, and pre- 
dicts that the buying movement in the rail trade will 
continue during the fall. 

Milan R, Sutliff, wholesaler of Ashland, Wis., has 
been on a tour of the Pacific Northwest. He remarks 
that the turning point has been reached, and believes 
that business will be a little better from this time to 
the end of the year. 


Los Angeles, Calif. 


Aug. 20.—The last week has brought very 
improvement in the Douglas fir market. Prices con- 
tinue about the same. Right now there are thirty- 
four lumber boats tied up, and surplus stock at the 
San Pedro docks is in the neighborhood of 13,000,000 
feet. During the last month the receipts were: Dong- 
las fir, 94,460,000 feet, and redwood, 15,750,000 feet, 
making a total of 110,210,000 feet. The cargo re- 
ceipts for the same month last year were 119,830,000 
feet. Cargo receipts at San Pedro will run about 
the same during August as for July. Up to the night 
of Aug. 19, they were in excess of 67,500,000 feet. 
However, the August building permits for Los Angeles 
are running ahead of July, and it is quite safe to say 
that building activity will make itself felt in lumber 
demand. 

G. G. Beyer has been appointed Los Angeles man- 
ager for Sudden & Christenson. Mr. Beyer was form- 
erly with the Consolidated Lumber Co., of Los An- 
geles, and more recently general sales manager of 
the Sunset Lumber Co., of Oakland. 


Spokane, Wash. 


Aug. 20.—Lumbermen are looking hopefully for the 
start of the fall trade. Meanwhile demand is con- 
sidered satisfactory for this time of year. The Pon- 
dosa pine market in particular is firm and prices are 
steady. White pine is also firm in general but shows 
soft spots where some firms are overstocked on a few 
items and are said to be making concessions to move 
them. ks 

Spokane has been host to two parties of visiting 
lumbermen on their way to the National Retail con- 
vention at Tacoma next week. On Wednesday after- 
noon a party of Northwestern retailers and their wives 
were taken about the city for a drive, then .out to 
the country club, where dinner was served and the 
evening spent in dancing and playing bridge. The 
party left about midnight for Potlatch, Idaho, where 
the mill of the Potlatch Lumber Co. was inspected 
on Thursday, after which the party visited the Uni 
versity of Idaho, at Moscow, and then went on to 
Lewiston and inspected the giant mill of the Clear- 
water Timber Co. The enteftainment of the guests 
in Spokane was taken care of by the Western Pine 
Manufacturers Association, with the following com- 
mittee in charge: I. N. Tate, chairman; E. H. Van 
Ostrand, Walter Rosenberry and George Holden. 
Tonight another party belonging to the Northeastern 
Retail Lumbermen’s Association was in town for 4 
few hours. Owing to the shortness of the stay, no 
entertainment program was undertaken other than 
an automobile trip around the city. 

The ninth annual 4L picnic will be held at Coeur 
d’ Alene on Labor Day, Sept. 5. A meeting of mill 
managers and employee representatives was held at 
the Silver Grill, Coeur d’ Alene, Idaho, on Wednes 
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day, with the Rutledge Timber Co., the Blackwell 
Lumber Co., the Winton Lumber Co. and the Mc- 
Goldrick Lumber Co. represented. Other companies 
may decide to join with this group. 

A contract has been placed with the Moore Dry 
Kiln Co., of North Portland, Ore., for six new dry 
kilns for the new sawmill of the Hedlund Lumber & 
Box Co., near Republic, Wash. These kilns will be 
equipped with automatic temperature and humidity 
controllers and Moore fireproof doors. Sufficient kiln 
capacity is being installed to take care of the drying 
of the upper grades as well as some of the common 
grades. 


Boston, Mass. 


Aug. 23.—The New England lumber market was 
quiet last week and in some lines prices look rather 
easier. Although retail yards in some sections have 
been doing a fair summer business, building statistics 
show that construction work is materially under the 
volume of a year ago. Six cargoes of lumber ar- 
rived here from the Maritime Provinces last week, 
and one shipment of plywood and boards from Ger- 
many. So many lumber merchants and executives 
are away on vacations this month that the local lum- 
ber district has a decidedly deserted aspect. Eastern 
spruce frames are easier, no one paying over $39 
base today for an ordinary schedule. Prices for the 
random lengths of spruce and for the random lengths 
of spruce and hemlock boards are unchanged. Quo- 
tations for lath are still slipping. Shingles remain 
firm. Demand for Pacific coast fir is very fair. There 
has been a sharp decline in oak flooring prices. 
Southern pine flooring does not look very strong. 
Roofers are no firmer. There is no special change in 


hardwoods. 
Toronto, Ont. 


Aug. 22.—From nearly all districts in Ontario re- 
ports on the retail lumber business tell of a good 
movement of stocks from yards to jobs. Were it not 
for the unsettled price situation, there would be no 
cause for complaint. Prices, however, are still too 
low in nearly all cases. In Toronto and other large 
centers, building operations continue very active. In 
southwestern Ontario, demand for the erection of to- 
bacco barns is still strong. In the border cities there 
is a good volume of business, though affected some- 
what by the disturbed market conditions in Detroit. 
U. S. A. markets for eastern Canada products are not 
active. Among Ontario dealers in Toronto and points 
west, there is a general feeling that trade will be- 
come considerably more active in the fall. 

The next meeting of the directors of the Ontario 
Retail Lumber Dealers’ Association has been called for 
Thursday, Sept. 22. It will be held in the Council 
Chamber of the Toronto Board of Trade, commencing 
at 10 a. m. and lasting throughout the day. 


Milwaukee, Wis. 


Aug. 23.—The yard trade in Milwaukee was a 
trifle slow last week, buyers taking only what they 
need, but industrial trade improved a little. A big 
increase in business early in September is looked for, 
as a good amount of construction is being planned. 
Prices on the softwoods are holding about the same 
and have a firm undertone. Southern and white pines 
are both strong, as is fir. 


New York, N. Y. 


: Aug. 22.—Many wholesalers report that business had 
improved. Some even stated that the last week had 
Produced better results than any other in two months. 
Price lists have held firm in the face of prolonged 
reports of light sales. Retailers are buying cau- 
tiously and declare they can get all the lumber they 
want “when we want it.” 

A check flasher is busy in the retail yards of Man- 
hattan. The West Side Lumber Co. was first to 
issue a warning. 

Joseph F. McCarthy has just joined the local staff 
of the Oregon Pondosa Sales Co. He has had ex- 
tensive experience at the Oregon mills. 

W. H. Ames, formerly of Boston, has been ap- 
pointed manager of the local branch of the Oak 
Flooring Exchange. 

Edwin C. Wemple, of the Wemple Lumber Cor- 
Poration, Grand Central Terminal, is on a trip to the 
Pacific coast. He is accompanied by Miss I. P. 
Popkin, an official of the concern. 

E. W. Sunkenburg, of the J. Herbert Bate Co., is 
expected to return soon from a trip to the Pacific 
coast mills. 

O. N. Cloud, secretary-treasurer of the Long Leaf 


ricas Lumber Centers 


Yellow Pine Association, 
New York. 

George W. Jones, New York manager for the Camp 
Manufacturing Co., is still confined to a hospital at 
Norfolk, Va. Mr. Jones was stricken in June while 
on a visit to his daughter. 


Philadelphia, Pa. 


Aug. 23.—The local market has experienced a 
marked improvement in the last week. Building de- 
mand has been much more active. The associated 
trades are recovering from the summer dullness and 
there are indications of a busy fall season. Ma- 
hogany is moving forward steadily and prices are be- 
ing maintained firmly. Although demand for west 
coast woods is increasing, prices remain unchanged, 
as do hardwood quotations. Southern and white pine 
remain unchanged, although the rough material in 
this class is showing some improvement. Cypress, 
however, is in poor demand here. Walnut is yielding 
in popularity to mahogany. 

The wholesale firm of Merrill & Patchell has been 
taken over by Fred Patchell. Mr. Patchell and P. S. 
Merrill have been associated in the firm since its 
beginning five years ago. The firm, under the owner- 
ship of Mr. Patchell, will continue to handle the ac- 
counts of the Finkbine Lumber Co., Angelina County 
Lumber Co., Vernon Parish Lumber Co. and Foster 
Creek Lumber Co. 


Pittsburgh, Pa. 


Aug. 23.—Though many retailers are absent on their 
vacations, wholesalers report that business has begun 
to show a decided improvement. Orders are coming 
in more freely and dealers are very much concerned 
as to whether they can get prompt shipment. In 
localities where industries atfect the general situation, 
building is going forward, which, with the enormeus 
amount of public improvement, has had a surprising 
influence on the lumber business. The feeling is gen- 
eral that a stronger market will obtain soon. 

Manufacturers of hemlock in the Appalachian range 
are enjoying a better demand for hemlock. No. 2 
common and better dimension and boards are strong. 
The scarcity continues in all items of red and sap 
gum. Some improvement is reported in both flooring 
and finishing shed stock, which is becoming harder 
to get in both hard and soft woods. Further improve- 
ment is expected. 


Duluth, Minn. 


Aug. 22.—Improvement in inquiry for all classes of 
northern pine was reported in the last ten days. 
An especially interesting feature was receipt of some 
orders for No. 2 and better pattern lumber for ship- 
ment all-rail to eastern points, Shipments to agri- 
cultural districts of the Northwest and middle West 
are expected to be on a larger scale this fall than in 
several years. A more satisfactory credit situation is 
reported. The market is firmly held, except that 
concessions of around 50 cents are made on a few 
items of which the mills happen to be long. 

Preparations are being made for a heavy log input 
next winter. Officials of the Weyerhaeuser mills at 
Cloquet, Minn., have intimated that they expected to 
operate four camps. The Virginia & Rainy Lake Co., 
at Virginia, purposes to operate about twelve camps. 

Members of the Duluth Hoo-Hoo Club held their 
annual picnic last Saturday at Deep Lake, near Iron 
River, Wis. A program of games was carried through 
under the direction of Al Skelton, president, and C. 
A. McDonald. Forty members from Duluth and Su- 
perior were on hand. The regular fortnightly lunch- 
eons begin next month. 


was a recent visitor in 


Shreveport, La. 


Aug. 22.—There is a noticeable improvement in the 
tone of the southern pine market. Prices have moved 
up an average of 50 cents to $1. The mills are going 
slow about accepting heavy orders at the prices now 
existing, confident that improvement is sure to come. 
Because of the unsatisfactory market, a number of 
smaller mills have been shut down, and others, in- 
cluding many of the largest ones, have been curtail- 
ing their output. Practically none of the mills are 
running full time. The demand from North or East 
has shown little or no improvement, but improvement 
has been reported from Oklahoma and Texas. The 
increased price of cotton has had a favorable influence. 
The buying is for immediate needs. Logging and 
manufacturing conditions are good. 


C3 PACIFIC COAST Co 
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No Ragged Edges On 
WILLIAMS 


Super—Fir Finish 
and Mouldings 


Soft, fine quality Yellow Fir. Precise 
manufacture, clean cut appearance. 
These are some of the advantages that 
are influencing more dealers to stock 
Williams Fir Finish and Mouldings. 
May we quote you? 


Williams Fir Finish Co. 


Incorporated 
“Seattle’s Finest Finish’ SEATTLE, WASH. 











Insurance of Profits 


can be arranged through long 
term financing 


We handle loans to lumber and 
logging operators. Our specialized 
experience and facilities are at your 
service. 


Loans $100,000 and up 


Call, or write our nearest office 
for a tentative financial plan. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.BDG. SARTLETT BLOG. 


| | 
REDWOOD 


FINISH — SIDING 


. Check up now on your stocks 
and then let us know your needs. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 
Mills: Albion and Navarro, Calif. 


Ad 

















Pine - Fir - Spruce 


Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


The Prendergast Company 


ome Office 
MARION 
OHIO 


Westem Office 
Northwestern Bank Bidp. 
PORTLAND, ORB. 
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Birmingham, Ala. 


Aug. 22.—Wholesalers were busy last week quoting 
om special items, while yards had an exceptionally 
large number of estimates. Reports show a steady 
increase in building permits, with residence construc- 
tion continuing in the lead. Increasing business 
volume is making for betterment in market conditions. 
Lath sold down to $3.90. There was good demand for 
No. 2 common I1x4-inch longleaf flooring, and while 
some quotations were as low as $19.50, delivered here, 
the larger mills held their price above $20 and seemed 
to have plenty of orders. The biggest seller seems 
to be l1x6-inch Nos. 1 & 3. Calls come for both 
headed and plain stock, and some for end matched. 
No. 1 common 1x3-inch flooring dropped to $36.50 
base. Trim of all kinds continues strong in demand 
and price. The only item showing a noticeable de- 
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D. E. Stewart W. J. Walsh Byron Wolfe 7} 


25 Years’ Experience in 
Western Logging and Timber 


Stewart, 
Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 


Timber Estimating 
Topographic Surveys 
Appraisals 
Property Management 
References by Permission 
J. €, AINSWORTH, President, United States National 
' Bank, Portland, Ore. 
Ww. B. AYER, President, Eastern & Western Lumber 
__. vompany, Portland, Ore. 
EDWARD C. CROSSETT, President, Crossett-Watzek- 
: Gates, Chicago, II. 
G. B. MeLEOD, Vice President, Hammond Lumber 
Cempany, Portland, Ore. 
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Willapa Lumber Co. 


Fir 

Spruce 

Hemlock 
Our Specialty ° 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Old 
Growth 





Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Western Weod Products Co., Builders Building 








ro 
Soft Yellow 


FIR 





Flooring Finish SPRUCE 
Siding Moulding CEDAR 
Ceiling Thick Clears HEMLOCK 
Factory & Industrial Stock WESTERN 
Try us on your next order. PINE 








SULLIVAN 
LUMBER CO. 
Portland, Oregon 








cline was shortleaf No. 2 and _ better dimension, 
2x6-inch, which sold as low as $14, mill. 

There was increased demand for car stocks. Decking, 
2%-inch S2S to 2%-inch was the leading item. Mills 
complain of the working instructions, only '%-inch 
being allowed for dressing. Buyers have the specifi- 
cations reading 2%- S2S 2%-inch, with edges rough, 
agreeing to take stock dressed clean on one side, “hit 
or miss” on the other, as long as it is thick enough 
to rework into standard car decking when received at 
the car shops. This allowance is not enough for 
clean machining. 


Kansas City, Mo. 


Aug. 23.—Lumber demand last week was not quite 
as good as it was the week before, but the last few 
days inquiry has increased and this week is expected 
to show some gain in volume of orders. Floods in 
Kansas and Missouri last week slowed down demand 
in those sections, but it is not believed the crop 
damage will be extensive, as in the flood sections the 
damage to crops was done in the spring. Reports 
from salesmen who have been in the country districts 
the last two weeks are cheerful and indicate a good 
volume of business this fall if no further damage is 
done to the corn. 


Brookhaven, Miss. 


Aug. 22.—Orders for southern pine last week ex 
ceeded production by possibly twenty-five percent, and 
volume so far this month indicates a record for this 
year. Possibly ninety-five percent of orders are for 
yard and shed stock items that can be loaded quickly. 
Longleaf timbers are sold so far ahead that the mills 
are refusing to quote on them. Shipments are Very 
heavy, because orders fit stocks nicely, and weather 
has been drier and favors shipping. Business from 
territory close to the mills has been excellent, whereas 
business throughout the East has been rather light. 
Hand to mouth buying is still in vogue. A heavy 
percentage of business comes by collect telegram, and 
unless an order is shipped out in forty-eight hours 
the retailers send collect telegrams and all this tele- 
graphing adds possibly $3 





Both Nos, 1 and 2 lath continue to sell in nice 
volume, but prices are much too low. The mills haye 
no surplus, and have been able to load from kilns into 
cars. Pine shingles are in increasing demand 


Macon, Ga. 


Aug. 22.—Roofer manufacturers and wholesalers 
reported this week there was only slight improvement 
over the previous week, when they believe rock bot 
tom was reached. There were inquiries from the 
East, and wholesalers were endeavoring to make 
limited purchases at the low mark of the preceding 
week, Production has been considerably curtailed 
again due to rains. Roofer manufacturers say that 
while this season is always dull, there is every reason 
to believe that there will be an improvement in de 
mand before the fall is far advanced. 

There has not been much improvement in the long 
leaf belt of southwestern Georgia and southeastern 
Alabama during the last week, because of rains. Op 
erations have been curtailed. Demand appears to be 
generally satisfactory, with no ehange in prices, but 
wet weather has slowed up mill operations and inter 
fered with logging. 

The Hancock Lumber Co. and the Trio Lumber Co.. 
of Sparta, are running their mills to full capacity, 
shipping to eastern markets. Most shipments consist 
of roofers, but some hardwood is included. 


Norfolk, Va. 


Aug. 23.—Millmen, wholesalers and retailers have 
become reconciled to the continued quiet in demand 
The yards seem to have adopted the policy of carry 
ing as light yard stocks as possible, relying on mill- 
men to have such stock as they need and to be 
able to give quick shipment. Present returns will 
not permit of many smal] mills staying in business. 
and will influence the larger mills not to push pro- 
duction too much. The only change in prices that 
can be expected is an advance when the market is 
more active. 





to $5 per car to selling 
costs. Export demand con- 
tinues fairly good, and Is- 
land trade would be very 
much better if credit con- 
ditions were such that the 
mills could afford to seek 
much business. Other ex- 
port markets are taking a 
fair volume. 

Flooring items, particu- 
larly flat grain 4-inch No. 
3 common on up through 
B&better heart face, has 
had a tremendous move- 
ment, and practically all 
these items are oversold. 
Rift floorings have been 
rather slow in both 3- and 
4-inch, and 3-inch No. 1 
flooring has not been sell- 
ing, while the 4-inch No. 1 
flooring, at only $1.50 be- 








low inch, is oversold This group of Japanese are transporting logs home from the market. In Japanese 


Prices on 4-inch B&better 
Nos. 1 and 2 have been 


houses, timbers are used in the round because they give more beautiful effects 





advanced. Drop siding 

items, particularly in Nos. 1 and 2 grades, have shown 
excellent movement and prices have been fairly satis- 
factory. Ceiling, %4- and also %-inch, has been in 
heavy call, and stocks are being cut rather low. 
Some items are oversold for the first time in several 
months. Partition has shown some strength, particu- 
larly B&better, while No. 2 remains very badly over- 
sold in both longleaf and shortleaf. Bevel and square 
edge siding have not been very active. Pine moldings 
have been selling in fair volume, and prices are still 
very low. Inch finish has been showing fair activity, 
but thicker items have not shown very much move- 
ment. 

No. 2 fencing, 4-inch, is still selling in nice volume; 
the surplus of shortleaf has been absorbed and there 
is only a small surplus of longleaf. No. 2 fencing 
and flooring, 6-inch, is still a little sluggish in both 
longleaf and shortleaf. No. 2 longleaf boards, 8-, 
10- and 12-inch, have been moving in only fair vol- 
ume. There has been tremendous movement of 8-inch 
No. 2 shortleaf, whereas 10- and 12-inch have been 
rather slow. No. 2 stock in 5/ and 6/4 is in only 
fair movement. No. 3 fencing, 4-inch, has shown ex- 
cellent movement; 6-inch longleaf has also shown nice 
movement, but shortleaf is not active. Both shortleaf 
and longleaf No. 3 boards have been moving in only 
fair volume. Box shook business has been in nice 
volume, the box factories working on containers for 
next season’s truck crop. 


No. 1 longleaf and shortleaf dimension are only 
moderately active. No. 2 longleaf has shown much 
activity, while shortleaf has not moved well. No. 3 
longleaf has been active, while not much shorleaf has 
sold. 


There has been very little demand for 4/4 edge 
No. 2 and better, band or circular sawn, northern 
buyers preferring stock widths at a slight increase in 
price. Band sawn No. 2 and better 4/4 stock widths 
have been rather quiet, except 4-inch, while there 
has been a fair demand for circular sawn. Prices 
are unchanged. As yet no mills have reported start 
ing up after having been down for several weeks 
No. 3 edge and stock widths, 4/4, have been quiet 
Mills forcing this stock on the market must accept 
very low prices. Band sawn 5/4 and thicker stock 
widths have been selling a little better. Miscuts 
4/4, are moving well and there is not much surplus 
stock. Bark strips continue very dull. 

There has been no change in demand for 4/4 edg« 
No. 1 box, kiln dried, but some box makers are go 
ing to be in the market for kiln dried edge box be 
fore long. Some are already buying good air dried 
stock, Edge No. 2 box, 4/4, continues very quiet 
No. 1 stock box, 4/4, has been in fair demand 
dressed and resawn, but rough stock box, kiln dried 
has been quiet. 30x makers are interested in good 
air dried stock box, but are trying for lower prices 
No. 2 stock box, 4/4, continues very quiet. Box 
bark strips, 4/4, are in fair demand only and som 
mills are now in position to give quick service. Pop 
lar, gum and cypress are still moving well, but mills 
are not always able to get satisfactory prices. 

The flooring, ceiling and other dressed stock bough! 
now is usually wanted for certain jobs and quich 
shipment is always stressed. Kiln or air dried root 


ers have been quiet but the mills do not seem to 


have much stock. A number are not pushing sales 
and prices have not declined further. Dressed fram 
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ing seems to be more active than the other dressed 
items, and prices are holding steady. 


Minneapolis, Minn. 


Aug. 23.—Many pessimistic reports continue to 
come into the lumber company offices about crop con- 
ditions in Minnesota and surrounding States. Every 
lumberman who has been out brings in a different 
story, and evidently the crop is going to be very 
spotted. It will fall far short of the bumper yields 
of July 1 predictions, but on the whole will come 
not far short of an average crop. Early wheat is 
threshing out well, but later cutting is generally 
shrunk by rust. Good general rains last week, while 
they halted harvest, came in time to save corn from 
drouth over quite a large area. The outlook for corn 
maturing is not improving, as weather generally has 
been cool. Retailers generally are hopeful of a good 
fall trade, but are not banking on it yet’ to the 
extent of ordering lumber supplies beyond their im- 
mediate needs. 

W. I. Carpenter, jr., who has been associated with 
his brother, Deane H. Carpenter, in the Everett of- 
fice of the W. I. Carpenter Lumber Co., has come 
back to Minneapolis to work with Glenn Carpenter, 
who is in general charge of sales. The company 
has moved into new offices in the Lumber Exchange, 
and the C. H. Carpenter Lumber Co.., which has 
shared offices with it for some years, has moved into 
a separate suite in the same building. 

Among the business visitors in the Twin Cities 
last week was George Adams, vice-president, Duquesne 
Lumber Co., of Pittsburgh, and in charge of its 
Philadelphia sales office, He had been west visit- 
ing some of the Pacific coast mills, and met 
here S. L. Boyd, sales representative of the B C 
Spruce Mills (Ltd.), of Lumberton, B. C. 


Houston, Tex. 


Aug. 23.—If the lumber business doesn’t pick up 
in about two weeks, there’ll be a lot of surprised 
lumbermen around Houston. An increase in inquiries, 
as to pine in particular, already is noticeable. So 
far there are no signs of a revival in hardwood pur- 
chases. Good cotton prices are expected to help mat- 
ters, in spite of the short crop. A short crop with 
high prices is regarded as having a more favorable 
effect on the purchasers’ morale than a big crop with 
low prices. Export business in pine is holding up 
fairly well, but the export movement of hardwoods is 
negligible. 

J. Lee Johnson, of Forth Worth, president Lumber- 
men’s Association of Texas, has gone to Tacoma, 
Wash., to attend the National Retail meeting. 


Atlanta, Ga. 


Aug. 23.—Due to a revival of building in Georgia, 
call for southern pine is the best it has been since 
last spring. Inquiry is also very good. Sales are 
especially good in the immediate Atlanta district, and 
retailers are figuring on considerable new construc- 
tion. Yards are buying their fall needs, and mill- 
work plants have also been in the market. Georgia 
retailers’ stocks are at least normal for this period. 
Though call for industrial building items is not as 
large as earlier in the summer, it is still active. Rail- 
roads are active in the market for car material and 
timbers, prices of which recently have shown a 
stronger tendency. 


New Orleans, La. 


Aug. 22.—A slight recession from the sales volume 
of the preceding week was reported in both southern 
pine and cypress circles, but the bookings for both 
woods nevertheless reached a substantial and encour- 
aging level, especially when the season is considered. 
Inquiry is stronger and nets a larger percentage of 
orders, and though much of the buying is in small 
lots, the inquiry is proving an excellent market 
“tonic.” Southern pine prices are said to be stiffen- 
ing, with mills sticking closely to their lists. The 
tone of the southern pine market is variously de- 
scribed as “firmer,” “better,” “‘healthier.”” The local 
cypress folk report their business for August thus far 
well ahead of the July volume for the corresponding 
weeks, and add that their prices are unchanged and 
well held. The southern hardwood market continues 
unsatisfactory, though there is noted slight improve- 
ment of call for thick elm and maple, FAS sap gum, 
and in some markets for the box grades. Hardwood 
prices are described as little changed and wholly un- 
satisfactory. 

Gov. Simpson last week appointed Henry P, Beh- 
rens, secretary-treasurer, Home Lumber Co., this city, 
to membership on the Orleans Levee Board, one of 


the most important of New Orleans’ public boards. 
Simultaneously he reappointed to the same board 
George J. Forrest, president, Forrest-Wahden Sash 


& Door Co., Algiers. 
The C. J. Willet Lumber Co. has established a 
hardwood sawmill .at Seminary, Miss., and also has 


purchased the plant of the C. L. Watson Lumber 
Co. and a large timber tract from the Foxworth 
estate. It is planning, the report adds, to operate 
both mills full time. 

Secretary J. R. Black, of the Southern Cypress 
Manufacturers’ Association, has sent out notices ad- 
vising that on Sept. 1 the headquarters of the asso- 
ciation will be moved to the thirteenth floor of the 
Barnet National Bank Building at Jacksonville, Fla., 
after which date all communications should be ad- 
dressed to that office. Traffic matters only for the 
Louisiana mills will be handled by the branch office 


of the association at 301 Poydras Building, New 
Orleans. 
7 
Jackson, Miss. 
Aug. 22.—-Southern pine manufacturers are feeling 
a bit more optimistic. Substantial bookings were 


recorded last week, showing a good movement of 
shed items. Reports of crop conditions are favorable 
and sales managers are endeavoring to build their 
stocks up so as to take care of fall demand. Prices 
have shown some strength. A slight advance has been 
noted in 5-inch No. 2 ceiling and 4inch No, 2 floor- 
ing. The upper grades have also moved in a better 
volume. The export trade has been fairly active, there 
being good bookings of merchantable sawn timbers. 
The price of $45 port is still prevailing on 30 cubic 
average. The dimension mills report rather slow busi- 
ness. None of the mills have been endeavoring to 
pbtain new business, as rains have prevented their 
loading out the orders already on their files, A few 
of the dimension manufacturers are closing down. 

Cc. E. Klumb, general sales manager Finkbine Lum- 
ber Co., is the proud father of a son, who was born 
Friday, Aug. 19. Mr. and Mrs. Klumb have named 
the young man Chas. Elroy, jr. 


SRSA RBAAAEEE: 


Timber Land Sales 


Wuiressurc, Ky., Aug. 23.—The American Col- 
umn & Lumber Co. has purchased at Line Fork in 
southern Letcher County about 5,000 acres of timber 
from the native timber land holders in that section. 
Development is to be well under way within the next 
few months, including construction of the twelve 
miles of standard gage road. One of the largest band 
saw mills in Eastern Kentucky is being brought from 
Stark, W. Va. ‘It is estimated that the area now 
owned by the company in this section will cut 225,- 
000,000 feet of lumber. At Leatherwood Creek just 
below here the Leatherwood Lumber Co., a $100,000 
corporation, will develop about 20,000 acres. A rail- 
road line is under way up Leatherwood Creek to the 
timber boundary. In the vicinity of Bull Creek, 
J. W. Allender and Frank Miller, of Booneville, Ky., 
have closed a deal on 2,000 acres of splendid hard- 
wood timber. This, it is said, will be developed within 
the next year, mills to be installed this fall. 


Toronto, Ont., Aug. 22.—Timber limits in the 
upper basin of Riviere Aux Rochers, Quebec Prov- 
ince, have been sold to the Ontario Pulp & Paper Co. 
The reported price was $2.00 a thousand feet for 
burned timber and $3.20 for green timber. 
was the first sale of timber limits made this year by 
the Quebec Government. The Ontario company was 
the only bidder at a public sale. 


LaureL, Miss., Aug. 22.—The Pascagoula Hard- 
wood Co. has acquired 20,000-acre tract of hardwood 
timber in the Pascagoula River basin, containing 
about 100,000,000 feet, and will establish a band 
a4 mill, re-saw and veneer mill, to employ about 
oo . 





NatcHez, Miss., Aug. 22.—The National Box Co. 
has purchased 30,000 acres of timberland in Adams 
and Wilkinson counties, Mississippi, and has begun 
construction of a logging road into the tract, which 
lies about twenty miles South of its Natchez plant. 


Campen, ArRk., Aug. 22.—The Calion Lumber Co. 
is reported to have acquired 3,066 acres of timber on 
the Frenchport tract, and 240 acres on the M. J. 
Goodwin tract near here, from the Stout Lumber Co, 


Trouble and Litigation 


Syracuse, N. Y., Aug. 22.—George C. Gregory, 
president of the Gregory Sash & Door Co. (Inc.), 
has been missing for the last week from Syracuse 
and his present whereabouts are unknown, according 
to an affidavit submitted to Judge Bryant of the 
United States court at Malone on August 19; in a 
bankruptcy petition filed against the corporation by 
creditors. The petitioning creditors are: The Chap- 
man Lumber Co. and the Wood Glass Co., of Syra- 
cuse and the Southern Pine Sales Corporation, of 
New York. 


Burrato, N. Y., Aug. 22.—Two judgments in favor 
of lumber companies were filed here this week against 
Frank L. Smalt, a lumber dealer of Clarence, near 
this city. One of $1,133.95 is in favor of the Con- 
solidated Lumber Co., and the other of $2,192.90 
is in favor of the Dierks Lumber & Coal Co. Other 
lumber claims are reported. 
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1 year’s quarter 
hours be? 


“We are using the Improved 
Phillips Window Frame Machine . 
with great satisfaction. With the 
boxing of the two pulleys at once 
| and the compactness of the ma- 
| chine whereby we can finish the 
| pulley stiles at the same point, we 
are able to reduce the time on 
| window frames at least 4 hour 
each.” 
JOS. MILES’ SONS, Philadelphia. 


How much would 
| 





Multiply a year’s window frames 
by % hour each and see how 
much YOU can save! 


Pulley Mortiser, 
Pocket Cutter and 
Variety Saw Table | 
in One! 


Write for full description today | 
Address Dept. A-15 


ATLAS tesson"“2 


ORLANDO, FLORIDA 

















Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35So. William St., 
NEW YORK CITY 

















SAVE 


Labor and Money 


Our facilities enable 
us to xive exception 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE 16 


SOUTHERN COUPON CQ. SiRMINGHAM, ALA. 


PO. BOX 346 











Combination Rule on Lumber 


Wasnincton, D. C., Aug. 22.—“We find that 
the proposed schedules have not been justified. This 
finding is without prejudice to the filing of other 
schedules which will relieve respondents of that por- 
tion of the shrinkage chargeable to their connections 
but which will not avoid their responsibility for the 
portion which properly belongs to them. This does 
not mean that respondents must in every instance 
provide for the absorption of the exact amount of 
shrinkage chargeable to them. Our requirements will 
be met if respondents in good faith publish rates 
which on the average will approximate that result.” 

This is the finding of Division 3 of the Interstate 
Commerce Commission in Investigation and Suspen- 
sion Docket No. 2876—Combination Rule on Lumber 
and Forest Products between Southern Territory and 
Interstate Points. I. & S. Docket -No. 2920 also is 
covered in the report. 

The proceeding grew out of the action of the car- 
riers in filing schedules to become effective March 
18, last, and later dates, proposing certain restrictions 
in the application of the rule for constructing com- 
bination rates on various commodities, including lum- 
ber and other forest products, from southern terri- 
tory to interstate points and from and to which no 
joint through rates are in effect, which would result 
in increases in rates. The Southern Pine Associa- 
tion and the West Coast Lumbermen’s Association 
filed protests against the proposed restrictions and 
the schedules were suspended until Oct. 17, 1927, and 
later dates. 

Division 3 points out that respondents propose to 
restrict the application of the combination rule by 
the addition of specific provisions which, in certain 
instances, would result in increases in rates of % 
cent to 2 cents a hundred pounds. 

In the hearing and argument respondents contended 
that the proposed rule would make no change in the 
present rates on lumber on the theory that at pres- 
ent a combination rate is not governed by the com- 
bination rule published in the Jones tariff, except 
where all of the factors are made subject to the 
combination rule by proper tariff reference. They 
also asserted that as a different interpretation had 
been placed by protestants upon the combination rule 
as now in effect, the suspended rules were published so 
that it would be clear beyond question that the rule 
published in the Jones tariff will not apply except 
where each rate factor used in constructing a com- 
bination rate is, by specific tariff provision, made 
subject to the rules for constructing combination 
rates published in the agency tariff, and that the 
suspended rules does no more than express, in defi- 
nite and certain terms, the interpretation which the 
carriers have consistently placed upon the existing 
tariffs, and which interpretation they insist is correct. 

Likewise respondents contended that the suspended 
rule is not designed to eliminate the combination rule 
or to relieve them from their share of the responsi- 
bility for preserving the single or maximum increase 
on lumber as authorized under General Order No. 28 
of the director general of railroads, but is designed 
to prohibit any construction of the combination rule 
by which respondents may be held liable and penalized 
for the action of some other line in failing or declin- 
ing to make provision for the single or maximum 
increase. 

Respondents also contended that even under prot- 
estants’ interpretation of the present combination rule 
the suspended rule will not result in increased rates 
except to destinations on a few short-line carriers 
whose tariffs specifically prohibit the use of the com- 
bination rule. 

The protestants contended on the other hand that 
the principle involved in this proceeding is identical 
with that surrounding the so-called “Sligo cases,” 
and that respondents are attempting to accomplish 
the cancelation of the combination rule without giv- 
ing shippers the benefits which were clearly con- 
templated they should be given when the combina- 
tion rule was established, namely, the publication of 
through rates arrived at by the use of the combina- 
tion rule prior to the cancelation of such rule. Ex- 
hibits were introduced showing that under the sus- 
pended rule increases would result in various rates. 

Division 3 recalls that the issues involved have 
been before the commission on various occasions, on 
all of which the commission has consistently found 
that where the rule or reference thereto was pub- 
lished in a tariff naming one factor of the com- 
bination rate, the so-called combination rule applied 
to the entire movement. In Combination Rule on 
Lumber, 93 I. C. C. 279, where the commission 
found not justified proposals of -carriers in Central 
and Western Trunk Line territories similar to those 
involved in the present proceeding it said: 


“The suspended provision represents a new attempt 











on the part of carriers to avoid the consequences of 
the lawful, although unintended and unforeseen, op- 
eration of the combination rule in instances described 
hereinbefore under (b). It would cancel the appli- 
cation of the combinaticr. rule in so far as traffic moy- 
ing under such instances is concerned, and would thus 


increase present rates. We have repeatedly sane. 

tioned the. carriers’ efforts to eliminate that rule by 

the publication in its stead of joint or proportional 

rates, but have denied authority to cancel it where 

unjustified increased rates would result.” 
Continuing, Division 3 says: 


“As already stated, under the application of the 
combination rule, the present combination rates on 
lumber between certain points are lower than the 
joint rates between the same points over direct routes, 
although the joint rates are on the basis in effect 
throughout that general territory. It would seem in- 
equitable to require carriers forming a route over 
which combination rates apply to continue a tariff 
provision under which they receive less for their 
service than carriers over whose lines joint rates are 
applicable, particularly when the entire shrinkage 
authorized by the combinaticn rule falls upon one of 
the carriers. In such instances the increases in rates 
incident to the preposed amended reference to the 
combination rule appear justified. 

“As to the absence of movement under the in- 
creased rates herein proposed by respondents, the evi- 
dence is far from conclusive. A careful analysis of 
the record shows that respondents’ witnesses refrained 
from stating whether or not there was any movement 
on the rates which would be increased, and that prot- 
estant’s witness, after presenting exhibits containing 
illustrations of the proposed increased rates, stated 
that he was not prepared to show movement under 
those rates. Respondents rely in great measure upon 
this inability of protestant to show movement under 
the rates which would be increased. For us to as- 
sume on such a record that respondents have gone 
to the trouble and expense of amending the numerous 
tariffs involved in this proceeding merely to affect 
a ‘paper’ restriction of a tariff provision in connec- 
tion with traffic which does not move, would be im- 
puting to them a vain and useless act. The sus 
pended schedules would not be a step toward elimi- 
nation of the obnoxious combination rule but would 
merely tend to complicate an already confusing situa- 
or by adding an exception to the application of the 
rule. 

“While we are in sympathy with the efforts of re- 
spondents to remedy an inequitable tariff situation 
under which they are responsible on through traffic 
for the shrinkage in the local rates of their con- 
nections, we can not sanction a change in the tariffs 
which would not only relieve respondents of the 
shrinkage in rate factors not published by them but 
in some instances would also avoid the proper re- 
duction of their own local rates when used as factors 
of through rates.” 


Authorized to Abandon Logging Road 


New Orteans, La., Aug. 23.—Word comes from 
Washington, D. C., that the Interstate Commerce Com- 
mission last Wednesday authorized the Kinder & 
Northwestern Railroad Co. to abandon its line from 
Kinder to Emad, in Allen Parish, Louisiana. The 
road was built in 1910, primarily to haul logs and 
lumber from the Peavy-Byrnes Lumber Co.’s plant at 
Emad to the Missouri Pacific system at Kinder. The 
mill has shut down, the timber supply has been ex- 
hausted and the commission decided that there is no 
prospect of other traffic sufficient to warrant continu- 
ance of the road’s operation. 


Week’s Revenue Freight Loadings 

Wasuincton, D. C., Aug. 24.—Revenue freight 
loadings for the week ended Aug. 13 totaled 1,049,280 
cars, distributed as follows: Forest products, 68,345 
cars; grain, 53,489 cars; live stock, 27,402 cars; coal, 
171,294 cars; coke, 9,748 cars; ore, 59,497 cars; mer- 
chandise, 259,357 cars; miscellaneous, 400,148 cars. 


Reparation Order Issued 


Wasuincton, D. C., Aug. 22.—The Interstate 
Commerce Commission has issued a_ reparation 
order in Docket No. 17,661—Badger Lumber & 
Coal Co., et al., vs. Atchison, Topeka & Santa 
Fe Railway Co., et al—growing out of the applica- 
tion of unreasonable rates on numerous carload ship- 
ments of magnesite stucco from Chicago, Waukegan 
and Ottawa, IIl., Cedar Rapids and Crandic, Iowa, 
and Kansas City, Mo., to destinations in Kansas, 
Missouri, Oklahoma and Arkansas. The carriers are 
directed to pay the following complainants the 
amounts specified, with interest on some shipments 
running back as far as April, 1922: 

Carey, Lombard, Young & Co., $113.78; Clark Lum- 
ber Co., $201.71; Comley Lumber Co., $266.67; T. 
M. Deal Lumber Co., $227.04; Long-Bell Lumber Co., 
$542.05; F. J. Gentry, $106.77; W. W. Starr, $51.13; 
Paul Klein, $23.77; Miner & Frees Lumber Co., 
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$98.46; C. H. Nold Lumber Co., $44.40; Golden Belt 
Lumber Co., $68.91; Lowry-Miller Lumber Co., 
$12.70; Nordeen Lumber Co., $54.10; J. B. Russell, 
$10.22; Badger Lumber & Coal Co., $98.35; Mans- 
field Lumber Co., $161,938; S. W. Crawford Lumber 
Co., $25.49; Scruggs-Guhleman Lumber Co., $24.84, 
and C. J. Harris Lumber Co., $18. 


New Rates Effective Next Month 


Austin, Tex., Aug. 22.—It is not expected that any 
court action will follow the promulgation by the rail- 
road commission of a reduction of 3 cents a hundred 
pounds in the freight rate on lumber. The new orders 
of the railroad commission carry a basis agreed to 
by the railroads, the Southern Pine Association and 
the Lumbermen’s Association of Texas. The new 
rates are effective Sept. 15. The mileage rates are 





divided into twenty groups, starting at 18 miles and 
less with rates of 8 and 11 cents respectively, for 
single and joint line service and reaching the maxi- 
mum at 245 miles, with a rate of 29% cents. 

The new rates grew out of the application of the 
railroads to cancel all special rates and apply straight 
tariff. To this proposition the lumber interests peti- 
tioned the railroad commission for a reduction of the 
rates. The southeast Texas adjustment, adopted in 
1922, remains undisturbed, and lumber from Texas 
producing territory will continue to move to the State’s 
gulf ports on the same rates as formerly. The only 
rates involved in the new order are those between 
points within the State for home consumption. The 
new order cancels the various mileage scales applying 
on individual railroads and also the many special 
However, 


rates that have arisen through exceptions. 
a few special rates are retained. 











New Excavator Added to P&H Line 


The P&H Groundhog is the name of a new %-yard 
excavator added to the list of machines manufactured 
by the Harnischfeger Corporation, of Milwaukee, 
Wis. The machine, which has been thoroughly tested 
in actual service during the last two years, has fast 
line speeds and revolves at a rate of 5% times a 
minute. The Groundhog is equipped with a 50-horse- 
power motor, and with standard 18-foot boom, 13-foot 
3-inch dipper sticks, and a heavy plate steel dipper. 
The rear end swing of this full revolving %4-yard 
machine is only 7 feet 1% inches. 


The machine weighs 40,500 pounds, and is con- 
vertible for use as a shovel, dragline, clamshell, pile 


“‘panels,” each composed of six rows of diamonds 
with an %%-inch bead or secondary stiffening rib 
through the center. Ribs, mesh and beads are all 
formed from a single sheet of steel, 

By reason of its design, 34-inch Longspan combines 
the stiffness necessary for rapid erection, with the 
excellent bonding qualities which are so essential, the 
connecting sections of uniform diamond mesh provid- 
ing the “key,’”’ while the small size of the openings 
prevents undue seepage of the concrete. Three-quar- 
ter inch Longspan is a most satisfactory centering 
and reinforcing for concrete roofs of various types, 
floors, walls, tanks, culverts and other forms of con- 
struction in which thin concrete slabs are required. 
It is also an efficient combined lath and furring for 

















New P&H Groundhog %-yard excavator manufactured by Harnischfeger Corpora- 
tion, Milwaukee, Wis. 


driver etc. It handles a %%4-yard clamshell bucket 
on a 35-foot boom and has a litfing capacity of 11,400 
Pounds at a 12-foot radius. The same type of power 
clutch controls, steering device and crowding motion 
used on P&H %-, 1- and 1%-yard machines for many 
mi are characteristic features of the P&H Ground- 
og. 

The Harnischfeger Corporation announces that a 
new bulletin, No. GH-1, has been printed which com- 
Pletely describes the '4-yard excavator. 


New Rib Lath for Concrete Work 


A new type of expanded metal reinforcing, known 
as 34-inch Longspan rib lath, has recently been placed 
on the market by the North Western Expanded 
Metal Co., of Chicago. The company states that 
this new type of U-rib expanded metal is used as a 
combined centering and reinforcement for concrete 
construction, in which has been incorporated several 
valuable new features. Parallel, heavy, cold-drawn, 
MY-inch deep, U-shaped ribs are spaced 4.8 inches 
center to center and connected by sections of ex- 
Panded steel mesh. These sections consist of twv 


various types of plastering work, partitions, ceiling, 
etc., wherein wide spacing is desirable. 

Longspan %-inch lath is made in sheets seven 
ribs or six sections wide. The ribs are %-inch high, 
spaced 4.8 inches center to center. The size of the 
diamonds in the connecting mesh is %x}§ inch. 
Longspan is cut from standard sheet and painted black. 
Copper bearing Longspan—i. e., cut from Keystone 
sheet and painted red—is also furnished on special 
order. The sheets are nested and shipped uncrated. 


An automatic sprinkler installation representing an 
investment of between $40,000 and $50,000 is to be 
made in the new plant of the Putnam Lumber Co., 
Cross City, Fla. This entire mill will be protected 
with a sprinkler system which, aside from the inside 
work, includes hydrants and underground equipment, 
and affords the owners unsurpassed fire protection and 
insurance savings. The contract for this work was 
awarded early in August to the 
Sprinkler Co., a subsidiary of Moore Dry Kiln Co., 
Jacksonville, Fla., and is considered one of the largest 
of its kind in the South within the last year. 










BIGGEST "2! SELLER 


ON THE MARKET 


Write for our proposition 
and samples at once. 


NORTH WESTERN EXPANDED 
METAL CO. 
1242 Old Colony Bidg., CHICAGO 
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C. B. Richard & Co. 
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29 Broadway, NEW YORK (Customs clases of 
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Special department handling export lumber shipments 
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opposite Forest Park. 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 

ber requirements. Quality, service } 
and satisfaction. We're cutting ap- 


proximately 1,000,000 feet daily of 


Douglas Fir 


Redwood, White Fir, Hemlock 
California-White Pine 
California Sugar Pine 


Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


100s eee CHICAGO vesttern'sin 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 
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SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. Shaped or 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram-Willis Lumber Co. 
228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








TALS caste” 
—— 


Redwood Sales Co., Chicago, It. 
360 No. Michigan Ave. Phone, Central 6910 








WesternWood ProductsCo. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 
Phone, Randolph 2000 


Builders Building, - - CHICAGO 











Builders’ Commercial Agency 
520 Chamber of Commerce Building, CHICAGO 


A sating oxide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Main 4523 Collection and Mechanics Liens 
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W. E. Kelley, of the Kelley-O’Melia Lumber 
Co., Milwaukee, Wis., was a Chicago visitor 
last week. 

William Link, of Manistee, Mich., was in 
Chicago Aug. 24 calling on the northern pine 
and hardwood trade in local territory. 


W. W. Brown, manager of the Northern 
Hardwoods Sales Co., is on a ten days’ trip 
to the mill operations in Michigan and Wiscon- 
sin. 


H. H. Shepeck, sales manager of the I. 
Stephenson Co. Trustees, Wells, Mich., was in 
Chicago last week calling on the local hardwood 
trade. 

Carl Baake, of the Lansing Lumber & Sup- 
ply Co., Lansing, Ill, when in Chicago last 
week reported a fair retail business in his 
territory. 


S. B. Mingea, of the A. & M. Lumber Co.. 
Columbus, Miss., made a business trip to Chi- 
cago this week and from here journeyed to 
St. Louis, Mo. 


R. E. Lee Rainey, well known commission 
lumberman of Chicago, made a business trip 
through the northern Michigan consuming 
sections last week. 


W. A. Holt, president of the Holt Lumber 
Co., Oconto, Wis., passed through Chicago last 
week on his return to headquarters following 
a three weeks’ trip to the Pacific coast, during 
which he visited many of the mill operations. 


James H. Lang, treasurer and manager of 
the Chicago Lumber Sales Co., plans to leave 
this week with his family for a ten days’ auto- 
mobile tour through Michigan, touching at 
Detroit, Flint, Grand Rapids and other points. 


C. L. Foretich, sales manager of the Bradley 
Lumber Co. of Arkansas, Warren, Ark., spent 
several days in Chicago this week calling on 
the local oak flooring and trim trade. He stated 
that the outlook for fall business was very 
good. 

C. H. Hersey, of Stone & Hersey (Inc.), 
Newark, N. J., passed through Chicago this 
week on his way to visit the mills on the 
West Coast. He reported a good business in 
Idaho white pine, in which the company spe- 
cializes. 


W. L. Tyson, superintendent of the Hatties- 
burg (Miss.) mill of the J. J. Newman Lum- 
ber Co., southern pine manufacturer of Brook- 
haven, Miss., spent several days in Chicago 
this week in the course of a vacation trip to 
the North. 

W. W. Gamble, sr., vice president and gen- 
eral manager of the Yawkey-Bissell Lumber 
Co., Wausau and White Lake, Wis., spent Mon- 
day of this week at the company’s Chicago 
office conferring with W. V. White, local rep- 
resentative. 

Carter H. Manny, manager of the Chicago 
office of the Twin Harbors Lumber Co., left 
last week for the Pacific coast, where he will 
visit some of the mills with a view of getting 
a line on manufacturing conditions. He will 
be gone about three weeks. 


C. L. Gray, president of the C. L. Gray Lum- 
ber Co., Meridian, Miss., returned home Aug. 
21 following a two weeks’ business trip through 
the Chicago territory. While Mr. Gray stated 
that the southern pine demand is not very brisk 
at present, still he was hopeful regarding the 
fall trade. 


Ralph W. Buddington, of the Lumber Mills 
Co., returned this week from a two weeks’ 
automobile trip through the New England 
States, accompanied by his family. While in 
the East Mr. Buddington visited his parents 
in Greenfield, Mass., and also spent some time 
in Washington, D. C., and vicinity. 


The Harnischfeger Corporation, of Mil- 
waukee, Wis., announces the opening of a new 
branch office at 524 Buder Building, St. Louis, 


Mo. L. J. DeHoney, sales engineer who has 
had considerable experience in selling power 
shovels, draglines and clamshell cranes, wijj 
direct the work in the St. Louis territory. 


C. R. Nelson, assistant to President Edward 
Hines, head of the extensive Hines lumber jy. 
terests, returned Aug. 24 from a two weeks’ 
automobile trip through northern Wiseonsin, 
accompanied by his wife and young son. My 
Nelson says he feels much benefited by the 
vacation, and that the other members of the 
family also enjoyed the outing. 

George D. Griffith, of the Griffith-Hubbard 
Lumber Co., specialist in northern and southern 
hardwoods and pine, left Aug. 13 on an auto- 
mobile trip to Canada, accompanied by his 
wife, daughter, son-in-law and _ sister-in-law. 
The itinerary includes stops at Montreal, (1- 
tawa and other interesting cities in Quebec and 
other provinces of the Dominion. 


Thomas Dye, son of Willis Dye, lumberman 
of Kokomo, Ind., and former president Re- 
tail Lumber Dealers’ Association of Indiana. 
recently was the guest of Harry S. New, post- 
master general, in Washington, D. C. Mr. Dye 
is motoring through the East and when in 
Washington called on a newspaper correspon- 
dent from Indiana who is a personal friend of 
his father. Later he was guest of Henry W. 
Wyatts, chief attorney of the Federal Reserve 
Bank, who conducted him on a tour ef the 
Congressional Library. A tour will be made 
of New England and the youth expects to 
return home in time for school. 

J. A. Gillespie, manager of the Philadelphia 
office of the Peavy-Wilson Lumber Co., spent 
most of the week of Aug. 22 in Chicago mak- 
ing arrangements to move his family te Phil- 
adelphia. In commenting on conditions in east- 
ern territory, Mr. Gillespie said that inquiries 
are much more numerous than for some weeks, 
with industrial consumers as well as retail yards 
coming into the market for their fall needs. 
Stocks in the retail yards are very lew at 
present, hence orders for replenishment are 
being received. Business in southern hard- 
woods is not very brisk at present, but fall 
prospects for building lumber are bright. 

Frank G. Wisner, of Eastman, Gardiner & 
Co., Laurel, Miss., ‘former president of the 
National Lumber Manufacturers’ Association, 
was in Chicago this week, accompanied by his 
wife and daughter. Mr. Wisner was en route 
home after attending the semiannual meeting 
of the directors of the association in San 
Francisco, following which he made a leisurely 
return, stopping at a number of places includ- 
ing Clinton, Iowa. Continuing the splendid 
work he has done not only for the lumber in- 
dustry but for industry and business at large, 
Mr. Wisner has overlooked no opportunity to 
arouse interest among those with whom he 
has come in contact, in helping to bring about 
at the next session of Congress a suitable 
reduction in the corporation income tax. He 
has made a number of public addresses on the 
subject and also has discussed the matter with 
many individuals. Mr. Wisner reports that 
plans for the new mill of the Pascagoula 
Hardwood Co., recently organized by the 
Eastman, Gardiner interests, as reported in the 


July 23 issue of the AMERICAN LUMBERMAN, 


are progressing satisfactorily, but that some 
time will elapse before the plant will be ready 
for operation. 


Observations on European Trip 


N. C. Mather, vice president and general 
manager of the Lord & Bushnell Co., Chicago. 
returned Aug. 13 from a four months’ trip to 
Europe, during which he toured France, bug- 
land, Italy and Swizerland. He went by ait- 
plane from Paris to London, and after spend- 
ing two weeks in the British capital and the 
country round about, sailed from Southampton 
early this month for the United States. In 
talking to a news representative of the Ams 
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ican LUMBERMAN of the trip and what he ob- 
served on the other side, Mr. Mather said: 


Crops are in excellent condition, especially in Italy, 
where everybody is working. Mussolini lias done 
wonders for these people in keeping them employed, 
and his policy, while it may not meet the approval of 
every nation, has been of immense benefit to Italy. 
While prices are high in Italy, you know exactly 
what you are going to pay, as prices are regulated 
by law. Italy looks prosperous. There was a good 
deal of discontent in Europe, especially in France, 
Paris being particularly dissatisfied over the light 
tourist travel, notably from England. American tour- 
ists are numerous over there, but the English as a 
general rule, stay away, due to heavy taxes in their 
ows country. 

The political situation in Europe looks bad. I never 
saw so many men under arms, especially in France 
and Italy, and I came home with a sad feeling be- 
cause ef it. I believe the greatest service the United 
States can do is to make the European nations pay 
every cent they owe Uncle Sam, as this will have a 
strong tendency to keep the peace more than any one 
thing. I returned home profoundly grateful that I 
am an American citizen. 


Chicago Hoo-Hoo Club Plays Golf 


The first anual golf tournament of the 
Chicago Hoo-Hoo Club, held at the Har- 
lem golf course on Thursday afternoon, Aug. 
18, was a success in spite of the threatening 
weather in the forenoon. The weather 
cleared soon after the players started at 1:30 
p. m., and it continued fair until the tourna- 
ment ended. The prize winners were: 


Low gross, F. W. McNamara, Edward Hines Lum- 
ber Ce,, first with an 83; R. E. Leggett, Lord & Bush- 
nell Ce., second; Joseph A. Gorman, Winegar-Gorman 
Lumber Co., third. 

Handicap event, V. J. Euler, V. J. Euler Lumber 
Co., first, 99-36-63; B. A. Richstieg, secretary Chicago 
HoeHeo Club, second; Jack Strack, Clore-Strack 
Lumber Co., third. 

The first prize in the bogey event was shared by 
P. Fred Taylor, W. C. Landon Lumber Co., and J. 
W. Cisar, president Chicago Hoo-Hoo Club; Clark 
Ryan was second, and Noél Ridlon, Aberdeen Lumber 
Co., third. 

Nine prizes were given, the special prize being won 
by Charles A. Smith, W. O. King Lumber Co. 


The Chicago Hoo-Hoo Club held an in- 
formal meeting on the evening of Aug. 18, 
following the termination of the tournament, 
at which preliminaries for the coming con- 
catenation and election of officers for the 
ensuing year were discussed. 


Make Canadian Aerial Forest Surveys 


MenTREAL, Qur., Aug. 22.—F. T. Jenkins, 
managing director of James D. Lacey & Co. 
(Canada) Ltd., has returned to Montreal after 
completing two aerial sketching operations, 
covering approximately 8,000 square miles. 
Flying was begun in the Hudson’s Bay drain- 
age, northern Quebec, at the unusually early 
date of May 15, but subsequent weather condi- 
tions were less favorable for flying than usual, 
and tended to reduce the advantage of an early 
spring. A second operation in the Ottawa 
Valley embraced some new departures in for- 
est reconnaissance. Maps were prepared in 
the air and the locations of strips to be run 
by ground parties so placed as to gain a re- 
liable average of timber quantities with a 
minimum expenditure of time. The cruising 
parties went in on the areas as soon as the 
air maps showing waterways, forest types, etc., 
were available and measured the timber along 
the strips indicated. Because recent burns were 
delimited by air, ground parties were saved 
much time and labor, resulting in a very rapid 
we low cost job over a very extensive terri- 
ory. 

Another aerial survey of intensive character 
on a part of the Spanish River Pulp & Paper 
Mills limits on the Sturgeon and Spanish wa- 
tersheds in northern Ontario has also been car- 
ried out by M. J. Commins, assistant manager 
oi the Montreal office of James D. Lacey & 
Co. (Canada) Ltd. This work consisted of 
sketching in detail forest types and waterways 
On approximately 350,000 acres. Owing to 
untavorable weather conditions the time in- 
valved was about three weeks. 


Lumber for Championship Fight Seats 


Chicago will attract thousands of visitors 
on Sept. 22 to witness the world’s heavyweight 
championship bout at Soldiers Field between 
Tunney and Dempsey, and to accommodate 
the throng which will attend this fight ar- 
rangements are being made to install tempo- 
rary seats. For this purpose 900,000 feet of 
lumber will be utilized, and an order for this 
amount has been secured by the John Bader 
Lumber Co., one of the prominent lumber 
retailers of Chicago. The specifications call for 
No. 1 dimension, the larger part of which will 
be 1-, 2- and 3-inch, 4x6-inch and 6x6-inch. 
Delivery will begin early in September, the 
material to be supplied consisting of yellow 
pine, fir and Norway pine. 

In connection with the above, there appears 
in the Aug. 20 issue of “Splinters,” a snappy 
circular issued by the Lumbermen’s Club of 
Chicago, the following signed by E. A. Thorn- 
ton, president, and P. S. Fletcher, chairman of 
the house committee: 

If the Tunney-Dempsey knuckle debate had not 
come to Soldiers Field would a Chicago retail 
yard have sold the lumber for the ring side seats? 
Bring your answer in person to the dining room of the 
Lumbermen’s Club—Wacker Drive and North LaSalle 
Street, top floor and deposit same in box (all wood) 
with Miss Cowper. B. Y. O. W. or sweetheart—they 
may be both—and show her your new club quarters. 
If she likes the lounge and dining rooms, play her 
hunch. Welcome is on the mat. Bill Frisby will glad 
hand you and Harry Joseph will tell you and the 


world. 
*‘sa2 aa a2a@2 22242822 


Chicago Retailer Touring Michigan 

Iron Mountain, Micu., Aug. 22.—Joe Roth- 
field, of the Charles Levy Lumber Co., Chicago, 
stopped at Iron Mountain last week in the 
course of a vacation trip to the Upper Penin- 
sula. While here he inquired where the most 
fish could be caught in the shortest time with 
the least amount of bait. He must have been 
directed to the copper country, as he motored 
on north Aug. 18. Joe says the policy of the 
Chicago retailers has been changed so that he 
can afford a two weeks’ vacation this year. 


Lumberman Acquires Fishing Reserve 


Wasasu, Inp., Aug. 22.—Pretty soft for 
George Yarnelle, lumberman of Wabash, Ind., 
and well known throughout Indiana as a ref- 
eree in football and basketball. He now owns 
a lake all his own, where for the next thirty 
years he and his friends have the exclusive 
right to fish. The lake is a mile and a quar- 
ter long and about a half mile wide and is 
hidden in the woods, wholly surrounded by 
forests, and because of its obscurity has es- 
caped the fishermen, with the result that it 
now contains some of the finest fish in north- 
ern Indiana. 

Mr, Yarnelle has no development plans. The 
one idea is to have a single lodge in the woods 
on a beautiful body of water where no one 
but himself, his family and friends will have 
a right to be when they want to enjoy a place 
that is not already fished out. Already the 
lumberman has built a new road to the one 
private entrance of the lake, a barbed wire 
fence has been erected to keep trespassers out 
and the foundation has been laid for the 
lodge. 


Named on Important Committee 


INDIANAPOLIS, IND., Aug 23.—H. C. Atkins, 
Indianapolis, president of E. C. Atkins & Co., 
saw manufacturers, will be one of the four 
Indiana business men who will represent the 
State on the platform committee of American 
industry which will draw up national planks to 
be submitted to both the Republican and Demo- 
cratic parties at their conventions next year. 
Mr. Atkins is planning to attend a meeting of 
the committee to be held in New York the 
middle of September, at which time the con- 
vention of the National Association of Manu- 
facturers will be held. Mr. Atkins is well 
known to Indiana industry. For years he has 
been head of the company, which is one of the 
largest of its kind in the world, and he always 
has taken an active interest in business affairs 
of both Indianapolis and Indiana. 
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CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H. T. FALL A. J. BOYLES 
Fir, Spruce, Redwood 
Idaho ioe 


Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





ONDOSA PINE 


is only one species of Pacific Coast woods we sell. 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


R. G. KEIZER Suite 758-760 Conway Bldg. 
FRED L. LEIDINGER CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales nts for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Ca, 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Il. 





KILN DRIED AND AIR DRIED 


Englemann Spruce 


We own Superior Spruce Mill Stock, 
White Sulphur, B. C. 
Werepresent Nicola Pine Mills, Ltd , Merritt, B.C. 


Paul Miller Co., °° <3,t2s3" 


Telephone, Main 0276¢ 








Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON.- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
Ato Zindex. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman 4°! 35,;Deerhorn St. 
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The following f. o. b. mill prices are taken from sales made during week ended Aug. 20 in sections named. 
Hat- Kan- Hat- Kan- | Hat- Kan- | Hat- Kan- Hat- Kan- 
ties- sas ties- sas | ties- sas | ties- sas tles- aay 
burg, City, burg, City, | burg, City, | burg, City, burg, City, 
Miss. Mo. Miss. Mo. Miss. Mo. Miss. Mo. Miss, Mo, 
Flooring Finish : Jambs | Dimension, SISIE Dimension, SISIE 
x3” EG B&better ..... 60.70 62.92 | B&better rough | ee 65.20| No. 1: No 
See ee: ORS 00] tone 37.20 %. ite & 2x4 & 6". 77. «ee50| 2s 4” : 
OE cetaine seen MED Gee teeesenereeeress too | Pa Lie & 2x4 & 6”.. .... 66,50) 
/ > 2a 28.66 39.50) Hate ccppakaiehtihelviedee talk “or | 
FG B&better ::.: 30.70 41.10 | 1280, cccceeceeccseees as | _ a we | 
No. 1 .....+--- 35.09 34.78) sigygn "ne 66.97 No. 1, i All lIgts.... 31.07 ox 6” 
MO 8 cccscenee 17.43 22.7 SR le ae ei 66.97 1x6”, All Igts.... 37.00| 
ix4” EG B&better ..... wees G4.73) Syazgy (1771777788 888 ggig7 | No. 2 (all lengths) : oi 
oe Etarentens 43.75) 5/4x5” & 10”......... 65.00 64.75 | IEP weeeeeeeeeeeeees gt 16.86 | 18 ; ; 
es ba .eee 28.00 5/4n19” ...... + 64.75 BED ccccccccecscccces IOS BAS ox 8” . Ww 
FG Bare tter ..... 37.62 38.12| 674 @ g/4x4”_. 58.00 No. 3 (all lengths) : ’ 42 13) 8 & 20’...... 
me re 33.54 33.67 6/4 & 8/4x6”.. 58.00 SS 13.50 eH 21:99) 
No, ti 4 22.55 6/4 & é /ix8" F 58.00 x Gr” enescdeccsocacecte 15.78 15.11) 24.87 | Longleaf Timbers 
ee ee ° eece 6 5” te a ” : y, Sa. E , 
1x6 No. m C.M eeeecoes 30.91 6/4 & 5 ii ee el 72.63 | Boards, SIS or S28 2x10”, Pog m3 a= S48. 20 
me & OM........ + eee | No, 1, 1x8”, All lgts. 36.24 BEM LM icucosveenneeaes 26.66 
ee | eee 15.71 . | B&better Surfaced: ‘es 1x10”, All igts... 37.65 18 RR | Dieieostsepeeenie 43.60 
Ceiling | 1x12”, All Igts... 47.93 2x12” 97 41 ce hadeesk areal mei 40.28 
%x4” B&better ........ vagy 3222 2, (all 10 to 20°): ae 28.20 
om eens 8.55 28.00 a... awe : & 
enc a ee 18,50 1x10” al tet Tintwe 
%x4” Babetter eee 1x12” .. . No. 2: 99! No. 1 S48, 20’ & under: 93.3 
vo. a ee 21.64 29.03 | No. 3 (all lengths) : : a 20.4) } ageeeedoneeeeeaten a 
we DS wacavsaeses 16.90 19.81 | lei ee 16.87 17.00 = <«”, poged Meee i 
ale ameter 1716 16.89 .22| 10 jesenanauanaenes 23.86 
aga 1x12” 17.78 17.49 31.56) 
1x4 & 6” B&better 41.61 43.31 on ol uiehe eeees sess 25.11) Plaster Lath 
we Sonsennoese ress 25.25 NE clo hone ve aig 7.25 6.14) 2x 6” 19.24) No, 1, %”, 4’ ccccececee 2.91 
Bevel Siding 17.86) No, 2) 9”, 4’... ccc cee 1,73 
x6" B&better ........ 34.75 , »  Resters 18.80 
%x6” B&better ........ 50.25 No. 2 1x6”) oes eee eee 21.29 21.76 Byrkit Lath 
Dree Sidies 1x8” 12... eee eee 20.80 ....| 2x 8” 2)-87) 4 amd 6’ ......ceseeeees - 12.99 
1x4 or 6” B&better 37.84 37.1 Shiplap 20.23| To" Wg Mette 1435 
No. 1 Ait 34.63 35.52 C Surfaced No. 1, 1x8”, All lgts.... 33.21) 24.36 mt om ial ‘ 
i oe _ ga eee 14 ....| No, 2 (10 to 20’): | 2x10”, 20.58 — 
No. 8 202.00: W985 eee | Gage III 37.53 38.50 20.22] 23.44| No. 2, Random ......... 19.88 
Casing and Base gel aetenenisie artis p> 39.03 42.93 21.01) a 23.69 
B&hetter: ae MOE BF covccsvces 45.57 49.41 | No. 3 (all lengths) : 2x12”, 23.00 Car Sills 
eS, i a * 1 a ” ae epesosnsen Cee GEIL MEE wéckdccccescces 17.59 16.73) 27.66| S48, SqE&S: : ; 
DO Wi benaesaincss Cee Gee) BE cicccecccesses 45.00 : SY ‘axécisasannaes 17.28 17.34! 31.68! Up to 9”, 34 to 36’..... 36.00 
Following are f. o. b. mill sales prices made in Shreveport (La.) territory during the period ended Aug. 19: 
Flocring 0. G. Batts Casing & Base, B&btr. Longleaf Dimension, SISIE Shertieaf Dimension, SISIE Shortieaf Dimension, SISIE 
ad e” He 2 B& Beccvce SRP kecidocenceexavcuen 56.00} No. 1— lo. 1 No. 1— 
= Babtr ae 62:50 - EE . wensetakbsnieat 64.25 * ae aS > Bia. anne .. 26.00 RL eCeee . 21.00 
Te: Seeelicat nism =B&btr. Surtaced 18420" 29.00 - * 42" 24.75 18&20° 22.50 
Pe ence SE cerckvescesneteeees 44.5) Jambs, B&btr Ee estomaetens 33.25 Nicene hea 26.25} 9x8”, 12’ ...00000.7° 20:35 
F.G. B&btr sap.... 43.25 On TESTE pee EE” -cncztawecebentanise 69.25) og” tor... 9595 18@20" °°. 977 z > Sires 
No 8. oo! osleaige es £1.08 Boards, SIS or S28 a externa 25.75 my aeeeneeeer | K 207 2222000 26.85 
Ixi” E.G. B&btr “sap |: lll = at ix 8", rdm anaieic $4.50 16) a’ saath pes 27.75 2x 6”, 19, ef eee ts 22.25 ‘iia 226-24 apna: 36.75 
No. & -«- 50.25 OO LPS 68.25 1x12” os covesee 50.25 29424’ . 34.00 iy. ‘Sersnenwees 23.0 x eeeeesecees 25,35 
F..G. Bé&btr = 46.00 5/4x5&10” ha EFS: a 74.25 N 2 1 3” plate 21.00 ox10” 10’ eeeeeee . 33.25 18&20" eee ee eenee 23:7 &20’ eeeeeeee * 25,7 
Raber sap. 39-50/5/4x12” 2... ..eeeeseeee 11.75)" ™ ye10”, ram... 2... 21.25 5, Meerncneares a2m24” 22.1122: 81.00] axt2”, 10" ...22222202 8 
No 2 *** 3475 * Rentom Fencing, oe. 1x12”, 19-16; 27.00 oad usaiesuee 35.50 2x 8”, ty en ETS: 26.75 a scaaiemaee ; 2. 
ene erie, 3, 3. 1x12”, 18&20’ . Fee henee ae Fc haunsbeoaiemet 1 F  deadaniee 
Ceiling . . a i eer. Se secces 17.75 eh As ocencuuud 37.50 A . 23.00 No. 3, Random Dimension 
ee 17. / Aa” “apo 19.25  apreer 44.25 De sseecces i cot. Sore 15.25 
- 18. 1x12”; rdm....... 18.50 22@24" 31.1... ee A cezcnesaes ES. Tr eeenenceorerrem 15.00 
- : Car Material, 1x4-6” No. 2— Saees? ss 0t09es SEEMED <cccscesenesenence 14.00 
: WE  . mevsivennaas 26.50 a (anne. : . 1 Long Im 
Drop Siding, No. 117 a, re ac. M., tw os a i sige een ser: i  eaadeaan coe SEeD] MES, BF, oeeeeoesere Hoe A —- — 
1x6” Bé&btr Noo 2 LIED TEBB| |” Random engi: <<. 41-75 eaeasoetses coe 18&20".......1 37:50]8" & und............ 31.00 
a 3 kt akaninsaaaanaeenn 14.75|No. 2, Random ......... 2 3.25 a “otras 32.00 S9aat’ «2.2... 40.25 3x4810" 5x10/10x10 31.15 
otis ns Random Lengths Longleaf Dimension SISIE | gh ar RRO: 20.00 No. 2— ae NSS eS! 48.00 
Finish, C, Surfaced getters. 33.25|No. 1— i disnenssiak 6" ey Se are SE Soar sess onernt sees 
MO MaiGcasscusaeventes 0.00|No. 2, 1x8" 2200 gy a 27.50 PRR 23.00 Oe  snceebntied 21.75| Ne § Shortleaf Timbers 
1x6” anal 41.00 Mn sieuwvincews 22.00 a cnvkencaged 26.75 ee 25.75 OT taawhedascd 22.25] Sq. E&S. 20’ & Und- 
1x8 1 ee OC Bre ccccecakna 17.00 epee 28.00 SOE kseossian 30.0 a ro eee 6.50 
1x5&10 .. 48.50 PRES 18.50 ites se tl ee i 8 eee 18.50 srifi0” “Sx16/10x10 32.00 
x12 . 56.00 MEE nséetncbikes See MET cassscccens 25.50! 2212”, 18420’ ........ 34.0 Oe al PRUE SE decenservecaces 4.00 
The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended Aug. 12: 
Flooring Finish—Dressed Dimension—Dressed | Fencing and Boards 
. ” | 
Edge grain— 1x3 1x4” B&better c | No. 1 No. 2 | No.1 No.2 No.3 
. errr $69.50 | 1x 4” ......... a ee $67.50 12, 14 10, 18 12, 14 10,18 | 1x 4” .......... $34.00 $16.25 $14.25 
Beer Recteteen eens $74.00 = | RRS SE 69.50 ae 16 2 16 20 ix a ss Saeabaaes 36.50 ay * = 
Steen e eens . . 2 a Se éceones 71.50 52.00 | $25.25 $27.50 2x 4” $23.00 $24.25 x oh a gaa of d 
on grain— | 1x18” ... preteens greets 72.50 bane 24.00 25.75 2x 6” 20.50 21.75 | 1x10” om hae ee 87.00 20.75 =“ 
B&b 14%, 1%, 2"x4 to 8” .... 74.25 eoee 24.75 26.25 2x 8” 21.00 22.60 | 1x12” .......... 48.00 26.50 , 
Sl. aeteeevs conus $44.25 $38.50 1%, 1%, 2”x5, 10, 12”.. 76.00 3 25.50 27.25 2x10” 22.25 23.50 Casin aB 
No. Shas send baceueewe 41.50 35.75 pan 5 27.00 28.75 2x12” 23.75 25.50 | g an ase 
PE Sa dbcadetndavans 22.50 20.50 Ceiling and Partition ; | 1x4. 6” Bot 60 
Cle. Cle. Clg. Part. $2SCM—Shiplap | i, tee eeeee oeseteseueed 595 
; fe fe rt. | gC. <. So eters 5 tase oe 
Meldings No.1 No.2 No.3 
a P a oe eaares 50 _ oo —_ 50 dare fe Tt = .-$35.75 $19.50 $16.25 | Lath 
154” and under -80 percent discount | No. 1 ..... . at <r 34.50 20.60 17.50 | No.1 No.2 
1%” and over ..25 percent discount No Saedee. sree 20:25 coce coco | ARI” coccccccce cove S075 18.00 | 96x16 %-6’ ........cccccc GSS SRS 
The following are f. o. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtocx Zoe s7S— 8’ 10’ 12’ 14’ 16’ 18&20 22/24’ 
10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” . ++ «$30.00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
lx 4” es 927.00 $23.00 $28.00 $28.00 $29.00 $31.50 $28.00 2x 6” coce BU00 28.00 28.00 28.00 30.00 32.00 35.00 
1x 6” o+ee 20.50 30.50 30.50 80.50 32.00 34.50 50 2x 8” coes Se 31.00 30.00 30.00 31.00 33.00 85.00 
lx 8” «++ 81.50 32.50 82.50 32.50 34.00 36.50 32.50 2x10” osee Ee 32.00 32.00 32.00 33.00 34.00 86.00 
a e 4 33.60 33.50 33.50 35.00 37.60 83.60 2x12” «+++ 830.00 33.00 33.00 33.00 84.00 35.00 $7.00 
eooe OB. 34.60 34.50 34.50 36.00 38.50 34.50 P 
For merchantable S1S, doduet $3 from price of No. 1, for No. 2, deduct $5. No, 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 60 cents to prices of No. 1 beards, $22.00. 
ating stock, Sl or 2S, 6” and wider, 6’ and longer, No. 2, $26.00; No. 8, 





For No. 2 dimension, deduct $4 from price of No. 
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NORTHERN PINE 


Duluth, Minn., Aug. 22.—Prices f.o.b Duluth are unchanged: 


Common Boarbs, an 


Fencinc, Roucu— 


8° 10’ 12’ 14 16’ 18’ 20’ 6’ eg 10,12&14’ 16’ 18 & 20” 
“Se eee $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ..cccccecececccceces $51.00 $55.00 $59.00 $61.00 $61.00 
Oe DE ee 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 We iat duties dacnexs cn 38.00 41.00 43.00 46.00 46.00 
PER 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 Be iakvishecinaGe auseorse 29.00 31.00 33.00 34.00 34.00 
eee 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 ..cceccccceccceecees 47.00 50.00 56.00 62.00 62.00 
OO OR 38.00 40.00 49.00 45.00 45.00 45.00 58.00 55.00 I eS ein aie ESE Ans 33.00 36.00 41.00 47.00 45.00 
ieee 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 We BP aes eec ee 25.00 28.00 29.00 30.00 29.00 
Mere ME scree 29.00 32.00 33.00 33.00 33.00 83.00 37.00 37.00 N : s 
eee sacar 29.00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 ey ¢, © foot and longer, mixed widths, 4”, $26.50; 6”, $28.50. 
Pe eos 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10, and 13", ¥ 4,, $30. 503 No. Fg . S1 or 2S, add 75 cents; S1S1E, add $1. 
For S1 or 2S, add 75 cents; SIS1E, add $1; for resaw a 1. Floori " 3 ras ’ 
ae Bosra bene nde yy shiplap, sand up, add $1.60, . —_— %- and ¥%4-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. rop si ing or partition, add $1.50. 
No. 1 Piece Sturr, SiS1E— Well tubing, D&M and beveled, add $2. 
6’ 8” 10’ 12’ 14’ 16’ 18’ 20’ SIDING, 4 AND 6”, 4 TO 20’— 
OR ere an ren $28.50 $32.50 $34.50 $32.50 $82.50 $33.50 $35.50 $96.50 r : ” 6” - - 
RS aca token geek 28.50 29.50 32.50 382.50 32.50 32.50 x : ee 
| S Blehaee 28.50 31.50 34.50 34.50 33.50 33.50 35.50 35.50 MANE -- ose coreeroME Cae icant satan tenn xes = Se 
SO 31.50 32.50 36.50 36.50 35.50 33.50 35.50 35.50 p (1 7’ °° *'"* ashok as 28.00 31.00 oe eee snows 00 
EE 32.50 38.50 37.50 37.50 36.50 34.50 36.50 36.50 


No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M or 


S48, add $3. 


"Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 


Beaded ceiling, }-inch, $1.50 more than. same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Aug. 23.—Following are typ- 
ical average f. o. b. Norfolk prices, made dur- 
ing the week ended Aug. 19, as reported to 
the North Carolina Pine Association: 


Rough: 
s/$ edge 
ene e ee deat cwncimend creators $47.00 
a i a ee er ea 
NE Se | Spann y Ce ee Senne eT 19.00 
No. 2& Bir. No. 3 No. 1 Box 

DIE. cae aaPamerdinesa tabla 8 ree $25.00 

ET slid dik na wate ea wa wee See 8 8 seese 25.80 

ST, -6casamkasscdenwe eee ae §-sanas 28.93 

BE cpg ah ale eee alia a Salers 60.75 $55.00 30.23 

mee, Sem: © EH Wetbes, Bieinc ceca vadadcisvicen $54.75 

og PE Poe rare 56.75 

Se A Dis ond bbe arene oe a aelee pakawen 5.00 

Dressed: 

Flooring, 13/16”— 2%” 
a, 2 ae MO wraiaewe aommwmmctin $39.32 $46.87 
i We pdacielebanishecusesgesens 34.57 40.00 
ak 2. SII, disaxsscasaceses 38.25 ciadece 

fs . er ee $37.18 

Box bark strips (dressed or resawed)......... 17.48 

*Air 

Roofers: No. 1 dried 
DE chtdiadnenduparane semaeterta $25.84 $17.54 
DE” _ aativernciwade hei tnereeones 27.05 18.50 
Se sctsvorssuweskeneaesten ees 27.89 18.50 
SO scpcueneund thse eeneantew ae 30.13 19.50 


*F. o. b. Georgia-Alabama mill points. 


RED CEDAR SIDING 


Seattle, Wash., Aug. 20.—Prices of red cedar 
siding, new bundling, 8- to 18-foot, f.o.b. mill: 


Bevel Siding, 44-inch 





Width— Clear ots —_" 
OS a reer. er $25.00 $23.00 $15.00 
OE dina dicen ano naan 28.00 25.00 20.00 
ee es arte 29.00 26.00 22.00 
DOE iecccceesenseeenad 35.00 whee eared 

REGED 2sdnesunsknsnannwed 43.00 nie 

Cleax Bungalow Siding, %4-inch 
DD ccncngxwue des saeubin chbneeeeeustee + « » $46.00 
SE cctKnvead eae bewdde hind eeeareneiasnes 54.00 
BOON. Sdsdcteadesbheenseneewereaeuerse naa sn 61.00 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 20.—Eastern prices 
f.o.b. mill are: 


Per M 
4 or 5 bunches 


First Grades, Standard Stock 


ih CE. GOO cccckevinnecaviuseerers $2.25 
Extra stars, 5/2 ...... nae neMhemeanenee 2.35 
Extra clears Sishiad Wiese Sra Salah ae ea eel 2.50@2.55 
OE, BE k5s oc nciec pin hbkadd awhion 8.05@3.15 
IRS po mt ios 5 gehts ake a hank 3.20 @3.25 
TIE. a. ccGh ciy cpt bea hone cd eee e 4.00 @4.05 
Pirst Grades, Rite-Grade Inspected stock 
De SN GON 5, vsckawassavaroeeonds $2.30 @2.35 
CE, MEE ds oa wan vs naecion bases 2.45 
SE EN odd 40d 6 scsi vedeadewiaes 2.85@2.95 
PN I noc on ais ba nendtecwecn 3.15 @38.20 
a ee eae 3.60 @3.70 
ee ee eee ele ry 4.15@4.20 
Second Grades, Standard Stock 

|, ere $0.95 @1.05 
—— SE, eee 1.10@1.15 
CINE COI Se ok sv an ene eaeosiumnen 1.65@1.75 
_ British Columbia Stock, Seattle Market 

EE tebe picks bh whe Pe A ae hee hoe RRR we Ck be 8.10 
XXXXX Chae divs sane chee ones bhse oor semaiies 8.50 
PRU oki inc gh cae ek etme wusaeks 4.25 





WESTERN PINES 


Spokane, Wash., Aug. 20.—Following are re- 
vised prices, f.o.b, mill, according to Discount 
Caré No. 3, which became effective March 4: 


Pondosa Pine, at to Inch— 
No. 0.2 No.3 No.4 No.5 
sane eeee $43.00 $28.00 $19.50 ..... oaeee 
 pecrnncess 42.00 28.00 23.560 = wccee oe 
eee cooee GOO 24.00 = Breer. mee 
Be cca tee 42.00 24.00 20.50 =. ween ees 
lhe ee 44.00 25.00 Bee <ssas 9.0cene 

OO eee ee $15.50 $ 7.00 
Pondosa Pine Shop— 

Factory 
No.1 No.2 No.3 Com 

5/4 & 6/4.. ee 50 $41.50 $25.50 $16.00 ooo 

Pe. sacocerecw 1.50 51.50 36.50 16.50 .... 
BPE: ccteceases:. wees leeeee teres eens $24.50 
Idaho White Pine, 16-Foot— 

No.1 No.2 No.3 No.4 No.5 
 isenavones $47.00 $89.00 $23.00 ....- seoee 
ie ecacoer ee 48.00 40.00 Bere ecece 
oe wcsceunses 46.00 37.50 _ * erm ee 

i re 52.00 37.50 of Marre ecece 
le Se 69.00 41.00 ST.GO cvcese seve 
Oo OH. « vane. osuee: _cosen $19.00 $ 7.00 
White Fir, 6- to '20-Foot, Inch— 
4” 6” 8&10” 12” 4”&wdr. 
No. 1 & 2....$22.00 $25.00 $26.00 $27.00 ..... 
ie eens 15.00 18.00 19.00 20.00 ....- 
ee ee Sacer. Sake Suen “deee $14.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland Ore., Aug. 23.—The following are 
f.o.b. Chicago prices on os pine shop, S28: 


No. No. 2 No. 3 
‘/¢ and 6/4.......-. $5500 ys ae 2 
B/E nccscccscccocoee 65.00 50.00 3.00 


Above shop prices are for shipments a No. 
3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif., Aug. 22.—The follow- 
ing average pricies f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Asso- 
ciation for the period ended Aug. 20: 


California White Pine 





All widths: 


Nos. 1&2 clr. C sel. Dsel. No. 8 clr. 
BSE cccoevers $72.60 $65.55 $56.40 $48.15 
2, Serre ce 77.15 66.10 56.85 59.90 
GFE kssvvenne 71.70 59.85 50.90 60.90 
SFE cevcesaes 82.95 73.10 62.75 72.40 
California Sugar Pine 
Nos. 1&2 clr. C sel. Dsel. No. 3 clr. 
eS eee $97.80 $87.90 $71.40 $54.30 
GFE. ceseseooe 90.75 79.00 62.05 67.05 
GFE sc-enewsss 87.80 76.70 55.60 64.10 
BFE cconecnrs 98.60 85.80 69.15 83.35 
White Pine Shop Mixed Pines 
SE cs iceewnsawns $30.05 Common— 
No. 1, 5/4xa.w.... 43.65 i errr $45.15 
No. 2, 6/4xa.w..-- 26.80 2 eee 
Panel, ™%4”xa.w. . 77.05 Ne A ark ng tai es 19.75 
Sugar Pine Shop Ne nes aa ircane 22.30 
eal, 2c caren ees $39.95 Timbers .......... 26.50 
No. 1, 5/4xa.w.... 48.65 Siding, B&btr, 
No. 2, 6/4xa.w. 32.15 ' _— SE Ee 33.00 
Douglas Fir aatn—— 
Cibetter ....0006: $51.00 L sscsceees $ 5.10 
COMM cc csecsns 13.50 33° Be eeeeeees 4.20 
Ties and timbers.. 25.80 ee 
Dimension ....... 17.25 No. 1 dim, 1-9/16 . 
edar h.. Wh. caswaeaxé 22.25 
Pencil stock ...... $23.95 White Fir 
CE usasesnaess 19.90 C&btr, all sizes... .$53.50 
a oT Se 19.35 


Australian 4/4 No. 1 dimen, 1-9/16 
a Se ee $56.70 xa.w. 





DOUGLAS FIR 


(Special telegram to Amertcan Lumperman] 


Portland, Ore., Aug. 24.—F.o.b. mill prices 
on actual sales of fir, Aug. 20, 22 and 23, direct 
and wholesale, reported by West Coast mills 
- the Davis Statistical Bureau, were as fol- 
ows: 


Vertical Grain Flooring 


. B&btr ¢ D 
1x4” ce dd ees abeseowes $36.25 $35.75 $30.00 ees 
1x3 pte e eaten eee ens 39.25 rer 
SPE \icGuetesnadewns 36.00 

Plat Grain Flooring 
1x4” seer ethawamewedes eens 24.25 20.75 
SE bs icceestensaes wee» 81.25 29.00 
¥ Mixed Grain nena 
MAE atvedanevsdomuees $17.75 
Ceiling 
> ee wees =24.25 19.25 
Se Sanne naasusws ek 24.75 20.25 
Drop Siding, 1x6” 
— ee ee Re eames 30.00 27.00 
bade mance eS bre ke PRS 29.75 27.50 bonice 
Me cueseweeen vendses > wes 
Finish, Kiln Dried and cutee 
1x6” 1x8” 1x12” 
I nec utaawsceewaws $42.25 $45.75 $53.00 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
OG re ee ee $17.25 $17.00 $17.00 $21.00 
SO AN kn oos5.0855 wanes 10.75 11.25 12.00 13.50 
Mr See knc ce eens 9.25 7.50 7.50 cee 


Dimension 
No. 1, 2” thick— 
12’ 


14’ 16’ 18’ 20’ 
4”. .$16.50 $16.50 $18.50 $19.50 $19.25 .... 
6”.. 15.75 16.00 ‘17.50 18.00 18.00 $21.25 $23. 25 
8”.. 16.50 16.50 18.00 18.00 18.00 21.25 24.00 
10”.. 17.25 17.75 17.25 18.75 18.75 20.25 22.00 
12”.. 17.50 17.50 19.00 19.50 19.25 21,50 23.00 
2x4”, 8’, $16.00; 10’, $16.50; 2x6”, 10’, $15.25 


22x24’ 26-32’ 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
Tt SD heisenen $11.75 $18.00 $18.75 $13.75 $13.75 
DO DS vasensee 7.75 7.50 chee oeee ene 
No. 1 Common Timbers 
BuB to 4218" to OW, smrteedds cnc ccccescscece $19.50 
he et Se ee ere ree 18.25 
5x5 to 12x12” to 40’, surfaced................ 18.75 
Fir Lath 
Be Be SO a inset obser brsanccee es -.-$ 2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
sia nee Rawk e ee hn eaen Coke a> ane $35.00 
I et Sui cece chick i) ke Mk Waa ce a alae 37.00 





WEST COAST LOGS 


{Special telegram to American LUMBERMAN] 
Portland, Ore., Aug. 23.—Log market quota- 
tions: 
nm yellow: No. 1, $21.50; No. 2, $16.50; No. 


Fir, red: Ungraded, $14@165. 

Cedar: $14@15. 

Hemlock: $11@12, ungraded. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., Aug. 20.—Log market: 

Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $16@17; 
lumber logs, $28@30. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 
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WEST COAST SPRUCE 


{Special telegram to Amertcan LumMBERMAN] 


Portland, Ore., Aug. 23.—The following are 
prices tor mixed carlots prevailing here today: 


Finish— Factory stock— 


Ee $71.00 ree: $28.00 
1x4—10” ..... 60.00 ie fi eee oem sone 
Bevel siding— ene 
xd” ........ 38.00 OP ORRR RED Ns: 4.00 
Te” cscecces Gee Green box Imbr. 17.00 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann white 
spruce boards, S4S, D&M, shiplap, drop siding, ceiling 
and standard patterns in lengths 6- and 16-foot, con- 
taining not more than 10 percent of shorts nor more 
than 50 percent of 16-foot: 


D&better No, 1 No. 2 No. 3 
4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
4 . +. - 956 $82 $82 $53.00 $42.00 $33.00 
a sealed 61 82 82 54.00 41.50 35.00 
- w«weoae Oe 82 82 54.00 39.50 35.00 
a sees 80 85 85 55.00 41.50 35.00 
a” webne 91 95 85 58.50 47.00 35.50 
*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6, in No. 3, 
add $5. 
Random Widths, 6- to 16-foot lengths— 
No. 4, 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 8/4, 
$42.50. 


No. 5, 4/4, $25.50; other Shenesen, 
For all rough stock, add $2. 
Spruce lath, 4-foot, No. 1, 


$29.50. 
$8. 45; No, 2, $6.95. 


CYPRESS 








St. Louis, Mo., Aug. 22. quotations 
f.o.b. St. Louis. 
GULF COAST RED CYPRESS— 
New Grades 
Factory No. 1 
Tank Selects Shop Box 
, eee $116.75 $68.75 $51.75 $81.75 
—, rere 121.75 78.75 63.75 33.75 
Me  wsteséecddes 123.75 81.75 66.75 33.75 
 cbedudacewee 181.75 88.75 73.75 31.75 
DE ssseeavesaces 136.75 93.75 78.75 eee 
rer rer 136.75 93.75 78.75 
i bpvetievenden 141.75 98.75 93.75 
Oe “Cl 8. ud os ace ne eos eawa eae $24.75 
Common Rough— 
No. 1 No. 2 No. 3 
Ix4—10” ..:....... 854.75 $43.75 $32.75 
Dt deine awnnebawsases dee 61.75 50.75 34.75 
Add $2 for specified lengths on common grades. 
Finish, S15 or s28— 
Heart A B s Db 
ix4—10” $103.75 $ 98.75 $ 93.75 $ 83.75 $ 73.75 
| ataees 110.75 106.75 101.75 91.75 80.75 
1x14” ~+eeee 1280.75 115.75 110.75 102.75 oe 
Ixl6” ...... 125.75 120.75 115.75 106.75 oe 
Bungalow Bevel Siding— 

: B C&btr. 
ee ae $53 $45 $43 
DE biveeceénes eaalaee . 64 55 53 
«le ited he wipes 70 61 59 
Bevel Siding— 

A B Cc D 
x6” a ..$48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Pactory— 
No. 1 No. 1 No. 2 
FAS Select Shop com. com 
Oe cesesent $72 $58 $36 $33 $28 
Oe tideaeea 75 60 46 35 29 
ek waiéwanse 75 61 48 35 29 
Pe sesees 82 66 53 37 31 
ae evens 100 73 63 ‘ 
Boards— 
No. lcom. No.2com. 1” random 
TF? ————— . .$42.50 $33.00 “< 
=" aaa ee 34.00 
i oe cil . 43.50 35.00 
ll ER SA 53.00 36.00 enee 
Oe bee ke wai . $28.00 
KILN DRIED TUPELO FLOORING— 
B&better Select No. 1 
a $61.50 $51.50 $43.50 





POPLAR 


Cincinnati, Ohio, Ang. 23.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


4/4 


Soft Texture— 5/4&6/4 8/4 
Eee $100@110 $110@120 $110@120 
Saps & select. 72 77 82 88 82 88 
No. 1 com.... 50 55 65 70 70 75 
No. 2 com. A. 38 40 43 45 45 48 
No. 2 com. B. 28@ 30 30@ 32 32@ 34 

Valley— 

OD $ $5@100 a + fa ores 138 
Saps & selects 66@ 70 70 75 80 85 
No. 1 com.... 480 50 a4 58 58 62 
No. 2 com. A. 37@ 39 41 43 43 45 
No. 2 com. B. 27@ 29 29@ 31 30@ 32 


| 


HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Aug. 22.—-Chicago/Cleveland average hardwood prices obtained during week 


ended Aug. 
Chge. 


16, as reported to Hardwood Manufacturers’ Institute: 





Clev. | Chgo. Clev. | Chge. Clev. | Chgo. Clev. | Chge. 
RED GUM SAP GUM WHITE OAK POPLAR SOFT ELm 
Figured Wood i Plaio—Contd. | Plain—contd. | toa > j=. 
rtered . 0. 2 com. j - § 
FAS. om . £4 59.00 | sem os eh a eoggtt 41.80 5-4 1.75 
- 54.00 = ‘ e No 3. fi o 2 com. i ~ . 
5-4 184.50 wt com 825, | ad as erage nes gohT® 12:80.) 4 28. 7 
8-4 133,00 o. 1 com. é& sel. No. 3 com. 0. com. COTT 
Ne com. a sel - ei ng 27.25 4-4 27.75 13/17" TTONWOOD 
4- 88.75 o- 5 e | 82.00 
-4 57.25 | RED OAK ASH ” 
gan Temas 84 7735s | Quartered an Plain ay <a 
-_— Ser 0 Ss j = ” °, tee 
4-4 104.50 > | ae ee .. |e ess 4-4 89.25 | 45 10" ene Wide 
5-4 113.75 ; nat 5-4 100.00 a oe 
6-4 112.75 e BLACK Gum 6-4 100.50 i Fas 
= 8-4 119.75 , | nai Quartered “ Plain 8-4 114.00 worc | 4 58.95 +See 
0. 1 com. se As ‘ | . | E 
4-4 60.00 4-4 53.00 4-4 78.25 109.75 | ayo | a 53.75 | = Pemet 
5-4 65.75 «+ | Ne | com. & <el 5-4 = 97.00 135.00 | 5.4 60.50 have ( 
6-4 64.00 4-4 48.25 6-4 aa, §=182-50 | 6-4 67.00 Ca = 
8-4 66.00 Plain | _ 8-4 139.00 soos | 8-40 72.75 No. 1 com. & vel. 
Plai FAS | No. l com. & sel. H | 4-4 oe 61.50 
ain ‘ - -4 58.25 67.00 | SOFT MAPLE 5-4 x . 
FA © 4-4 45.75 -4 63.50 seve, Ce 8-4 7 83.00 
4-4 106.75 TUPELO -4 «85.75 i's se ...lmaea”  — 
= 112-08 FAs | No. 2 com | 6-4 ~—- 80.75 es 1 ae 67.75 
8-4 15, 4-4 48.00 | 4-4 46.25 8-4 86.50 93.25 | Sound wormy — 
: 5.00 Ne |} com « el Nr i com. & sel 4-4 
Ne + com \ «tl, 4-4 39.00 RED AND WHITE 6-4 65.75 5-4 beige, 40,00 
4-4 57.50 jus} Se Bae OAK 8-4 1° 7335 e¢ cone “ae 
6-4 67.00 4-4 29.00 Sonnd wormy oh Pe ‘i eee $6.00 
8-4 72.25 ? 4-4 42.75 58.25 HARD MAPLE BASSWOOL 
ri WHITE OAK FA FAS 
SAP GUM Quartered POPLAR 4-4 ; 83.00 4-4 69.00 106.50 
Quartered FAS Plain 5-4 taal 78.50 , No. 1 com. & sel, 
uty 06.75 —_ -4 codt®35,, 139.00 Poet & wide No. | 84 -e+- 100.00 4-4 eee 2 
= D0. i!com & -el, 160.00 p com. +. 
5-4 67.75 4-4 79.75 is/r” bosbaards 5-4 ne 58,50 ues 
o2 ris Cle: 7 teen, strips . 11450! 8-4 69.75 
~ 6. ; 4 
m , om & ot rowed rin 5S 650) pag OROOY gg Pe 
5-4 56.00 FAS S64 ows, §=65188-25 | 8-4... «148,00 | |B BLS 
> a 4-4 89.50 109.75 6-4 75.50 sed oe 
3. lose 5-4 109.75 135.50 8-4 129.00 SOFT ELM " Pisin 
P 58.50 6-4 114.25 124.50 | Saus & sei FAS | FAS 
Viato 8-4 124.25 150.25 4-4 67.95 6-4 68.50 j oS 45.5 
13/17” Bavhoards Ne | com & sel 6-4 74.75 8-4 69.25 j No, 1 com, & sel 
4-4 70.00 4-4 62.50 Ni i com. & sul No. 1 com. & sel ; 58 35. 
Wis 5-4 67.00 4-4 31.50 -4 42.00 | MAGNOLIA 
(3” & wdr 6-4 71.75 93. 25 Ne com 6-4 53.75 No l com & <el 
4-4 83.00 8-4 76.00 102.25 4-4 52.75 8-4 54.25 | 4-4 48.00 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 


Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 
Aug. 20: 

Maple Clear No.1 Factory 
| ee $64.79 soiies ae 
PP itctsebheteneus 74.75 $66.51 $45.83 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended Aug. 


13, as reporred by the Oak Flooring Manufacturers’ 
Association: 
}8x114" 19x24" 4x14" H%x2” 
a Ci Cs cas wdK aces $118.38 -+e- $97.50 
Cis QE. £OB eo 66 cscs $ 84.00 89.93 i ania aig 
a, Ce, 2 ae Becks CRO 83.19 $73.00 64.50 
Clr. pln. wht...... 78.84 85.48 62.33 66.17 
Clr. pln. red.... 72.19 83.34 58.38 63.12 
Sel. pln. wht-...... 65.11 75.83 50.14 51.70 
Sel. pln. red...... 62.05 73.46 52.17 50.49 
No. 1 common...... 50.35 52.61 37.67 37.23 
No. 2 common 21.76 24.37 ss viele nae 
4x1” 4x2” Psx1h” sx2” 
ae Soe & Perret ec cated $70.00 
Co. es BER ccse. $79.81 $79.41 78.12 
Clr. pln. red... 76.95 71.89 iene 
Sel. pln. wht... 67.50 69.91 60.32 
Sel. pin. red.... 67.50 69.56 58.81 
No. 1 common.... 51.50 93.25 44.50 
No. 2 common...... 15.50 13.97 epee 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 23.—The following are 
today’s prices on American black walnut f.o.b, 
Cincinnati: 


ott* 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
65 
_— 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


i. /*, $95; 5/4, $105@110; 6/4, $115@ 
120; "8/4, $13 
No. , 4/4, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 22.—Poplar siding is 
moving very well locally at steady prices. 
Indications are that the market may work 
lower a little later on, as poplar lumber has 
been offered at lower prices, but principally 
in small lots. Prices of beveled siding here 





are: 

FAS Select No. 1 No. 2 
G-imch ....¢-¢ $50.00 $38.00 $28.00 $22.00 
ae ee 50.00 36.00 26.00 20. 
Pree 50.00 35.00 22.00 18.00 


PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 22.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”, .$44.00 ere $49.00 
3x6” and 6x6”.. 42.00 ES dh aidan ne 58.00 
3x8”, 4x8” and le 56.00 

RNS ee 43.00 ee oteewees 68.00 
SE” samen ies 50.00 BOGE owewcmes 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


i i Wns anise ap edb whee oe and ae $86.00 
BE cw visencdadee eercodeoness 74.00 
I ONIN irk die ch Se wok erg ale Rae ee Bike id 54.00 
i cli ad's cmnelnwaenaeaes 44.00 
ee. a Se SS sc cnc as dae ne RED KO 25.00 
Se fe Ok ee ee 19.00 
; Air Dried No. 2 Common Roofers 
in6*, a=n-°: 638. 00 1x10”, %x 9%..$27.50 
1x3” %x7%. 27.50 1x12”, %x11%.. 28.00 
Shortleaf pe a. %-inch Scant, 10- 
to 16-foo 
Se vas ceecwak $28.00 el 5s ela wate $29.00 
BT nwa eta a 27.00 DEE “<stawsuaars 20.50 
Da -venemtwans 28.00 
North Carolina Pine Flooring 
r : No. 2&btr. No.3 No. 4 
Hx? <<. Perr. $74.00 $63.00 awe 
WG oat ae'era.wie 52.00 41.00 $25.00 
Kiln Dried North Carolina Roofers 
2 ee Ssiac ews foe ceNEsb nek ous $29.00 
8 AS Ce a ae ae ee 31.50 
ork igh kicas gd aorta, aca ane 32.00 
Be SUE, ccnwkk denies coendnakewes 33.00 
13- inch thick, $1 more. 
Red Cedar Bevel Siding e 
2 eae ot ena $42.00 
I I ay Gira: Se tines wat aaah www ata ae 62.00 
a hg ns ira allnt os ah Atlee a 69.00 
Maple Flooring f.o.b. Philadelphia 
Ps ans alae w ave dia a neat . « -$83.00 
I Fe erik ans a ad iat os we ariel alate 76.00 
Os ie a idk acne args caine 54.00 
%x1%”, and 2-inch clear............... 66.00 


C D No. 2 No. 3 
OE aren ee $ 72.50 $62.50 $45.25 $39.75 
"ae 87.50 77.50 43.25 40.25 
Se ere 77.50 67.50 45.25 40.25 
Is cris hae dosha a 77.50 67.50 42.25 39.25 
aes 87.50 77.50 42.25 39.25 
BEE sp deeeween 102.50 92.50 44,25 40.25 
ae GRE GB. c xcs 107.50 97.5 bats am 

Lath, 4-foot No. 1 

SN, ins oy ae eee $6.75 c.i.f.—$7.25 delivered? 
eee 5.50 c.i.f.— 6.00 delivered 











AuGuUsT 
—_—_" 


NO 


Fellew 
Wausau, 


AsH— 
4/4 «> 
6/4 «- 
6/4 
a/4 


Basswo 





1927 


Week 


97.00 
61.50 
63.00 
62.00 
67.75 
40,00 
16.00 


6.50 


eS 
ly 
is 


00 
00 
00 
00 
00 


ot 


yo 
0 
0 
ye 
0 
it) 


A 
My 


> 








Aueust 27, 1927 


AMERICAN LUMBERMAN 81 








NORTHERN HARDWOODS 


Fellewing are prices of northern hardwood, f. o. b. 


Wausau, Wis.: 
FAS Sel. No. 1 No.2 No.8 

=. ...$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.00 
6/4 ..-- 105.00 90.00 70.00 42.00 21.00 
G/4 onae 136.00 100.00 75.00 42.00 21.00 
g/4 .... 120.00 105.00 80.00 47,00 <ee 
BasswooD— 

O ccce Tee 65.00 50.00 34.00 25.00 
5/4 ..-. 78.00 68.00 53.00 34.00 26.00 
G/4 .c0e DSO 70.00 55.00 36.00 26.00 
8/4 ...- 95.00 85.00 70.00 38.00 26.00 
10/4 100.00 90.00 75.00 650.00 ee 
12/4 - 110.00 100.00 85.00 60.00 i 


Key stock, 4/4, $80; 5/4, $85 or on grade; FAS, 
495; No. 1, $75. 
ix4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 


BirCH— 
4/4 ...- 100.00 80.00 50.00 82.00 21.00 
5/4 .-.. 105,00 85.00 56.00 36.00 22.00 
6/4 ...- 110.00 90.00 60.00 40.00 22.00 
8/4 .... 115.00 95.00 75.00 47.00 28.00 
10/4 . 125.00 105.00 90.00 55.00 aie 
12/4 .... 130.00 110.00 95.00 60.00 
3/4 .... 88.00 70.00 45.00 28.00 
6/8 .... 85.00 68.00 38.00 ; 


For 10-inch & wdr., add $35; 8-inch & wdr., add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 

Price of 4 & 6-foot lengths, $32. For sel. red, add 
$25, 

Rough birch, 1x4-inch, two face clear, $85; one and 
two face clear, $70; 1x5-inch, two face clear, $100; 
ene and two face clear, $80; run of pile, $68. 


Sorr Erm— 
ae ss TS 60.00 47.00 25.00 21.00 
7 ee 65.00 50.00 30.00 22.00 
6/4 .... 85,00 75.00 60.00 30.00 22.00 
$/4 ...- 90.00 80.00 65.00 35.00 28.00 
176 aces TE 85.00 75.00 40.00 one 
12/4 .... 100,00 90.00 80.00 45.00 can 
Rock Erm— 
WE eeee WHS 45.00 25.00 18.00 
5/4 ..-- 80.00 50.00 30.00 19.00 
6/4 .... 80.00 55.00 80.00 20.00 
8/4 .... 85.00 60.00 35.00 *25.00 
10/4 .... 100.00 80.00 50.00 eoes 
12/4 - 110.00 90.00 56.00 80.00 
Sort Marte— 
4/4 .... 70.00 60.00 48.00 27.00 21.00 
5/4 .... 75.00 65.00 45.00 35.00 22.60 
6/4 .... 90.00 80.00 49.00 32.00 22.00 
8/4 ..-- 95.00 85.00 52.00 88.00 22.00 
Ren Oaxk— 
ne s-- Te 80.00 65.00 43.00 19.00 
* £6 coos WO 85.00 70.00 45.00 20.00 
6/4 .... 110.00 90.00 75.00 49.00 20.00 
8/4 ssee 115.00 95.00 80.00 52.00 20.00 
*Bridge plank. 
Harp Marre RovcH Ftoorinc Srocx— 
No.1 No. 2 No. 3 
com, com. com. 
OF. siccsivrseeaeecweues $44@45 $32@34 $22@24 
OPE. dvekcccncsaneecerese 45@47 34@386 24@ 26 
Harn Marre— 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No. 2 Ne. 8 
SL eee $ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 
ME 226.545 80.00 70.00 55.00 35.00 - 19.00 
ere 90.00 80.00 65.00 35.00 21.00 
ee 95.00 85.00 70.00 38.00 20.00 
De cctaes 110.00 100.00 85.00 50.00 30.00 
eer 120.00 110.00 85.00 55.00 30.00 
ee 135.00 125.00 110.00 60.00 35.00 
_. 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 


10-inch and wider, $30; 12-inch and wider, $40. 

Regular stock contains 50 percent or more 14 and 
16 foet, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 





BrecH— 
FAS Sel. No. 1&Sel. No.2 No.3 
5/8 Ne. 2 com. & better..... ‘ini $33.00 $16.00 
4/4 $40.00 $35.00 25.00 19.00 
a/4 50.00 40.00 30.00 22.00 
6/4 60.00 50.00 35.00 22.00 
8/4 ieee 60.00 40.00 25.00 
Eno Draizep Waite Marre— 
FAS and 
Nos.1&2 Nos.1&2 
ni tnuaen cheuiaeeseneehee $110.00 $ 85.00 
Ml. matinaeditinweesie duane tiie 115.00 90.00 
ERE Oe Ee BENT 120.00 95.00 
EW sndeciedbaédes@nnxe¥eaout 130.00 105.00 





SOUTHERN PINE TIES 


New York, Aug. 22.—Following are quota- 
tions on southern pine ties, f.o.b. New York: 


All 8” 6” 





Sap Heart 
7x9” ea dk pobauaaaidmiecn decade .. $1.50 $1.80 
Ea oe 1.40 1.70 


. 1.20 1.45 
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Why Natalbany Lumber 
Comes To You 
In Good Condition. 


“Clean Out Cars and Sweep Clean Before Loading. 
Inspect Cars for Leaky Roofs. 


VRTITIY 


DIG 







AW 


“Strip Floors and Sides of Cars to Prevent Disfiguring 
Lumber, and Cover Floor with Shavings. 


“Instruct Car Loaders Not to Walk on Lumber with 
Dirty Shoes; Provide Them with Gunny Sacks, or 
Mats, to Stand on When Loading Upper Grades. 


“In Loading Mixed Cars Strip Off Different Grades 
of Similar Stock, to Aid Tallyman and Save Confusion 


to Customer. 






(NC INC DNC NCD WO)) 








(NS) SA. OLLI) 


“Batten Doors of Loaded Cars Containing Upper 
Grades with Building Paper and Cull Lath, to Prevent 
Disfiguring and Marring Lumber by Cinders Which 
Will Otherwise blow in.” : 


ONS.) SAG 


V4 













(From “Instructions to Shipping Clerks, 
issued by NATALBANY for its mills 


71-72-73.) 


NATALBANY 


LUMBER COMPANY, LTD, 
OF FICE 


LOUISIANA 


MEMBER SOUTHERN PINE ASSOCIATION 
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8,000 cars a year of long and short leaf Southern Pine 
Speedy service over the Illinois Central Mainline 
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Mouldings 
Finish Well Known Because 
- sega It’s Good Lumber 


The good name of Craig Mountain Quality 





Shop and Pondosa Pine rests on its uniform lightness, soft- 
Factory ness and whiteness. 
Lumber. And this famous lumber has these splendid 


natural qualities because it comes from finest 
virgin timber grown at the ideal elevation of 


SALES 4000 
REPRESENTATIVES: to 5000 feet. a ; 

W. J. SCHILLER, Yard buyers will be especially interested in our 
Gant Bosse Tire. finish, mouldings, bevel siding, casing, base, etc. 

G. S. PATTERSON, Factory men will like our wide shop and 
Oconomowoc, Wis. 


in. cememinen clear stock. 


LUMBER CO., 4 
Merchants Bank Bldg., Let us quote on your needs in 
Cedar Rapids, Iowa. 

COLORADO CONTI- ° ° ° 

NENTAL LBR. CO., 

ENTAL LBR. CC Craig Mountain Quality 


merce Bldg., Denver, 


ALEXW STEWART PONDOSA PINE 


Bidg., Minneapolis, 

Minn. . ; 
D. CLINTON Light— Soft—White 
VAN OSTRAND, 

P. O. Box 99, 

Omaha, Nebr. 








Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 
E. H. VAN OSTRAND, President. W.C. GEDDES, Vice-Pres. & Gen. Mgr. 














- _ 
Learn more about A Big Increase in Sales 
the sales possibilities 
of our Tennessce Aro- will be noticed when you stock our “Quality” Oak flooring. 


It possesses all the qualities desired by builders and will 
matic Red Cedar therefore make selling easier for you. Many other dealers 
** Kilmoth " Closet are featuring this flooring with good results. Order in 
Lining. L. C. L. or carlots. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 








nes 


CROSS TIES 


St. Louis, Mo., Aug. 22.—Cross tie quota. 
tions f.o.b St. Louis: 


U 
White Sout 


ak Sa " 
No. 5, 7x9”, 8’, 9-inch face... .$1.50 rt 
No, 4, 7x8”, 8’, 8inch face.... 1.40 1.10 
No. 8, 6x8”, 8’, 8-inch face.... 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.... 1.15 ‘85 
No. 1, 6x6”, 8’, 6-inch face.... 1.05 "15 


Red oak ties, 10 cents less and heart cypress 4 
15 cents less than white oak; tupelo and ‘pon can 
ties, 15 cents less than white oak; sap cypress, 90 
cents less than white oak. y 


Switch Bri 
Ties Piet 
RN ie hee ee ae oe $44.00 $45.00 
BE ME kere casensenenaeceues 40.00 38.00 








Por Editorial Review of Current Market Con. 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., Aug. 23.—The mills are 
shipping to industries in good volume but yard trade 
has been slow for several weeks. Total sales have 
run a little behind last year lately. Purchases are 
confined to immediate needs and dealers generally are 
unwilling to go farther until the corn crop has beep 
assured. That has been helped by timely rains, byt 
is maturing slowly and much of it is likely to be 
nipped by frost next month. The market is firm on 
almost all items, especially on dimension and certain 
lengths of common boards, which are short in dry 
stock. 


BUFFALO, N. Y., Aug. 24.—Northern pine trade 
is small, owing to the vacation period. A fair in- 
crease in business is looked for during the coming 
month, with possibly some strengthening in prices, 
as the mill stocks have been considerably reduced, 
Yards as a rule are not carrying as extensjve sup- 
plies as they sometimes do. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 23.—The market for spruce 
frames is quiet and prices have grown easier. The 
ordinary base price is now $39, with some sales at 
$38, <A revival in demand for Provincial random is 
expected. Quotations are barely steady and there 
is intense competition with Coast lumber, particularly 
in wider sizes and longer lengths. Boards are dull 
but light offerings aid prices. 


HARDWOODS 


CHICAGO, Aug. 24.—Practically all consuming 
sources are buying northern hardwoods. Select and 
better birch is moving in good quantities to the in- 
terior finish factories. Flooring maple is in satis- 
factory request, and furniture plants are taking Nos. 
1 and 2 common maple, birch and beech in seasonable 
volume. The automobile interests are placing some 
orders for 6/4 and 8/4 No. 1 and better hard and 
soft maple and elm. Low grade hardwoods are mov- 
ing freely to box factories and crating consumers. 
Mill stocks of the low grades are in short supply 
and prices are firm. 


NEW ORLEANS, LA., Aug. 22.—Hardwood is 
still quiet with prices disappointing. Call for thick 
elm and maple showed some improvement. FAS sap 
gum held the slight gain noted last week; other- 
wise there is said to be no featurable change. Box 
material is moving, but according to report at un- 
satisfactory prices. Inquiry seems a little stronger. 


ST. LOUIS, MO., Aug. 22.—Inquiries and orders 
for southern hardwoods show no marked change, vol- 
ume being prone to rise and decline from one day to 
the next. There is a fair call from automobile body 
and furniture factories and also a fair demand for low 
grade stock from industrial concerns and box facto- 
ries. Thick elm and maple and red gum are among 
the most active items, but there is no market here 
for sap gum. The list is stationary. 


CINCINNATI, OHIO, Aug. 23.—The hardwood 
market is unsettled. Some mills have been cutting 
prices to consumers while maintaining their lists as 
far as wholesalers are concerned. This has caused @ 
number of complaints from the wholesalers and has 
led to some price shading all around. Business is dull, 
but it is generally expected that orders will pick up 
in a week or two. 


MINNEAPOLIS, MINN., Aug. 23.—Dealers say 
there are no consequential soft spots in the northern 
hardwood market, in spite of dull buying lately. 
Sash and door factories have called for very little 
hardwood, and other industries have been almost out 
of the market. However, prices are strong and in 
basswood there is indication of advances. Supplies 
are very limited and in comparatively few hands. 
Maple stocks, especially flooring, also are running low. 
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BUFFALO, N. Y., Aug. 24.—The hardwood trade 
is on a midsummer basis and little activity is re- 
ported. The feeling is that trade will pick up early 
next month, with current needs on a more extensive 
scale. Some yards are getting a fair amount of busi- 
ness for this time of year, but it is stated that much 
competition prevails and the margin of profit is cut 
down. Automobile concerns in some cases are in- 
creasing their inquiries. 


HOUSTON, TEX., Aug. 23.—Hardwood prices are 
holding at former levels. Business is unusually quiet. 
There are fair orders for sap gum, but stocks are slim 
and only a part of the business can be taken. Oak 
flooring and rough oak both are dull. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 24.—The fir situation is a little 
better and the tendency is for firmer prices. Already 
there has been a slight strengthening in the price of 
dimension. While local demand is on a conservative 
basis, there is some business being offered by country 
yard trade, which bids fair to increase within the 
next few weeks. Engelmann spruce is moving well in 
the Canadian prairie provinces and there is a little 
finding its way to local consumers at firm prices. 


SEATTLE, WASH., Aug. 20.—There is a feeling 
of buoyancy in the fir markets, except California. 
Rail trade, particularly to the small towns and rural 
districts, is. slowly increasing. Mills in the inter- 
coastal field are well booked up, with domestic orders 
evidently supplemented by foreign. In the offshore 
trade a considerable volume of business continues to 
come through, and prices are firmer. 


NEW YORK, Aug. 24.—There has been little gain 
in the turnover of fir, but sellers seem optimistic, 
and prices are holding firm. Big shipments have been 
received during the last week. 


BALTIMORE, MD., Aug. 22.—The fir movement 
is no larger than it was, and must be regarded as 
moderate. Distributers feel that they can not put up 
their prices without sacrificing business. Though re- 
ceipts here have fallen off, there is no lack of lumber. 

KANSAS CITY, MO., yo 23.—Fir demand con- 
tinues slow here, but country retailers are putting out 
a little more inquiry as southern pine prices stiffen up. 
Mostly mixed cars are in demand. 


LOS ANGELES, CALIF., Aug. 20.—It is still 
difficult to buy in the Northwest, mills not seeming 
willing to sell at present prices. Prices at the mills 
are holding up well. They report a good volume of 
business from the Atlantic coast at better prices than 
the California market is offering. The mills are keep- 
ing their stocks well cleaned up, and cargo mills do 
not have very much unsold lumber. 


CYPRESS 


NEW ORLEANS, LA., Aug. 20.—The week’s 
sales did not quite reach the volume looked for the 
preceding week, but business was considered season- 
ably good. August sales are considerably ahead of 
the corresponding weeks of July, and inquiry is 
brisk. Prices and character of call are unchanged. 


ST. LOUIS, MO., Aug. 22.—Industrial concerns in 
need of low grade stock continue the most active users 
of yellow cypress, the volume of which maintains the 
usual summer run. A few cars of finish are moving 
to rural yards. The list is unchanged. The volume 
in red cypress is about equal to last week, industrial 
users continuing to supply the most orders. The mar- 


ket is firm. 
HEMLOCK 


CHICAGO, Aug. 24.—Northern hemlock is in good 
demand at $3.50 to $4 off the Broughton list. Coun- 
try retailers and industrial consumers are well repre- 
sented in the market. Mill stocks are none too plen- 
tiful, but there will be a better supply within the 
next thirty to sixty days when the new stock is in 
shipping dry condition. 


NEW YORK, Aug. 24.—Retail yards are holding 
off purchasing western hemlock, so that it is selling 
very slowly. Many of the yards carry no hemlock in 
stock. 


BOSTON, MASS., Aug. 23.—There is a fair volume 
of business in western hemlock, at attractive prices, 
and little demand for eastern and northern lumber, 
which is offered in limited quantity at well maintained 
quotations. Eastern clipped boards are quoted at £32; 
northern clipped, $31, and random, $29 @ $30. 


WESTERN PINES 


CHICAGO, Aug. 24.—There is a fair volume of 
business in western pines, retailers and industrial con- 
sumers being represented in the orders placed. Mill 
stocks of both Idaho and Pondosa pines are well as- 
































She HalfwayHouse 


The sales office of Peavy Pine Products is a 


special service station. It is the Halfway House 
between our four plants and our customers. It 
gathers in by wire and mail the requests for 
Speedy service, it loses not a minute in phon- 
ing rush orders to the mill, it supervises the ac- 
curacy and delivery, and it speeds the order 
on its way, bright, fresh and correct. 


No matter what else may happen, you can al- 
ways safely 


Sell them Peavy Pine Products and Satisfaction. 


Mills Nos. 19, 28, 29 and 40. 


Peavy WitsonLuMBErR Company INc. 


Manufacturers of 


: = VIRGIN Lone Lear 


= and 
SHort Lear YELLOw Pine 
Shreveport, La. 


SALES AGENTS FOR: 


Peavy-Byrnes Lumber Ce. Peavy-Wilson Lbr. Co., Inc. Peavy-Moore Lumber Co., Inc. Peavy-Moore Lumber Co., Inc. 
Emad, Louisiana Peason, Louisiana Deweyville, Texas Texla, Texas 


BRANCH OFFICES: 


CHICAGO: FORT WORTH: NEW ORLEANS: 
1966 Conway Bidg. 209 Texas Nat’! Bank Bids. 411 New Orleans Bank Bldg, 


PHILADELPHIA: 1203-04 National Bank of North Philadelphia Bidg., 370! N. Broad St. 
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Dowd Knives. 


part. 


now. 


High Speed Steel 


Knives 
Excelsior Knives 
Moulding Knives 
Planer Knives 
Veneer Knives 
Mitre Knives 





KNIVES that HOLD THEIR EDGE- 


You can improve the quality of your 
work and cut costs by standardizing on 
These knives are made 
for long service; they hold their edge 
longer and require less re-grinding. 


To prove their quality, Dowd only asks 
that you try a set of knives for ten days, 
without expense or obligation on your 
In this way you can judge for 
yourself the superiority of Dowd Knives. 
Only knives proven good could be sold 
on such a basis. Send in your trial order 


R.J. Dowd Knife Works 


Makers of better cutting knives since 1847 
Beloit, Wis. 





LONGER 


Heavy High Speed 
Knives 

Heading Knives 

Matcher Knives 

Stave Knives 

Hog Knives 

Milled-To-Pattern 
Bits 








sorted and the mills expect a pretty good business 
from the middle West this fall. Prices are unchanged. 
Sash and door interests are taking fair quantities of 
California white pine at prices prevailing for the last 
few weeks. 





SAN FRANCISCO, CALIF., Aug. 22.—There is 
a sustained demand for commons, chiefly box lum- 
ber. Upper grades are moving slowly, with prices 
undesirably low. There was a slight increase in in- 
quiries from the eastern markets and from the ex 
port trade during the week. Retail business locally 
is slightly below normal. 








NEW YORK, Aug. 24.—The western pines are 
selling fairly well, some wholesalers saying that they 
could dispose of more upper grade stock than they 
have to offer. Prices hold firm. 


BUFFALO, N. Y., Aug. 24.—The trade in the Cali- 
fornia pines is about the same as it has been for sev- 
eral weeks and is much affected by the vacation period. 
The mills have been able to add to their stocks to 


some extent, but much firmness is reported in some 


leading items of shop lumber. 


KANSAS CITY, MO., Aug. 23.—Demand for west- 
ern pines was, a little slower last week. Shop stuff 
continues in fair demand, and lower grades are more 
in favor with retailers. Prices here have shown no 
change. 

LOS ANGELES, CALIF., Aug. 20.—California 
white and sugar pine prices remain about the same. 
The market on selects and Nos. 1 and 2 shop con- 
tinues good, and some mills are oversold on these 
items. The demand for commons is also active. 


REDWOOD 


SAN FRANCISCO, CALIF., Aug. 22.—Redwood 
demand revived slightly last week, especially for 
common grades. Export demand is normal and west- 
ern business has improved. Rail demand is slightly 
better than normal. There have been no changes in 
prices. Local retail business is normal. 


LOS ANGELES, CALIF., Aug. 20.—Mill stocks of 
construction and lower grades continue badly broken. 
Local wholesalers report the retail demand throughout 
southern California as having been especially active 
during the last week. The sales were much larger in 
the rural areas than in Los Angeles proper. 


SOUTHERN PINE . 


CHICAGO, Aug. 24.—More inquiries for southern 
pine are being received by local distributors, which 
should result in some substantial orders shortly. One 
or two railroads are putting out bids for timbers, byt 
otherwise the railroad material market is quiet. Some 
concessions have been made on surplus items by sey 
eral of the larger mills, but in general indications 
point to a firmer market. 


NEW ORLEANS, LA., Aug. 22.—Local observers 
think the market improved, with inquiry better, prices 
firmer and the mills in general more resolute in ad. 
herence to their lists. Little change is noted in 
character of call, finish rating weak, timbers strong 
and special bills fairly active. 


ST. LOUIS, MO., Aug. 22.—Demand for southern 
pine has not reflected a genuine improvement thus far 
and orders are running about equal to the usual 
August business. Local observers say just as much 
lumber is being shipped this year but that low prices 
are consuming profits. Very little encouragement is 
felt here save for the increased interest being shown 
by the yard trade in Texas and Oklahoma. Business 
from city yards and industrial concerns lacks zest 
The list is unchanged. 


KANSAS CITY, MO., Aug. 23.—Southern pine de 
mand fell off slightly last week, but a better volume 
of orders on Saturday and yesterday indicates that 
this week will show some increase. City sales are 
slow and the yards buy only when a bargain is of 
fered or for immediate requirements. Prices are 
tending to become firmer. 

NEW YORK, Aug. 24.—Southern pine prices are 
firmer than they have been for weeks. Shipments are 
more than ample to supply the demand, but whole 
salers say that business is picking up. 


BOSTON, MASS., Aug. 23.—Southern pine whole 
salers are booking little New England business this 
month. Trade is affected by the usual midsummer 
lethargy experienced during the vacation . season 
Three weeks hence retailers are expected to begin 
buying for fall business. Prices are rather soft and 
irregular throughout. 


SHINGLES AND LATH 


CHICAGO, Aug. 24.—White cedar shingles are in 
good demand from the retail trade on the following 
basis: Extras, $4.40; standards, $3.40; sound butts, 
$2.85. Northern hemlock lath are slow, but balsam 
are in good demand, but the available supply is 
limited. Mixed pine lath are moving in fair volume. 


SEATTLE, WASH., Aug. 20.—Red cedar clears 
are stronger, and the list throughout is firm, with 
prospects of higher prices. There is no accumulation, 
and shingles are harder to buy. Cedar logs are firm- 
ing up. 


MINNEAPOLIS, MINN., Aug. 23.—Steady de 
mand has. strengthened shingle prices and there is 
more interest on the part of large buyers. Some 
have jumped into the market looking for cars and 
have paid higher prices, being unable to find bargains 
There has been quite a run on clears and they have 
shown the best advances, but XXXXX grades als 
have shared in the improvement. Wholesalers here 
report only a normal run of sales. 

KANSAS CITY, MO., Aug. 23.—Shingle prices 
continue to stiffen and some mills now are asking $2.50 
for clears, while stars range from $2.20 to $2.25. 
This is the highest price for many months. Demand 
is a little better, the bulk of the orders coming from 
country yards. Demand for lath is slightly improved 
and prices are tending to become firmer. 


NEW YORK, Aug. 24.—There are more eastern 
spruce lath available than the market can handle, and 
prices are still in the rut. While supplies of West 
Coast shingles are fairly large, prices are holding well. 





NEW ORLEANS, LA., Aug. 22.—Cypress shingles 
continue in quiet call at unchanged prices, with some 
accumulation at mills. Cypress lath are moving again 
fairly satisfactorily, mainly in mixed cars, without 
reported change of price. 


BOXBOARDS 

BOSTON, MASS., Aug. 23.—Canning factories and 
some other lines are consuming considerable box 
lumber, but business in general is quiet. Prices have 
shown little change. Bargains are offered now and 
then, but stocks of dry box lumber in first hands are 
not very heavy and the outlook is for no reductions. 
Round edge white pine boxboards, inch, are $27 @ $29 


CLAPBOARDS 
BOSTON, MASS., Aug. 23.—Clapboard business is 
just about fair for August. Retailers are doing no 
more buying than they have to. September trade 
ought to run well ahead of August. Prices look 
steady. 
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This Fall 


as for 17 Years 


dealers will find Wells Maple and Birch flooring two of 
the best sellers on the market. Wells flooring always 
offers Sood value. It is always well manufactured. Now 


"is the time to order your 


DIAMOND HARD 
-Maple Flooring 
BIRCH FLOORING 


so that you can meet the heavy fall demand for flooring 
to finish up the jobs the contractors and builders in your 
town have under way. Let us have your inquiries today. 


J. W:. Wells Lumber Co. 


MENOMINEE, MICHIGAN 





Test Us Out 
on These 
Items: 


Maple Flooring Mfrs. Ass’n 
Grading Rules 


100M’ 25/32x21%”’ Maple 
Flooring (First Grade) 
50M’ 25 /32x21%”’ Maple 
Flooring (Second Grade) 
50M’ 25/32x 21%”’ Maple 
Flooring (Third Grade) 
100M’ 33/32x214”” Third 
Grade (1 to 4’ lengths) 
50M’ 25/32x 314” Jointed— 
First and Second Grade 
100M’ 25/32 x114”” — 
Second Grade 
0M’ 25/32 x27” — 
First Grade (9 to 23”’) 


























MAPLE 
FLOORING 








and Birch flooring you require. 








v v 





Service for Fall Buyers 


Our years of experience have taught us how to effi- 
ciently serve dealers when Fall builders were pushing 
them for deliveries of Maple and Birch flooring. 


A competent traffic department is ready to serve you 
in a highly satisfactory manner. 
backed by large manufacturing facilities and good assort- 
ments of stock. Send us a trial order now for the Maple 


This department is 


y FLANNER COMPANY 


BLACKWELL, WISCONSIN 


“EXTENSIVELY USED AND BY MANY EXCLUSIVELY” 




















AMERICAN 


LUMBERMAN 











Aveust 27, 1927 


es 




















Se ge 


Illustrated here is the new Pennsylvania Railroad- 
American Railway Express Terminal, Long Island 
City, New York. The sheer bulk and volume of mer- 
chandise passing through it every day is immense. 
The severe punishment of harsh speed and weight 
which such traffic exerts upon the floors of this build- 
ing constitutes an extreme test of durability. 


Big Railway-Express terminal 


and tear with 
” E.E. JACKSON 


flooring 

To meet these trying conditions, Edge Grain Long 
Leaf Yellow Pine Flooring was designated. The 
specification was filled with 42,000 feet of our 
14/16” x 21%” Face “B” Sap Rift:—just one more 
convincing testimonial to the sterling merit, dura- 


bility and manufacture of E. E. JACKSON'S Long 
Leaf Yellow Pine Flooring. 





42,000 feet of our 1 1/16 x 21%” 

Face “B” Sap Rift Flooring used 

in the construction of this 
building 





May we quote on your next car? 


E. E. JACKSON 
LUMBER COMPANY 
Citizens Bank Building 
Baltimore, Maryland 


Plant: Riderwood, Alabama 

















Stir UP 
Something! 


The fellow who waits for 
business to come to him, usu- 
ally finds plenty of time to read 
how much income tax the other 
fellow pays. 


Building is not all price—it 
is largely persuasion. Go after 
business with S. I. MisSIsSIp- 
pi Pine. It is good lumber to 
talk about. It is from middle 
MisSIsSIppi—the Yellow Pine 





Paradise. If you haven’t been 


Si Pine says: It’s talking up trade lately, stock up 


buyer or a cellar. 











Long Leaf Sales Office: 
Trenton Lumber Co. 
JACKSON, MISS. 


hard to tell which with some of this lumber you 
some men like to see can talk about 
best these days — a : 


SIncerely, Fs 


Short Leaf Sales Office: 


W.C. Wood Lumber Co. 
COLLINS, MISS. 








FKAUL 
4 \iND 





KILN DRIED in Internal Fan 
Circulating Kilns, at low tem- 
peratures and high humidities, 
to proper MOISTURE CON- 
TENT for every purpose. Free 
of kiln checks, case hardening 
and honey-comb, it works beau- 
tifully, and 


IT STAYS PUT! 


KAUL 
—— 


* 
B/RMINGHAM ALA: 


Soo — ox 














Southern Yellow Pine 
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FROST 
PINE 


Flooring 





SOUTHERN 


KNOWN EVERY- 
WHERE AS A SU- 
PERIOR QUALITY 
PRODUCT. GRADE 
MARKED, OF 
COURSE. ALWAYS 
AVAILABLE 


Cua,|Frost Lumber 
D7 | Industries, Inc. 


General Sales Offices St.Louis, Mo. 


PINE [IS RELIABLE 


LUMBER 
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Tractors Demand a Lot 
of Their Bearings 


Pulling graders or farm machinery hour after hour and 
day after day puts a real strain on tractor bearings. It 
takes good babbitt to hold up and keep on going. 
Genuine ‘‘A’”’ is generally recognized as the finest bab- 
bitt for all excessive bearing loads. 


Hoyt’s Great Eight includes a Babbitt Metal for every 
purpose, made especially for that particular type of work. 
Send for your copy of ‘‘ Babbitt Metal Data ”’, a booklet 
which contains a wealth of valuable information. It is 
yours for the asking. 


HOYT’S GREAT EIGHT 


Genuine ‘‘A”’ Babbitt Oil Engine Babbitt 
Eagle ‘‘ A’’ Babbitt Gas Engine Babbitt 
Trojan Babbitt Faultless Babbitt 
Electric Railway Babbitt Standard No. 4 Babbitt 


HOYT METAL CQ., St. Louis 


NEW YORK CHICAGO DETROIT 


Address 
Department A 


run, it is a real economy. 


Genuine “ A” is the finest babbitt that money can buy, and 
yet it costs no more than any other good babbitt. In the long 








494090040040004446 


2849040900044 448 
































HOYT Babbitt~ 

















The Busiest Machine on the Clearwater Timber Company’s Big 
Development at Lewiston, Idaho, Is the “‘American”’ Ten 
Ton Crane on Continuous Chain Treads 

An “AMERICAN” Ten Ton Crane on Continuous Chain Treads is the 
busiest machine on the Clearwater Timber Company’s big mill develop- 
ment at Lewiston, Idaho. Equipped as a pile driver it drove thousands 
of dock and boom piles. Since that phase of the work has been com- 
ee it has been unloading materials and machinery, erecting the 

eavy timbers of the mill frame, etc. Our picture shows it unloading 
heavy and expensive mill machinery from the cars. 

“AMERICAN” Locomotive Cranes on Continuous Chain Treads are 


made in all capacities up to 25-tons; steam and gasoline operated. 
Write for new booklet. 


i) AMERICAN 


HOIST & DERRICK CO. © 
Saint Paul, Minn. . 
New York .Chicago , Pittsburgh , Seattle, St. Lowis. New Orleans 














nick mobile power 
~for logging 


Big logging operators are enthusi- 
astic over the Willamette Hoist 
mounted onthe rugged Caterpillar 
“60”. They use it for yarding and 
skidding, for log decking and 
bunching—any place where quick, 


js a mobile power is needed. Write 
“60” and“30” for full particulars. 


WILLAMETTE IRON & STEEL WORKS, PORTLAND, OREGON, U.S.A. 


Willamette 





automotive hoists 


ALLISON FOR Ww WILLAMETTE FOR 
THE FORDSON THE CATERPILLAR 
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bw vacationist is reading the 
Curtis full-page advertisement 
that appeared in The Saturday 
Evening Post for July 16—right 
at the time when most salesmen 
are complaining of hot weather 
and sneaking off to the woods and 
hills and sea. 


And when a lot of customers are 
doing the same thing . . . when it 
would be almost impossible for 
your salesmen to see them anyway. 

But wherever customers go, 
Curtis advertising follows. Maga- 
zines are not neglected by vaca- 
tionists. Their advertising pages 
continue the work of creating 
desire for new things—new autos, 









\ | = 
eal advertising 


takes no vacation / 


new radios, new clothes. . . and for 
new homes with Curtis Woodwork. 


Curtis advertising takes no va- - 


cation. It is on the job morning, 
noon and night wherever and 
whenever people read magazines. 
Weather makes no difference. No 
prospect is “in conference” to a 
Curtis advertisement. The interest- 
ing headlines and text and the 
beautiful pictures in Curtis dis- 
plays always win attention and 


CuRTIS 


WOODWORK 


Month in and month out, through busy 
times and slack seasons alike, Curtis adver- 
tising is working to help Curtis dealers sell! 








consideration for the Curtis story. 


That story—for hundreds of 
Curtis dealers— puts real money in 
the bank. Is it doing that for you? 
If not, and you would like to know 
more about it, write us or any 
Curtis dealer for a full explana- 
tion. There is no obligation but 
there may be a great profit. 


The Curtis Companies Service Bureau 
704 Curtis Bldg., Clinton, Iowa 


Representing — 
Curtis & Yale Co., Wausau, Wisconsin , , . Curtis, 
Towle & Paine Co., Lincoln, Nebraska . . . Curtis, 
Towle & Paine Co., Topeka, Kansas . . . Curtis Door 
& Sash Co., Chicago, Illinois . . . Curtis Sash & Door 
Co., Sioux City, lowa . . . Curtis Detroit Co. , Detroit, 
Michigan . . . Curtis-Yale-Holland Co., Minneapo- 
lis, Minnesota .. . Curtis Bros. & Co., Clinton, Iowa 
. . « Curtis Companies, Inc., Eastern Sales Office: 
25 West 44th Street, New York City. 


Curtis Companies, Incorporated, Clinton, Iowa 
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NOTE: 


For samples of the fine quality 
Maple, Birch and Oak Flooring 


The Values You Want i being produced in new daylight 


flooring plant, address 
Holt Hardwood Co. 


in H ardwood S Oconto, Wis. 


Since 1893 our organization has special- 
ized in the production of fine quality hard- 
wood lumber. We have always maintained 
high manufacturing standards. We have 
hired the best workmen we could Get, 
have given them the equipment to work 
with and demanded a quality job. 


And the way our customers have stayed 
with us proves we have delivered the. 
goods. We invite you to give us a trial. 


Holt Lumber Co. 


OCONTO, WIS. 
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Specify Long Leaf Southern Pine 


and permit no substitution if you want maximum 





We Offer You— strength and durability. 

Finest Quality Our Yard Stock, Shed Stock and Structural Mater- 
Expert Milling ial will increase sales and build good will for you. 
Uniform Grading We invite your future inquiries and orders. 


Large Stocks 


a Daily Capacity of 300,000 feet. 
| Prompt Service 


Eastman, Gardiner & Co., Laurel, Miss. 
































WOODWORKING MACHINERY 


Everything for the 
Saw Mill, Planing Mill, 
Lumber Yard 


Ask for our 208 page catalog— 
The most complete book of its 
kind issued. 


American Saw Mill .Machinery Co. “Pony” Surfacer 


SS Main Street, HACKETTSTOWN, N. J. eect Hates Beleen 
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mportant 
Announcement 


All Cady Sales to be Handled by 
Southwest Lumber Sales Corporation 


Effective September 1, 1927, the Southwest Lumber 
Sales Corporation; Albuquerque, New Mexico, will assume 
complete charge of the sale of all stock manufactured by the 
Cady Lumber Corporaton in its mills and box factories at 
McNary, Flagstaff and Standard, Arizona. 


The Southwest Lumber Sales Corporation is a new 
company. organized to act as exclusive representatives for 


Cady Lumber Corporation, McNary, Ariz. 
Cady Lumber Corporation, Flagstaff, Ariz. 
White Pine Lumber Co., Bernalillo, N. M. 
Standard Lumber Mills, Inc., Standard, Ariz. 


In order that the very closest contact may be maintained between the 
mills and the selling organization, the Cady Lumber Corporation, the Standard 
Lumber Mills, Inc., and the Southwest Lumber Sales Corporation have opened 
joint offices in the Occidental Life Building at Albuquerque, New Mexico. 
The White Pine Lumber Co.’s offices will be but a few miles distant at Berna- 
lillo, N. M. . 

All of these companies are well known for the quality of their stock and 
the same high standards which they have maintained in the past will continue 
to prevail. 







Send your orders for Cady Quality Arizona White 
Pine Lumber to the Southwest Lumber Sales Cor- 
poration, Occidental Life Bldg., Albuquerque, N. M. 


Cady Lumber Corporation 


Occidental Life Building, ALBUQUERQUE, N.. M. 


REPRESENTATIVES: 





REPRESENTATIVES: 









Wm. P. Hennessey, 912 Marquette Bldg., Chicago. John P. Wilkes, Kelsey Bldg., Grand Rapids, Mich. 
H. A. Ellison, c/o Newman Investment Co., El Paso, Texas Geo. S. Dickinson, 1201 Ford Bldg., Detroit, Mich. 
E. H. Biggs, Phoenix, Arizona G. C. Goss & Co., Lemcke Bldg., Indianapolis, Ind. 
Harrison Cale, 1619 Murray Ave., Pittsburgh, Pa. Hansen & La Fountain, Times Bldg., New York City 
Allen-Locke Lumber Co., Louisville, Kentucky Varner Bros., Praetorian Bldg., Dallas, Texas 
Tri-State Lbr. & Shingle Co., R. A. Long Bldg., Kansas Arkansas Valley Lbr. Co., Wichita, Kansas 

City, Mo. ‘ 





Please Note New Address 
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_ Figure On 
- Your Needs 


Hardwood lumber buy- 
ers who require a big va- 
riety of woods and who 
are seeking a steady sup- 
ply for many years to 
come, should get in touch 
with the mills listed on the 
opposite page. 








The combined daily ca- 
pacity of our mills is ap- 
proximately one million feet of miscellaneous hard- 
wood lumber. We are thoroughly familiar with your 
lumber requirements and know how to correctly in- 
terpret your orders. 


Whatever the use for which hardwood lumber is to 
be put or the variety of woods desired, these mills can 
supply your needs. They manufacture practically all 
items used by 


Manufacturers of Automobiles, Buggies, Wagons, 
Farm Implements, Sporting Goods, Furniture, Pianos, 
Musical Instruments, Laundry Appliances, Novelties, 
W oodenware. 
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Just Tell Us About Your -™ | 
Hardwood Needs Wee Me 
and we will promptly inform you if the tty 
stock you require is available. : o lis 
CHERRY RIVER BOOM & LUMBER CO. 
Penn Bldg., Philadelphia, Pa. s 
CROFT LUMBER CO. 
Suncrest, Randolph County, W. Va. WV ac 
EAKIN LUMBER CO. Lo sh: 
Weston, W. Va. coe es: 
THE MEADOW RIVER LUMBER CO. eS ©: 
Rainelle, W. Va. Ah Pee Jee 
PARDEE & CURTIN LUMBER CO. 7M. fC 
Clarksburg, W. Va. eee Oe Ce 
NORTHEAST LUMBER COMPANY » LL 
Huntington, W. Va. 


GLADE CREEK COAL & LUMBER CO. 
Hamlet, W. Va. 


MOORE-KEPPEL & CO. 
Ellamore, W. Va. 


THE W. C. BARLETT LUMBER CO. 
502 Union Trust Bldg., Cincinnati, Ohio 
WILDERNESS LUMBER CO. 
Nallen, W. Va. 
BIRCH VALLEY LUMBER COMPANY 
Tioga, W. Va. 


DELPHI LUMBER CO. 
Clarksburg, W. Va. 
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5 the admitted durability of 

Pondosa Pine, the Hedlund or- 
ganization ADDS forest-to-finished- 
product supervision. 


The result is a frame that will 
outlast the building — available to 
you with the economy that accom- 
panies control of raw materials and 
the intermediate steps of manu- 
facture. 





Specify Hedlund 


Genuine Pondosa 


Pine Frames 


Lumber—Com. & Select 
Moulding, Trim, Crating 


HEDLUND 


ry ih 
| 














DEO KANE 














t 
Mixed Cars if Desired. 


HEDLUND LBR. & MFG. Co. 


“In the Heart of the Pondosa White Pines” 


Spokane, Washington 


| 








More quality, 


are your advantages. 


MR. R. F. HAGERMAN, 
817 Belmont Ave., 











How 
To 
Increase 
Your 
Frame 
Profits 





UILD up your frame business and in- 
crease your frame profits! 
list of dealers who are making splendid 

profits on frames proves it can be done. 

have found out that it pays to sell a 100% quality 
frame—the Bradley-Miller Michigan White Pine 


Our long 


Stop taking orders for cheap pine frames with 
a small margin of profit. Quality merchandise 
can be sold in any field. You can easily sell your 
customers a better frame with more profits for 


less investment, less labor, less 
storage space and better service for customers 
Send for complete infor- 


BRADLEY, MILLER & CO. 


1202 Marquette St., Bay City, Mich. 


EASTERN REPRESENTATIVES 
MR. A. D. MOORE, Box 867. New Haven, Conn. 
MR. L. A. MOORE, 270 Carey Ave., Wilkes-Barre, Penna. 
MIDDLE WEST REPRESENTATIVES 


MR. WALTER E. EWERS, 67 Warren St.. Columbus, Ohio. 

MR. H. G. VINCENT, Garrettsville, Ohio. 

MR. FORD J. CALLAHAN, 627 Sandusky St., West Findlay, Ohio. 
MR. A. W. REICKORD, 434 East Court St., Hastings, Mich. 


Bradley-Miller 









“Michigan White Pine 





CFrames 
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205 S. Wenona Ave., 
Bay City, Mich. 
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CAMPS 


h Recommend It for 
Nort Any Building Job 
Carol ! YN) a Carpenters and home builders are mak- 


ing close comparisons of appearance, 


durability and cost of working different 
building materials. This condition does 
not worry lumber dealers on the East Coast 
who are selling Camp’s North Carolina 
Pine. The beauty, soft texture, lightness, 
durability and economy of this lumber has 


been known to builders since 1887. Many 
dealers have stocked it as their general 
yard stock and have enjoyed a steady in- 
crease in their sales. 


Finish, Flooring, Another reason why dealers can hold 
Ceiling, Siding, trade with Camp’s North Carolina Pine 
Partition lumber is because it is always bright and 
: a clean when it reaches the dealer’s yard. 
Dimension Our policy of manufacturing planing mill 
Mouldings, items only as we receive orders insures 
stock that is free from cinder marks and 
In Straight or ° 
Mixed Cars. dirt. 


Camp’s N. C. Pine is naturally suited to 
all building jobs and you can recommend 
its use with absolute assurance of its satis- 
fying your most exacting customers. 


The next time you want some big value, easy selling home 
building lumber, just send your order to our nearest office. 











Camp Manufacturing Co., Franklin, Virginia 


EASTERN SALES OFFICES : 


DAILY CAPACITY NEW YORK: 51 East 42nd St., Vanderbilt Bldg., GEO. JONES, Mgr.. MILLS 
Saw Mills . . 500,000 Feet Phone Murray Hill 4671 Franklin, Va. Marion. S. C. 
Planing Mills . 600,000 Feet PHILADELPHIA : Otis Bldg., E. D. WOOD, Mgr. Wallace, N.C. St. Stephen, S.C. 


PITTSBURGH: Oliver Bldg.. GEORGE L. CAMP, Mgr. 
TAMPA, FLA., 3504 Barcelona St., B. J. WILKINS, Sales Rep. 


























AMERICAN LUMBERMAN 





AUGUST 27, 1997 














CHICAGO 


CHICAGO - 
HEIGHTS 
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FREELANO PARK, 
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Prompt Service 
Will Increase Your Business 


Retain the good will 
and continued patron- 
age of old customers 
—earn that of new 
ones by routing your 
lumber shipments via 
C & EI anywhere 
North, South, East or 
West. Because of its 
half-century record 
for promptness and 
all-around service, 
C & EI is known 
among lumbermen 
the country over as 
the “service railroad 
of America.” 

Consult your nearest C@E I 


representative. 
He is a lumber service man. 

















The SERVICE RAILROAD OF AMERICA 





CMECAGCO & EASTERN ILLINOIS 
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The Careful Handling of \egysile . 


Nearwhite will come to you in perfect condition. 


We would consider it of little use to spend our time 
and money manufacturing a board that will be true 
and bright and smooth of surface if it was then 
thrown into the usual car, in the usual way, to ar- 
rive in your hands damaged from bumps or dis- 
colored from moisture. 


The cars which carry ‘‘Nearwhite’’ to you are 
lined with paper, the lumber rests upon a mattress 
of sawdust and shavings, and the doors are perfectly 
sealed to resist rain and weather. 


You can buy ‘‘/Vearwhite’’ in straight or mixed cars. 
However you buy it, you will find it light and white 
and almost pitchless, an ideal lumber for interior fin- 
ish or woodworking plant. 


You can get it “made-to-order,” in lengths 
of from 12”, and as small as 1x1”. It can 
be either plain-surfaced or sanded. 


Sumter Lumber Company 


INCORPORATED 


Electric Mills, Miss. 


Aearwhile’ 


for twenty years and then a second crop. 








Furnishing end- 
matched lumber 
to your contractor 
will allow him to 
underbid his com- 
petitors and get 
the job, as he buys 
less stock for any 
covering purpose, 
and his labor bills 
are lower. End- 
matched lumber 
needs no squaring, 
little sawing and 
less nailing. It fits 
every surface with- 


out waste. 


We will be glad to 
furnish you full 
information and 
help youintroduce 
end-matched lum- 
ber to your cus- 
tomers. You will 
make more money, 
too. 

End-matched flooring, ceiling, 

drop-siding and 6” common 

in any quantity in mixed cars 


with our regular yard and 
shed stock. 





PIONEER 
LUMBER CoO. 


ALABAMA 


ELROD, 


BIe— 


is stamped on all common lumber. 
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That tre Made Right 


R.M.C. Roofers have to be made right. Every member of the Roofer Manufactur- 


ers’ Club has agreed to compulsory arbitration of all disputes. If things aren’t right you 
have redress. 


In the long run you'll always make more money selling R. M.C. Roofers which are 
made especially for roof-boards, sheathing, sub-flooring and cement-form work. Well- 


manufactured Southern Pine stock, S4S, S2S&@CM or shiplap in 3/4-inch board or 
25/32-inch on special order. 


Sell R. M.C. Roofers and make the extra profits R. M.C. Roofers carry. 


_. Order only R&C Roofers through your wholesaler. 


ROOFER MANUFACTURERS?’ CLUB 


Hugh K. Thurston, Thomaston, Ga., President. C. R. Mason, Madison, Ga., Secretary 








Alexander & Biland......... ee ear Lumpkin, Ga. Bee BAG Dive desc cccecséiccecvessees Harlem, Ga, 
Alexander Bros, Lumber Ca: 5%. cies pel Cataula, Ga, EK Td ain 5 bid dhe bn kein Ub koe oe Troy, Ala, 
Alexander-Sinclair Lumber’ Ge... .4....... Box Springs, Ga. Jeffreys-McElrath Mfg. Co.............--+++04- Macon, Ga, 
Bell-Tate Lamber €o.....<.- Pecebeccceconsd Brooklyn, Ga, SO a rere Hurtsboro, Ala. 
Bland-Cook Lumber @0,.:.......3...-+++++++ Bleeker, Ala. Junction City Mfg. Co...........2ecee0- Junction City, Ga. 
Bracey, M., Lbr. Co..........-+-¢+++++++ Guntersville, Ala. Es Oe cssnaesiswercersenns Louisville, Ga. 
| nal mare eet ane a SSS ETT ORES Cuthbert, Ga. 
nc ID, « ddenéecdacus ewe ncolnton, Ga. King ull 
CIE Gg gcc ccccceccseces dened Covington, Ga. Kin Lamaber B OB OO. 000000000000 2rereees bs Ga. 
a an, dpabcne nd Cbeudn e's vs enue Thomaston, Ga, 
Carpenter Lumber Company..............-- Eatonton, Ga. Lovelace, T. B., Lbr. Co Seectintn Ge, 
Central Georgia Lumber Co............. Milledgeville, Ga. = La i a «hip aaah ac la Dal at Madi ° G 
Church-Smith Lumber Company............ Cussetta, Ga. acon MDOT NO..- ce ccecescccsccccccccccces son, Ga. 
ence Lauter’ &.. sgsenceseccetooeracneses a Se ng lr ge ere ae _ 
; . 4 = m Doc ccccccccccccccsees Opelika, Ala. j OOPS LMUMDOCE UO... 1. cece eee r ere cccccnnncces ’ 
Daughtry-Calton Lbr. Co........0scccecees ‘aicenemn Ga. Osborne, C. C., Lumber Co............... Parksville, S. C. 
saree betcnenens Cottonton, Ala. DC Sn ccdeceesetgnertsncesnen Auburn, Ala. 
Membowpetee Kamar Oe... cccccccccccescocce’s Lumpkin, Ga. a an oe xo Ou enna wae ene ees aem Ozark, Ala. 
ET Sees. os. is bee wanaee neue White, Ga, Smith-Thomas Lumber Co..................+.. Seale, Ala. 
SN GAs inc vesnececcceees vanced Fortson, Ga, I oe iicvcbalcewcedcececaecees Edison, Ga. 
— > ~ > =e Toomsboro, Ga. Waverly Hall Lbr. Co................++ Waverly Hall, Ga. 
Hancock Lumber Company .............++++:- Sparta, Ga. HG is 0'0'c.k owde se eeeve bus 08 dobee Jefferson, Ga. 
BE BAO Gian cdc dccccccccseccoescsnves Forsyth, Ga, Pt Pn dost sewesdaeeéaeeswseboresaes Hillsboro, Ga. 
Haynes-Bass Lumber Co............+0e055 Notasulga, Ala. PY 2 Seitcesicensnevaeanaeetacnsaet Eufaula, Ala. 
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HEADQUARTERS FOR NORTH CAROL! NA PINE- Tne wood Universal 


1236 WwooLworRTH BUILOIN SG 


CHARLES “_ a. Yi 
GEnemar SALES ANS New YoRK 


No. 9 of 2 series of 
OPEN LETTERS TO 
THE RETAIL LUMBER DEALERS 


Gentlemen: 
er -- turnover —~ 


Tur 
t annoying 
er had to solve. 


could pring its 
the chances are +hat 


If every pu 
turnover tO g e, 
99% of the failures arly would never 
against turn- 


er dealer is forever up 2g 
n j g -- he can't 


+ied up in 2 
4 until @ 


happen. 
The Lumb 


over. He may stock too high oO 
always judge correctly: Then he has money 
either keeP i 


stock he can't move- He must 
or sell it at @ Loss. 


demand arises -~ 
jxed carload plan -~ Cc 


have to order 
pe able to sell 
yation j 


quickly- 


educing your stocks; 
_- increases 


tal -- 80 larger profit 
r disposal. 
Cordially, 


have at you 
PINE SALES CORPORATION 


SOUTHERN 


General Sales Manager 


LC CONC TS 
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On Your Oak Flooring 


Is your guide to 
Correctly Seasoned Oak 


Accurate Milling 
Perfect Matching 


40 Years’ Experience in 
Pleasing Fussy Customers 
Shall we quote? 


FORDYCE LUMBER COMPANY 


FORDYCE : ARKANSAS 
CROSSETT LUsoee COMPANY 
CROSSETT ARKANSAS 


A Crossett Watzek Gates Industry 





























ays in 
the, wood? 


A wire nail forces the grain apart 
with its point and grips at the point 
only. A Reading Cut Nail chisels 
into the wood with four sharp edges 
and grips on four sides all along its 
shank. 72% greater holding power 
is the result. 


Sheathing, framing or shingles 
nailed with Reading do not work 
loose. Reading nailed floors do not 
give nor squeak. 


These facts should be known to 
your customers. Write for a folder 
containing full information. 


READING IRON COMPANY 


Reading, Penna. 


READING 
CUT NAILS 


& CJQeCWW CID1GWD CID1GAD 
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Rendering Efficient Service 
For Over 20 Years 


For nearly a quarter of a century, the world’s largest 
Yellow Pine sawmill has faithfully served the needs of 
the lumber trade. Its giant resources, able management 
‘and skilled personnel have enabled it through the years 
to ship “‘what you want, when you want it.” 


You will find that you can render better service and 
make more money, year by year, by specializing on 
Bogalusa lumber. Write us for quotations on your 
Southern Yellow Pine requirements. 


Great Southern Lumber (bo. 


BOGALYSA 


TRADE MARK AECISTERED VU 5S. PATENT OFrice 


LOUISIANA 











AMERICAN LUMBERMAN 














AUGUST 27, 1927 


a 





Rush Date J Delivered in 48 Hour urs 
ye a 486 -mile Haul 


A LUMBER dealer in central Michigan 
- ‘a >) wired an order to the Weyerhaeuser 

























Distributing Plant at Minnesota Transfer. 
He requested unusual service, stating that 
an extreme emergency need had arisen in 
the business of one of his valued customers. 


Within ten minutes the loading crew had the 
order which is equivalent in a Weyerhaeuser 
Distributing Plant to its being shipped “same day.” 
It was. 

Weyerhaeuser service didn’t stop there. A 
Weyerhaeuser man personally saw that the car was 
switched out of yard, into a train and on its way— 
still the same day. 

Another member of the service crew was busy 
placing tracers on the trail of the car. There was 
one transfer point enroute. 

Within less than 48 hours after the order was 
placed it arrived at destination. A few extracts from 
the dealer’s letter complete the story: 
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<=" The Weyerhaeuser Distributing Plant Service 


is another feature of the Weyerhaeuser plus—a buying advantage 
that benefits every dealer who uses it 


AN emergency need for lumber or timbers may 
arise in your business. Wire the Weyerhaeuser 
Distributing Plant. They will not fail. Rush orders 
for stock items go out within 24 hours. Not merely 
a promise. It is based on past performances. 

Distributing Plant Service can help you in other 
ways besides meeting emergencies. Try them out 
for your regular needs. 

This means that your customers will always be 
taken care of promptly. You will never be “out” of 
any items. 

By using these enormous stocks as your reserve 
you can keep your own stocks more compact. 

Less money tied up in stock. Quicker turnover 

Fresh, bright, clean stock all of the time—100% 


salable. And 100% usable by your customers. 

You render better service. You make more money. 
Dealers everywhere are proving it. 

And especially when it comes to timbers or slow 
moving items that are expensive to carry—call on 
Weyerhaeuser. 

We carry the stock. You order it out when you 
land the business. Material goes direct from the 
cars to the job. Expensive handling costs are thus 
reduced. 

Many dealers are making Weyerhaeuser Dis- 
tributing Plant Service an intimate part of their bus- 
iness methods. It meets present day conditions. Talk 
to the Weyerhaeuser man. He will show you how 
to use this service to your advantage and profit. 


24-hour Shipments from Weyerhaeuser Distributing Plants 


WEYERHAEUSER SALES COMPANY 





Distributors: WEYERHAEUSER FOREST PRODUCTS 
General Offices - SPOKANE, WASHINGTON 





Branch Offices: 
MINNEAPOLIS ST. PAUL CHICAGO TOLEDO PITTSBURGH 
806 Plymouth Bldg. 2563 Franklin Ave. 208 So. La Salle St. 1313 Second Nat. Bk. Bldg. 2401 First Nat. Bk. Bldg. 
PHILADELPHIA NEW YORK BALTIMORE NEW ARK PORTSMOUTH 
1600 Arch Street 285 Madison Ave. 812 Lexington Bldg. 


Port Newark, N. J. Rhode Island 


The Weyerhaeuser Sales Company is the combined selling organization of the following Weyerhaeuser Mills and Distributing “Plants: 


Cloquet Lumber Company . . . Cloquet, Minnesota 
The Northern Lumber Company . Cloquet, Minnesota 
Johnson- Wentworth Company Cloquet, Minnesota 
Wood Conversion Company Cloquet, Minnesota 


Bonners Ferry Lumber Company . . Bonners Ferry, Idaho 
Snoqualmie Falls Lumber Company, Snoqualmie Falls, Wash. 
Humbird Lumber Company . Sandpoint, Idaho 


Weyerhaeuser Timber Company, Minnesota Transfer, St. Paul, Minn. 


TS A TT 


Edward Rutledge Timber Company . Coeur d’Alene, Idaho 
Potlatch Lumber Company . « Potlatch, Idaho 
Boise Payette Lumber Company . 
Weyerhaeuser Timber Company 

Weyerhaeuser Timber Company 

Weyerhaeuser Timber Company 
Weyerhaeuser Timber Company 


: . Boise, Idaho 
. Everett, ‘Washington 
. Baltimore, Maryland 
- Portsmouth, R. I. 
Newark, N. J. 
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Cut from Our Own 
Timber Tracts 


OUR lumberjacks fell only the forest's 

finest Pondosa Pines for you. Long 
Lake quality lumber comes from the heart 
of the great timber belt of the Pacific 
Northwest. Every step in its making is 
a Long Lake step. 


Shipped Direct to You 


and guaranteed uniform quality in every order 
you send us. Long Lake Pondosa Pine is “good 
business” for your yard. Get in the picture with 
a trial order ...the quality will win your second 
order. 





Ask for Our “2x4” 
Latest Magazine 
Price Stock is yours for 
Sheet. the asking. 





LONG LAKE LUMBER «¢ 
_ Washington. 























Cedar Grain 
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Gives Your Customers 
the Most for Their 
Wallboard Dollar 


HEN you handle Cedar Grain Wall 

Board, you have an extra leverage on 
landing both new and remodeling sales in 
the lower price you can quote. Besides 
carrying an extra margin of profit that 
enables you to undersell all competition, 
Cedar Grain can be used in 100 economical 
ways to provide durable and attractive wall 
and ceiling covering. Cedar Grain will in- 
crease your wall board sales considerably 
because Cedar Grain gives your customers 
the most for their wall board dollar! 


Cedar Grain is an excellent material for 
covering cracked and broken plaster walls, 
for sheathing between floors to render them 
dustproof, for adding an extra room in the 
attic, enlarging small living rooms, lining 
garages, and dressing up the sun parlor 
walls. Many builders are using it ex- 
tensively in new homes for insulation 
against heat, cold, sound and dampness. By 
selling your customers Cedar Grain, you 
give them the best wall board for 100 build- 
ing uses. 

DEALER HELPS—Cedar Grain carries an extra 

margin of profit that undersells all competition. Write 


today for samples of Dealers Helps including FREE 
Sample of Cedar Grain Wall Board. 


Wall Board Department 


ALTON BOX BOARD & PAPER CO. 
Alton, Illinois 











“See That Center—It’s Cedar Grain!” 
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Important West Coast Woods — Douglas Fir 














Fir timbers permit 
Dou speedy jobs at low baie 























Typical advertisements of West Coast 


woods in architectural publications. 


AS the professional adviser of his 

client, the architect is in a posi- 
tion where he determines the purchase 
of building materials. 


Nearly 90% of all the building oper- 
ations in the country are either com- 
pletely controlled, or largely -influ- 
enced by architects. Even where 
buildings are erected without the 
services of an architect, the choice of 
materials is largely made in emulation 
of work which has been designed by 
architects. 


Hence the fact that our nationwide 
advertising campaign includes some 
nine different advertising publications, 
with a circulation totaling about 70,- 
000, although there are only 7,000 
architectural offices in the country. 
Most offices subscribe to three or four 
architectural publications, and in many 
cases several members of the same 


Dou ugl 


The value of selling the architect 


organization subscribe to the same 
magazine. So whatever architectural . 
publication an architect picks up to 
read, he is apt to find one of our ad- 
vertisements in it. 


We tell architects about the merits 
of West Coast woods to increase your 
business, and thus create more busi- 
ness for ourselves. And you can help 
increase your business by tieing up 
with our campaign—by letting people 
know that you handle West Coast 
woods. We will be glad to furnish 
you with illustrated literature for dis- 
tribution to local architects, contract- 
ors and prospective builders, and 
supply free mats for advertising your 
business in local newspapers. It will 
pay you to write for complete details 
of our dealer-help service. Just ad- 
dress West Coast Lumber Bureau, 


562 Stuart Building, Seattle, Wash. 


as Fir 


CAmerica’s Permanent 


Lumber Supply 


- West Coast (Sitka) Spruce - West Coast Hemlock - Western Red Cedar 
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Moore Kilns at 
Cc. L. Seyler Lbr. Co., Bluefield, W. Va. 











Moore Kilns at 
Biles-Coleman Lbr. Co., Omak, Wash. 


A New Dry Kiln Chart > _ 


For a long time we have appreciated the importance 
of the dry kiln operator’s job. Haphazard methods of dry- 
ing are rapidly being discarded, and in their place you find 
scientifically designed kilns equipped with instruments for 
automatically controlling temperature and humidity. Such 
kilns should not only be in charge of a practical operator, 
but should also be operated in accordance with correct 
scientific principles, and our new dry kiln chart will be 
found very beneficial in getting best results. 


It is not enough that your operator know how to main- 
tain given conditions in the kiln. He should know how to 
detect casehardening stresses, and how to relieve them; 


= MooreComesto | 
® the Rescue with ~ 


Mutua) Lbr. Ce Kilns at 
~ Sucoda, Wash 


. 
$565 ile 


ae 






how to take care of the heating system 
and keep it well drained; how to take 
care of the recording and regulating in- 
struments ; and how to get the proper balance of tempera- 
ture and humidity for proper drying schedules. 


We have devoted much time and expense in preparing 
what we consider the most valuable assembly of dry kiln 
charts and tables ever published. Every lumber manufac- 
turer should see that his dry kiln operator is supplied with 
this chart, which relieves necessity of computations and 
eliminates errors in making moisture content tests, and 
gives handy reference tables for 


Proper Schedules On Tempera- 
tures, Humidities and Dew Points 


lf your present dry kilns are not up-to-date, let our 
engineers study your drying problem and give you an esti- 
mate on remodeling them so that you, too, can automat- 
ically control the drying elements, lower your operating 
costs, minimize degrades, and obtain better prices for your 
lumber. 


There’s a Moore Kiln for drying every forest product. 
They are not all built alike, but are designed to scientif- 
ically and economically dry your lumber just as you want it. 


Write our nearest office for catalog and complete data 
on Moore Moist Air Dry Kilns and dry kiln equipment. 





EVERY DRY KILN OPERATOR 
SHOULD HAVE THIS CHART 


We are sending out 18,000 copies printed 
on a heavy duotone paper, to dry kiln opera- SENT 


tors, mill superintendents and owners in all 
parts of the world. If you haven’t received 
one, write today and it will be SENT FREE. 
In order that the chart may be hung on the 
wall of your operating room and used for a 
long time, we have this chart printed on 
heavy paper and mounted on linen. This 
chart will be sent for $3.00 Postpaid. 











Moore Dry Kiln Company 


KILN BUILDERS 
SINCE 1879 


2 FULLY EQUIPPED PLANTS 
Write Nearest Office 


JACKSONVILLE, FLA. 
NORTH PORTLAND, ORE. 
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NCLEAR BUNGALOW Y 
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If you’re looking for a brand of siding which will build 
sales, good will and profits, investigate “Beaver Brand” 
Western Red Cedar Siding. 


Hundreds of dealers in the central and eastern states have 
made this popular, durable, economical siding their 
“leader” and have obtained good results. We know this 
to be a fact because they re-order time after time. 


“Beaver Brand” Cedar Bungalow Siding is made 34x8-, 10- and 


12-inch. Our Bevel Siding is 14x4-, 5- and 6-inch. Put in a stock 
now. 


Order from usin straight or mixed cars or mixed 
with shingles from any B. C.shingle mill. 


THURSTON-FLAVELLE, LTD. 


PORT MOODY, BRITISH COLUMBIA 



































A Real Service in 
California Pines 


We specialize in supplying California 
White and Sugar Pine stock. Our close 
contact and many years of acquaintance 
with the California mills enables us to 
offer a service that is of real value to 
buyers of 


Cut Sash and Door Stock 


Finish, Dimension, Shop 
Factory Lumber, Common Grades 


We have had unusual success in sizing up 
specific buyers’ needs and supplying just the 
stock that gives greatest satisfaction. Bring 
your needs in California Pines to us and let 
us demonstrate the advantages of our service. 


Wendling-Nathan Co. 


Established 1914 


SAN FRANCISCO, CALIF. 


Lambermen’s Building, 
110 Market Street. 

















California White Pine 


Lumber and Box Shooks 


Annual Production 50,000,000 Feet 





Mount Lassen in Eruption 


Lassen Lumber and Box Co. 
pay ahaa Sales Office: Monadnock Building, 
3 usan e, 








SAN FRANCISCO, CAL, 
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Sitka Spruce 
4..5-,6-Inch 
Bevel Siding 











America’s Permanent 


Lumber Supply 


alle y 
ouglas Fir 


Vertical Grain Finish 


This siding has been attracting favorable. ‘cnene Guar omeidl 
attention in all parts of the country for a long ae 
time. Builders and dealers have recognized the beeen 
similarity between our Sitka Spruce Siding and Mouldings 
the old fashioned White Pine and Poplar siding. | eae 

You can please the carpenters and home Sitka Spruce 
owners in your locality by supplying them with Finish 
this siding which adds attractiveness, long life Meme 
and selling value to homes. It has a long fibre, Se 10/4, 
soft texture and is easy to work and paint. The Kiln Dried Shop Lumber 
immense size of our trees enables us to cut a ao 
large percentage of vertical grain lumber. You Box Lumber. 
know such lumber insures stronger and more We can also ship FIR 


GARAGE DOORS 


mixed with lumber. 


durable construction. 


Order some Sitka Spruce Siding in mixed 


cars with some Douglas Fir items listed on the 
right. 




















C. D. Johnson Lumber Co. 


Northwestern Bank Bldg., Portland, Oregon 


BRANCHES: 
Chicago Office: 332 South Michigan Avenue San Francisco Office: 260 California Street 
Los Angeles Office: A. G. Bartlett Building 
We Are Exclusive Selling 


Agents and Subsidiary ¢ Pacific Spruce Corporation, Toledo, Oregon 
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We are one of the largest 
Eis in Wisconsin and our tim 
comprise some of the finest Rock Elm 
mow standing in that state. We cut all 
messes from 4/4 to 12/4 and have dry 
fer immediate shipment: 


&Btr. Rock Elm 
Cemmon Rock 


| 


£ 
rs 
ZZ 
? 
tere 


o. 2&Btr. Rock Elm 
‘o. 2 Common Rock Elm 
No. 2&Btr. Rock Elm 
io. 1 & 2 Common Rock Elm 
No. 2 Common Rock Elm 
2&Btr. Rock Elm 


S sug Bed suk 


3 
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Wisconsin Rock Elm we would 
like te have you get in touch with us 


Oconto ompany 
817 Ry. Exch. Chicago, Ill. 


Mills and Yards at: 


Oconto, Wis. Nahma, Mich. 








Contented 
Customers 
Continue 

Calling for 


Cc. C. COLLINS 
LUMBER 


Manufactured at 
RHINELANDER, WISCONSIN 












Loose Leaf 
Estimate Form 


At last! An estimate sheet that does not cover the top 
of your desk. What is more standard than a LETTER 
HEAD, size 8% x11? Offices doing a vast amount of 
estimating have found it actually large enough for the 
most complicated lumber or mill estimate. No waste— 
this size is found large enough to cover in a single 
sheet the average lumber bill. This letter head size may 
be filed, mailed or bound easily in standard equipment. 
— ryt 4 typewriter; it is very convenient to work upon 
ata 


Forms are padded 25 triplicate sets, 75 sheets to the 
pad. Punched 3 holes to fit standard binder. Original 
white, duplicate and triplicate in colors. POSTPAID. 

5 Pads, $4.00 10 Pads, $7.00 
Binder for Pads, $1.75 


For Sale by 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
































































WISCONSIN- MICHIGAN | 
LUMBER Co. 

EAGLE RIVER, WIS. 

J 

Thoroughly Dry ] 

Band Sawn Hardwoods 
4/4 Sel. & Btr. Basswood............. 25M 
4 D> Sieypeeenenenngeesnse: 105M 
#/4 Sol. Biren viet IRONS 
5/4 FAS Birch — — pga. OM 
MC ge et 2M 
5/4 No. | Com. Birch................. 9M 
4/4 FAS Hard Maple............° °°" 51M 
/ SE Ga vckcccéctcctecces 38M 

4 : Fy aos Dn yee eG 
6/4 FAS Ned tee. ae 
5/4 Sel. Hard Maple.................. 10M 
5/4 No. | Com. Hard Maple.......... 

e sell anly what we ake 
is. — Hardwoods — ich. 
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Time Tested 
Sources 


for Hardwoods 


TheWisconsin manufac- 
turers on this page have 
fully demonstrated their 
reliability as sources for 
Northern Hardwoods, 
Hemlock and Pine. Send 
them your orders and in- 
sure yourself dependable 
stock. 


You Want 


DRY 
HEMLOCK 


We have it. 
Ask Us— 


Rib Lake Lumber Co. 


of Delaware 


RIB LAKE, WISCONSIN 








We manufacture the very highest 
quality — 


4/4 to 16/4 
Birch, Maple, Elm 
and Basswood 





“Old Faithful” Hemlock 
and Perfectly Manufactured 


Maple Flooring 


Get our proposition on Mixed Cars. 


Sawyer Goodman Co. 


Marinette, Wis. 





Rust -Owen 


Lumber Co. 


DRUMMOND, WISCONSIN 


Manufacturers of 
WISCONSIN 


White Pine 
Hemlock and 
Hardwoods 


White Pattern, Flask and 
p mpi our specialty. 


Dressed “EXTRA STANDARD” 








MANUFACTURERS 
Forest County, Wisconsin 


Hardwood Lumber 


Air Dried or 





Kiln Dried 


We operate our own latest im- 
proved Softex Moist Air Kilns 
with expert supervision. 

Send us your inquiries. 


Thunder Lake Lumber Co. 


Manufacturers 
Rhinelander, Wisconsin 


“Go to THUNDER for your LUMBER” 


- whe POUREE Beessuesnaaneo” 5 
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Mixed Cars White Pine 


Doors ~Frames — Sash — Lumber 
Mean Big Savings—Quick Turnover 


Mail Coupon Below for Delivered Prices 
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Just check on coupon below, noting 
items you are interested in, mail coupon 
to us at 360 North Michigan Avenue, 
Chicago, and we will quote you delivered 
prices at your station. You will be 
under no obligation and you will be sur- 
prised at the big savings we can make 
you. 


You can buy a few doors, some Sash, 
Window and Door Frames, Mouldings, 
Panels, Sash Stock and end load with 
shed or yard stock, all at very low prices 
—as low in small quantities as in straight 
cars, thus reducing your investment and 
increasing your. turnover. Just now 
prices on these items are very low—act 
today—mail coupon and see for yourself. 
If you want to know more about Paul 
Bunyan’s—just say—“Send Paul.” 


An Average Mixed Car 
Order 


As an example of how easy it is to make 
up a mixed car, 


160 Doors, average weight 45 lbs. per door 7,000 lbs. 


150 Frames, average weight 40 lbs. per 
RRR SARE Ei Saga g os gree cele 6,000 Ibs. 


50 Thousand feet Mouldings, average 
weight 20 Ibs. per thousand lin. ft... 1,000 Ibs. 


300 Window or Sash, average weight 


I oto cia 6 nts worn es descent <0 3,000 Ibs. 
10,000 Feet Bevel Siding, average weight 

600 Ibs. per thousand .............. 6,000 Ibs. 
5,000 Feet Bungalow Siding, average weight 

1,200 Ibs. per thousand.............. 6,000 Ibs. 
4,000 Feet Selects, average weight, 2,000 lbs. 

I GI iis bcs cr ardweva des codus 8,000 Ibs. 


Boards, Dimension, Lath, etc., only... 3,000 lbs. 


40,000 Ibs. 





“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mill, Factories and Sales, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 


SALES OFFICES: 
Monadnock Building, 807 Hennepin Avenue, 360 N. Michigan Blvd., 
SAN FRANCISC MINNEAPOLIS CHICAGO 


Detach and Mail This Coupon to The Red River Lumber Co., 360 No. Michigan Ave. 


Chicago Yard and 
Warehouse 





702 E. Slausen Ave., 
LOS ANGELES 


REGIGTERED 


Check items on which you desire prices. 
THE RED RIVER LUMBER CO., 
360 N. Michigan Ave., Chicago 
Please give us delivered Prices in cars on items checked. 
A very complete stock of Calif. White 


— ls : Doors [] Panels [_] Lumber 
and Sugar Pine is carried in our Chicago Selects [] 
yard, also a stock of Doors, Windows, Windows [] Mouldings [_] Shop [] 
Panels, Mouldings, Frames, Garage S‘ding [] 
Doors, Cut Stock, Screens and general Moulded Sash Stock ia Cut Sash Stock C) Dimension oO 
line of millwork. Boards [] 
Frames [] Cut Door Stock [] Lath [] 
If interested we will send you catalog A copy of Paul Bunvan will be sent if so requested 
showing millwork items carried and de- ; ; ' yee 
livered Prices. Check here. ee PO ce ee ee ee ee |) we 
1 MO I ee. Fee. Leet ae OE SY eee 


Send Chicago Warehouse Catalog 0 
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This popular “foursome” will make l-o-n-g “green” records 


—by building increased profits into your now established business. 











home owner on the idea of modernizing the old home — beginning with the roof. 


Sounds interesting? Want to learn more about this Mule-Hide cooperation that will help you? Two minutes of 
your time and a two cent stamp will bring you details in two days or less. Address our Advertising and Dealer 


Service Department please. 


The Lehon Company 
MULE-HIDE ROOFS—plus the help that sells ’em. 
W. 44th to 45th Street on Oakley Ave. 





TIME:—Today 
SCENE:—Your office 


CAST:—Yourself, Mule-Hide Salesman and two of 
your contractors. 


For six months now, you have been thinking a lot 
of going after the reroof business. The last visit paid 
your town by “that’’ invading roofing company is still 
“green” in your memory. Recall how easily they 
got nine dollars a square for “diamond point” roll 
roofing jobs that you would have been tickled pink 
to take at eight. Seven in a showdown, provided 
you had been permitted the chance to bid. 


Back to the picture please: You now have two con- 
tractors, possibly father and son,—who are interested 
in a plan to organize an application service. They 
have agreed to apply your reroof contracts at a price 
that will leave a “sweet” margin of profit for everyone. 
The Mule-Hide Salesman comes to town! Learning 
these facts he warms right up to the job of schooling 
these contractors into the modern way to sell the 


Chicago, Illinois. 




















Attics Are Better Than 
Back Yards 


Women want a place to 
hang clothes in cold and 
stormy weather. The attic 
is just the place. Question: 
How to reach the attic? Answer: With a Bess- 
ler Disappearing Stairway. It costs little and 
it lasts as long as the house. When not use it 
slides up into the ceiling out of the way. 





You Can Build a Reputation 


selling Bessler Disappear- 
ing Stairways. They make 
‘ the attic available for many 
N wy uses at low cost. 

0. 97 


Send for particulars. 







The Bessler Disappearing 
Stairway Co., Akron, Ohio 


ESSLEP 


STAIRWAYS 


Slides up into 
ceiling when 
not in use. 











Idaho White Pine 
and Pondosa Pine 


Quality That Will 
Bring You Sales , 
Every dealer will find the high a3 
standards we maintain in the ge 
manufacture of our Idaho White 
Pine and Pondosa Pine a real 
asset in attracting 
sales. Our lum- 


ourownsalesand |- 
you can depend ¥ 
on it to do the 
same for you. 


McGoldrick Lumber Co. : 


SPOKANE, WASH. fe je 
Minneapolis Office: 600 Lumber Exch. (9% 
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The milling in transit rate 


RE you saving money by taking advantage of _long-leaf Yellow Pine timbers, dimension, 
of the milling in transit rate out of flooring, crating material, etc.; there is Fir up 
Chicago? It’s worth while. to 30x30, one hundred feet long; Soft North- 


This is just one phase of the service Hines ern Cork White Pine; Elm; Basswood ; Spruce; 
offers at the Chicago yard—the largest lumber Maple; “Beautiful” Birch; Hemlock and others. 


dint ' 
crapaiaaaiaa vee There’s pattern and flask lumber; any kind, 
We can ship your orders out of this yard the anything you need in lumber. 
same day we receive them and do so for only 


two and one-half cents per hundred pounds Write, telegraph or telephone your require- 
over the through freight rate. ments. No order is too large for Hines to 
And we can ship anything. In the Edward handle promptly. None is too small to de- 
Hines main yard are seventy-five million feet mand our most careful service. 


Edward Hines 


Lumber 
Co. 
2431 South Lincoln Street Chicago, Illinois 
Telephone Canal 0349 Western Union and Postal Wires Direct to Our Office 



































Get it where they’ve Zot it and get it quick 


Pattern, Flask and finishing lumber—Barn boards, Ceil- 


a“ ing and partition from the softest of Northern Cork 
SoftWhiteand = wre. Dine. | 


Norway Pine ' 

5 m4 Norway and Spruce dimension and boards. Straight or 

Z - h mixed cars of any sizes or grades leave our enormous 
TC 


concentration yards and sheds of shipping—dry stock 
within twenty-four hours after receipt of order. 


Our connections with four railroads give us a constant 
supply of cars and a quick movement through the Duluth 
Gateway to the Markets of the World by land or water. 


Tap America’s finest forests for an unparalleled service 
and a dependable supply of Northern Soft Woods. 





The Virginia and Rainy Lake Company 


Virginia, Minnesota 
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nancing islteKey 








There is a French maxim, “Do not demand of 
life more than life can give.’ It applies nicely to 
Trade Extension Funds, Publicity and so on. 


The $5,000,000 Fund put up by Lumbermen 
will do much to better conditions but it can 
not save operators from the consequences 
of slipshod borrowing and pressing short-dated 
debts. 


The key that will most often unlock the treas- 
ure of Lumber Profits is Sound Financing at long 
maturity on favoring money markets. 


Shrewd management and wise borrowing go 
together. 


Our Experience at your Service. 








GakerFemiesc Company 


Portiand, Oregon Chicago 


Pacific Building 208 South LaSalls Street 


THE ONLY HOUSE IN AMERICA ORIGINATING AND 
DEALING EXCLUSIVELY IN LUMBER SECURITIES 














OUR business—lumber. . Our busi- 

ness—sound financing for compa- 
nies in the forest industries. When 
you contemplate financing, let’s work 
together for our mutual profit. 


LACEY 


Securities Corporation 


231 So. La Salle St., Chicago. 626 Henry Bldg., Seattle 














We want to sell the following 


Michigan lard d 
DRY mas. Hardwoods 
BIRCH ve Ne. 38 Com. 75. 5.000 Ash | ay 
/4” No. Com. ? 
S/F Bot aad Me ce 5/4" Me. 38 Com. : $0:000" 3/8xi"s"32" Mereh. 
3/4” No. | and No. 6/4” No. 3 Com.. 15,000’ 8) eine a, pone’ 
2 Com, ..... 8,000’ 
4/a° FAS. 34,000’ BASSWOOD Basswood “Lath. 150,000" 
4/4” Selects ..... 8.000 4/4" FAS .. 15,000 
4/4” No. | Com..200,000' 4/4” Sel. & No. 1 SOFT MAPLE 
4/4” No. 2 Com..200,000’ ig 15,000 4/4” No. 2 & Btr. 50,000 
dye 15,000 4/4” No. 2 Com.. 30,000 4/4” No. 1 Com. 
5/4” Selects ..... 15,000" 4/4” No. 3 Com.. 15,000’ Sel, ....- 30,000’ 
5/4” No. | Com... 30,000’ 6/4” Sel. & No 4/4” No. 2 Com.. 15,000’ 
5/4” No. 2 Com... 50,000’ — Miggiihetonsarte 15,000 6/4" No. 2 & Btr. 75,000’ 
ee Me oe adwas 15,000° 6/4” No. 2 Com 7.000° 8/4" No. 2 & Btr. 15,000’ 
6/4” Selects ..... 30,000 6/4” No, 3 Com.. 8,000° 4/4” No. 3 Com.. 30,000’ 
pn te. : Com.. 15,000 8/4” No. | Com. & 6/4” Ne. 3 Com.. 45,000’ 
” No. Com.. 15,000’ mn athe 10,000’ 
8/4” No, | & Btr. 15,000° 8/4” No. 2 Com. & HARD MAPLE 
10/4” No, | & Btr. 15,000’ tr. 20,000 4/4x6” & W. 8 & 
12/4” No. | & Btr. 15,000’ 10/4” No. 2 & Btr. 15,000’ L. Ne ft & 
4/4” No. 3A Com. 75,000’  3/8xI'/2-32” Merch. i. cudanaey 


Hard Maple Flooring Stock for Rail cr Water Shipment. 


C. H. WORCESTER CO., Not Inc. #2.32ub%Setests .SHICAGS 


Rand Mills at Chassell and Ontonagon, Mich. 








WARD BROTHERS, Manufacture 


“MARATHON?” 


MAPLE FLOORING| 


WRITE US FOR PRICES 


BIG RAPIDS, MICH. | 








L 


x AIR DRIED 


N. C. PINE 


Roofers and | 
30 Million Feet Annually 2" Dimension 


WE SELL TO WHOLESALERS ONLY 


P. M. BARGER LUMBER Co., INC. 
MOORESVILLE, N. C. 








HETTLER BRAND 
Hardwood Flooring 


Surplus items in stock and for immediate shipment: 


MAPLE RED OAK 


10,000 25/32x1%” Clear 20,0007 13/16x1%”" Clear 
20,000° 25/32x1%2" No. 1 20,000’ 13/16x1%2”" Select 
35,000’ 25/32x2” Clear 15,000’ 13/16x2” Clear 
20,000’ 25/32x2” No. 1 20,000’ 13/16x2” Select 

80,000’ 13/16x2%4" No. 1 Com. 


HERMAN Hi. HETTLER LUMBER CO. 


2601 Elston Ave., 
Chicago, Ill. 


Phone, 
Humbolt 0200 











Purchase for Profit 


in the 


James S. Kemper, President 
Pantheon Building, 


wy ENS MUTUAL CASUALTY 





Chicago, U.S.A. 




















AK (UM 


Quarter and Plain 
Red and White and Red 
POPLAR AND ASH 


One thing is certain: We 
must be giving pretty good 
satisfaction to our customers 
with our Southern Hard- 
woods and Cypress or we 
wouldn't have so many 

names on our customer 
list that have been there 
ten, fifteen and even 
twenty years. 


Try us out on your 
next order. 


FAUST BROS. LUMBER CO. 


Box 558, Jackson, Miss. 
Chicago Office, 719 Monadnock Bldg. 
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Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 
Eight words of ordinary length | make one 

. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 














RON nactabs sw Cee 





LARGE OHIO WHOLESALER 
Handling West Coast Woods, Western Pines and 
Yellow Pine, and maintaining buying offices in 
Portland, Oregon, Spokane, Washington, and Birm- 
ingham, Alabama, has an opening for an Assistant 
Sales Manager. Prefer man with experience in 
woods we above. Splendid opportunity for 
right ma 
Asdrens “R, 35,”" care American Lumberman. 














Carrie Carlyle’s colonial 
certainly cost Charles considerable 
cash. Charles can’t complain ’cause 
Carrie’s charmed, calm, cool, com- 


cottage 


fortable, cheerful, can’t cease ca- 
ressing Charles continually. 


Edith Blood, Grayville, Ills. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





GENERAL OFFICE MAN 
To take complete charge of general office work 
and accounting for company operating five retail 


yards. Must be a practical lumberman, a good 
bookkeeper and understand accounting and office 
work. Good salary and *~*ure to right man. Po- 
sition in western South Dakato town of 2,500 
population. In first letter give full particulars, 
references, state salary asked and how soon you 
could come. 
Address “C. 139,” care American Lumberman. 


LIVE WIRE WANTED IN OFFICE 
of wholesale sash and door jobbing house. Must 
have thorough knowledge of business and be able 
to handle entire order department. Excellent op- 
portunity for right man. State age, religion and 
experience. Replies treated strictly confidential. 
Address “C. 109,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Retail Jumber and millwork estimator and sales- 
man for Chicago suburban yard and mill. State 
whether married or single—education—where em- 
ployed past five years and give references. 
Address “D. 112,’”’ care American Lumberman. 


BOOKKEEPER AND OFFICE MAN 
Must be accurate and good penman. Give experi- 
ence and salary expected. References required. 
PARK AVENUE LUMBER & SUPPLY CO. 
4667 Maypole Ave., Chicago 











WANTED ARCHITECTURAL DRAFTSMAN 
And salesman, capable of taking accurate lists 
from plans. Ideal location in Central Wisconsin 
city of 35,000. References required. 

Address “C. 131,” care American Lumberman. 


WANTED MANAGER 
For Retail Yard handling lumber, millwork and 
builders’ supplies in live town of four thousand in 
eastern North Carolina. Good living conditions 
and good salary to right man, or will se}! interest, 
Address “A. 108,’”’ care American Lumberman. 


W. ED YARD MANAGER 
Wages $150.00. No dumbbell, no cigarettes. 
Address “B, 108," care American Lumberman. 


WANTED BOOKKEEPER AND COLLECTOR 
No dumbbell, no cigarettes. Wages $150.00. 











Address “B. 109," care American Lumberman. 





WANTED 
RETAIL LUMBER SALESMAN 
Financially strong and well rated. Toledo Lumber 
and Builders Supply Company has an opening in 
their sales organization for an experienced and 
trustworthy retail salesman. Must be capable of 
taking off and figuring a complete bill of material. 
Applicant to receive consideration must state age, 
nationality and length and kind of experience. 
Compensation commensurate. 
Address “C. 102,” care American Lumberman. 





LUMBER § SALESMEN 
For one of the largest wholesale and retail yards 
in Chicago. Men experienced in handling contract- 
ors and industrial business preferred. Fine oppor- 
tunity for workers. Phone or write Mr. Cashion, 
HILL-BEHAN LUMBER CO., 5601 Elston Avenue, 
Chicago. 





WANTED—SALESMEN 
On a commission basis to sell N. C, Pine, yellow 
pine and cypress lumber. Prefer experienced sales- 
men with established me located anywhere in 
Va., W. Va., Md., Pa., J., N. Y., Conn., and Mass. 
Address CLYDE BBY. New Bern, N. Cc 





SALESMEN WANTED 
Young men with millwork experience to sell lum- 
ber dealers in Northern Illinois, Indiana, and 
Southern Michigan. Good chance for hustlers. 
Our employes know of this ad. 
Address “C. 140,” care American Lumberman. 


FOR ILLINOIS 
One who has the knowledge of oak, gum, and 
yellow pine trim to work central and southern 
Illinois. Salary and bonus basis. State age, ex- 
perience, salary expected. 
Address “S. 21,” care American Lumberman. 








LOGGING SUPERINTENDENT 


methods of 
Any size job. Best 


Twenty-five years’ experience in all 
logging and railroad building. 
of reference. 

Address “C. 138,’’ care American Lumberman. 


TO CONNECT WITH FIRM 
looking after production of swamp products, Know 
the game and can show results’ Best of reference 
Wisconsin man. 
Address “C. 115,’’ care American Lumberman. 








BAND SAW FILER 
With 20 years’ experience on band saws of all 
—s for position. State what you have and 


wag 
_ ‘i. FIELD, 16 Buffalo St., Elkins, W. Va. 


I WANT A JOB 
As general manager of sawmill operation. Expe- 
rienced, stump = market, Competent. Who has 
this job for 
Address ‘‘4- 20- 78, ’” care American Lumberman. 








WANTED 
Salesman and assistant manager for retail yard in 
southern Wisconsin; must have had several years’ 
experience and be able to get the business under 
strong competition. 
Address ‘“‘B. 119,’”’ care American Lumberman. 


WANTED COMBINATION MAN 
As salesman estimator, yg A and biller. 
Book A graduate. For 
THOMASVILLE VARIETY WORKS 
Thomasville, Ga. 


WANTED 
A first-class carpenter with some money to join 
me in a house building business here in the Muscle 
Shoals district. 
THOMAS T. ALLEN, Sheffield, Ala. 


WANTED MANAGER FOR YARD 
In small town in central Michigan. Experienced 
and a trade getter, 
Address “B. 110,’ care American Lumberman. 





Cost 








WANTED A POSITION AS 
Locomotive engineer or construction man. Can 
give good reference. DOCK BALDRIDGE, P. O. 
Box 71, Clearfield, Ky. 


GOOD RETAIL YARDMAN WANTS 
Position. Expert lumberman. 
Address “D. 106,” care American Lumberman. 











Careful, capable, captivating Car- 
rie Curry chose costly clothes 
"cause cedar chests certainly can- 
celed care concerning costly Cala- 
bar coats. 


Sophie Hosier, Denmark, lowa. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED POSITION AS 


Salesmanager or superintendent, experienced in 
manufacturing, inspecting and selling (through 
Mail and on Road), Southern hardwood and pine, 
middle aged and married. Would consider road 
job or assistant salesmanager for large company. 
At present employed as salesmanager by Hardwood 
manufacturer but can furnish legitimate reason for 
wanting change. 


Address “C. 127," care American Lumberman. 





POSITION WANTED 

By married man, twenty-seven years old, with high 
school education; in retail, wholesale and lumber 
manufacturing business since 1913, Manager and 
owner of yard for past eight years; also experience 
as contractor. Can furnish best of references and 
can take position at once. Advise salary and 
chance of advancement. 

Address “‘D. 104,’’ care American Lumberman. 


CONNECTION WANTED 

Eleven years’ experience with retail lumber com- 
panies in executive positions and 5 years travelling. 
Successful, ambitious, progressive, capable. Best 
of references. Desires connection in middle west 
with company which is growing and wants re- 
sults. Age 34, married, good health. Willing to 
make investment. 

Address “D. 110," care 





American Lumberman 





Cash customers command courtesy 
cause creditors continued content- 
ment. 


J. W. Schultz, Cedar Rapids, lowa. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





YEARS EXPERIENCE 
Lumber-Millwork-Building game in all branches 
on west coast—middle west—eastern states. Spe- 
cialized on selling. Forty years old, married, no 
family. “Sleep only at nights.” Will go any place 
this or foreign country. Invite offers road or office. 
Wire or write E. W. HURST, 932 7th St., San 
Diego, Calif. 





POSITION WANTED 
Man thoroughly acquainted with all the details of 
manufacturing Hardwood and Hemlock lumber 
from stump to customer. Have had twenty-five 
years experience with northern mills and can 
furnish best of references. Will take small amount 
of stock if desirable. 
Address “C. 106,’ care American Lumberman. 


POSITION WANTED 
By married man 28, business school graduate, 2 
years with small yard as assistant to manager, 2 
years, large yard order dept. stock and special 
millwork, 1 year as salesman and collector. Bast- 
ern or Central States preferred. 
Address ‘“‘C’, 104,” care American Lumberman. 


COMPETENT MANAGER OR 
superintendent with twenty years experience from 
stump to car in hardwood wants position with good 
company, preferably in the East. Would want to 
look over job before final acceptance. Can come 
after reasonable notice. 

Address “D. 118,’’ care American Lumberman 


SASH & DOOR MAN 
30 years experience—Manufacturing—Selling—List- 
ing from plans—Detailing and Billing—Good organ- 
izer—energetic and truthworthy—Capable of tak- 
ing full charge. 
Address “‘C. 125,” care American Lumberman. 


MILLWORK EXECUTIVE 
Thorough experience in special and stock millwork 
—three years’ experience lumber and building ma- 
terials—now employed as office and sales manager, 
desires change. 
Address ‘“‘D. 114,” care American Lumberman. 


RETAIL LUMBER YARD MANAGER 
Thoroughly experienced; now managing yard and 
yielding fine profits for the company; good salesman 
and collector; practical experience in city and rura! 
trade, is wanting ta make change of locality. 

Address ‘‘D, 101,’’ care American Lumberman. 


Al BAND SAW FILER WANTS POSITION IN 
Medium mill. Large saws a specialty. Can file for 
hard or soft wood. Am married, 49 years old. 
Strictly sober. Can give the best of reference. 
Mill shut down the reason. 

Address ‘“‘D. 109,’ care American Lumberman. 


OFFICE. MANAGER—AUDITOR—ACCOUNTANT 
with 25 years experience in manufacturing, whole- 
sale and retail Northern Hardwoods and Hemlock. 
Al references. Available at once. 

Address “‘D. 116,’’ care American Lumberman. 


WANTED POSITION AS SAW FILER 

By experienced band resaw filer and all 
saws used in a wood working plant. 

Address “‘D. 115,” care American Lumberman. 


HARDWOOD SHIPPING INSPECTOR 
Open for position. References. 
Address “D. 107,’ care American Lumberman. 


PRACTICAL PLANING MILL FOREMAN 
Desires charge of a mill on high class millwork. 
Address “C, 126,” care American Lumberman. 
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FFICE MANAGE 

Lumber and building material man who is com- 
petent to handle every office detail; to accurately 
interpret and estimate from plans and specifica- 
tions; to sell against any legitimate competition is 
immediately available. Twenty years’ experience 
northern and southern sawmills, mill-work, retail 
lumber and building material concerns. A _ real 
worker. Opportunity rather than initial salary 
sought. “LET,’’ 2915 Barcelona Avenue, Tampa, 
Morida. 


A ee ee te, “an 





EXPERIENCED RETAIL LUMBERMAN. 
With executive ability open for connection as de- 
partmental head with growing line yard concern 
operating yards in Kans., Oklahoma or Nebraska. 
Especially qualified for working out General Office 
detail, audits and systems. Prefer States men- 
tioned but will consider other locations. Married, 
good habits and excellent references. Salary $3000. 

Address “C. 116,” care American Lumberman 


EXPERIENCED LUMBER AND MILLWORK MAN 
Seeks position, Colorado, New Mexico preferred 
territory. Sales traveling or local with building 
materials, yard manager or assistant, or sawmill 
operation. Salesmanship training, experienced in 
the timber, at sawmill, special built millwork, esti- 
mating, costs, detailing, plan service, bookkeeping, 
office or yard man, 
Address “A. 123,” care American Lumberman. 


WANTED—POSITION AS 
purchasing agent for line yard by January first. 
Employed. Eight years experience selling lumber 
and buying. Desire quit road work. Age 29. Mar- 
ried, no children. Go anywhere at reasonable sal- 
ary. Would also consider similar position with 
manufacturing company. 
Address “C, 108,” care American Lumberman. 


HARDWOOD LUMBER SALESMAN 
In St. Louis territory, wants connection with 
Northern Mill, handling Birch and Hard Maple on 
commission basis. 
Address “D. 117,"" care American Lumberman. 


SUPERINTENDENT EXPERIENCED. 
Detailing, billing, factory supervision, and estimat- 
ing on custom, millwork. Now employed. Would 
consider an opportunity to change. 

Address “‘C, 121," care American Lumberman. 


I WANT EMPLOYMENT 
Sawmill shut down. A No. 1 band saw filer; age 
35 years; 10 years of experience. Can give refer- 
ence. Married and strictly temperate. 
L. A. BRADY, 208 W. Douglas St., Goshen, Ind. 


SALES TERRITORY WANTED: 
In Kansas, Nebraska or Oklahoma by experienced 
retail lumberman in any building material line 
sold to dealers. Salary and commission basis. 
Address “‘C. 117,” care American Lumberman. 


Al BAND SAW FILER WANTS POSITION 
Can furnish very best of references, service guar- 
anteed. Have filed some of the largest mills In 
the South. 


L. W. BONE, Mangham, La, 


HARDWOOD LUMBER SALESMAN 
wishes to represent large mill. Have wide acquain- 
tance with buyers in New York State, Ohio and 
Pennsylvania. Salaried basis only. A-1 references. 
Address “C. 120," care American Lumberman. 


POSITION WANTED 
By Northern Hardwood Inspector to grade on chain 
or inspect lumber in yard. Best references, 
Address “‘C. 136," care American Lumberman. 


HIGH CLASS ACCOUNTANT AND AUDITOR 
Who has specialized on accounting and income tax 
returns for lumber manufacturers ig open for a 
position. A-1 references. Address “ACCOUNT- 
ANT,” Box 2054, De Soto Sta., Memphis, Tenn. 


EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years’ wholesale and retail experience. 

_. Address “W. 16," care American Lumberman. 












































WILL PAY $1000 CASH 


First payment on 2 million or more feet yellow 
pine or hardwood timber. State acreage, grade, 
price, terms, logging conditions. 


H. L. EMMERT 
3649 N. Lincoln St., Chicago, Illinois. 





ONE RIGHT HAND AND ONE LEFT HAND 
eight foot log band mill 


Address ‘‘C. 103,” care American Lumberman. 





Close, consequential, careful col- 
lections, could carry certain com- 
panies’ cumulative credits. Com- 
mons, clears, culls can certainly 
conduct capably continuing con- 


struction. Can cleanly cure com- 
munities, cities-censoriously cap- 
tive. 


F. M. Smith, Cleveland, Ohio. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





WANTED 
Four track miles of fifty two to fifty six pound 
relaying rails. Will not consider any rail not in 
good condition. 
Address “C. 130,” care American Lumberman. 


W. TO BUY 
10 to 15 Standard Gauge Single Bunk Dolly Log 
Cars. Only interested in cars that are in good re- 
pair. In reply give full description of cars offered. 
Address “‘B. 104,” care American Lumberman. 








he — he Ba or 25 LB. RAILS 
ust be good and cheap 
Address “>. 108,’”’ care American Lumberman. 








LARGE WHOLESALER 
Traveling twelve men in Ohio, New York and Penn- 
sylvania would like to make a connection with a 
lath buyer on commission basis in Province of 
Ontario, particularly interested in spruce and No. 
3 jack pine lath. 
Address “R. 138,” care American Lumberman. 





TIMBERLANDS 
Loans on timberlands. Timber bond issues. Timber- 
lands bought and sold. Appraisals and reports on 
timberlands and woteeponal 30 years’ experience. 


es ER, 
Timberland Factor, 165 Broadway, New York. 





WANTED SMALL DIMENSION STOCK 
In car lots either in Douglas fir, Washington red 
cedar, Arkansas soft pine, white pine, gum or any 
weod that will take stain easily. Wanted K. D. 
ready to nail up. Sizes required in sets are as fol- 


lows: 

PC en wow na semnneewaell 41” 
eo el een 29” 

© ee ER, ned waa veeecaanme 4%” 
Se SR scecvasecseunan® 18” 
fc |} ). are 32” 
EE ere me 16” 

1 piece EE. “Sail sac al pie Woke Maa 15-5/16” 
1 piece I a 6 ate Stee cia eee 15%” 
m DOUG. Dee. 6 06 +s srcceeseses 19%” 
1 piece I siciasset a iad: widest ah ected 41” 
S ee. Se aan ad abeawenawee 26%” 


Will be glad to furnish drawings to any firm that 
is in position to handle this work. The above list 
represents one set. 

IRA 8S. FINLEY 
220 Main St., Mound City, II. 


WE WANT TO MAKE CONNECTION 
With a mill that can furnish 150 to 300,000 ft. of 
4/4 dry 2A Common soft texture, yellow Poplar, 
good lengths and widths. - Will make prompt cash 
settlement and send man to inspect at mill. Stock 
and price must be attractive. 
CONROY-BUCHANAN . ee co. 
Jamestown, N. 








WANTED—500 to 1,000 ACRES 
Western Red Cedar timber, suitable for transmis- 
sion and telephone poles. Would consider larger 
tract where the heavier timber has been taken off 
and poles left standing. 
Address “S. 18," care American Lumberman. 





WANTED TO GET IN TOURS WITH 
Manufacturers of wooden window shade rollers. 
39” lengths; outside circumference to be 15/16”; 
inside circumference to be %” with a 9%” hole 
drilled on one end. 

Address “D. 102,” care American Lumberman. 





Companies circulating complete 
catalogs, cheerfully calculating 
construction costs, carefully con- 
ceding credit, can catch customers 
contemplating constructing’ cot- 
tages. 

E. H. Luett, Davenport, lowa. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 


WANTED—LUMBER 
2 cars 6/4 S. W. Plain White Oak, No. 1 Common 
& Better, 1 car 4x4 Tennessee Cedar 8 and 10 ft— 
mostly 8 ft., 1 car 4/4 good tough F. A. S. White 
Ash—must run good widths. 
CHARLES F. SHIELS & CO., Cincinnati, Ohio. 


WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
GEO, W. HARTZELL, Piqua, O. 








WILL ADVANCE CASH ON LUMBER 
And contract output of hardwood mills and act 


as your sales agents. We are an old established 
firm and have a first class sales organization, 
Write us for information, giving full details refer. 
ence your operation. 

Address “‘D. 18,’" care American Lumberman, 





WANTED 
No. 1 Black or Shell Bark es, aa 12” ana 
up in diameter, 10’, 12’, 14’ and 16’ 
CRANE & MAC MAHON, Inc., St. Taeirre Ohio, 


WANTED 

Also Cherry lumber. 
N ROSS LUMBER CO. 
Jamestown, N. Y. 


WALNUT LOGS WANTED 
12” and up in diameter 
J. W. FRY © LBR. & VENEER Co. 
415 Mutual Home Building, Dayton, Ohio, 


WANTED FOR CASH 
4/4 No. 3 Common Oak and Hardwoods. GEORGE 
E. TOMLINSON, Winchester, Ky. 
WANTED MAPLE, BIRCH, BEECH PICKETS 
48”x1”x1”—-3,000,000 pieces. 


Apply C. LACO MBB, Alenanéria, Ont., Canada. 








Clear Poplar logs. 
WARRE 











iy Y tere 





WANTED 
Carloads green veneer sawdust. Screen dry maple 
sawdust in bags. Resawed White Pine and other 
softwoods. Mail samples. 
Ss. S. SPIRO 
505 Fifth Ave., New York City 





LUMBER STORAGE YARD 
Have room for one million feet of building material 


lumber. Will help you sell it. Highest bank ref- 
erences. 


CHICAGO BUILDING MATERIAL “4 WRECKING 
CO., 5445 Roosevelt Road 





Calculating Claude claims carrying 
cedar collects cold cash; critical 
customers compel Claude’s com- 
mendatory comment concerning 
cypress; clever craftsmen concur 
complacent chat concerning 
Claude’s candid _ conversation; 


cranky competitors concede 
Claude’s consummate courtesy. 


Helen Joseph, Paragould, Ark. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





KILN DRYING AND MILLING 
TRANSIT LUMBER 
And timbers. Storage and concentration yards. 
Transit rates apply through Cairo gateway. Your 
patronage solicited. Write or wire to 
CAIRO WOOD PRODUCTS CoO., 
Cairo, Ill. 





LINE YARD COMPANY OF HIGHEST 
standing: has opening for reliable and experienced 
lumberman who can invest $25,000 and take man- 
agement of one of the best yards in Colorado. 
Clean competition and a prosperous community 
make this a good paying proposition. Please give 
age, previous experience and references. 

Address “C, 101,’ care American Lumberman. 


FOR SALE—ONE-HALF INTEREST 
In the fastest growing retail lumber yard in one 
of the best cities in Tennessee. Want to increase 
our capital as we need additional funds to take 
care of expansion. Present capital, $50,000.00, Sur- 
plus about $40,000.00. We are making money and 
proposition will bear closest investigation. 
Address “C, 137” care American Lumberman. 








PARTNER AND MANAGER 
Group of yards rapidly developing farming, coal, 
oil'and sheep section Colorado, will sell one-third 
interest account health. Operations very success- 
ful. Old and established company in good financial 
condition. Amount involved $35,000.00. 
Address “C. 129," care American Lumberman. 





BY LATHING CONTRACTOR 
to buy No. 1 White Pine, Cypress or Spruce Lath 
in car loads. WILBUR SHANAFELT, 1025 River- 





side Drive, So. Bend, Ind. 





FOR SALE RETAIL LUMBER AND 
Building Material Yard. If interested in some- 
thing good, look us up. 

Address “B. 112,” care American Lumberman. 
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FOR SALE A SMALL LUMBER YARD 


in western part of Southern Michigan, doing a 
pusiness of approximately $65,000.00 per year. 
Yard is well situated in a small town located in 
center of fine fruit farming district. Terms can 
be arranged. — 
MARQUETTE LUMBER COMPANY, 
Grand Rapids, Mich, 








FOR SALE—ESTABLISHED 

Retail lumber business on N. W. side Chicago, 

doing about $100,000.00 annually and also fully 

equipped wood working plant. Can be bought sep- 

arately. Reason for selling—have other interests. 
Address “M. 17,’ care American Lumberman. 


FOR SALE 

Lumber yard established four years in Los Angeles, 

includes sticker and rip saw, etc. Splendid loca- 

tion where values are rapidly advancing. Land, 

stock and machinery requires investment of $45.000. 
Address “‘K. 12,” care American Lumberman. 


FOR SALE—BEST LOCATED 
Lumber yard and material business in a good sized 
town on the Gulf of Mexico. If interested, address 
“GULF,” care American Lumberman. 














Cap Carson caught cheap carpen- 
ters constructing cheap cottages, 
claimed caused cheap comfort. 


Baynard F. Cariker, Alexandria, 


Try for a Prize by sending in yours. 
See Particulars on page 65. 
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ALE 
Six-year-old plant, consisting of band mill, resaw, 
planing mill and two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10,” care American Lumberman. 





FOR SALE 
Business Opportunity, the largest exclusive hard- 
wood operation in New England, capacity 100,000 
feet of logs per 10 hours, including saw mill stave 


mill for ‘both slack and tight staves, Heading 
mill of equal capacity: buildings, concrete, brick 
and steel; complete electrical equipment; 1,500 
Horsepower, all machines motor driven. Also 25 
miles of Standard Gauge Railroad, 60-pound rails; 
2 70-ton Lima Locomotives, 30 logging cars, steam 
shovels, steam loaders, tractors, tractor sleds com- 
plete throughout; 150,000,000 feet standing timber 
available at low_stumpage price. 

Address F. O. BARDEN, North Stratford, New 

Hampshire. 


WONDERFUL DIMENSION PLANT 
For sale fully equipped and operating Dimension 
Plant. Located at Cairo, Ill. All modern machin- 
ery; wonderful kilns with cap. of 1,500,000 sq. ft. 
monthly. Over 100,000 sq. ft. of buildings sprin- 
klered. Nearly 100 acres of land. Fine rail facili- 
ties and every mfg. and handling convenience. 
Plant is in full and profitable operation but not at 
full capacity. Will sell at about 40% of its ap- 
praised valuation of $675,000. Terms. Investigate. 
, FANTUS FACTORY LOCATING SERVICE, 
1325 South Oakley Ave., Chicago. 


BUSINESS OPPORTUNITY 

Having cut out our cypress and hardwood holdings 
we have on hand a complete 30,000 ft. capacity 
band mill, which is too good to junk or sell as 
second-hand material. 

From a reliable firm wishing to change from circu- 
lar to band mill operation, or one having good 
timber holdings, we will consider a proposition to 
put in our plant and take preferred stock at a 
fixed rate. 

DEBLIEUX LUMBER CoO., INC. 
Opelousas, La. 


WE ARE OPEN TO HEAR FROM PARTIES 
Owning (double or single cut band mill) with a 
capacity of 25/30 M feet per day in Birch and from 
30/40 M feet per day in Spruce, Hemlock and Pine. 

We will enter into sawing contract (with about 
six months run each year) with a reliable and 
experienced mill-man over a term of years. 

Ideal mill-site furnished on Vernon Lake, two 
miles from town. For further information apply to 

BETHUNE PULP & LUMBER CO., LTD 
Drawer 800, Huntsville, Ont., Canada. 


FOR SALE MODERN UP-TO-DATE 
Lumbering plant, with 40,000’ capacity sawmill, dry 
kiln, box factory, and planer plant in connection. 
All high grade machinery as good as new, twenty 
million feet of timber, with one hundred million 
feet additional that can be had. 
operation. Can be had at a bargain. 
payment, balance on time. 
werth investigating. 
active business, 

Address “A. 101,’ care American Lumberman. 











” 





Small cash 
This proposition is 
Owner wishes to retire from 





WASHINGTON, D. C., INDUSTRIAL ZONE 
2 miles Southeast Capital Building, 596 feet adja- 
cent B. & O. R, R., 210 feet fronting Sumner Road, 
82,347 sq. ft. at 30c per sq. ft. 10 p. c. off for 
cash. Concrete roads, sewer and water connections, 
Railroad terminal, no lumber yard near, B. & O. 
R. R. has 65 feet right of way which might be 
used, next to it on west side is Firth Sterling Ave. 
60 feet right of way, which is being extended four 
miles by the District and has a level road instead 
of present hilly one, will develop country beyond it, 
Lumber by water might be unloaded near Navy 
Yard, then hauled by truck one mile to my ground. 
I read Mr. B. there has 31 trucks. I would help 
arranging oom, See 
LIAM H. BRYSON, 
Strath Haven Inn, Swarthmore, Pa. 


NEW MEXICO—ARIZONA OPPORTUNITY 
Corporation having $35,000 to $50,000 invested in 
retail and wholesale is looking for capable young 
lumberman with few thousand to take full charge 
of retail. Good improvements, may be included 
in investment or rented. Sales around $3,000 
monthly, can be increased materially by close at- 
tention to the enlarging territory. Climate, 
churches, schools and social conditions as good as 
anywhere in the mountain country. 

Address “L. 10,” care American Lumberman. 


LUMBERMAN SKILLED IN OFFICE AND 
Selling wants partner with capital or ability to 
secure it in purchase of manufacturing proposition 
in British Columbia. Two billion timber compelled 
to come to mill site can be purchased when wanted. 
Water logging to mill. Low freight rate east. 
Present owners under-financed will sacrifice. A 
rare opportunity which is seldom available. 

Address “D, 103,’’ care American Lumberman. 


FOR SALE—SAW MILL ' 
25M capacity, with planing mill, office, warehouse 
and 20 acres land, all necessary equipment for 
complete operating unit, or will sell separately. 
Northern Wisconsin. Price very reasonable, terms 
if desired. Full particulars upon inquiry. 
Address “S. 7,” care American Lumberman. 


HARDWOOD MAN 
With 33 years’ experience buying and selling Hard- 
woods, wants partner with few thousand dollars 
for jobbing business. 
Address “S. 1,” care American Lumberman. 

















Careful consistent comparison com- 
pletely convinces contractor clear 
cypress casings cut cost completed 
cottage considerably. 


E. H. Fountain, Wells, N. Y. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





COMPLETELY EQUIPPED, 
well established wood working plant in rapidly 
growing community near Philadelphia. No com- 
petition. Has reputation for high class workman- 
ship. Yearly sales about $200,000. Can be par- 
tially financed through local banks. Reasonable 
amount of cash required. Will merit thorough in- 
vestigation. 
Address “C. 112.” care American Lumberman 





City chaps constructed country 
camp, covering camp Cypress 
Company’scypress. Cyclone came. 
City chaps chuckled, considering 
camp's comfortable condition cor- 
rect. 
Miss Clarissa Lyons, 
Syracuse, N. Y. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





YARD, SMALL MILL OR VENEER 
LOCATION FOR SALE 
Four (4) acres at Jackson, Miss., on I. C. R, R., 
including small hardwood mill. Unlimited logs and 
blocks available. Desirable location in large rail- 
road center and growing city. 
Address “D. 105,’ care American Lumberman. 


WOOD WORKING FACTORIES 

At sacrifice prices. Choice locations in Central 
States with low labor costs, Free industrial sites 
with switch to responsible manufacturers. Build- 
ings constructed and financed. $1.00 sq. ft. up- 
wards. Write us your requirements. 
FACTORY LOCATING SERVICE, 1325 S. Oakley, 
Chicago. 





Plant now in’ 





FOR SALE 
Southern operation. Electric power, excellent 
transportation. Equipped for shooks. Ideal for 


auto body parts. Priced to move. 
A. F. THOMPSON, 1927 Argyle St., Chicago. 





FOR SALE—MFG. PLANT 
In Portland, Ore., 22,000 ft. floor space. Dry kilns. 
Ready to go. 
Address “S, 4,’° care American Lumberman. 





FOR SALE 
1,500,000 feet, 80 percent virgin oak on hard road 
mile from railroad station. Also new 35 H. P 
circular sawmill. Part terms. 
U. G. PARSLEY, Kenova, W. Va. 





WANTED WHOLESALER WHO WILL HANDLE 
Southern Hardwood well manufactured, million per 
month and provide money to carry stock on yard. 
Producing plant is complete, everything to do with 
and plenty of timber. 

Address “C. 124,’’ care American Lumberman. 


FOR SALE 
Complete circular saw mill with dimension ma- 
chinery. Now in operation on Ill. Cent. R. R. 
Plenty Oak, Ash, Gum, etc., available for several 
years’ operation. RIDGELAND HARDWOOD 
MILLS, Batesville, Miss. 


SMALL BOX FACTORY AND 








FOR SALE 
saw mill doing good business. For particulars write 
ART TERRY, St. Ignace, Mich., Box 457. 





FOR SALE 

Several cars 1x1—16” to 40” Clear Air Dry Mixed 
Birch and Maple. 

1 car 5/4x5/4x20”—Same. 

1 car 6/4x6/4x16” to 28”—Same. 

1 car 6/4x6/4x30” to 48”—Same. 

1 car 8/4x8/4x16” to 28”—Same. 

1 car 8/4x8/4x30” to 36”—Same. 
% car 6/4x6/4x30”—Clear Maple. 
1% car 6/4x6/4x30”—Clear Birch. 

1 car 8/4x8/4x30”—Clear Birch. 

7,300’ 8/4x8/4x60”—Clear Maple. 
16,500’ 8/4x8/4x72”—Clear Maple. 

All above thoroughly air dry. Inquiries solicited 
for any other sizes, in all kinds of Hardwood. 

ICHOLS & COX LUMBER CO. 
Grand Rapids, Michigan, Dimension. Department 


FOR SALE 30 M FT. LUMBER 
Will make good boxing or sheathing. 10 M ft. bet- 
ter grade. Mostly white oak. Would send one car 
to be sold on the open market by a reliable com- 
mission man. Correspondence solicited. 
J. F. BROYLES, Route 2, Box 2, Rockhold, Ky. 


WANTED—ORDERS FOR OAK 
Special material, car stock, cross ties, switch ties, 
timber, boards, etc. Grades guaranteed. Prices 
right. We can please you. 

ENARC LUMBER MFG. CO., 

P. O. Box 43, Poplar Bluff, Mo. 


BRITISH COLUMBIA RED CEDAR LUMBER 
Dimension Boards, Shiplap, 4x4, 5x5 and 6x6 
— Plank and Timbers, Write for delivered 
prices. 











ALBERTA PACIFIC LUMBER CO., 
Vancouver, British Columbia 


ONE CAR OF OAK POLES AND REACHES 
2x4, 4x4 and 2x4, 10 and 12 ft. 
One car dry oak bolsters 3x3%, 48”. Can include 
4m to 5m ft. 2x4, 10 and 12 ft. reaches. 
J. T. FARMER, JR., Samson, Ala. 








FOR SALE 
Poles, posts, piling, ties. Specialists in white oak 
piling. Prompt shipment on any amount. TIONESTA 
FOREST PRODUCTS CO., Tionesta, Pennsylvania. 


GUM STRIPS 
%"x3"x71", can furnish car lot only; also same 
in elm and beech, about 90% gum. DRAWER 63832, 
Meridian, Miss. 


ONE CAR 1” BUTTERNUT 
No. 1 and better, large mill stock suitable for east- 
ern shipment. 
Address “A. 106,’ care American Lumberman. 


FOR SALE KILN-DRIED 4/4 OAK 
THE HARDWOOD MANUFACTURING COMPANY, 
Ferdinand, Indiana. 


WILL CONTRACT AND CUT TO O 














RDER 
up to three (3) million feet lumber, mostly Birch. 
CARTIER & RATH, Sault St. Marie, Mich. 





FOR SALE 
Fir Piling, large quantities, rail or water shipment, 
CANADIAN FINANCIERS TRUST COMPANY, 
839 Hastings Street West, 
Vancouver, B. C. 





FOR SALE 
Tracts 2,000 to 50,000 acres Hardwood, also Pine 
timber, J. M. PRESGRAVES, part owner, 41 
Knickerbocker Bldg., Baltimore, Md. 














Choose carefully cut ceiling, cost 


consistent, contractors continue 
calling, customers cease carping, 
claims Chester Chalmers. 


Pat Campbell, Laurel, Miss. 
Try for a Prize by sending in yours. 


See Particulars on page 65. 
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FOR SALE 
SHORT LEAF Pine. Eight million feet original 
growth near railroad in S. C Price reasonable. 
Good roads to station. More adjacent. SOUTH- 
ERN TIMBER CoO., 393 King St., Charleston, S. C. 


AT $8 PER ACRE I CAN SELL LARGE TRACT 
Kentucky timber, coal lands, two main railways, 
river, ete. BOX 77, Millinocket, Maine. 


FOR SALE—LARGE BOUNDRY VIRGIN 
timber near Chaska, Tennessee. 
JOHN C. FAULKNER, Chaska, Tenn. 








ua 





13 MILLION 
Mostly sugar and white pine, two miles from West- 
ern Pacific Ry., Butte County, Calif. Cruise by 
forties on request. Easy to log. SACRICFICE 
PRICE $35,000. Terms, F. . DESMOND, 1819 
Curson Ave., Hollywood, Calif. 


VANCOUVER ISLAND LICENSE TIMBER 
Eight sections Virgin Timber, protected harbor, 
fine mill site. | oll oem. sacrifice price 50 cents 
per 1,000 feet. Ter 

OWNER, 2209 eandiee St., Seattle, Wash. 


FOR PINE AND FIR TIMBER LANDS 
Write FAVELL-UTLEY REALTY CO., Lakeview, 
re. 











TO SETTLE ESTATE—LARGE TRACT 
British Columbia timber. Property of merit. Lo- 
eation ideal. H. S. TIBBITTS, Millinocket, Maine. 





Cozy cottages contain chintz cur- 
tains, choice couches, cretonne 
cushions, chummy chairs, comfort- 
able cots, colorful counterpanes, 
crocheted covers, cedar chests, 
commendable china, crystalware, 
crockery, cutlery; cool, cement 
cellars, cuckoo clocks, clever com- 
pact compartments, clothes closets, 
cupboards, caged canary, cheerful 
canine! Come Christian couples, 
construct cozy cottages, corner- 


ing CONTENTMENT continuously. 

Alice E. Spalding, Buffalo, N. Y. 

Try for a Prize by sending in yours. 
See Particulars on page 65. 








3 PHASE 60 CYCLE MOTORS 
1—30 H.P., 1200 R.P.M., 220/440 V., Allis -Chal- 


mers. 
i—30 H.P., 1150 R.P.M., 220/440 V., Westinghouse 
Slip Ring. 


2—30H.P., 1800 R.P.M., 220/440 V., New Lincoln. 
5 600 R.P.M., 220/440 V., General Elec. 


i—25 H_P.. 1200 R.P.M.. 220/440 V.. General Elec. 


i1—25 H.P., 1750 R.P.M., 220/440 V., Westinghouse, 


860 R.P.M., 220/440 V., Allis-Chal- 
mers. 


Many others A.C. and D.C. New and Rebuilt. 


Bargain Prices and a Real Guarantee. 
Vv. M. NUSSBAUM & CO. Fort Wayne, Ind. 





WM. H. FIELD CO. 


Buy 
Exchange 
Sell 
WOOD WORKING 
MACHINERY 


323 Dorchester Ave., Boston, Mass. 





MACHINERY FOR SALE 


( 4) No. 50 A, Whitney 2-spindle Shapers, each 
equipped with two 4 H. P. direct-connected 
motors, 

(1) 24” Fay & Egan Traveling Bed Timber Sizer. 

( 1) 18” Defiance Spoke Turning Lathe. 

(10) 24” Defiance Spoke Turning Lathes. 

(21) 32” Defiance Spoke Turning Lathes. 

( 1) 38” Defiance Spoke Turning Lathe. 

( 1) 7x26” Buss Single Surfacer, 

( 1) 10x10x16” Air Compressor, as made by L. 8S. 
Bury Co., Erie, Pa.—virtually new. 

These machines are in excellent condition and 
will be sold at attractive prices. 
MOTOR WHEEL CORPORATION, 
Memphis, Tennessee. 





FOR SALE 
CORLISS ENGINES AND MACHINERY 


One Smith-Beggs, 12x36” Hor. 
10’x18” Belted Flywheel. 
lbs, steam. 


One St. Louis, 18x42”. 
Fly wheel. 


Equipped with 
100-HP, 85-RPM, 125 


Equipped with 12’x32” 
240-HP, 78-RPM, 125 lbs. steam. 


Also Drill Presses, Steam Hammers, Lathes, Mill- 
ers, Planers, Pumps, Sanders and other Machinery 
in serviceable condition. 


ST. LOUIS CAR COMPANY, St. Louis, Mo. 





FILER AND STOWELL SAW MILL FOR SALE 
Circuiar and Top Saw Rig, 
R. H. 5 Biock Carriage, 
14”x60’ Shot Gun Feed, 
Steam Log Kicker, Loader and Nigger, 
24 ft. Trimmer, 
6 Saw Slasher, 
1%x7 Log Haul Rig, 
Conveyors, Chain, etc. 
LOCK, MOORE & CO., LTD., 
Westlake, La. 


FOR SALE 
One wood frame variable friction feed Saw Mill, 
with bevel, friction drive, 24”x12” iron drive pulley. 
Largest diameter of saw that can be used 60”. 
Carriage 40”x32’, with 3 head blocks 29” long, 46” 
high hand set works, steel cable drive to carriage, 
ten 9” single flange and ten 9” “B” groove iron 
wheels, 48’ of 14x” flat iron track and 48’ “B” 
cast iron track. 
THE ILLINOIS CAR AND AST ACTORING co. 
Hammond, Ind 


2 AMERICAN No. 22 DOUBLE PLANER AND 
Matcher, 24”x6”, solid infeed rolls, square slotted 
four side top and bottom heads with two surfacing 
knives to each head complete with one pair three 
sided winged matcher heads for tongue and groove 
matching; with motors, etc. Purchased new, used 
only few months. One at Rockford, one at Balti- 
mere. Also lumber trailers. Will sell at bargain. 

FRANK HARRIS SONS COMPANY, INC., 
2340 South Springfield Ave., Chicago, III. 











1500 H. P. CORLISS ENGINE 
An unusual Engine. 
Priced low to move quick. 
Absolutely first-class. 
ZELNICKER in ST. LOUIS 
What do you need? 





FOR SALE 
1 Kline Automatic Lathe, No. 52, with a good as- 
sortment of dies and tools, in first class running 
condition with counter shaft, price $500.00 f. o. b. 
Crestline, properly crated. Also: One bolt shaper 
and carver with overhead arm, iron table, % spin- 
dle, complete with counter $75.00 f. o, b. Crestline. 
GLEDHILL & KIME LUMBER CO., Crestline, O. 


HEAVY DUTY BAND RESAW FOR SALE 
One 60” Cennell and Dengler Band Resaw, good 
condition, ready for immediate use. Has tilting 
feed rolls and saw mill attachments. Can be 
examined at mill East Dorset, Vt. Price $1,200.00. 
PERLEY R. EATON, Rutland, Vt. 


WICKES GANG FOR SALE 
One number ten Wickes belt-driven gang, twenty- 
inch stroke, steam press rolls. In first-class condi- 
tion and is now clean and ready for shipment. 
Here’s a bargain for someone. 
Address “S. 119," care American Lumberman. 


FOR SALE 
42” Hermance Drum Sander. Three Unit Mill- 
bury Window Frame Machine. Both Machines Mo- 
torized. Practically good as new. Must sell. ROY 
Cc. BISHOP, Box 2656, Fort Myers, Fla. 














FOR SALE 
A Hardwood Sawmill complete with Band and Re- 
saw, Lath Mill and Dry Kilns. Single shift capac- 
ity of one million per month. 
Address “‘C. 122,” care American Lumberman. 





FOR SALE 

1—12x36, 18x36, 20x42 heavy duty Corliss Engines. 

1—150 K.W., 1-60 K.W. A. C. Generators, D. C. to 
Russell Engines. 

1—750 K.W. G, & E. Generator, 250 volts, D. C., 
D. C. to Allis Chalmers Vertical Cross-com- 
pound Corliss Engine. 

1—200 K.W, A. C. Belted Generator. 

MERTES MACHINERY CO. 
246 Oregon Street 
Milwaukee, Wis. 








Clean, carefully constructed 
chicken coops contain chickens 
cackling continuously causing con- 
siderable cash collection. 


John Purdie, Salt Lake City, Utah. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 











3000 tons 75lb. and angles 
1800 tons 70lb. and angles 
1200 tons 65lb. and angles 
2200 tons 60lb.. and angles 
1200 tons 56lb. and angles 
1400 tons 50lb. and angles 
2000 tons 45lb. and angles 
Low Prices to Move Quick 
Specializers in fitting angle 
and splice bars for rails of al) 
makes and sizes for 29 years, 
and our prices are low. 
ZELNICKER IN ST. LOUIS 
Have You Rails for Sale? 
Did You get Bulletin 339? 





ILS 

New and relaying 500 tons 60s, 500 tons 70s, prac- 
tically new. Also large tonnage of light section 
relayers, frogs and switches, spikes, bolts, locomo- 
_tives, cars, ete. Prices cheerfully quoted. 
M. K. FRANK. 

Union Trust Bidg., 

Pittsburgh, Pa. 


FOR SALE 
10 miles 40-lb. Relayers. Priced low. 
WOOD, 53 West Jackson Blvd., Chicago. 


60’S—70’S—80’S—90’S-—-100 LB. 
Steel rails and splices, frogs, switches, spikes, bolts, 
tie plates. Service—quality—price 
E. C. SHERWOOD, 50 Church St.. New York 


RELAYING #4 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s. 85s New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 419 Wood St., Pittburgh, Pa. 


Park Row Bldg. 
New York City. 





JAMES 











Cozy, comfortable, classy, conven- 
ient, commodious cottages cause 
cheerful contented citizens contin- 
ually. 

H. L. Frisby, Salt Lake City, Utah. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 





MALLEABLE JOURNAL BOXES AND 
WEDGES 


1,000 each—4%\” x 8” 
Less than half cost of new 
All in first-class condition. 
For 29 years we have specialized in RAILS, 


LOCOMOTIVES, CARS, STEAM, GAS & 
ELECTRIC CRANES and SHOVELS, 
TANKS, PIPE, STEEL PILING. No mat- 
ter where located, get our prices before 
purchasing. 
Kilby Car & Foundry Co. 
LOCOMOTIVE BARGAIN 
70 ton SHAY GEARED 
200 lbs, working pressure, 
Air Brakes—Automatic Couplers 
Ready for immediate service 
Price only $6000.00 


ZELNICKER IN ST. LOUIS 





LOCOMOTIVES 


70-ton Shay. 200 lb. steam. ICC condition. 
50-ton Shay, bit. 1920. Condition like new. 
55-ton Baldwin Prairie, 44-in. drivers, blt. 1916. 
40-ton Baldwin Mogul, 44-in. drivers. Rebuilt, ICC. 
35-ton Prairie, 38-in. drivers. Built 1922. : 
20-ton Shay. Built 1918, good shape. Low price. 
CRANES, SHOVELS AND LOG LOADERS 
2 Bucyrus Electric Draglines or Cranes. On cats 
P&H gas cat Shovel & Crane. A-1 shape. Bargain. 
O&S gas cat Crane. Good condition. Low price. 
Truck Cranes, Universal, full revolving. A-l. 
Locomotive Crane, 20-ton, 50-ft. boom. New boiler. 
Locomotive Crane, 25-ton, 50-ft. boom. Good shape, 
priced low. Terms if desired. c 
Log Loaders (2), full revolving. Very low price. 
Log Loader, Clyde. Decker. Bit. 1924. Real buy. 
JAMES WOOD, 53 West Jackson Blvd., Chicago 


REBUILT LOGGING EQUIPMENT 

90-ton 3-truck Shay, 200 Ib. steam. 

70-ton 3-truck Shay, 200 lb. steam. 

60-ton 3-truck Shay, 200 lb. steam. 

60-ton 2-truck Shay, 200 1b. steam. 

24-ton 2-truck Shay, 160 lb. steam. 

56-ton 2-truck Heisler, 200 lb. steam. 

42-ton 2-truck Heisler, 180 lb. steam. 

38-ton Baldwin Prairie 2-6-2, 180 Ib. steam. 


BIRMINGHAM RAIL & LOCOMOTIVE CO., 
P. O. Box 391, Birmingham, Alabama. 








SALE 
20 miles of 60 and 65 Ib. rail together with two 
70 Ton Shay Locomotives, 30 logging cars and all 
other railroad equipment. 
N. H. STAVE & HEADING MILL, 
North Stratford, N. 


AMERICAN LOG LOADER FOR 








SALE 
In good mechanical condition, will accept 
in payment. Ti 
Ohio. 


THE MONARCH MFG, n, 
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GEARED LOCOMOTIVE 


HHISLWUR—Weight working order 47 tons. Thor- 
oughly recenditioned in our shops, 180 lbs. steam, 
steel cab, steam brakes and Westinghouse air for 
train. Splendid condition. Immediate delivery. 


Large stock rebuilt locomotives. Also’ flat, box, 
passenger, camp and logging cars. Standard trucks 
for logging. Repair parts for cars and locomotives, 
Steam shevels, draglines, locomotive cranes, log 
loaders, etc. 


GEORGIA CAR & LOCOMOTIVE COMPANY, 
Atlanta, Georgia. 





ONE STANDARD GAUGE 70 TON 
ONE STANDARD GAUGE 50 TON 
BOTH SHAY GEARED LIMA LOCOMOTIVES 
in Good Repair. Full Details and Prices on Request. 
MEDFORD LUMBER COMPANY, Medford, Wis. 





FOR SALE 
one (1) 23 ton Lima Shay geared locomotive, re- 
puilt. TOMAHAWK STEEL & IRON WORKS, 
Tomahawk, Wis. 





WANT TO SELL LOGGING EQUIPMENT 


You can sell used locomotives, cars, rails, log loaders, 
skidders, donkey engines or anything used in logging by 
advertising in the For Sale department. Advertise now. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 





FOR SALE 30,000 ACRES 
or any part thereof. Cut Over Timber lands well 
adapted for colonizing, ranching or reforesting. 
\ddress SOUTHERN ALABAMA LUMBER COM- 
PANY, Mobile, Alabama, 





Courteous conversation concerning 
cutting costs changes’. cranky, 
crabbed customers, creating cheer- 
ful calculation, causing cash con- 
sideration. 
Mrs. Nelson Gilmore, 
Cambridge Springs, Pa. 


Try for a Prize by sending in yours. 
See Particulars on page 65. 











REBUILT 
EQUIPMENT 


WE BUY, SELL, RENT OR EXCHANGE 


LOCOMOTIVES 


We have over Fifty Modern Loco- 
| motives in Stock Completely Re- 
_ built in our own shops. In strictly 
_ first class condition, ready immedi- 
| ate shipment, 7 to 100 tons, all 
types, Rod and Geared, Narrow 
and Standard Gauge. 


LOCOMOTIVE CRANES, 
RAILROAD DITCHERS, 
CARS, COACHES, ETC. 
_ STEAMSHOVELS, STEEL | 
| RAILS. 


SOUTHERN IRON 
_& EQUIPMENT Co. 


ATLANTA, Est. 1889 GA. 
a, 
































One of several Milwaukee Cranes installed at the 
Long-Bell Lumber Company, Longview, Wash. 





This Book 


explaining in detail 
cranes, hoists and 
monorail systems. Re- 
plete with plans and 
pictures of represen- 
tative installations. 





For low cost, high speed handling of lumber, in- 
stall overhead cranes. Manual handling at stor- 
age points, loading platforms, docks and other 
working centers is slow and costly. Reduce 
your costs and speed up the work with Milwau- 
kee Cranes and Hoists. “Milwaukee” equipment 
is superior for this service because of its exclu- 
sive feature of positive oil lubrication which 
assures a long service life at low maintenance 
cost. 


If it’s an overhead handling problem consult 
“Milwaukee”’. 


Milwaukee Electric Crane & Mfg., Corp. 


MILWAUKEE, WISCONSIN 
Pacific Coast Representatives: 


R. K. MORSE, S. G. HENES, S.G. HENES, 
1040 Porter Bldg., 75 Fremont St., 218 E.3rd. St., 
Portland, Ore. San Francisco, Calif. Los Angeles, Calif. 


British Columbia: 
Vancouver Machinery Depot, Ltd., 
1155 Sixth Ave., West, Vancouver, B. C. 


















Portable 


The Knight Portable not only turns out a good volume of 
work daily but it does clean, accurate sawing. 
Its adjustments are sure and you know that is 
essential if you are to have well 
manufactured lumber that you 
can sell easily. Easy on the oper- 
ator. Built for service. 


Write for 
special bulletin. 


KNIGHT “co> 


1700 Market Avenue, S. 


No. 15 All-Steellron Saw Mill CANTON, OHIO 
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To Advertisements 








Where no page is given the advertisement appears every other week 
or every fourth week and may be found im a previous issue. 
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Whether it’s an Eight-Wheel Logging 
Wagon or a Slip Tongue Log Cart— 
Martin Equipment will give 
you complete satisfaction. 


MARTIN WAGON CO. 


LUFKIN, TEXAS 
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“For Logging Work 
We Recommend The Shay” 


A laxge logging company has been using 
Shay Geared Locomotives for nearly 
twenty years. 










Other types of locomotives have been 
used by this company, but they write 
“We recommend the Shay very highly 
for logging work. It will operate on 
track on which a rod engine could not 
move.” 


Ability to operate on rough track is but 
one money-saving advantage of the Shay. 
Others are detailed in the Shay catalog. 
May we send you a copy? 


LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 17 East 42nd St., New York 


West Coast Representatives: Southern Representatives: 


Hofius Steel & Equipment Co., Woodward, Wight & Co., Ltd. 
First Avenue South at Hudson, Howard Ave., at Constance St., 
Seattle, Washington. New Orleans. Louisiana 


Shay Geared | (¢OMOTIVES 


Increase Your Planer Output 


The keener the knife edge the easier your planer will run and the greater 
the volume it will turn out. You can realize these two factors in your mill by 


specifying our trade-marked 


@ Planer Knives 


The cutting edge is of the very best tool steel, perfectly uni- 
form in temper,and the knife is accurately ground and balanced. 
Better let us select the knife to do your work perfectly. 












. Write today for our catalog. 

TT a e 

ai 3 Taylor, Stiles & Co. 
[Z RIEGELSVILLE, N.J., U.S.A. 

Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 
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Prevent Fire 
From Sparks 


Equip your mill stacks, 
locomotives, donkey loaders, 
skidders, etc. with South 
Bend Spark Arresters. Sold 
under guarantee to work 
satisfactorily or money back. 


Write for catalog. 











South Bend 


Spark Arrester 
Company, 


Western Branch: SOUTH BEND, 
Portland, Ore. IND. 


COUNTERFEIT CHECKS 


are frequen{ except where our 
Two Piece 
Geometrical 
Barter Coin 


is in use, then 
ange isn’t 


Semple. if you 


or it. 


S. D. : 
CHILDS& CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Hammers. 








FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 
Manufacturers 


“eit Shat Lar, Yellow Pine 








LOG STAMPS 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 














Loose Leaf Tally Books 


TALLY SHEETS with WATER-PROOF LINES 


Sample Sheets, Price List and Catalog of 
Other Supplies will be sent on request 
FRANK R. BUCK & CO. 

2133 Kenilworth Ave. CHICAGO, ILL. 
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Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid ey of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 


els, . blinds, door and window 
ames, etc., etc. for circular containing 
sample pages. 


Pocket Size (454 x 6%4"") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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The Sturdy CLI VviAX 








Sales Representatives: 


San Francisco: E. S. Sullivan, 751 Monadnock Bldg. 
Vancouver, B. C.: Vancouver Mchy. Co. Seattle: Climax Locomotive Co. 














It Has the Stuff In It 


It isn’t just an accident that the Climax has such 
a good record on logging jobs. It’s because Cli- 
max design is right, because Climax materials are 
right, because Climax construction is right. If you 
have a hard logging job, put the locomotive that is 
made equal to hard service on your job. 


Write for the CLIMAX catalog 


Climax Manufacturing Co. 


CORRY, PA. 








BALDWIN LOGGERS— 
Built for Hard Service 


The 2-6-2 saddle tank locomotive illustrated, was built 
by The Baldwin Locomotive Works in 1907, for the 
Pacific States Lumber Company, of Selleck, Washington. 
For twenty years it has been hauling timber, and is now 
used in the Company’s yards in heavy switching. 


Baldwin loggers are operating in all parts of the country, 
and they have established for themselves reputations for 
dependability and endurance. 























@TARTING back in 1865 and continuing through 
the years, the one big ideal and tradition of 
Porter craftsmen has been quality—clean cut master 
workmanship. O|The smooth, powerful performance 
of PORTERS in the field, their world-wide reputation 
for excellence is based on, and the result of, this desire 
to produce only the Zest. 


MAY WE SEND YOU 
OUR BULLETINS? 


H. K. Porter Company 


Locomotive Builders 





PORTER 


“better built) 
losomotives 


PITTSBURGH,PENNSYLVANIA 


mabe rena <* 


TIMBERLAND 

















Lumber Truck 


Roller Bearing Steel Wheels, 
Axles and Iron Parts 
Ready to Ship 


Build Your Own Truck 
and Save Freight 


We will sell you a sample truck 
to build by. Send for circular. 





28, 30, 36, onl 44-inch 
Complete Trucks 






also in Stock 





HYMAN-MICHAELS COMPANY 


Headquarters for 


RAILS , 


RAILWAY.MACHINERY 
CARS.ETC. 


We Buy and Sell Complete 
Electric Railway Material 
and Railway Machinery, 
New and Rela Rails, 
Motors and Turbines 
Best Price—Quick Delivery 


HYMAN-MICHAELS COMPANY 
PEOPLES GAS BUILDING 


ST. LOUIS CHICAGO SAN FRANCISCO 
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New — 
VA Neve high White Pine 
efficiency— 











$$} 





Z 
New! 


[MPORTANT new improve- 
mentsin the design of Proctor 
Veneer Dryers have added much 
to the wonderful reputation of 
these machines for efficiency 
and economy. 


Especially the New Proctor 
Dryer saves floor space, steam, 
motive power. 


It delivers FLATTER veneer. 


Write and let us acquaint you with 
the new features of Proctor Dryers. 


Proctor & SCHWARTZ, Inc. 
PHILADELPHIA 





| 








ESTABLISHED 1817 


Still Cutting 
Pennsylvania Old Growth 


and Hemlock 
and also Second Growth 


from our earlier cut-over lands 


Your inquiries solicited for Hardwood 


Piling, Poles, Posts, Ties 
also SAP PINE 


Eastern Representatives for 
Little River Redwood Co., Crannell, Calif. 


Wheeler & Dusenbury 


ENDEAVOR, PENNSYLVANIA 
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8-Wheel Log Wagons 






Reduce Hauling Costs 40% 


THOUSANDS OF THEM IN USE TODAY 


by some of the largest operators in the country—verify this 
statement. 










Pat Sep/a 1900 

“gy i £302 ff! 
Zn Fosition } 
to Load- 


Built on a scientific principle, they require less 7 







power to pull a given weight over an uneven road than the oe a 
ordinary wagon and thereby save you money by increasing u 
your facilities and saving time. 





Sole Manufacturer, 














Simonds Saws Are the Best 


Miner’s Service Makes Them Better 


We cover the United States. Buy a Simonds 
2™% or 3 saw of us for the tractor up to 30,000 
capacity. Eliminate that expensive filer who can 
now hardly behad. Have your filer write us fully 
his problems. Without charge we will furnish 
him helpful literature that will improve his saws. 


J. H. Miner Saw Mfg. Co. 


Shreveport, La. Meridian, Miss. Columbia, S. C. 























illustrated herewith are indis- 


It’s all in the 8-wheel construction 
Our pensable in any logging camp. 

For handiness, practical opera- 

Self-Loading tion and a time and money 


rb a ae . 
. eir wo ’ e should like 
Skidders 


to tell you more about them. 
Further particulars yours for 








the asking. 


LINDSEY WAGON CoO. : 
LAUREL, MISSISSIPPI 
STERLING Cow” rower 


BLOWER SYSTEMS 
Handing SAW DUST and SHAVINGS 


Designs and Estimates free of charge. Results guaranteed. 
BLOWERS. CYCLONE DUST COLLECTORS. AUTOMATIC FURNACE FEEDERS. 


Sterling BlowerCompany, fra Conn. 
Branches:—New York and Philadelphia. 























POR, 


SLOW SPEED, LOW POWER 
Shavings and 


Dust Collecting Systems 
POSITIVE Long Distance Conveyor Systems. 


MECHANICAL Wood Waste Furnace 
Stokers. 


Central Blow Pipe Co. 
Engineers and Contractors 
1729-31 West Phone, Lafayette 6416 
Pershing Road, CHICAGO, ILL. 


G. Kluge, Pres. pe 
A. L. Katz, Sec. he 
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THE Clark Horizontal Resaw 
WILL MODERNIZE THE OLD MILL 


They are now manufacturing 


Quality and Quantity Lumber 
in many mills from 


SMALL LOGS, SLABS and CANTS 
of 
PINE, HARDWOOD 
or MIXED TIMBER 


They ‘are, without doubt, one of the most, 
versatile machines any lumber manufacturer can 
install in his mill. The Clark is particularly 
adapted for installation in old mills. 


Built in two sizes—66 and 74’ dia. wheels 


Built in two styles—single or double tables. 
Babbitt or Roller Bearings 





Illustration shows Single Table Machine with return rolls. A letter or wire will bring a Clark Repr tntiue. 


CLARK BROS. Co., OLEAN, N. Y. 





























Mé&MHOGS 


Cut any kind of wood refuse into good fuel 
chips that can be handled by conveyor or 
pipe and blower. 


There are twenty-three types and sizes of 
M & M Hogs built to meet requirements. 


MITTS & MERRILL 


1009 So. Water Street, SAGINAW, MICH. 
The Eby Machinery Co., Selling Agents in San Francisco 

















BOX MACHINERY 


The most complete Horizontal and Vertical 
line of Box Machin. Band Resaws 


Squeezers 
Ay , Box Board Matchers 


Equalizers, Trimmers 


Cut-off and Rip Saw 
Tables 


a Bottle Box Groovers 
comptete and Notchers 
catalog. 


Cleat Rippers, etc. 














Mereen-Johnson Machine Company 
MINNEAPOLIS, MINN., U. S. A. ; 
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The New Diamond! 
By) BAND MILL 


ie MODEL 120 
wy 





















Lane 


| 


| 
Features 

Extra heavy rigid base. 

Nickle alloy cast iron wheels. 

Three foot variation in saw. 

Extremely large fall down space. 
Unobstructed location for tail sawyer. 
Timken tapered roller bearings. 
Dust-proof enclosed tension. 

Zerk lubrication throughout. 


Built in all Sizes. 


Diamond Iron Works 


MINNEAPOLIS, MINN. 


























rere Pacific Coast Office: 907 Lewis Bldg., Portland, Ore 
- 2) 
j . ° eb 99 
Sawyer Jim sez: The Knifeless Hog 
This is vacation season— 
for the relatives you’re That Is Attracting 
feeding. Millmen’s Attention 
Hill-Curtis Co. Makes ee 
Sversthing in Sawmill Machinery Swinging hammers tear 
! thewood apart. No knives 
i Little, medium size, and on up to ig machines. We em tack on et dull. 
: can always save you money on anything you may need. 8 i 
j Always on the job. PRR eS, 
WYER JI | —ILL- UN '] Write for our catalog. Soe” 
; SAWYER JIM, SAW Mb Bene vet ANS SIE ENERY PATENT CRUSHER 
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Special Millwork 
in YOUR akw PLANT You WILL can be easily and economically 


cut on the 


= 

sh, f ‘ Br ri en ord and 

nf in 

NEED BOILERS Crescent Universal B26 coving Helene 
wooD ey 

Have a modern power plant and let us 


build and install them in a steel casing. WORKER 


Ask us for information It’s the only machine 
you need. Does the whole job.* 
WE ALSO FURNISH Note at the upper right the 

many things you can do ona 
r efuse b, u rners Crescent. Also ideal for cutting 

odd-sized stock, window, door 
and cellar frames, pickets, bat- 


MUSKEGON BOILER WORKS tens, etc. 


Write for the Crescent circular. 
MUSKEGON, MICH. 

























The Crescent Machine Co., reetonta. oro 
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MANY careful operators of Heavy Duty Hoists, where 
sudden stresses are common, and the danger is great- 
est— simply refuse to use wire rope of uncertain and un- 
determined tensile strength. 


WILLIAMSPORT 


gives them the protection they demand and they insist upon it. 


If YOU want to make sure of the Wire Rope you use, better start 
now to insist upon Williamsport. They use the Telfax Tape system 
to protect you. 








Let us tell you how this protects you. 








Williamsport Wire Rope Company 


Main Office and Works: General Sales Offices: 
WILLIAMSPORT, PA. Peoples Gas Bidg., CHICAGO 
Use Madesco Tackle Blocks— They Stand the Gaff. 
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C. H. Type X Vertical 
Water Tube 





The latest development in sawmill boilers, 
built extra heavy for rough -usage and con- 
tinuous overloads. 

The Great Southern Lumber Company, 
Bogalusa, Louisiana, the largest yellow pine 
sawmill in the world, bought six—1,000 H. P. 
units. Boilers are capable of developing 
12,000 H. P. continuously. 

This boiler should be your next installation. 


Send for Catalog X and satisfy yourself as 
to its superiority over other boilers. 


THE CASEY-HEDGES CoO. 


CHATTANOOGA, TENN. 


We have in stock for immediate shipment Tubular Boilers all sizes, Marine Boilers, Skidder Boilers, Smoke Stacks. 
We originated the Steel Cased Boiler Setting and Flat Top Dutch Oven Furnaces. 















The “T ower " ~ Pony (30-inch) Edger 


For portable and small stationary mills 
having from 15 H. P. up and cutting from 
5,000 to 20,000 feet in ten hours. Two or 
three saws. 


Rear 


seceeecetce 





Note the sturdy construction throughout. Saws @%@ 
easily and quickly removed. Saws can be seton —~— 
quarter inches. Indexes on front end of front 
table. Indexes adjustable. Long saw collars, 
shifter sleeves and arbor bearings. Large table 
rolls. Steel levers. Fool-proof feed roll bearings. 
Bed of husk a one-piece casting. 


Manufactured only by 


Gordon Hollow Blast Grate Co. (Established 1889), Greenville, Michigan. 
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The Shimer System of Tools 
paves the way to better re- 
sults and larger profits. 
Wherever you find this sys- 
tem in use you will find as a 

result a higher grade of work 

and a higher degree of satis- - 


faction to the operator. 


The Shimer Cutter Heads for Flooring, Ceiling, Siding, Ship Lap, Jointing, Door and 
Sash are all made with the same time and labor saving features—The Circular Bit with its 
moulded pattern has saved hours of time since it requires no “fitting up” when sharpening 
and the convenient gauge for filing and lining the bits is also a great time saver. The 
Shimer Expansion Feature built into many of our Heads saves the time of placing washers 
under the Bits in making tighter or loose fitting tongue or groove. There are other fea- 
tures which aid the economical manufacture of mill work. 




















If you have work regular or special, to get out in quantity it will pay to have a Shimer 
Cutter Head made to do the work. Our fire proof vaults contain many thousands of samples 
and drawings of special nature which we have turned out in the past for our customers. 












The Shimer Filing Stand One Way or Reversible Cutters 






for fitting up 
heads. It is more 
convenient than 
a vice for holding 
the Head when 
filing or setting 
up. A Tracking Are made by us to match any sample or pattern 











I 


Mt 


\ 


il 





) 








Attachment is and to fit on any make of shaper. In ordering 
added for lining 


up cutters. 





specify the spindle diameter and size of guide col- 


lar. Let us fill your order. You will find our prices 







are very attractive. 


Seaeeneo gs eve ss 66 








Address your inquiries and orders to— 


SAMUEL J. SHIMER & SONS, Inc., 


MILTON, $22 PENN’A 
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Now! The Third “NO-NIFE” Hog 







PATENTED NO-NIFE HOGS 


for Anderson-Tully Co. 


“We get quite a bit of scrap iron with our refuse but it 
doesn’t seem to effect our NO-NIFE Hogs in any way,” says 
this well known firm of Vicksburg and Memphis and thei: 
recent order for a third and larger NO-NIFE hog for thei: 
Memphis plant is the best endorsement of all. 


Lumber, veneer and woodworking piants who wish to hog 
wood refuse into chips for cheaper handling and better beile: 
fuel will do well to investigate this modern hog. No knives 
to require daily sharpening or be broken by iron. Instead. 
patented hammers cut by impact, are not injured by nails 
spikes and band iron and only require attention two or thre: 
times a year. Fifteen sizes 


Williams Patent Crusher & Pulverizer Co. 
810 St. Louis Ave., St. Louis, Mo. 


Chicago, 37 W. Van Buren St. New York, 15 Park Row 
San Francisco, 415 Sth Street 











You can always get 
new Jenkins parts 


Through supply houses everywhere 
Jenkins Valves and Jenkins parts are 
easily obtainable. 


Parts are interchangeable in Jenkins 
Valves of the same size and type. Thus 
the purchase of a new spindle, a new 
bonnet or a new disc holder can pro- 
long for years the life of a return Jen- 
kins. 


The Jenkins “Diamond” is in itself the 
mark of a valve built for maximum 
rather than average service. But with 
the interchangeable feature, the plant 
using Jenkins throughout is enabled to 
secure added years of service from 
trustworthy old valves. 





Fig. 106 
Screwed Jenkins 


: JENKINS BROS. 
St ZC 
. — ‘oe 80 White Street.......... New York, N. Y. 
1tOVE atves. 524 Atlantic Avenue ......... Boston, Mass. 
133 No. Seventh Street....Philadelphia, Pa. 
646 Washington Boulevard.....Chicago, Ill. 
JENKINS BROS., Limited 
Montreal, Canada London, England 


Cinders 





75% 


Less 

















Always marked with the" Diamond" 


enkins alves 


SINCE 1864 

















120 ft. Diam. 
175 ft. High 
World’s 
largest— 
Long-Beil 
Lumber Co. 











Patented Draft Control 


O control the fire in the Improved Air 

Cooled Type Refuse Burner is simple- 

It is handled entirely by a patented draft 

control system of dampers—It is safety— 

That means greater efficiency in your plant, 
and greater efficiency means real profits. 


Write for list of satisfied 
users and particulars now. 


| Seattle Boiler Works, Seattle, Washington | 








— =a WRITE TODAY 
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The higher load capacity of 
Timken Bearings effects 
space savings which keep 
Allis-Chalmers Enclosed 
Motors nearer in size to the 
corresponding standard 
open ratings. 

The liberal use of electric steel had made Allis- 
Chalmers motor frames virtually shock-proof... . 

the unit-assembly of laminations assured perma- 

nent core rigidity ....the silver brazing of rotor 

bars to end rings meant an indestructible rotor 

....a special final insulation process kept the 
windings like new. ...and then the moving parts 

were given equal permanence through the use of 


Timken Tapered Roller Bearings. 





Timkens carry thrust as well as radial loads, with 
perfectly lubricated rolling motion, under all 
conditions. Bearing capacity is increased, but 
shaft length is reduced, permitting a whole series 
of improvements and economies—from basic de- 
sign to operating position on your job. 


Every motor user is interested when the Allis- 
Chalmers name is on motors that can be kept 
wear-proof with only a very few greasings yearly ! 


Shaft length averages 15° ALLIS-CHALMERS MFG. Cea. Milwaukee 


less in Allis-Chalmers Anti- 


Friction Types. District Sales Offices in all Principal Cities 
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e An OPEN Letter to 
Motor Truck Users 








INDIANA TRUCK CORPORATION, 


108 Indiana Park Marion, Indiana) 


A 
DIAN = 


zw 





SS 


INDUSTRIAL 





SPECIAL LOGGING CRANE 


DESIGNED FROM 
RAILS TO BOOM TIP 
FOR THE LOGGER 


OIL BURNING-EIGHT WHEEL DRIVE 
TWO EQUAL-POWERED DRUMS OF 
TREMENDOUS ROPE PULL-GREAT 
BOOM CAPACITY 

















INDUSTRIAL WORKS: Bry City-MICHIGAN 
BRANCHES IN 25 LEADING CITIES-SERVICE EVERVWHERE 
































“Maine” Derrick Puts 
Whole Dock to Work 


On the docks of the St. Paul and Tacoma 
Lumber Co., Tacoma, Wash., (shown above) a 
“Maine” 100ft-working-radius, full swing, stiff- 
leg derrick is solving that company’s lumber 
handling problem effectively and economically. 

Whether your problem is piling, hauling, sorting, hoist- 
ing, loading or unloading logs or lumber, Maine Electric 


Company engineers will be glad to discuss facts and figures 
with you—without obligating you in any way. 


Tue Maine Etectric Co. 


Electric Derricks, Hoists, Cranes, Winches. 


PORTLAND, MAINE 
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Here’s Another Enthusiastic 


ooster for ROSS Carriers 





1927 Aveust 2 
































Above: Ross Carrier in 





use at yuard of New 
Britain Lumber Co., 
“New Britain, Conn. 
July 15, 1927. 
Left: Geo. J. Macauley, We must — 
e iene lat we ar = 
Ross Cz : e are very , 
SS Carrier whic , Y much pleased wi . 
hich we Purchased from you and wth 
? € Which is 


Vice-President of New 


ritain Lumber Co. — ey ici 
— doing very efficient work for y Ww 
Ss. Je consider that i 
this 


Ross C F 

SS Carrier saves ne « 
ioek ae nae — us about $1.25 per M on all materi: 
machine has semua operate with this wat ro = 
ad vii -d up a new : : e 
Which turns over quickly method of handling lumber 





We unload i 
é this materia] 
that this machi lal from the car in units $j 
pencil princes can handle and these are ace “4 pi 
they are tie which is about one acre in ag 
With driveways th ere Similar to an ordinary lumber’ ms 
fallin tele dat pt different sections Many of yard 
s e up in thei . . 1ese 
ferred tc : 2 1eir complete units 
we use ae Job with the Carrier. In oie pradeesecy 
deal of thts bec ned delivery System and a; . oe 
ne oun a : erial right from the Carrier unit : on 
; “ce, Saves the expens ; 8, which 
ia a s } se 0 i . . 
our regular piles. Hence a sree and taking from 
Saving. 














Investigate the Original Straddle Truck 


Ross Carrier 


FIRST in the field — STILL first in the field. 


We are very 
y much at a loss 

lumber ya . oss to know wh ‘ 
on yards have not adopted the Ross aw eny: ether 
ing lumber. OSS system of han- 





Of course 
S€, aS you well k 
arrs - now, ou ; 
arranged for ysj 2 , r yard is ver 
more of a Ree Syne Carrier and probably ae 
companies who “ - Success to us than for pang Bes 
The conclusi lave tracks running through their a 
Sion is that w elr yards 
the Ross Carri e are very much sat} : 
Ss arri ‘ ¢ 1 Satisfi - 
recommending “4 Page. would appreciate the nooranbigger 
sage : ny person w "Be O 
these in their business who can operate one of 





Lumber manufacturers and dealers in all parts of 
America are turning to the Ross Carrier as a means 
of cutting down lumber handling costs and speeding 
up deliveries. 

There are over 500 Ross Carriers in use today 
and many lumbermen own fleets of them. 

The cost sheet tells the story of how a Ross Car- 
rier reduces the number of men, minimizes yard 
space, saves time, labor and money. 

Whether you operate a sawmill, retail or whole- 


sale lumber yard, investigate the new -improved 
Model 12 Ross Carrier. Write today for circular and 


complete data. 









Yours very truly, 


THE NEW BRITAIN LUMBER Co. 


i*KM/ . ei. . a € as 
ign d ( eo. K e ) 
( \ Ww (Signe Mac ,uley, \ ice-F res 
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Sales Offices: 
THE ROSS CARRIER COMPANY, 
1044 Grand Central Terminal Bldg., New York, N. ¥. 
MURRY JACOBS COMPANY, 
Seattle, Wash. 


470 Monadnock Bldg., San Francisco, Calif. 
« New Orleans, La. 


The Ross Carrier Co. 


| Main Office and Plant: 


69 Columbia St., 


327 Audubon Bidg., 








Benton Harbor, 
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es INDEPENDENT 


BALL BEARING 4 ~ KNEES 
/TIGHTNER STEEL RACK 


>, N i] AND PINION 
‘ . = a rr f\ 
. = s ‘ : “ay 
\-7 ‘s y - = 


FIR VENEER PANELS 











( 3 PLY ) auninean task FEED 

ENTERPRISE SAWMILLS are 
especially designed to meet the new 

io e t e r mM a n conditions and requirements of the most 
exacting lumbermen. We have been building 

MANUFACTURING CO. Portable saw mills for 44 years. 

Tacoma W ash Write today for Catalog. 

9 . 





Established 1888 


West Virginia 
MAPLE 


BEECH 
BIRCH 


The ENTERPRISE Co. 


2041 Main Street, COLUMBIANA, OHIO 


























Railway and Mill Supplies 


Shipped from Stock 


RAILS—BARS—SHEETS 


New and relay rails, tract spikes, bolts, fish plates, push 
cars, hand cars, iron and steel bars in rounds, squares 
and flats. Steel beams, channels, angles and square 








D yrarere twisted reinforcing bar. Wire rope. Heavy hardware. 
. Distributors for BIRD’S PAROID ROOFS 
And other H ar d woo d S FOR DRY KILNS—FACTORIES—WAREHOUSES 
Cherry River Boom & Lumber Co. sai aladianaiaianees 
SALES DEPT., Penna Bidg., PHILADELPHIA, PA. PIDGEON - THOMAS IRON CO. 


MEMPHIS, TENNESSEE 








OUR “ALL-SEASON” 


COMBINATION DOORS 


ARE BETTER AND COST LESS 


Send us your :nail orders with full confidence. We guarantee 
satisfaction. All sizes and styles in stock for prompt delivery. 


HEATH LUMBER COMPANY 


Manufacturers MARINETTE, WIS. 


Chicago Lumber Sales Company 


DISTRIBUTORS 






TIGER- STEEL: BUNKS 


STRONG 
SIMPLE 
SANITARY 








S=....|.4 HAGGARD & Railway, Car Material © YELLOW PINE, FIR and 
: MARCUSSON CO. and Yard Stock REDWOOD 
C y 7 Leng Distance Phone; HARRISON 8820 
i 0 4 = 44 t a St. nt | WESTERN OFFICE: Cedar Shingles and Posts 
en. 20 East Jackson Bivd., CHICAGO, U.S.A. 





“MALT 99 Window and Door Frames K. D. Portland Lumber Meters 


Choice of Shrewd Dealers PORTLAND PICKET POINTERS 


. ‘ F Standard for 20 years 
Yellow Pine Pulley Stiles—Casing and 


Sills, Cypress or Spruce. Door Frames 
all Cypress or Spruce—except Oak Sill. ADDE & CO. 5 PORTLAND, MAINE 


The Maita Manufacturing Co., S#ié4 


Hardwood Lumber 


The TEGGE LUMBER CO., Milwaukee 











A cleaner plant, lower fire risk, less power 
continuous trouble-free operation 


Kirk & RLuM 


Blower Systems 
Collecting - Conveying -Ventilating 


THE KIRK & BLUM MFG. CO., 2852 Spring Grove Ave., Cincinnati, Ohio 



































